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Three Officials of the Diamond Mines Who Were Instrumental in Ending the Big South African Strike. 
Left to Right—W. C. Kelly, Thos. Wells and P. M. Dewar, Mr. Wells was the Discoverer of the Great Cullinan Diamond. 
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George Washington 


Pattern 


justifies its name with 
its effect of restrained 
simplicity, and this 
character has won for 
it a continually in- 
creasing esteem among 
leading jewelers and 
their most reliable cus- 
tumers. 
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ALVIN SILVER COMPANY 
Sag Harbor, N.Y. 


New York Chicago 
20 Maiden Lane 10 8. Wabash Avenue 
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Antidotes to Opal Superstitions 

















HE notorious superstition associated 

with the opal has been of such dam- 
aging character to that interesting stone, 
commercially considered, that any data 
combative or contradictory of such _ be- 
nighted belief should find ready welcome 
from jewelers and others to whose inter- 
ests the pernicious old hoodooism has been 
opposed. 

There is ample testimony from the 
ancients that the opal was regarded in any- 
thing than an unfavorable light. Indeed 
there is some evidence that it was anciently 
credited as a remedial agent. Cleandro 
Arnobia’s Tesoro delle Gioie Venetia 1602, 
says, “considered the wearing of an opal 
was useful either to strengthen the eyes, 
or to cure all diseases of the eyes.” In 
the “Natural History of Precious Stones 
and Gems,” C. W. King says: Some slight 
traces of these superstitions are already 
apparent in Orpheus (of whose poem on 
gems he gives a translation in the appendix 
—probably the first, and one not likely to 
be superseded). 


The opal fills the hearts of Gods 
with joy, 

Whilst by the mild effulgence of 
its light 

Its healing powers restore the fail- 
ing sight. 


And among other ancient tomes “Les 
Mervivielles des Indies Orientales and Oc- 
cidentals of Robert de Berquem, Paris, 
1661, assigns the opal other than unlucky 
qualities, 

Barbot says, “Certain groundless stories, 
founded doubtless upon the legend of Rob- 
ert the Devil, have in our days discouraged 
the use of this gem as an ornament. Peo- 
ple accuse it (and in the 19th century) of 
bringing ill-luck upon the wearer. 

It were useless to point out the absurdity 
of this supposed malignant influence, which 
is manifested, as they say, by the fading 
of its colors—a change really due to the 
atmospheric and accidental causes already 
pointed out. 

A learned commentator observes, “The 
ancients, as far as my reading serves me, 
rather considered it as the reverse (of un- 
lucky) as possessing all the colors of all 
the other precious stones, they thought it 
possessed all their virtues too. The elder 
Pliny Says a good deal about it, and Soli- 
nus speaking of it under the name of Hex- 
‘contalithus, says there was a kind of peo- 
ple of Libya who held it in the highest 
‘teem, ‘tantum lapide uno gloriantur,’ etc. 
It was also credited with the power of pro- 
moting love and good will.” 


It is often necessary to fight fire with 
fire. For that reason the contrary beliefs 
referred to in the foregoing are adduced. 
No amount of philosophic or logical rea- 
soning will achieve among the deluded the 
results of a contrary delusion. As long as 
a belief obtains in the supposed influence 
of gems on human welfare it may be as 
well to encourage it in a direction favor- 
able to commercial uses, if not to its ulti- 
mate extinction. 

One of the phenomena of superstitious 
belief is its spread among the more ignor- 
ant, to a wider scope. The opal super- 
stition has been known to include under its 
ban stones having a superficial likeness such 
as moonstone, catseye, etc. 

Perhaps as strong a recognition of its 
beauty as any the opal can claim, and one 
that the jeweler should endeavor to give 
the utmost publicity, is that bestowed on 
it by poetry. Ella Wheeler Wilcox’s lines 
have received much attention but there are 
others not so widely known, though equally 
charming in imagery. Such effusions have 
the effect of bringing to the abused mind 
a realization of beauties calculated to, in 
some degree, mitigate its impositions. 
Among those least known is the following 
by an anonymous author. 


A dew drop came, with a spark of flame, 
He had caught from the sun’s last ray, 
To a violet’s breast, where he lay at rest 
Till the hours brought back the day. 


The rose looked down, with a blush and 
frown, 

3ut she smiled all at once to view 

Her own bright form, with its coloring 
warm 

Reflected back by the dew. 


Then the stranger took a stolen look 

At the sky so soft and blue; 

And a leaflet green, with a silvery sheen 
Was seen by the idler too. 


A cold north wind, as he thus reclined, 
Of a sudden raged around; 

And a maiden fair, who was walking there 
Next morning an opal found. 








Jewelry—a Condensed Survey 


66° PHE necessity for lightness permits 

open and hollow work and filigree to 
gain preference. Forms in jewelry are 
strongly influenced by the apparel. Through 
the graves we are able to discover examples 
of nearly every period of culture. Far in 


advance are the ancient Greek pieces of 
jewelry with their symbolic figurative de- 
velopment. 


The jewel for the forehead is 


a band that is intertwined in the hair or a 
fillet (diadem) with buds boldly ending 
above. The neck jewel is a chain of net- 
work of which the links open and close 
freely above the breast piece. The ear 
pendants are drops, swinging birds and 
listening cupids and the like; the bracelets 
and rings have snake forms; the girdle is 
a plaited ribbon with a medallion finial. 


“The same motifs, but overloaded ac- 
cording to barbaric taste, are in the graves 
of the Scythian kings, in the Crimea. Re- 
lated motifs are in Rome, but with heavy 
Etrurian additions. For neckring, the thick 
twisted ring with pendant capsules (bullae) 
and stone. For the army, as distinction, a 
breast jewel of a sort of medallion plates 
with figurative representations (phalerae) ; 
over-rich ring jewelry, even on the toes, 
with cut stones. 


“In Byzantium, colored enamels (gold 
cloisonné), little plates of such necklaces 
are still found occasionally on church uten- 
sils (Essen, Limburg), further, on the 
crown jewels of the German Empire, or- 
iginating from the Sicilian kingdom of the 
Normans; in the crown of Hungary. In 
the Middle Ages and Renaissance men and 
women wore rich jewelry, not only on the 
breast and ear, but also on the clothing 
up to the border on the mantle, particularly 
on the hat, the agraffe itself being not 
seldom a work of art of the first rank. 
Gnadenpfennige (a kind of Maundy money) 
in place of Orders, and portrait medallions 
richly mounted, hung from _neck-chains. 
All pocket utensils were very rich. The 
sword trappings were richly embellished. 

“In the seventeenth century costume ané¢ 
jewelry became simpler, at ledst for men; 
in the eighteenth century men only have 
still pins, buttons, watches and snuff-boxes. 
For the snuff-boxes the highest degree of 
art excellence and the most costly material 
thinkable was used. The art of the jeweler 
worked more for small chattels than for 
body decoration. The works in the Green 
Vaults, Dresden. In jewelry the gold with 
enamel is displaced more and more by 
stones, the mounting becomes insignificant. 
This is especially the case with diamonds 
which suppress everything else from favor. 
The diamonds of the seventeenth-eighteenth 
century are mostly in box-setting; toward 
the eighteenth century they are mounted 
a jour. Imitations of diamonds (strass) 
liked for clothing. The value of the stone 
greatly outvalues the art form; the pearls 
are scarcely mounted but worn strung. 

“Middle of the nineteenth century sees the 
resumption of antique gold jewelry through 
Castellani in Rome; in Germany Renaissance 
forms with gay enamels. Many traditions 
of good old jewelry work are retained in 
the peasant industry, especially in the Orient 
and Slavonic lands, but also in Spain, Switz- 
erland, Norway, Russia.” — Spemann’s 
“Goldenes Buch der Kunst.” 
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Moderate Priced 
Gold Mounted 
Pocket Knives 


Progressive dealers desire to 
show as complete a line of 
knives as possible. For this 
we have produced and can sup- 
ply a line of the best American 
Made Steel Movements 
mounted with 10K Green 
Gold sides and bales at moder- 
ate prices. 


These mountings are deco- 
rated with numerous styles of 
engine turning and both the 
quality mark and trade mark 
are stamped on each knife. 


LARTER 6 SONS 


15-17 MAIDEN LANE, 
a! EI BLD‘. 
NEW YORK 
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Platinum in the Urals 





[\ a recent issue the Central-Zeitung fir 
Optik had an article by “Badermann” 
concerning the platinum industry in Russia, 
which translated reads as follows: 

“Platinum is really a Ural metal as more 
than 95 per cent of the world’s production 
comes from the Urals, whereas the 
diminishing remainder is divided between 
Columbia, Canada, the United States and 
Australia. In the winning of platinum 
there are great deviations in the yearly 
aggregate, between 300 and 400 poods (the 
Russian pood equals 36.07 pounds). 
Platinum is present in numerous parts of 
the Ural Mountains, from the furthest 
north to the most southerly spurs, but those 
places where it is discovered that have in- 
dustrial importance are but two districts. 
Of these one is the mountain province 
Nischni-Tagil, chiefly the westerly slopes; 
whereas the other district, which is com- 
posed mainly of the former and present 
water courses and tributaries of the Tura 
and the Is, occurs on the eastern slopes of 
the Urals. Since the last few years in- 
tensive work has also been carried on in the 
Nikolo-Pavdinsk district. 

“Although scientifically platinum-bearing 
ore is established and also in very small 
amounts in exceptional cases platinum has 
been discovered in the matrix, the extrac- 
tion of platinum so far is done unexcep- 
tionally from the platinum bearing sand, 
lime and pebble strata. These often are 
covered by later more or less thick, barren 
deposits, where the water has carried the 
platinum from the metal-bearing ores to 
some depth. The most powerful exploiters 
of platinum are a French stock company 
with a share capital of 20 million francs— 
the Compagnie Industrielle du Platine— 
which has over 40 platinum locations at 
work in the Wechuturje district and sup- 
plies more than one-third of the entire 
platinum product. The platinum producing 
locations of the company are in the former 
Russian Crown domain. They are partly 
farmed out by the Government to the com- 
pany and partly direct by original lessees 
in a sublease. On the estates of the heirs 
of Count Schuvalov in the northern Perm 
district in the region of the source of the 
Is exist very rich platinum placers. These 
have been exploited by the administration 
of the Schuvalovy mountain works for a 
long period partly as ‘stavatel,’ partly as 
their own industry. 

“In spite ‘of the fact that the district 
has been thoroughly searched in all direc- 
tions, yet the platinum product still amounts 
to 100 poods yearly, and with the present 
improved technique of a comparatively 
cheap thorough working of large surfaces 
with dredgers of high efficiency it is sup- 
posed that a larger production will be forth- 
coming for years. The platinum placers of 
the Demidov works in the district of 
Nischni-Tagil also have at disposal con- 
siderable treasures, although the search for 
platinum has been carried on for many 
years either in primitive ‘stavatel’ or in in- 
tensive industry. In the ‘stavatel’ industry 
the platinum search has been permitted free 
'o exploiters who turn over the platinum 
Rained to the owner at a collective price, 
So that the owner gets his profit out of the 
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ditference the ‘stavatel’ payment and the true 
platinum price. 

“The platinum product in the Demidov 
district amounts to about 90 poods a year. 
In the Nikolo-Pavdinsk region a new stock 
company is working which produces about 
20 pocds per year. Through the power- 
fully capitalized and expert influence of the 
:reach the platinum industry has fallen 
almest entirely into French hands. A full 
fourth of the platinum produced evades 
duty and therewith is lost the true estima- 
tion of the production.” 








Getting the Most Out of Trade 
Journals 





MERCHANTS are becoming better ac- 
quainted with trade journals, and are 
more appreciative of the assistance they 
give. One may be a good merchant, but the 
trade journal can help him improve his 
methods and increase profits. 

Merchants benefit by the experience of 
other merchants as well as by their own. 
The trade journal is a record of experiences 
in business, and as such is an invaluable as- 
set. It is the forum for interchange of 
ideas. As traveling broadens a man’s views, 
the trade journal helps to a clearer knowl- 
edge of conditions surrounding a business 
and points the way to success. 

Think of the well-trimmed windows in 
your home town. The majority of them 
are inspired by suggestions from trade 
journals. One man originates ideas where 
ninety-nine imitate. Whether original or 
imitation matters not with the buying pub- 
lic. A well-known trade journal used a 
good headline over a department illustrat- 
ing this point, “If you are hunting for ideas 
this is your game preserve.” That is just 
what the up-to-date trade journal is to mer- 
chants in all lines. , 

When money is invested, dividends are 
expected. No business can be operated 
profitably unless the men back of it are 
abreast with the times. The trade journal 
keeps them posted. In merchandising store 
arrangement stands out prominently. In 
this, the trade journal is most helpful. 
“Walk into my parlor,’ said the spider to 
the fly” stuff does not work today unless 
the place is attractive. The wide-awake 
trade journal is constantly on the lookout 
for photographs of store arrangement. The 
merchant who reads his trade journal care- 
fully has a well arranged store. “Keep 
your shop and your shop will keep you,” 
wrote Benjamin Franklin. This truth is 
emphasized in the trade journals. 

There is no publicity so desirable as that 
of trade journals. It is read by the men de- 
sirous of bettering themselves, or by the 
heads of big business seeking cities with 
proper facilities in which to establish 
branches. By using the trade journal to 
tell others of the things which have helped 
you to success, you are boosting your city. 
When the correspondent of a reputable trade 
publication calls on you make of him a 
friend. Take him into your confidence and 
furnish him the information he seeks. You 
may be very busy, but he is able to do more 
for you than you are called upon to do for 
him, All the gold of the Colorados and all 
the silver of the Nevadas cannot buy what 
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the accredited correspondent of a first-class 
trade journal can give. Too often the mer- 
chant is inclined to be somewhat gruff, and 
not infrequently the representative of a trade 
journal is considered a meddler. In the way 
of publicity, the writer for a first class trade 
journal is the best asset a city can have. He 
can put his home town on the map and 
keep her before the eyes of the world. 
Questionable methods no longer have a 
showing in the business world. The mer- 
chant who succeeds is the one who is true 
to himself, and thereby true to his fellow 
man. What the progressive merchant really 
desires is to get people thinking in terms of 
buying to the best advantage. He has noth- 
ing to conceal about his business or his 
stock. He invites inspections and compari- 
sons. If you are courting success get into 
the trade journal. Make it the silent part- 
ner in your business, a Ge. 








Pulling in Opposite Directions 





Twas ever thus with reform or uplift 
propaganda; and shall we see the same 
opposing statements emanating from the 
arts and crafts friends and benefactors? 
In the New York Times of Feb. 26 is a 
letter from William L. Harris, managing 
director, Art Centre, which contains the 
following statement: “Experience shows 
that America does not at the present time 
need a greatly increased number of indus- 
trial designers. The real facts are quite 
the contrary, for even today hundreds of 
graduates from well-known industrial art 
classes are unable to make a living. The 
inevitable influence of a large number of 
underpaid workers in his field is to con- 
stantly lower the standards of all our arts 
applied to industry. Quite aside from the 
lamentable wrecking of promising careers, 
which present conditions render certain, 
the unfair and discouraging competition en- 
gendered tends to drive men of talent and 
ambition into other lines of work.” 

In the New York Times of March 13, 
concerning an affiliation between the Na- 
tional Academy of Design and New York 
University, we read the following statement 
from an authority (Gen, Charles H. Sher- 
rill of the latter institution, “It will make 
possible the education of men and women 
who will contribute of their skill to the 
crafts in New York, who will have not 
only the artistic but the practical know- 
ledge to make their work successful. The 
trades are starving for good designs.” 


Will not such apparently contradictory 
statemeints from the leaders in our arts and 
crafts movement create confusion in the 
minds of the general public and cause some 
of its best lay members, now trying to 
aid the work, to stop further activities if 
they gain the idea that there are too many 
competing designers already? Then why 
increase the facilities for training more 
competitors ? 

3efore we get into deeper water, would 
it not be well to clarify the stream of 
present action, lest we end in the mud of 
contradicton and lose all our disinterested 
friends? Are our manufacturers saturated 
already with trained designers? Let the 
industries themselves speak up and tell us 
how they stand. 
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ESTABLISHED 1868 


Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


DIAMONDS 





DIAMOND CUTTING WORKS 


and 


REPAIR DEPARTMENT 
68 Hunters’ Point Ave., Long Island City 


We employ the highest skilled mechanics 
for the repair, recutting and matching of 
regular and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc, 


CHICAGO 
31 No. State St. 


AMSTERDAM 
16 Sarphatistraat 











LONDON 
29 Ely Place 
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Canadian Imports of Clocks, Watches, Jewelry, Gems and Kindred Lines Census Figures Show Big Increase in 

Jewelry and Allied Trade Products 
Toronto, Can., June 23.—The monthly report of the Trade of Canada for March The 1919 census figures for New York 

gives the value of imports for home consumption in the jewelry and allied trades as City just announced by the Department of 

































































follows: Commerce, Washington, D. C., contain a 
Twelve Months great deal of information for those inter- 
Month of March Ending March - rae Ps 
, ed a ested in the activities of the metropolis. 
1921. 1922. 1921. 1922, The figures indicate that New York still 
Dollars. Dollars. Dollars. Dollars. maintains its supremacy as the country’s 
Clocks errr eT fe Teen T ere Cre eer United Kingdom owes 2,807 1,281 28,477 16,004 leading manufacturing center and it may be 
ci _— anes: eo Reeser a ~ surprising to some that during 1919, manu- 
Germany .......+... 9,353 12 14,872 ~+—«20,706 += factured goods worth more than $5,000,- 
NE ices 38 39 4,498 565 (00,000 were produced in Manhattan. 
Switzerland ........ 12 79 8,905 3,363 Prominent among the trades contribut- 
Other countries untae sonies 3,742 812 30,555 ing to New York's encraen output were 
ee 94,600 41,498 887,342 597,801 the jewelry and lapidary industries, the 
Clock and watch keys, clock movements ; ; manufacturers of gold, fountain and stylo- 
Mee At TON LOM MEM Ie a iesaicis sais acs GaN laa a a Sens Pe so oo Pi Py graphic pens and the plated ware and elec- 
a. We 1,913 1,328 troplating industries. That New York is 
fast becoming the world’s center for jew- 
RAED see's ciewene’s 41,812 12,726 222,809 134,745 elry working and lapidary work, is indi- 
NR sisi da aeinade wedtigaleiihe United Kingdom .... 150 268 3,216 1,948 on ~ the fact that these two industries 
United States ...... 4,341 2,202 29,450 56,803 ave shown an increase in value of prod- 
PE cicentnitnwe «aneun waking 3,125 439 ucts of considerably more than 130 per cent 
Switzerland ........ 7,169 5,445 145,252 95,532 since the last census. 
Other countries geen. Ania sina wien ree 2,666 The figures show that the value of lapi- 
 sisicarsans 11,660 7,915 178,043 157,388 dary work produced in New York during 
Watch actions and ——_ ~~ —_ the census year was $27,032,138 which is 
nc ° . 
See a ee ee United Kingdom .... 46 44 18,276 7,346 89.9 per cent of the total production of the 
United States ...... 59,970 21,361 840,539 401,425 United States. The jewelry output of that 
PS cuccnerccsnd “anes ducati 22,570 1,032 year totaled $65,391,579 which figures, ac- 
Switzerland ...+.... 62,830 = 39,138 1,398,156 672,886 cording to the compilation represents al- 
Other countries .... ese areata 539 ppeeter most one-third or 321 per cent of the total 
TA) kacrrncesc 122,846 60,542 2,280,080 1,082,689 output of the United States. During 1919, 
Watch cases and parts thereof, finished = ; aaenna peo re the value of gold fountain and stylographic 
aden United States"... 10394 "6973169636 98.a71-PENS_ amounted to $9,701,647, and is 54.5 
EY cha coninibss, sxauiinn sasipied 18,549 17 ‘per cent, of this country’s total output. Ac- 
Switzerland ........ 2,307 2,965 131,040 48,120 cording to the figures, there are 16 plated 
Oer COUDETIES: i:6:0 xiss-0:0 pieces S26 Yaéieeaes ware establishments in New York, emplov- 
re 12,701 9,938 +~—«324,329 +«=«147,557 9B a total of 768 people. The vaiue of 
id the products of these establishments during 
BN scyiescascebecnnnynienwinenten United Kingdom .... 6,474 5,904 203,392 91,057: 1919 amounted to $2,365,249. The electro- 
United States ...... 73,956 80,403 —_ 663,877 plating industry has 97 establishments in 
a ee 67'606 "§y,108 the metropolis and employs a total of 700 
RE. sucrvagnereses 1,292 392 38,172 +~—-«.9,091:-«éPeople. The value of the products pro- 
Other countries ..... 1,515 14,623 15,008 58,982 duced by this industry amounted to $1,- 
- 779,974. 
NT ara eaeians aleve 85,849 102,183 1,174,102 880,205 The figures further indicate that the trade 
Sterling or other silverware, n. 0. p......United Kingdom ... 5,844 7,647 219,713 115,523 has establishments in New York making 
United States....... 3,578 1,595 75,660 48,936 jewelry and other kindred lines numbering 
France ...+seeeeeee 492 170 3,675 3,814 851 with a total employment of 10,069. The 
Other countries AE ASE: EARES mite haens value of the products turned out at the 
I crescent 9,914 9,412 299,939 172,555 census time amounted to $97,413,009. The 
- -- various establishments are divided as fol- 
Manufactures of gold and silver, n.op. United Kingdom .... 1,124 1,109 49,273 19,842 lows: Jewelry 665 employing 7,551 people 
France sues vrrvs 81509 1500635941473. With a total output of $65,391,579, There 
Netherlands ........ ...++ “eben 2,485 1,862 are 72 establishments turning out jewelry 
Omer COUMmtrvies 0606 sieoses 33 531 231 and instrument cases, where 1,079 are em- 
Total .es...00:. 9,811 10,699 169,321 98,464 +«Ployed. Their output amounted to $3,886,- 
Precious stones and imitations thereof, pape a ay — 318. Lapidary work is done in 71 shops in 
not mounted or set, and pearls and imi- New York and ~— help amounting < 
tations thereof, pierced, split, strung , : 1,037. The output of the total number o 
si aneiaiantisdiateaenmaae nied Kingdom ---- oo83—«7'398-«143'898-«'83'613-—«lapidary shops in 1919 amounted to $27,- 
Bab Th —Tadia® cases svesiers sates paeaata 29 032,138. Gold and silver shops number 36 
EE cvnimuceasnes 8,389 11,681 202,232 123,931 and employ 269 people having a total out- 
en Reorarie’ + - —_ name — put of $771,037. In New York, there are 
Japan diikedsecaecs wan 6,977 45,643 27,218 only seven shops making watch and clock 
Switzerland ........ sitions 145 3,755 2,255 materials not including watch cases, and 
Other countries ..... 1,635 589 Foun 30,011 employ 133 people. Their output amounted 
eee 30,639 29,722 +657,339 +««416,802:« to - $331,937. 
een mena The compilation of these figures show 
Diamonds, ME i i hips tans cn a angi United Kingdom .... 56,440 66,857 1,385,614 1,137,654 that the average number of persons em- 
+ rv ligand ore Pogo pes Ps ployed in each factory and kindred trades of 
Relginm vversrstss C7616 047 toas 24427 «New York to be 11.8, with an average 
Netherlands ........ 13,045 101,669 484,899 1,150,574 value of output per factory of $114,469. The 
Switzerland ........ 1,486 ow eneee 28,965 121 average value of the output per person en- 
Other countries ..... ...++% 2,603 6,903 


gaged in these factories amounts to 
| re 141,473 197,597 2,384,150 3,146,466 $9,675. 
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Do you ever stop to consider 
the convenience of, and the 
advantages accruing to the 
one dealing with a reputable 
house that can furnish, at cor- 
rect prices, stones of every 
description in Diamonds, 
Precious and the Imitation ? 


We can fulfill your 


requirements 


ALBERT LORSCH 
a a 


Leorsch Building, 37 Maiden Lane 131 Washington Street 
NEW YORK PROVIDENCE, R. I. 








June 21, 1922 
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The News from England 











Jewelry Worn at Social Gathering Given by Princess Mary—Pathé Fréres to 
Release Film Showing Collection of Princess Mary’s Jewelry—‘“Debris 
Washing”—New Vogue for Rope Necklaces of Diamonds 














Lonpon, June 7.—Diamonds are again at- 
tracting a good deal of attention this side 
and on the stock exchange premier dia- 
monds have registered a jump, The con- 
siderable turnover in the diamond group is 
traceable directly to increased American 
buying. The reported revival in the de- 
mand for diamonds from the United States 
is having a favorable effect here. Consid- 
erable buying is being done by Americans 
through Paris, it is said, and diamond 
shares generally have strengthened. 

Messrs. Mocatta and Goldsmid in their 
June bullion market report state that the 
gold demand is less keen, all available sup- 
plies having been taken for India. Present 
quotation is 93s. 1d. per fine ounce as against 
93s, 5d. a week ago. The silver market 
has been very quiet the past week with 
little variation in price the latest quotation 
being 365d. to 364%4d. Shanghai silver 
stocks have been considerably reduced, it 
seems, and the steadiness of the market is 
due more to the absence of sellers than 
the pressure to buy. Any revival in the 
China buying, it is predicted, will cause a 
further price advance despite the present 
comparatively high level. 

* * * 


Considerable space has been devoted by the 
newspapers here to a description of the 
valuable jewelry worn at the big entertain- 
ment given in London by Princess Mary— 
the first since her marriage—and attended 
by most members of the royal family and 
society leaders. Diamonds seemed to be the 
favorite gem. The queen wore diamonds, 
Princess Mary diamonds and _ sapphires, 
Princess Alice a diamond tiara and Lady 
Patricia Ramsay diamond ornaments. A 
brilliant scene was witnessed in the gold 
and white ballroom lighted by glass chan- 
deliers and wall lamps with yellow shades, 
huge blocks of ice being placed at each 
open window. During the dancing the 
Duke of York found a diamond pendant and 
searched for his sister believing it had 
fallen from the tiara of the Duchess of 
Abercorn. Princess Mary stood at the door 
of the ballroom and asked each guest as 
she passed out if she had lost a diamond 
pendant, but being unsuccessful in her quest 
for an owner she placed the pendant in 
her gold meshed handbag. 

* * * 

A provincial jeweler acted smartly the 
other day when a young man entered his 
Store and asked to see some rings. In- 
stead of complying with the request the 
jeweler darted around the counter and 
grabbed the visitor who was hiding one 
hand under his coat. In the struggle a 
large stone dropped to the floor. The man 
said he had had no food for two. days 
when taken into custody. 

ees 


Messrs, Pathé Fréres announces that it 
will shortly release the film depicting the 
wonderful collection of jewelry accumu- 





lated by Princess Mary immediately pre- 
ceding her recent wedding. It took a day 
and a half to film the jewelry, the firm 
says. 
* * x 

Disputes that have arisen in the Kim- 
berly district with regard to the practice 
of “debris washing” which the municipal 
authorities have sought to repress have re- 
vealed the fact that so many diamonds are 
found in the tailing heaps of the waste 
grounds that large fortunes are being made 
by these people making “debris washing” 
a regular thing. As a result of the present 
disputes being well aired in the local news- 
papers figures showing the earnings of folks 
employed in going through this waste 
ground rubbish have come to hand. One 
correspondent gives a detailed account of 
his debris washing operations in connec- 
tion with the tailings left by old diggers. 
From July 1, 1916, to March 31, 1922, he 
says, the total weight of diamonds found 
in this manner approximated 15,04234 car- 
ats, the value being around £180,000. Out 
of these earnings, says the correspondent, 
he paid the city council a commission of 
more than £10,000, paid also nearly £47,000 
in wages, besides meeting the cost of Vaal 
River water consumed—around £10,000. 


* * * 


When the Canadian-Pacific liner, Em- 
press of France, put in at Southampton en- 
route for Hamburg the other day a newly- 
arrived passenger opened a drawer in his 
cabin and found a heap of jewels wrapped 
in a piece of brown paper. The cabin had 
been occupied by A. J. Burgess and his 
wife of Alberta, Canada. They disem- 
barked at Southampton for London, The 
jewelry included two diamond buckles, a 
jade bracelet and a large graduated pearl 
necklace and is estimated to be worth sev- 
eral hundred thousand dollars. The Ca- 
nadian-Pacific Steamship Co, took charge 
of the gems after a vain attempt to get 
in touch with the Burgesses, through the 
London hotels. 

x * * 

From Paris comes the report of a new 
vogue for rope necklaces of graduated dia- 
monds. Local jewelers who have returned 
from the French capital say that these 
ropes are held together in invisible plati- 
num settings that make the jewels glint 
and glitter like drops of pure water. The 
jewelers are experiencing a demand for re- 
set work. Bracelets are returning to 
fashion since the short-sleeved Court dress 
makes their use possible once more. The 
new all-round jeweled bracelet or those 
showing classical and Egyptian designs are 
mostly favored. The fashion now is to 
dismantle the family jewels and reset them 
in fringe work that will prove appropriate 
for the new style Court dresses. The old- 
fashioned star and crescent design and the 
massive and heavy pendant do not har- 
monize with the new fashions decreed for 
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Court wear. Lace-like tracery work in 
plaque form is now the style in jewelry 
favored by society here, and women pos- 
sessing family heirlooms of huge upstand- 
ing fender tiaras are having them 
made over since they are entirely too heavy 
to go with the modern mode of hairdress- 
ing fender tiaras are having them 
doing. Delicately devised hair bandeaux 
of the lightest possible design, beautifully 
modeled filets and Russian shaped crowns 
are now destined for the simple coiffure. 
So the working jewelers are very busy 
making over the wonderful heirloom gems 
into lighter and more artistic shapes for 
their wealthy and well-known clients. The 
fashionable jeweler of the west-end finds 
the earring vogue still strong. 








PYRALIN NOT IVORY 


Pomememnenmed 
Federal Trade Commission Orders Drug 
Stores to Cease Use of the Word 
“Ivory” in Selling Imitations 


WasHINGTON, D. C., June 15.—The 
Louis K. Liggett Co. and the Peoples Drug 
Stores, Inc., operating retail chain stores 
for the sale of drugs, toilet articles, and 
other goods in the District of Columbia 
and elsewhere, were ordered today by the 
Federal Trade Commission to cease and 
desist from advertising for sale in stores 
operated by them in Washington, D. C., 
articles described as “pyralin ivory” or 
“ivory” which are not in fact made or 
composed of ivory. 

The Commission’s findings of facts in 
these two complaints set forth that the 
respondents offered for sale in their Dis- 
trict of Columbia stores, combs and other 
articles made of nitrated cellulose, a com- 
pound sometimes known commercially as 
“pyralin” and that these have been dis- 
played in their store windows placarded as 
“Special. Good Ivory Combs, 49 cents”; 
and also as “Excellent Pyralin Ivory Combs 
for 49 cents.” 

The Commission also finds that the re- 
spondents caused advertisements to be pub- 
lished in newspapers in the District of 
Columbia, in which such articles were de- 
scribed as “pyralin ivory”; that this de- 
scription on placards and in advertisements 
had the capacity to mislead and deceive the 
purchasing public by creating false or er- 
roneous beliefs concerning the value or 
quality of such articles offered for sale by 
the respondents, and in some instances to 
induce persons to purchase said articles 
upon the mistaken belief that such articles 
were made of ivory. 

On May 17, 1920, at a conference of rep- 
resentatives of the manufacturers of, and 
dealers in, various basic materials some- 
times known commercially as “celluloid,” 
“pyralin,” etc., and manufacturers of and 
dealers in various articles made from such 
basic materials, a resolution was passed 
which condemned the use, as applied to such 
articles, of the following and _ similar 
terms: “French ivory”; “pyroxylin ivory”; 
“tortoise shell”; “ivory combs”; “Floren- 
tine shell ivory”; “pyralin ivory”; “jade 
necklaces”; “coral necklaces”; ‘American 
ivory”; etc. The conference was called by 
the Federal Trade Commission and met in 
its offices at Washington. 
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Boston Jewelers’ Club Holds Annual Outing 





Pemberton Inn Visited by Jolly Crowd of Two Hundred Members and 
Guests Who Enjoy Happy Holiday 























. 


PEMBERTON, Mass., June 15.—For upwards 
of 10 hours this calm and serene shore re- 
sort, usually unruffled by ought but the lazy 
lapping of waves and the occasional pur- 
ring of a seaplane, was thrown into a state 
of violent agitation yesterday. The ozone- 
laden air reverberated with lusty shouting 
and infectious laughter, the honk-honk of 
luxurious automobiles, the hasty slamming 
of doors, the hurrying to and fro of clerks, 
chefs, cooks and the hundred and one assist- 
ants who make up the personnel of Pem- 
berton Inn, a hostelry famous for its hos- 
pitality, menu and menage. 

The cause of this unwonted commotion 











F. R. HOLLISTER, PRESIDENT 


was a body of 200 men, who collectively 
are known as the Boston Jewelers’ Club, 
and who had invaded this seaside community 
for the sole purpose of having a “corking 
fine time,” or as George Gogetter, the cub 
reporter of the Pemberton Pabulum put it, 
“an uncorking fine time,” the occasion being 
the 34th annual Spring outing of the club. 

For years the organization has made 
similar excursions to Pemberton, and each 
time the social festivities have been a de- 
cided improvement upon the previous occa- 
sion, Yesterday’s event, by general acknowl- 
edgment, was the best on record. A few 
days before, this part of the country had 
panted and sweltered in a temperature which 
Dante had in mind when he wrote his “In- 
ferno.” But yesterday Old Man Boreas, tak- 
ing compassion on the jewelers visiting 
Pemberton, wafted a breeze from the east 
that made conditions for the holiday ideal. 

Most of the members made the journey 
by boat, dividing their time on the water 
between inhaling the salt air and indulging 
in games of cards and dice. Others made 
the trip by automobile. But whichever 
Way they traveled the desire uppermost in 
their minds was to get to the rendezvous. 








There they found President Hollister, 
Secretary Kerr and other officers waiting 
to give them a hearty welcome. After an 
exchange of greetings many went inside the 
Inn, where they soon discovered an ante- 
room which in former times had been one 
of the most popular places in the building, 
and which now retains a measure of its title 
to that repuation. Over the rims of glasses 
numerous jovial remarks and smiles passed 
from one to another. Some of the younger 
element availed themselves of the tennis 
courts, while others strolled along the beach 
or wandered around the green. Not a few 
went quickly to the immense hotel opposite 
where they had engaged rooms in which to 
play various indoor games, the most attrac- 
tive being poker and craps, and to indulge 
in a pleasure which Mr. Volstead would 
prohibit. 

For three or four hours the time passed 
in such innocent amusement when the an- 
nouncement went forth that dinner would 
be served forthwith. No signal ever met 
with a more ready response. The orchestra 
struck up the “Washington Post,” President 
Hollister, Col, Harry L. Brown and the 
guests at the head table lined up, with nearly 
200 jewelers close behind, and the whole 
company marched into the large dining 
room, which rests almost on the edge of the 
sea, and the outlook from which commands 
a view for miles around. 


A rap from President Hollister notified 
the diners to take their places at the tables, 
the instrumentalists started another stirring 
strain, waiters in black and white swarmed 
the corridors, “Cultivated Clams” gaped in 
amazement as they were deposited on the 
dishes, a moment later to be transferred to 
mouths wider open than their own. 

As if by magic many of the jewelers con- 
jured up glass’ receptacles containing 
hilarious ingredients, but in which the 
others, of course, refused to participate, 
the singing swelled in volume, the hubbub 
of voices became more deafening, the or- 
chestra played louder and louder to make 
itself heard above the din, and dinner began 
in earnest. 

Then followed a menu that would tempt 
the most fastidious. 

Dancing was not listed as one of the 
items but from various points there suddenly 
appeared visions of feminine loveliness 
which immediately acted like a magnet upon 
several of the diners. So the festivities 
proceeded, until President Hollister rapped 
again on the head table. The rattle sub- 
sided for a few moments while Mr. 
Hollister paid tribute to “Flag Day.” 

In a brief but fervent speech Mr. Hollister 
reminded his audience of the significant fact 
that on June 14, 1776, in the late afternoon 
the last British ship sailed out of Boston 
Harbor, an act which heralded the Day of 
Independence which later made this country 
for ever free from the yoke of British rule. 
At the conclusion of his remarks the band 
played the “Star Spangled Banner,” the 
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company standing and joining in the singing 
of the national air, 

Then the feast continued and the dancing 
and singing were resumed for an hour or 
so, the spirit of conviviality pervading the 
atmosphere. Then, after a brief respite the 
tables were cleared and the diners returned 
to their games which were kept up until the 
very last moment. All too soon the hour 
for return to Boston sounded and the com- 
pany, still as hilarious as ever, huddled into 
the engine room to avoid the east wind 
which still was sweeping the harbor, Thus 
a day of intense enjoyment came to a perfect 
end. 

Were Chesterfield alive today he would 
undoubtedly characterize the jewelers as 
pastmasters in the art of pleasure making, 
for they have realized that the most happi- 
ness is secured by imparting pleasure to 
others. Each member went deliberately out 
of his way to make the other fellow 
supremely happy. The result was that every 





ALBERT R. KERR, SECRETARY 


second of the time was crowded with the 
keenest pleasure for everyone. 

As usual the arrangements were perfect, 
every item functioning without a_ hitch. 
Great credit is due to Albert R. Kerr, 
the secretary, President Hollister, Edward 
D. Cole, vice-president, and the directors, 
James S. Blake, Col. Harry L. Brown, Frank 
T. Cram, William W. Stone, J. Charles 
Stever and James H. Parks, for the efficient 
manner in which they provided for the com- 
fort and enjoyment of the club members. 


The Roster 


The attendance was the largest in the hfig-' 
tory of the organization, there being neafly, 
200 present, among them being: aa 

President Frederick R. Hollister, Vice-: 
President Edward D. Cole, Secretary Albert 
R. Kerr, S. H. MacPherson, F. E. Harwood,, 
Arthur S. Kelley, Nathan Alberts, David 
Nemser, Edward O. Mason, Thomas Wil- 
son, August Sweetland, W. L. Stone, Ed- 
ward W. Stone, Frederick T. Widmer, 
Henry E. Heywood, Clarence Daugherty, 
W. H. Kipp, Fred A. Horn, H. I. Glaser, 
Edward D. Cole, E. E. Hardy, Peter Ratg- 
koff, E. J. Qvarnstrom, Elmer F. Knight, 
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AMSTERDAM ANTWERP PARIS LONDON 
55 Ruysdaelstraat 41-43 Rue Lamoriniere 9 Rue Pillet Will 19-20 Holborn Viaduct E. C. 





CONFIDENCE 





is the intangible necessity of the Diamond 
trade. No other business or profession 
depends as much upon it. 


VAN DAM DIAMONDS are the pro- 
duct of an organization that for decades 
has built steadily upward, due to the 
trade’s confidence in its merchandise, 
methods and loyalty. 








Everything in diamonds, large and small. 


Ask us for Diamond Service. 


EDUARD VAN DAM 


Cutters of Diamonds 


437 FIFTH AVE. Telephone Murray Hill 5879 NEW YORK 
Cor. 39th St. 
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Frank H. Elliott, E. F, Lilley, Frank T. 
Cram, J. Charles Stever, A. S. Flint, Hugo 
M. Staiger, E. A. Bigelow, H. W. Matalene, 
Charles H. Singleton, Edwin R. Russell, 
Allan D. Sims, C. F. Lawton, George L. 


Sweet, Frank A. Anderson, John Hall, Fred . 


C. Newhall, S. H. Ashe, Ralph Ross, C. 
Oswald Housman, W. J. Harber, E. W. 
Kirby. 

D. J. Sullivan, George A. Schuetz, J. E. 
McCourt, Mitchell J. Hamilburg, Benjamin 
F. Griscom, R. C. Lowell, Charles Kauf- 
man, Alexander Grabhorn, John W. Sher- 
wood, L. J. Boehr, C. H. Buxton, M. G. 
Attle, A. S. Blackinton, Frank J. Ryder, 
C. A. Woodsome, Carl F. Lawton, E. H. 
Colby. 

Ben Wyman, Frank P. Kennedy, James 
J. O'Grady, W. J. Marshall, J. L. Bogert, 
Harry L. Brown, F. R. Hollister, R. T. 
Elmes, J. B. Godvin, A. B. Hoag, Frederic 
McIntyre, George V. Saunders, James Goss, 
A. R. Reed, Lewis F. Cass, W. D. Reeder, 
Ernest Clayton, F. J. Pierce, Waldo Green. 

Paul Donelan, Fred Bird, J. H. Chamber- 
lin, Robert A. Lohnes, F. N. Kerr, S. O. 
Bigney, Charles Ramsdell, Hyman Siegel, 
J. M. Glasser, George W. Read, Edward 
Glover, A. A. McDonald, James Kingman, 
Albert Holtan, Russell Randall, W. A. Lee, 
Hayward MaComber, Frank Winship, 
William Tuttle, Vincent Crowley, Howard 
Preston, Otto Abrecht. 

J. McGrevy, A. M. Williams, C. J. Roehr, 
M. L. Fox, F. L. Presbrey, E. K. Van 
Buskirk, S M. Higgins, George H. Morrill, 
Joseph Rioux, Max Goldstein, John A. 
Malcolm, Elmer S. Smith, Frank H. Parme- 
lee, E. E. Brooks, J. H. Whitehouse, A. W. 
Fitt, E. W. Wyman, Mr. Pack, F. Corsver. 

Frank L. Baker, Thomas W. McLeod, 
Lawrence E. Kennedy, William O’Donnell, 
A. S. Hilger, H. R. Williams, Ives Lake, 
Mr. McKean, G. K. Simonds, J. B. Warren, 
A, Halle, E. C. McKean, Robert Stuart, 
George Homer, Norman. Hayes, P. N. 
Safford, Henry Arnold, A. May, Everett 
Hardy, Sidney De Young, L. E. Eaton, W. 
Lunas, George Parker, E. Anderson, Joseph 
Bragg, Doane Cook, Lester S. Hall. 

Walter Lambell, N. S. Trefry, H. Frei- 
man, Max M. Alberts, Harold Alberts, 
Eli Siegal, N. Fish, Emanuel V. Alberts, 
John Folsom, S. L. Miller, Harry Bailey, 
Louis Aisenstein, S. Fineblitt, Edgar Stiles, 
John Russell, Eugene Sanger, A. M. Hos- 
mer, F, M. Graham, B. D. Shreve, Bernard 
E. Jackson, Frank K. Huff, D. F. Ingersoll, 
William Bryant, Charles Reagan, Carl Kipp, 
Fred C. D. Bonner, Mr. Anderson and 
friend, Mr. Sinnett, J. L. Gerstein, D. 
Nessenbaum, Mr. Bruenelle. 








A certificate of incorporation has been 
filed with the county clerk by the Hopkins, 
Clark & Hazzard Corpn., 133 Albany St., 
New Brunswick, N. J., which has taken 
over the jewelry store formerly owned by 
Holt’s, Inc., which was recently disposed 
of at a receiver’s sale. The new firm is 
Capitalized at $100,000 with 1,000 shares of 
stock at a par value of $100 each. The 
Mcorporators are E. Wolcott Hopkins, of 
, 182 George St. New Brunswick, John E. 
| Clatk, of 94 Church St., New Brunswick, 
“and Lindin S. Hazzard, of Elizabeth. 
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Senate Changes Tariff on Precious Metals 








Upper House Agrees to a Duty of Sixty Per Cent. on Articles of Gold, Silver 
or Platinum or Plated with Such Metals, an Increase of 10 Per Cent. 
Over the Present Duty 











- 








WasuHIncTon, D. C., June 14.—During 
consideration of the tariff bill yesterday 
the Senate agreed upon a rate of duty of 
60 per cent. ad valorem on articles or 
wares of platinum, gold or silver, all ar- 
ticles or wares plated with platinum, gold, 
or silver, or covered with gold lacquer, 
whether partly or wholly manufactured, and 
not specially provided for elsewhere in the 
bill. This rate was recommended by the 
Finance Committee in the bill as reported 
to the Senate and represents an increase 
of 15 per cent. over the rate approved in 
the bill as it passed the House and 10 per 
cent. over the existing law. 

The Senate approved the Finance Com- 
mittee’s rate of 40 per cent. of articles 
or wares not specially provided for of iron, 
steel, lead, copper, brass, nickel, pewter, 
zinc, aluminum, or other metal, but not 
plated with platinum, gold, or silver, or 
colored with gold lacquer, whether partly 
or wholly manufactured, The rate of duty 
under the present law is 20 per cent. and 
in the pending bill as it passed the House, 
35 per cent. ad valorem, 

The duty on bottle caps of metal, col- 
lapsible tubes, and sprinkler tops, if not 
decorated, colored, waxed, lacquered, 
enameled, lithographed, electroplated or 
embossed in color, was fixed by the Sen- 
ate at 30 per cent.; if decorated, etc., 45 
per cent. The Finance Committee’s rates 
on these articles were 45 and 55 per cent 
ad valorem respectively, and the rates in 
the bill as it passed the House 25 and 40 
per cent. The rates agreed upon by the 
Senate are in effect a compromise between 
the duties approved by the House and as 
proposed by the Finance Committee. The 
rates under the present law, enacted in 
1913, are 30 and 40 per cent. ad valorem 
respectively, 

Referring during debate in the Senate 
prior to agreement upon the duties on 
platinum, gold, and silver articles, Senator 
McCumber, chairman of the Finance Com- 
mittee, stated that “in this case the Com- 
mittee followed the usual rate of duty 
which has been placed upon luxuries or 
wares of gold or silver, which is 60 per 
cent, ad valorem upon the foreign value. 
It is an increase of 10 per cent. as com- 
pared with the present law,” Senator Mc- 
Cumber said. 

Questioned by Senator King, of Utah, 
as to whether the Finance Committee, in 
recommending an increase over the House 
bill, had in mind only the difference be- 
tween the foreign and the American valu- 
ation, Senator McCumber replied that that 
alone did not influence the committee at all 
and that it has always been thought these 
articles are legitimate sources of revenue 
and, as luxuries, that the greatest amount 
of revenue possible should be derived from 
them. 


Senator Senator 


King asked whether 


McCumber was of the opinion that there 


is very much danger of any serious com- 
petition from European and other coun- 
tries which possibly may produce gold ware 
in view of the limited quantity now in 
Europe and the great supply in the United 
States. Senator King stated that he agreed 
“a very handsome revenue” should be ob- 
tained from these articles as some of them 
are objects that could legitimately be taxed 
for revenue purposes, 

“Gold is one thing in the world that has 
a stable value,” said Senator McCumber. 
“It costs just as much in the United States- 
as it costs abroad. It can be purchased 
for the same price abroad as it can be 
purchased in the United States. Therefore,. 
considering the raw material, the cost is 
exactly the same; but when we come té 
jewelry and articles of similar character, 
and gold and silver plated ware, the item 
of labor is more important than anything 
else. The artisan in this country is being 
paid from 5 to 10 times as much as the 
artisan on the other side of the water. 
Therefore, as the raw material can be 
purchased at the same price and it is a 
question of labor only, I am inclined to 
think that in the future there will be more 
danger of heavy imports of these articles 
than ever before, because the foreign 
manufacturers are not selling gold, but they 
are selling labor that costs $1 as compared 
to labor that costs 10 times that in the 
United States, and therefore are selling 
their commodities at 1,000 per cent. 
profit.” 

The tariff bill is being considered by 
the Senate acting as Committee of the 
Whole. Further changes may be made 
wheri the bill is brought up for direct ac- 
tion in the Senate and later when it is 
sent to conference to effect consonance with 
the House bill. It is folly at this date to 
predict when the bill finally will be en- 
acted into law. 








Plans Completed for Annual Outing of 
Southern Jewelry Travelers’ Association 
Which Will Be Held at Hugenot 
Park, Staten Island, June 27 

Plans have been completed for the annual 
outing of the Southern Jewelry Travelers’ 
Association, which will be held this year 
at Terra Marine Inn, Hugenot Park, 
Staten Island, on Tuesday, June 27. Mem- 
bers of the association and their guests will 
assemble at South Ferry and take the 9:20 
boat to Staten Island. Auto busses will be 
waiting at St. George to convey the merry 
makers along the beautiful Amboy Road to 
the Inn. 

The events of the day include a baseball 
game of five innings, a quoit pitching con- 
test, swimming races and other athletic 
events and a shore dinner. Irving H. 
Blatt is chairman of the outing committee, 
assisted by Morris Weil, Harry Bachmann 
and Royal H. Smith. 
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Hoosier Jewelers Hold Their Most Successful Convention 





Members of Indiana Retail Jewelers’ Assn. Meet at West Baden—Great 
Progress Shown in Reports of Officers and Instructive Program Enjoyed 














West BADEN, Ind., June 14.—They do 
things in Indiana, and one of the things 
they have just done is to hold the most 
successful convention in the history of the 
Indiana Retail Jewelers’ Association at a re- 
sort hotel, far from any city. The 15th 
annual convention held at the West Baden 
Hotel was by all odds the greatest con- 
vention of jewelers held in this section 
of the middle west for many years, The 
program was well balanced and carried out 
without a hitch. Except for the closing 
session there was a large attendance for 
every meeting. Every one was happy and 
enjoyed every part of the program. 

The place was quiet and restful. No 
rattling of trucks or clanging of street cars 
greeted the ears in the morning. Only the 
sweet singing of birds and the call of the 
“Bob-White” announced the dawning of 
day. Refreshed by undisturbed sleep and 
invigorated by the fresh country air the 
members started each day with a vim and 
the convention in West Baden will long be 
remembered by those present. So enthusias- 
tic were all present that a resolution was 
unanimously adopted to ask the National 
Association to hold its convention here in 
the near future. 

Great work has been done in the State 
during the past year as shown by the re- 
ports of the president and the secretary. 
This had much to do with the large attend- 
ance and the success of the convention. 
From a paid membership of 99 and 42 de- 
linquent 1eported at the last convention the 
association has grown to one of about 250 
paid members. This has been accomplished 
by adopting the district plan suggested by 
Wm. Rindt, of Richmond, at the convention 
in Michigan City last year, the hard work of 
the officers and the earnest co-operation of 
the members called to assist. City and local 
clubs have been formed throughout the State 
and local meetings and district picnics have 
done much to promote good fellowship 
among members in the State. 

One demonstration of what can be done 
by this method of organization and co-opera- 
tion was given last Fall. Co-operating with 
the efforts of the Jewelers’ War Revenue 
Tax Committee 107 petitions were sent out 
to members on the 25th of October with 
instructions for procuring signatures pro- 
testing the unfair and discriminatory tax 
borne by the jewelers. On Nov. 2 these 
petitions were returned with the names of 
thousands of Indiana citizens and when 
fastened end to end made a petition over 
78 feet long. Copies of this were sent to 
President Harding, both senators and to 
each representative of the State. Secretary 
Roessler now has favorable expression from 
some of the candidates and expects shortly 
to have in the form of a letter the stand 
every candidate expects to take on this im- 
portant question. Acting Chairman Larter 
of this committee, in his talk to the 


convention gave it as his opinion that the 
result would have been different last year 





if every State in the Union had done as 
was done in Indiana. 

Early Sunday morning members and 
guests began to arrive and before evening 
a large number had gathered and many of 
the preliminary details were attended to. 
Old acquaintances were renewed, new ones 
formed during the day while the Hotel 
Orchestra played on the great verandas and 
in the Atrium of the hotel. 


Monday’s Sessions 


The convention proper started at 8 o’clock 
Monday morning with a breakfast conference 
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in charge of Louis Otto, of Crawfordsville. 
The interest was indicated by more than 70 
being present, notwithstanding about 20 of 
them had previously enjoyed a horseback 
ride through the beautiful hills of this sec- 
tion. This conference proved to be more 
of a good fellowship meeting and a sort 
of appetizer for the profitable sessions to 
follow. 

Immediately upon adjournment the mem- 
bers gathered in the large ball room of 
the hotel where the sessions were held. A 
short time was given to registering those 
who had not already done so. 

The morning session was called to order 
by President Little who presented Rev. A. 
E. Chastian, French Lick, who pronounced 
the Invocation. 

George Allen, of the West Baden Hotel 
Co.. then charmed the convention with the 
hearty welcome extended. Mr. Allen is 
not a stranger to jewelers. He was asso- 
ciated with the Chamber of Commerce in 
Louisville, Ky., at the time the National 
convention was held in that city and had 
charge of all arrangements for the conven- 
tion. The sincerity of Mr. Allen and those 
he represented in this welcome address was 
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completely demonstrated before the conven- 
tion was over. 
The response was made by Wayne Big- 


wood, of Terre Haute. He thanked the 
previous speaker for the real welcome ex- 
tended and assured him of the appreciation 
of the things already done for the convention 
and the things promised, 

At this point it was suggested that in 
order to get well acquainted quickly each 
one present should rise in rotation, give 
first and last name and state their business. 

The “convention ballad” composed by W. 
H, Kindt (“Smilin’ Bill”) was then sung: 


CONVENTION BALLAD 


(Made in Indiana) 
Tune—“Turkey in the Straw.” 
We're all from Indiana, she’s a grand old State, 
She leads the Union in all things great, 
She breeds big fellers for the Presiden-cee, 
And every other office on land and sea. 
This year we've established a National “Rep,” 
Third in numbers but FIRST in pep, 
Excuse our dust! Catch up if you can, 
“We're headed for the stable” on “The Indiana 
Plan.” 
(Piano, Tum-te-um-tum) Clap! Clap! 


We’ve gathered here from the hills and dales 
We’ve left our benches and we’ve left our sales 
We’ve come for work as well as play, 
We're the loyal members of the I, J. A, 
The year just past as you will see, 
Was the biggest year in our histor-ee, 
We made more progress and we got more done, 
With every feller workin’ like a son-of-a-gun. 
(Piano, Tum-te-um-tum) Clap! Clap! 


Now there’s Ed Little, our PRESIDENT. 
And Gerry Mohlman from Lafayette, 
And good Bob Koerber from old Ft. Wayne, 
And a hundred others we might name. 
Like, Otto, Bigwood, Brown and Beck, 
Bishop, Crebs and Beach and Hecht, 
Every feller a real HE man, 
And an active worker in “The Indiana Plan.” 
(Piano, Tum-te-um-tum) Clap! Clap! 


Last = when we “camped” on the big “Sand 
ar” 
We hitched our chariot to a STAR, 
When we chose Ralph Roessler, there 
He’s the best secretary in the U. S. A 
He’s labored hard for you and me, 
He’s a BEAR for work. Oh! He’s some HE, 
Let’s tell the world about this CHAP, 
And sing his praise while we Clap! Clap! Clap!!! 
(Piano, Tum-te-um-tum) Clap! Clap! 


After the reading of the minutes by the 


secretary President E. O. Little delivered 
his address, 


that day, 


ADDRESS OF E. O. LITTLE 


Another year has rolled around, and once more 
we meet and grasp each other’s hand in what to 
me at least, is the happiest, the most looked for- 
ward to time of each year. 

To meet old friends once more, to make new 
acquaintances, to exchange and interchange ideas 
and thoughts, to know you are respected, appre- 
ciated—yes, loved by someone who has the same 
problems, the same experiences as yourself, is 
indeed a privilege which those who do not attend 
these meetings cannot understand or enjoy. 

I will not take up your time in an attempt to 
review the activities of the association during the 
past year, but will leave that for our secretary 
who is much more familiar with what has hap- 
pened and what has been accomplished than myself 
and who, in fact, is responsible for whatever has 
been accomplished for the good of the associa: 
tion. 

Right at this time I want to digress for a 
few moments and tell you what a lot of you 
do not know or realize or appreciate, about Ralph 
Roessler, the best secretary of a trade association 
in the United States and tha’’s taking in some 
territory. 


At this point in his address Mr. Little 
reviewed the work done by Secretary 
Roessler. He then continued as follows: 


The past year has been one of trial and tribula- 
Business depression has been 


tion for most of ‘us. 











78 


general and we can console ourselves with the 
thought that we are not alone. Not only jewelers 
all over the country have been hard hit, but other 
lines as well and the end is not yet. The old 
law of compensation always works and we are 
merely getting “equalized” for the prosperity we 
enjoyed during the past three or four years. The 
pendulum is taking the opposite arc but there are 
signs and indications that it has about reached its 
limit and will soon start its return journey to 
prosperity. Meanwhile it’s fight for business and 
if we only fight hard enough, we will get our 
share and enough to tide us over until more 
prosperous times. 

During the past year it has been the constant 
aim of your officers to conduct the affairs of the 
association for the greatest benefit to the greatest 
number. It is unnecessary to call your attention 
to the individual things we have accomplished 
or attempted to accomplish. You are no doubt 
familiar with all of them, but what you do not 
know or realize, is the vast amount of time required 
of the officers for association work. A great many 
members are content to “let the officers do it.” 
Some are thoughtful enough to express their ap- 
preciation of this work, but far too many are 
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community exists for his sole benefit. He is too 
narrow to realize that the community supports him 
and that he is not worthy of such support because 
he contributes nothing to the common good, but 
calmly accepts all as his due. These various types 
must be educated in the association school. The 
old fellow must be made to realize that he owes 
the younger man the benefit of his years of ex- 
perience that he may avoid the pitfalls incidental 
to starting a business career. The young man 
must be taught to realize that he can profit by 
mingling with older business men, men who have 
made a success of their life’s work and who are 
capable and competent to give good sound advice 
and the selfish jeweler must be educated, coaxed 
and if necessary, forced to contribute his share 
to the common gcod of his calling. 

At the convention of the national association 
at Cincinnati in August, the matter of a code 
of ethics for the entire jewelry industry will be 
taken up and discussed. A code of ethics, reduced 
to its simplest terms, merely means the practical 
application of the Golden Rule to everyday busi- 
ness transactions. Welcome the day when this 
is brought about for then, indeed, will the jeweler 
come into his own. There will be no jealousies, 
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district asking him to come, bring his family anq 
lunch baskets and enjoy a nice day’s outing, 
About 10 of the 60 jewelers of the district f¢. 
sponded, only seven promising to come. One man 
wrote that he could not leave his business ag he 
was alone in his store. Mind you, the picnic wag 
on Sunday. About 20 in all, including the fam. 
ilies, attended this meeting. The next day I reaq 
the following in our local paper: 

“Fifty Blacksmiths Picnic at Eckhart Park” 
and they had such a good time that they voted to 
do it again next year. These blacksmiths came 
from the very same towns and cities that make up 
the Third Jewelry District and met the same day 
that we tried to get 60 jewelers to meet at Tri. 
Lakes, and succeeded in getting eight with their 
families, 

I have already taken up more time than | 
should. I have but little more to say, and what 
I do say is going to be along the line of what 
next year’s policies should be. 

I believe it is wise to re-district the State, fol. 
lowing Congressional District lines instead of the 
divisions we now have. This will give us four 
more district chairmen and divide the work 59 
that each chairman will have less territory to look 
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inclined to criticize work done, to think the or- 
ganization exists for their benefit and that the 
officers should take up and adjust local problems. 
We have members who join for a year and then 
say they do not see where they are getting anything 
out of the association and drop out. They fail to 
catch the real spirit, the real intent and purpose 
of the association and are consequently of no 
real benefit to it, but the longer they can be re- 
tained as members, the oftener they can be in- 
duced to attend conventions, the more likely they 
will catch the spirit and finally become useful 
members and derive real benefits from the asso- 
ciation for themselves. 

There are jewelers in this State who figure they 
are too old to be interested in association work. 
Having made more or less of a success themselves, 
they feel their course is about run and they are 
too selfish to try to improve conditions for the 
younger man coming on. I say there are some, 
but thank goodness, very few of this type. There 
are others, young in years and young in business, 
who feel they cannot afford to join, both on ac- 
count of the initial cost and the dues, and be- 
cause they cannot spare a minute away from 
their budding business lest it perish. Such jewel- 
ers are standing in their own light and are over- 
looking the very thing that will be of the greatest 
help to them in moulding their future business 
lives. Still another class, and I regret to say they 
are all too plentiful, do not approve of associa- 
tions, do not want to join but are willing to 
and do accept all the good that is brought about 
by the association without contributing to the cost 
of operaticn This type of merchant exists in 
every ‘ommunity and he thinks, yes, believes, the 


no price cutting, no backbiting or underhanded 
methods, but each jeweler will be indeed, his 
brother’s keeper and the entire industry will be 
on a higher plane. This condition will work for 
the benefit of the association and its aims and 
make it easy to bring into the ranks such jewelers 
as those of whom we have just spoken. 

I am certainly pleased with the attendance at 
this convention, but I cannot help wondering 
what the fellow who stays at home dces it for. 
Out of something like 600 jewelers in this State 
less than 300 belong to this association. 

The other day I picked up this article in our 
local paper: 

“The Indiana Dental Association will hold its 
annual meeting this year at Indianapolis on May 
15, 16, 17 and 18. Eight hundred dentists are 
expected to attend this meeting.” 

What’s the answer? This means that prac- 
tically every dentist in the State will be in In- 
dianapolis for four days. When a dentist goes 
to his convention, most of them have to close their 
offices, for the dental business is a one-man af- 
fair and when his office closes, his income stops. 
Why can a dentist afford to do this while a jeweler, 
usually with at least one clerk, whom he can 
leave in charge of his business, thinks the uni- 
verse will become disarranged if he leaves for a 
day or two to attend his convention? Is it more 
important that a jeweler should remain at home 
to put in a mainspring or fit a watch glass than 
that the dentist should make a patient await his 
return to have an aching tooth attended to? 

Last Summer, we jewelers in the Third Dis- 
trict held a picnic at Tri-Lakes near Columbia 
City. Letters were written to each jeweler in the 


after and ccnsequently can be in closer touch 
with the jewelers of his district. I also believe 
and suggest that each district should select its 
own chairman and these chairmen in turn elect 
one of their number as a general chairman of the 
membership committee. I believe that each dis 
trict should hold at last one meeting during the 
year and these meetings should be so arranged 
that some officer can attend each meeting. I am 
a firm believer in picnics and suggest that 
district shall hold at least one picnic during the 
coming summer. If you do, I can assure yo 
that it will not be hard to get the jewelers t 
gether for another picnic and that you will have 
one of the pleasantest days of your life. 

I want to thank each of the officers and exec 
tive committee and the district chairmen for theit 
co-operation and support during the past yea. 
Had it not been for the loyal support, the words 
of cheer and help given by these association & 
thusiasts, I would have been tempted to throw 
up the job as a thankless task. ; 


{ 
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Let us give strict attention to the sessions . 
this convention, be prompt at the meetings 4% 
take part in the discussions, for we get out ot 
the association and this convention only what ¥ 
put in it. If you do this, I assure you that y# 
will all go home with new ideas, new ambitiot 
and better citizens of your communities. 


The morning session classed with the at: 
dress of Harry C. Larter, New York, a 
ing chairman of the Jewelers’ War Revestt 
Tax Committee and chairman of 
Jewelers’ Vigilance Committee. The heart 
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demonstration made upon the introduction 
of Mr. Larter demonstrated the interest the 
Indiana members have in this important 
matter and the confidence they have in Mr. 
Larter as the leader, 

Mr. Larter expressed his pleasure in being 
able to address the members of the associa- 
tion that had done so much to assist the 
commitice, and gave what might be termed 
the “keynote speech” of the campaign which 
would be waged vigorously in the future. 


ADDRESS OF H. C. LARTER, ACTING CHAIRMAN 
OF THE JEWELERS’ WAR REVENUE 
TAX COMMITTEE 


Mr. Chairman, Ladies and Gentlemen: 

Indiana seems to be the proper State and fertile 
soil for keynote speeches, as only a few days 
ago your illustrious Senator Watson delivered a 
keynote speech for this year’s national Congress- 
ional campaign. Therefore, it is not amiss for 
the jewelry trade, at this time, in this great State, 
to hear what has been done, what the situation is 
today, and what we are trying to do to have re- 
pealed the unjust and discriminatory excise taxes 
now levied upon our own industry. 

But, before proceeding further, let me say that 
your sister State to the east—Ohio—has been 
called the mother of presidents, and I would like 
to call this Hoosier State “the mother of doers,” 
for Indiana is not only famous for its authors, 
poets and statesmen, but it is also famous for as 
energetic a group of jewelers as there is in this 
great country of ours, and the thanks of the 
Jewelers’ Vigilance Committee and its companion 
committee, the Jewelers’ War Revenue Tax Com- 
mittee, are due to the Indiana Retail Jewelers’ 
Association, and particularly to your very efficient 
secretary, Ralph Roessler, for the splendid co-oper- 
ation you have rendered in the important work 
we have been trying to do. We only wish we 
could have had as efficient support from many of 
the other forty-seven States. 

This seems a fitting time and place to answer 
the question, “Why does the jewelry trade have 
to continue to pay war-time excise taxes, now that 
we are at peace with the world?” 

During the absence abroad of the very able 
Chairman of the Jewelers’ War Revenue Tax Com- 
mittee, Mr. M. D, Rothschild, who, as you know, 
has for nearly 11 months been making a long 
deferred tour of the world, we have been trying 
to carry on the fight for the elimination of our 
present excise taxes and the adoption of the 
principle of equal taxation. We are pleased to 
report this morning that Mr. Rothschild has very 
recently returned from his tour, full of vigor and 
a desire to continue this fight. to a successful con- 
clusion. Before delivering this keynote speech, 
we have been in consultation with him, so that 
we are in harmony as to what ought to be done 
and every suggestion as to how each jeweler can 
help in this just cause. 

In making our fight for the elimination of the 
unjust taxation on jewelers when the present 
Revenue Law was under consideration in the 
halls of Congress, we appeared before the Com- 
mittee on Ways and Means of the House, the 
Committee on Finance of the Senate, and even 
before the President of the United States, and 
made as strong demands as we know of for the 
repeal of all these discriminatory taxes and for 
the adopticn of a general sales or turnover tax, 
at a rate not exceeding one per cent., provided 
that additional revenue was necessary. We hon- 
estly believe, in the light of subsequent events, 
that if it had not been for the timidity of Con- 
Sress, which is misreading public opinion, we 
would have today some kind of a general sales 
tax in the present law. Note that I say “general 
sales tax,” for do not forget, or let anyone argue 
to the contrary, that we have had during the war 
and ever since a sales tax of no mean proportions; 
but it is levied on a few selected industries and 
commodities and the farmer, the laboring man 
and everyone else has been paying a sales tax and 
the Government is successfully collecting the 
money. In view of some of our remarks follow- 
Ing, do not forget this important fundamental fact: 
We now have a sales tax. 

Last September we were in Washington making 
a final appeal before the Senate Finance Committee 
for the elimination of all excise taxes, and urged 
at that time, as a substitute, the adoption of Sen- 
ator Smoot’s proposed plan of a three per cent. 
tax on sales by manufacturers. This was quite 
different from our plan and did not meet with 
our entire approval, but we urged it solely for the 
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reason that it was a step in the right direction 
and that its adoption would do away with special 
discriminatory taxes paid by a few industries only. 
From Washington we went to the national con- 
vention of the American National Retail Jewelers’ 
Association held in Buffalo, and there made the 
statement that without doubt one of the greatest 
legislative problems that would come up for solu- 
tion in this present session of Congress would be 
that of the soldiers’ bonus. A number of Con- 
gressional leaders both in the House and the Sen- 
ate, told us at that time that they were in favor 
of a sales tax, but not just then. They said: 
“Wait until we see how we are going to pay the 
soldier bonus. Perhaps a sales tax can be used 
for that purpose.” If a sales tax is good to raise 
money to pay a soldier bonus, why is it not equally 
good to remove the discriminatory and unjust taxes 
now existing? 

We have been patiently waiting ever since this 
agitation on the bonus, to have the bonus bill 
include a sales tax clause, believing that if it did 
we could again take up a nation-wide fight for 
equal taxation and the repeal of all discriminatory 
excise taxes; and we also have been very fearful 
that if some sort of a sales tax would be included 
in a bonus bill, it might be in addition to the 
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present taxes on our industry. Can you picture 
anything more unjust, unfair, and serious than 
adding another tax on our industry, in order to 
pay a soldiers’ bonus? 

Not even at this moment can anyone tell whether 
a soldiers’ bonus bill will become the law and a 
fact; but these months of discussion have devel- 
oped one very important fact: 

The Ways and Means Committee of the House, 
and then latterly the Senate Finance Committee 
have proposed every conceivable method that each 
could think of to raise the money to pay the 
soldier bonus with, and they each have gone 
around in circles and each time come back to the 
only sound, sensible and sure money-raising reve- 
nue plan, and that is a sales tax. Even the Presi- 
dent of the United States has stood firm in his 
conviction, notwithstanding the bombardment of 
soldier bonus advocates, that if Congress passes a 
bonus bill it must include a satisfactory method 
of raising the necessary revenue, and to his mind 
the sales tax is the only way. 

It is not necessary to stress the great injustice 
done to about 16 different honorable and honest 
industries in the present revenue law, by com- 
pelling them to pay a special excise tax when all 
other business and commodities do not have to pay 
any such tax. This is supposed to be a country 
of liberty and justice to all; but in our present 
tax laws we are so far away from these funda- 
mental principles laid down by our forefathers 
that we view the situation with shame and sorrow. 
These special excise taxes, unjust and unfair as 
they are in times of peace, are not the only unjust 
facts in the present situation. What do you think 
of a law that is so worded and defined that some 
of these same excise taxes can be, and have been, 
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collected more than once? And yet, this is what 
we are confronted. with today, 

When discussing with anyone, or writing, to 
your Senators or Congressmen, tell them without 
fear of contradiction that there are any number 
of articles of merchandise upon which the Gov- 
ernment is now collecting a manufacturers’ tax 
and a retail sales tax as well, Let me point out 
a few of them: 

In Section 900 of the Revenue Act of 1921, 
under the provision of subdivision (10), “cigar 
and cigarette holders and pipes, composed wholly 
or in part of meerschaum or amber, humidors and 
smoking stands” are taxed at 10 per cent when 
sold or leased by manufacturer, producer or im- 
porter. 

Under the terms of Section 904 of the Act of 
1921, a tax of five per cent, is levied on the 
manufacturer, producer or importer on so much 
of the price for which sold or leased as is in 
excess of the price specified as to each article. 
In subdivision (3) of this section the articles 
enumerated are valises, traveling bags, suit cases, 
hat boxes used by travelers, and fitted toilet cases, 
on the amount in excess of $25 each. 

In subdivision (4) of this same section the 
articles enumerated are purses, pocketbooks, shop- 
ping and hand bags on the amount in excess: of 
$5 each. As to this section, after long continued 
correspondence, we have been assured by Wash- 
ington that the tax now will be collected from 
the manufacturer only, and the retailer will not 
be asked to pay a tax on these goods, even if 
they are ornamented, mounted or fitted with 
precious metals or imitations thereof. There are 
other complications in this subdivision to which 
we shall refer later on. 


In subdivision (5) of Section 904 the articles 
enumerated are portable lighting fixtures, includ- 
ing lamps of all kinds and lamp shades, on the 
amount in excess of $10 each. 

In still another subdivision, (6), of this same 
section, the article enumerated is ‘“‘fans’’ on the 
amount in excess of $1.00 each. 

This means, of course, that the manufacturer, 
producer or importer of any of the items men- 
tioned must pay a tax on his sales, irrespective 
of the material of which their merchandise is made. 
The only exception is meerschaum and amber, 
mentioned in relation to cigar and cigarette holders 
and pipes. Here we have the first excise tax to 
which these particular articles are subjected. 

We agree with you in believing that one tax 
is sufficient. But the Government has been acting 
upon another and a different theory. If. any of 
the ittems mentioned above are “‘made of, orna- 
mented, mounted or fitted with precious metals 
or imitations thereof or ivory,” they automatically 
come within the scope of the jewelry section and 
are taxed thereunder still another time at five 
per cent, upon the full selling price when sold 
by the retailer. 

If you sell a fan with ivory sticks, upon which 
the manufacturer or importer has already paid 
a tax, you nevertheless pay another tax when 
you sell it. If you sell gold mounted cigar and 
cigarette holders of amber or meerschaum, you 
pay a second tax when you sell it, and the manu- 
facturer has paid the first excise tax. The same 
state of facts applies to humidors and smoking 
stands that have any silver or silver plate or 
gold in their mountings. 

We first took this matter up with Washington 
in December, 1921, and even now we are waiting 
for a final decision which shall straighten out the 
matter. We have been assured that there is no 
disposition to levy two taxes on any item of 
merchandise and we hope the matter will be so 
decided. As we said before, purses, pocketbooks, 
shopping and hand bags enumerated in subdivision 
(4) will hereafter be taxed on the manufacturer 
only. We hope and believe that the same ruling 
will be finally rendered as to the other sections 
enumerated above, so that these items will be 
taxed under Sections 900 and 904 only, and not 
under Section 905, even if they are ornamented, 
mounted or fitted with precious metals, imitations 
thereof, or ivory. 

What will such a ruling mean to the retail 
jeweler? It will give him more work and fur- 
ther annoyance in making out his tax return each 
month, because he will have to exclude from his 
report the articles upon which the manufacturer 
has paid the tax under Sections 900 and 904. 

Do you think of mesh bags as coming under 
the classification of “hand bags, purses or pocket- 
books”? We, I confess did not dream that they 
were included under subdivision (4) of Section 
904, but we had a rude awakening. Early in the 
month of May we learned that Collectors in Con- 
necticut and New York City were seeking out 
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the manufacturers of mesh bags and demanding 
from them a tax of five per cent. on the price of 
each mesh bag over $5.00 sold since Jan. 1, 1922, 
on the theory that they were “purses or hand 
bags.” They not only demanded the tax, but, 
as it was in arrears, they added the 25 per cent. 
penalty and five per cent. interest and demanded 
payment forthwith. 

As long ago as Nov. 1, 1917, the Department 
had issued Treasury Decision 2573 in which mesh 
bags were specifically declared to be articles of 
“jewelry.”” The trade, therefore, has ever since 
then consistently adhered to this definition and 
mesh bags have continued to pay the tax under 
the jewelry section, which, since 1918 has been 
five per cent on sales made by or for a dealer 
or his estate for consumption or use. In other 
words, sales at retail. 

We took this matter up with particular zest, 
with the result that on May 25th last, Washing- 
ton directed that the collectors should discontinue 
collecting the tax on manufacturers’ mesh bags, 
pending a definite and final decision as to their 
status. This leads us to believe that the final 
decision will be to the effect that mesh bags are 
jewelry and will continue to be taxed under 
Section 905 as at present. 

My purpose in going into this matter is to give 
you some idea of the confusion which exists and 
which constantly increases with the passage of 


time. The longer the excise taxes are in force, 
the more numerous will the complications be, 
the more vexatious will the making of returns 


the taxed mer- 
special tax 


become, the more resentful will 
chants be at being singled out for 
burdens and annoyances. 


The rulings relative to installment sales of 
jewelry are so complex that we are frequently 
asked by installment dealers to interpret them— 
to explain what the rulings mean. 

How long shall we submit to this sort of thing? 
Are we and the few other industries now taxed 
on their sales a detriment to the business pros- 
perity of the country, or are we part and parcel 
of it and necessary to its continuance? 

Ever since the Act of 1921 became the law 
we have been cognizant of this double taxation 
feature and have been in constant communica- 
tion with the office of the Commissioner of In- 
ternal Revenue in Washington, in an endeavor 
to secure relief and clear up the situation. As 
we said before, we are under the impression that 
it is the desire of the Commissioner of Internal 
Revenue to eliminate, so far as practicable, double 
taxation. 

As long as you and I are alive, we will be 
paying money to the United States Government 
to help pay the expenses incurred during the 
great World War—bonus or no bonus; and if a 
bonus, then the more we will be compelled to pay. 
We are all perfectly willing to pay our just share 
of such expenses, but no more than our just 
share. The longer we study this great question, 
the more we read of the various discussions and 
theories advanced, the more are we convinced that 
the Congress of the United States can eliminate 
all the present unjust excise taxes and can raise 
all the additional amount needed to run the Gov- 
ernment, pay all our war debts, and even pay 
the soldier bonus if necessary, by having, we 
believe, a clause in the Revenue Act placing an 
income tax, reasonable as to its effect, on per- 
sonal incomes in excess of $2,500 for single per- 
sons, $5,000 for married persons, gradually in- 
creasing the rate on larger incomes, but never 
exceeding a tax rate of 30 per cent. on any one’s 
personal income. And in addition thereto, a 
general sales or turnover tax not exceeding one 
per cent. and excepting all sales in amount of 
$6,000 or under per year. This exemption will 
eliminate most farmers from having to pay a 
tax on their sales of products raised by them- 
selves on their farms. 


You all know that this sales tax plan of rais- 
ing revenue is not new. The Philippine Islands 
have had a sales tax since 1905 and it works very 
successfully. Why, even one of our own States, 
West Virginia, now has a sales tax to help raise 
some of their State expenses. 

Now, what are we going to do about it? I 
should say, what are You going to do about it? 
And what is every other retail dealer willing to 


do? Your Jewelers’ War Revenue Tax Com- 
mittee can live in Washington and use every 
honorable means that they know of to drive 
home the injustice of these excise taxes; but 


their efforts will not be nearly so effective as the 
work which each of you jewelers can do individu- 
ally and collectively. 

Don’t be disillusionized by the thought that 
bonus is a separate proposition from 


legislation 
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tax legislation. They go hand in hand in every 
particular. If we have bonus legislation, no mat- 
ter what method is adopted to pay such legisla- 
tion with, it means you will have to pay your 
share im taxes, now or later. While we are not 
discussing bonus legislation at this time, the ques- 
tion is so involved with the tax question, that 
it seems to us opportune to read to you an edi- 
torial which recently appeared in one of the 
leading metropolitan newspapers, entitled ‘To 
the Folks Back Home.” You are “the folks back 

me.”’ * * * 

In confirmation of the attitude of some Con- 
gressmen, let me read to you what recently ap- 
peared in the public press: 


“According to a bonus Representative from 
one of the middle western ‘States’—and, as 
far as I know, he may have come from your 
State of Indiana—the supporters of the meas- 
ure have stopped reading the protests against 
it which their constituents have been sending 
to them. 

‘These kicks come from people who are not 
organized,’ said the member, ‘and we'll prob- 
ably get their votes anyway. The service 
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men are organized and we've got to look out 
for them. It’s all right to talk about the 
party platform being against the bonus, but 
I promised to vote for this bill and I’m going 
to do it. If I don’t I'll be licked, and I 
want to stay in Congress. That’s the reason 
I’m for the bonus bill, and that is the only 


, 


reason. 


If, because soldiers 


their American 


can organize and 
Legion put up such a 
fight for a bonus that their Senators and Con- 
gressmen are willing to listen and heed their 
pleas; if the farmers of the country are so pow- 


through 
strenuous 


erful that they can secure the support of so 
many Senators and Congressmen that are welded 
into the unit now called the “farm bloc,” then 
why can’t the business men, in a perfectly legiti- 
mate way, make their demands upon their Con- 
gressional Representatives for equal and just tax- 
ation? Just remember that there are more busi- 
ness men and womeri than there are ex-soldiers: 


That there are more people in industrial pursuits 
than there are farmers. Therefore, it behooves 
you as business men, as well as all others, to let 
your Congressmen and Senators know how you 
feel about this very important matter. 

Some States are now finding out 
Congressional candidates stand by addressing to 
them a tax questionnaire anc publishing their re- 
plies in the local press, thus putting them on 
record as to their tax views. Let me read you 
this questionnaire: 


where their 


1. Do you believe that all legitimate busi- 
ness should be treated alike? 

2. Do you believe that it is American in 
principle to tax one business on its sales while 
other business is not so taxed? 

3. If you are elected to the Senate (or the 


House) will you make every effort to secure 
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equal taxation for all business through the 
prompt repeal of all discriminatory taxes cp 
business ? 

4. If the Government requirements make 
it necessary to place a levy on the sales of 
business, will you vote to place that levy on 
all business alike, without any discrimination 
whatsoever? 


If each of you will try to find out where yours 
candidates for Senate and the House stand by 
securing answers to these questions, no matter 
what party they may represent, it will guide yoy 
in determining how to vote. If you are sincere 
in wanting the elimination of these unjust taxes 
this is one way to help in the fight. Vote for no 
man who will not come out and say that if elected 
he will do everything within his power to repeal 
the present unjust excise taxes and secure the 
adoption of equal taxation. It is votes that they 
are after and it is votes that count, and each of 
you has one to cast. 

This question of the elimination of all discrim. 
inatory excise taxes and the adoption of the prin. 
ciple of equal taxation is, and should always be 
considered, a non-partisan one. We hold no brief 
for either the Democratic party or the Republican 
party, and are only interested in urging the sup. 
port of Senatorial and Congressional candidates 
who are in favor of such a just program. * * *# 

In addition to the tax questionnaire, some states, 
notably Kansas, where the farmers are so success. 
fully represented in Congress, are now circulating 
the following petition for signatures, and you can 
go and do likewise. This is another thing that 
can be done to help the cause along: 


THE KANSAS PETITION 


“The Kansas Retail Jewelers’ Association and 
the 24 Karat Club of the First District in the 
State of Kansas, together embracing the leading 
merchants in the State of Kansas engaged in re- 
tailing jewelry and kindred lines, do hereby submit 
to their Senators and Representatives in Congress 
the following petition, urging upon them the neces- 
sity and desirability of the relief prayed for: 

“The War Revenue Act of 1918, enacted in the 
feverish haste of war time, embodied excise taxes 
upon a number of lines of trade, including a tax 
upon sales made by retail jewelers upon practically 
all their merchandise. 

“The Revenue Act of 1921, enacted several 
years after the war had ceased, at a time when 
there was no need for haste or for the preserva- 
tion of tax discrimination, repealed many of the 
excise taxes levied in the Act of 1918, such as 
those upon the sale of furs, chewing gum, sporting 
goods, musical instruments, electric fans, thermos 
bottles, etc. 

“The said Revenue Act of 1921, however, re- 
tained and still does retain the discriminatory and 
objectionable excise taxes upon the sales of jewelry 
and upon automobiles and accessories, works of 
art, fine leather goods, smoking articles, etc., and 
related lines. 

“Your petitioners believe that if it is necessary 
in peace time for the Government to secure reve- 
nue from the operation of business, then ALL 
business should be accorded the same _ treatment 
and ALL should carry the same tax load. There is 
no sound basis for selecting in times of peace 4 
handful of industries to bear a special tax burden 
from which all the other industries in the land 
are exempt. Such a tax at such a time does not 
bear scrutiny. The only valid answer that can 
be made to the charge of discrimination is that 
the Government needs the money, and that reply 
begs the question. 

“The industries now bearing special excise taxes 
are stigmatized in the eyes of the consuming 
public. In times of peace this is not only dis 
criminatory, but it tends to restrict sales, causes 
unemployment, and decreases the revenue obtain 
able from the line so stigmatized, 

“The Kansas Retail Jewelers’ Association and 
the Twenty-Four Karat Clubs of Kansas are not 
selfish in their plea, and are asking for themselves 
nothing that they are not entirely willing to accord 
to all the other industries similarly discriminated 
against. Your petitioners firmly believe that i 
times of peace ALL BUSINESS SHOULD BE TAXED 
ALIKE. They believe, therefore, that the repeal 
of all the war excises now remaining in the 
Revenue Act of 1921 will benefit the consuming 
public, the general business of the country, 4m¢ 
the Government as well, 

“If the tax of five per cent. upon sales made 
by jewelers is levied upon the ground that al 
such sales are sales of articles of luxury, then 
is based upon error. Fully sixty per cent. of 
articles sold at retail by jewelers are not jewel? 
and many of them are necessities of modern life 
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in daily use in the home of the farmer, the wage 
earner and the tradesman. 

“Your petitioners respectfully pray, therefore, 
that all Senators and Representatives in Congress 
from the State of Kansas use their best endeavors 
at all times to secure the repeal of Section 905 of 
the Revenue Act of 1921, as well as the repeal of 
all the other war excise taxes embraced in that 
Act. 

“In conclusion, your petitioners call attention 
to the fact that every signature signed to this peti- 
tion is that of a voter in your State of Kansas. 

“Respectfully submitted.” 

We have copies of this questionnaire and peti- 
tion and shall turn them over to your secretary 
in the hope that you will take immediate action 
on both suggestions. 

We wish it were possible to afford the time to 
travel up and down this great United States of 
ours and help to arouse, not only every group 
of retail jewelers, but all other business men to 
this very serious problem, and our just remedy 
for it. But time and the necessity of attending 
to one’s own business will not permit. However, 
as we said in the statement which appears in your 
oficial program, “United we stand; divided we 
fall.” When you have a just righteous cause 
and fight for that cause in every honorable way 
that one can fight, right must triumph in the end. 
We are in this fight to win and, with your help 
and the help of the jewelers of the United States, 
we must and shall win. 

Will you do your part? 


As the members left the room for lunch 
each was presented with a red, white 
and blue striped cane and preliminary 
to the “jazz” luncheon in charge of Harper 
Ransburg a cake walking parade was given 
in the spacious Atrium. The “jazz” 
luncheon proved to be more of a “razz” 
luncheon and many of those present came 
in for their share. 

MONDAY AFTERNOON 

The afternoon session began with an ad- 
dress by Bartley J. Doyle, president of the 
Philadelphia Jewelers’ Club. Mr. Doyle 
delivered his talk in a most pleasing man- 
ner and called attention to evils in the trade 
that need correction. The principal ones 
referred to were credits and lack of ad- 
vertising in the trade, 

Mr. Westlake, of the Bradley Horological 
School at Peoria, IIl., then addressed the 
convention on the subject: of watchmakers 
and told of the work that is to be done by 
the American Horological Institute. 

The president then announced the com- 
mittees as follows: 

Resolutions—Wayne  Bigwood, Terre 
Haute; Ivan C. Dunlap, Elwood; Walter 
Mellor, Michigan City. 

Auditing —Frank S. Crebs, Frankfort; 
Phillip Horr, Aurora; A. J. Irion, New 
Albany. 

Deceased Members——Fred Moltz, Val- 
paraiso, Wil! G. Young, Jeffersonville; J. 
A, Oswald, Ft. Wayne. 

Legislation—Louis F. Walk, Indianapolis ; 
George S. Kern, Indianapolis; H. H. Bishop, 
Indianapolis. ; 

Nominating —L. W. Otto, Crawfordsville ; 
G. V. Brown, Flora; J. H. Hinkus, Vin- 
cennes, 

Upon motion the following committee 
was appointed to write a letter, on behalf of 
the association, to Mrs. Shepherd, Walter 
Mellor, Frank Crebs and Wayne Bigwood. 

Joseph Mazer then delivered one of his 
characteristic jeweler’s talks in which he 
discussed the success of many association 
efforts, brought in his humor, poetry and 
Philosophy. As usual, Joe’s talk was in- 
teresting and instructive. 

The session was closed by a question 
box, conducted by Walter Mellor, who has 
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become famous in this line. 
were discussed and answered to the satis- 
faction of all, including the oiling of the 
pallets, which was answered in the affirma- 
tive. 


Many questions 


The Banquet 
The banquet was a most enjoyable affair. 
While the guests disposed of the following 
menu the hotel orchestra played. 


MENU FOR BANQUET 
Salted Almonds 
Clear Green Turtle Aux Quenellee 
Michigan Celery Queen Olives 
Grilled Lake Erie Whitefish Maitre D’Hotel 
Sliced Cucumbers Pommes Julienne 
Sweet Bread Patties with Fresh Mushrooms 
Asparagus, Drawn Butter 
Broiled Spring Chicken 
Mashed Potatoes Green Peas 
Lettuce and Tomato Salad, French Dressing 
Ice Cream French Pastry 
Camembert Cheese Huntleys Water Crackers 
French Bread 
Coffee Milk 


At the conclusion of the dinner Joseph 





TOASTMASTER 


JOSEPH MAZER, 
Mazer, toastmaster, took charge of the 
meeting and after a few remarks stated that 
the first order of business would be to de- 
cide who among those present could tell 
the biggest lie so that the gold chain pre- 
sented by S. O. Bigney and the bracelet and 
velvet mat presented by C. & E. Marshall 
Co. could be awarded. The contest de- 
veloped into a story-telling affair and Mazer 
declared some better use would be found 
for the prizes. He then introduced the 
speaker of the evening, Douglas Malloch. 

Mr. Malloch, an American poet of distinc- 
tion, is known also as a very entertaining 
after dinner talker. Here, among his old 
Indiana friends, he was at his best and it 
would be difficult to give a description of 
how he played on the emotions of his 
audience and alternately brought forth tears 
and laughter. Twice he attempted to close 
but was urged to continue. His entire talk 
was along the line of optimism and he 
closed with a poem of his which has been 
quoted extensively : 

Sure, this world is full of trouble— 
I ain’t said it ain’t. 
Lord! I’ve had enough, an’ double, 
Reascn for complaint. 


Rain an’ storm have come to fret me, 
Skies were often gray: 
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Thorns an’ brambles have beset me 
On the road—but, say, 
Ain’t it fine today! 


What’s the use of always weepin’, 
Makin’ trouble last? 

What’s the use of always keepin’ 
Thinkin’ of the past? 

Each must have his tribulation, 
Water with his wine. 

Life it ain’t no celebration. 
Trouble? I’ve had mine— 
But today is fine, 


It’s today that I am livin’, 
Not a month ago, 
Havin’, losin’, takin’, 
As time wills it so. 
Yesterday a cloud of sorrow 
Fell across the way; 

It may rain again tomorrow, 
It may rain—but, say, 
Ain’t it fine today! 


givin’, 


After the banquet the guests retired to the 
Atrium and danced until a late hour. Be- 
fore the dancing began they were entertained 
with songs and dancing by the talented little 
daughter of Clifford Poage, of Columbus, 
O. Little Betty is only nine years of age 
but very professional in her song and dance 
and very delightfully entertained. 


Tuesday’s Session 


Tuesday began as Monday with a break- 
fast meeting in charge of Frank Crebs. 
Song contests were indulged in this morning 
and every one entered the convention hall 
at 9:30 in a happy mood, 

More than an hour was devoted to minor 
business questions and reports were read 
by the secretary and treasurer. 

Secretary Roessler made a report that 
was heartily applauded at many points. He 
first touched on several matters of interest 
to the members and then outlined some of 
the real activities of the past year. First 
of all he took up the matter of membership 
and told how the district plan and hard work 
by the officers and members had increased 
the paid membership two fold and more. 
119 new members were added by the drive 
conducted during the year. He stated that 
very little defection had resulted from the 
reclassifying of members and increasing of 
dues made necessary by the $5 national dues. 

He then told of the success of the In- 
diana Plan, suggested by Mr. Rindt at the 
meeting in Michigan City and urged that 
every association should adopt this plan. 

A detailed report was made of their 
efforts to assist the Jewelers’ War Revenue 
Tax Committee and the results and what 
they planned to do in the future. He also 
made a report on the financial results from 
the souvenir program issued. 

The most pleasing part of the report was 
that on finances. At the close of the con- 
vention last year there remained more un- 
paid bills than cash in the treasury. 
He stated that after all bills in connection 
with the convention had been paid there 
would be a balance of considerably more 
than $1 000. 


REPORT OF SECRETARY ROESSLER 
This convention now in session, marks the closing 


chapter of a year of association work probably 
‘unparalleled in the history of this organization, a 
year of greater activity, and of greater accomplish- 
ments and this is due to several reasons. First, 
an increased demand for association effort. Second, 
a greatly increased membership. Third, an in- 


creased interest by the entire membership in As- 
sociation activities. 

The increased demand for association effort was 
vividly demonstrated in our tax fight which has 
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been so valiantly waged by our National Tax Com- 
mittee, and supported to a more or less degree by 
our state organizations. ae 

The greatly increased membership is due largely 
to our National Field Secretary, and to the care- 
fully worked out district plan which assisted him 
so materially, : 

An increased interest displayed by the entire 
membership, due to the realization of actual ac- 
complishment by the association as a whole, 

In briefly outlining some of the activities of the 
past year, it might be well to divide them into 
groups, and to discuss each group individually. 

MEMBERSHIP 


In discussing this group, it is well to consider 
that this is the most vital problem of all associa- 
tion work. We must have a membership reaching 
from the smallest town to the largest city in the 
State, from the corner of the small room with its 
one bench to the largest gift selling establishment 
in the State, for until we receive the solid support 
of every individual in this business, we cannot 
present the powerful front required to demand the 
rights justly due us and make that demand heard 
and felt as other associations in other lines have 
one. 

“—_ the beginning of this year, 1921-22, the In- 
diana association had a total membership of 99 
paid, and 42 unpaid, 141 in all. Following the 
convention at Michigan City, special effort was 
made to collect the dues that were then past due, 
for the two equally important reasons, that of re- 
taining the membership and of obtaining the funds 
with which to operate. After a series of letters, 
carrying out a definite plan of collection, these 42 
unpaid were reduced to three who withdrew from 
the association in preference to paying their dues. 
It required in some cases as many as twenty per- 
sonally typed letters to reduce delinquencies to 
zero, between two and three hundred letters for 
the 42, This is a tremendous waste of time and 
energy on the part of the officers, for all this time 
spent in collection might have been applied to more 
constructive work, and just how much constructive 
work the officers are able to do depends largely on 
how much the individual member allows him to do. 

Immediately after the convention, following the 
plan suggested by Wm. Rindt of Richmond, and 
which is now nationally known as “The Indiana 
Plan” and which will be discussed later, Indiana 
was divided into nine districts with a district 
chairman in each, and through these chairmen a 
campaign was launched with the objective—100 
new members. This was getting under way, 16 
new members having been obtained, when it was 
announced that Walter Mellor, the new National 
Field Secretary, would start his intensive drive in 
our State, and immediately all efforts were turned 
to fit in with his program. 

The results of this drive were marvelous. 
Passing from one district to another, picked up 
by one member and passed on to another, Indiana 
was completely covered in a few short days, and 
as a result of this intense, well organized drive, 
119 new members were obtained. With the 16 
previously obtained by our own members, and a 
few new ones recently obtained, and counting out 
a few withdrawals in the past few months, Indiana 
today has a bona fide membership of 238 live, 
active members, Of these, but 23 are unpaid. 
With another campaign this Fall similarly planned, 
Indiana can pass the 300 mark, and stand side 
by side with the best organized State in the Union. 
In connection with the discussion on membership 
it might be well to state that in accordance with 
the schedule of dues in effect following the con- 
vention last June, at which time our per capita dues 
to the National Association were increased from 
$2 to $5, all members were reclassified and their 
dues increased. Some few complaints were reg- 
istered, some did not understamd the reason, some 
few withdrew, but in each case a carefully written 
letters of explanation was sent, and as a whole, the 
tesults have been most satifactory. 


Secretary Roessler then described the 
Indiana Plan of districting the State activi- 
ties in the special effort made to assist the 
Jewelers’ War Revenue Tax Committee ir 
its fight to have our special excise tax re- 
Moved from our merchandise. In every 
case and at every call Indiana tried to re- 
spond 100 per cent. in all tax work. Hun- 
dreds of letters and hundreds of telegrams 
were sent to our congressmen and senators 
and every request of the tax committee was 
carried out. Probably the outstanding 
feature of this work was the petition which 
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was circulated throughout the State, and 
should have special mention here. 
THE “ANNUAL” 


At a conference of State secretaries at the last 
National convention, the question of issuing a 
program book came up, and your secretary came 
from Buffalo with the idea of producing a book 
that would be somewhat different from the average 
book which usually contains the convention pro- 
gram, membership list and practically nothing else 
but advertising. Furthermore, in producing a book, 
it was thought that the manufacturer and whole- 
saler would be glad to buy space in an advertising 
medium of merit, and we in turn could feel that 
we were actually selling this space, rather than 
a mere solicitation of donations, From a number 
of most gratifying letters from advertisers, we 
feel that this was accomplished in most cases. In- 
diana is deeply grateful for the high type of con- 
tributions in the way of stories, poems and articles 
of interest which were sent in by some of the 
most prominent men in our profession nationally, 
and also feels highly complimented in receiving 
such ready support from them. 

To any one who has not attempted anything of 
this kind, this means little, but only he who has 
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gone through this work can anyways near appreci- 
ate the tremenduous amount of time and labor 
connected with it. Without previous experience in 
work of this kind, no advertisers list to turn to, 
everything had to be built from the ground up. 
The solicitation of advertisments, the correspond- 
ence necessary explaining the prospective book, the 
accumulation of cuts, copy, photos for cuts, the 
work with the printer in arranging copy, the check- 
ing of proofs, the handling and distribution of a 
half ton of books, the posting of accounts and 
collection of advertising money, all these things 
required months of time and countless hours of 
labor. And yet the results from a financial stand- 
point were most gratifying. 

After soliciting over four hundred wholesalers 
and manufacturers, we were able to obtain con- 
tracts from 94 with a total of $1,805. The total 
cost of producing the book, making cuts, mailing, 
telegrams and all expenses pertaining to it amount- 
ed to $728.48, leaving a net profit of $1,076.52. 
Not only did it finance itself and the convention 
with a nice surplus besides, but it carried a mes- 
sage to our members that was surely read by all. 
Furthermore, as each State President and Secretary 
received copies as well as all national officers, I 
am sure Indiana received publicity that should re- 
flect credit on the association as a whole. 


FINANCES 


In considering the finances of this association 
for the year 1921-22, we must first discuss the con- 
dition our treasury was in at the beginning of the 
fiscal year. At the close of the convention at Michi- 
gan City, a check was drawn on our treasury for 
$205.18, which overdrew our account $23.69. 
Counting in $262 per capita which should be 
charged to the year 1921, we found unpaid bills 
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amounting to $767.16. These I am happy to say 
have all been paid, and we now find ourselves in 
the following financial condition: 


Cash on hand or in bank.............++ $1,078.91 


Bills receivable (ads in book)......... 720.00 
RAMOMEY HI raa's «60040 os edudseseee ian 100.00 
FE CCT ae Lentbeawkee 1,898.91 
Unpaid dues....:. iiddam une eguaes eseces 235.00 

Gt OM eed due hie cegadesasan $2,133.91 


All bills that have been presented to date have 
been paid, but against our total assets we must 
charge this convention expense, and approximately 
$500 per capita dues for 1922, but with these items 
out we still show a very comfortable cash margin 
fer the new secretary to start with. In reference 
to the finances, I wish to further add that at no 
time has any work to be done been neglected to 
save funds, but rigid economy has been been prac- 
ticed throughout the year in order to properly 
finance our association, 


CORRESPONDENCE 

The average member of our association may re- 
ceive a few letters in the course of a year, or a 
rush order to send out a telegram, or perhaps a 
circular or two from the secretary or the president 
or the district chairman, but he little realizes the 
immense amount of mail that comes in and goes 
out of these various offices. From the office of the 
secretary alone this year 6,562 pieces of mail have 
gone out to members and others, and the great 
majority of it is individually typed matter. Could 
our members but realize what this means? I am 
sure that every one of them would have their 
dues in this office by the 15th of January on the 
first call. That is one way to cut down some of 
this heavy work 


SPECIAL MEETINGS 
During the year a number of special meetings 

were held by the president and secretary to dis- 
cuss association affairs, taking in the cities of 
Auburn, Winchester, Crawfordsville, Ft. Wayne, 
Muncie and West Baden. An executive meeting 
was held at Indianapolis Feb. 13, as shown in our 
minute book. During the Summer and Fall of 
1921, a number of picnics were held in the dif- 
ferent districts and it is suggested that one be held 
in each district this Summer. It is a wonderful 
way to get acquainted, and brings the finest results 
possible. 

DECEASED MEMBERS 


There have come to the attention of this office 
four names of members who have passed to the 
Great Beyond this year. J. Garman, of Ft. 
Wayne; M. A. Hutchinson of Ligonier; Phil 
Stachler of Portland and Ernest Hornung of Terre 
Haute. A fitting tribute is paid these members 
in our Annual which aptly conveys our feelings 
to those left behind. 

I cannot close this report without calling the 
attention of our members to the wonderful as- 
sistance rendered this office by President Little, 
Wm. Rindt, our district chairman and other mem- 
bers of this association. If there has been any 
accomplishments worthy of mention, I am sure it 
is due wholly to the spirit of co-operation that 
has been so evident this year. For the secretary, 
it has meant much hard work, but it has created 
some wonderful friendships that cannot be meas- 
ured in terms of labor or money. I prize every 
friend I have made and hope to warrant the con- 
tinuance of their friendships and hope to repay 
them in terms of service wherever possible. 


After a general discussion of association 
affairs President Little introduced Herbert 
P, Sheets, secretary of the National Retail 
Hardware Association, His talk on asso- 
ciation activities was very helpful. As an 
official of a retail organization with a mem- 
bership of over 21,000, one which has added 
5,000 in the past four years, he was able 
to give some good suggestions. 

Immediately after the meeting was called 
to order after lunch Mr. Harper Ransburg, 
of Indianapolis, who is always a prominent 
figure at conventions in this section, talked 
seriously to those present and gave his 
ideas on the relationship between the asso- 
ciations and the manufacturer. He told of 
the many improvements he had noted since 
the organizations began their work. He 








84+ THE JEWELERS’ CIRCULAR 





li 





Established 1866 


Lancigine@ 


Importers and Cutters 


DIAMONDS 


170 Broadway, cor. Maiden Lane, New York 


CUTTING WORKS: 29 GOLD STREET 
AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 








—— 








| DIAMONDS—PEARLS 
| PEARL NECKLACES 











OPPENHEIMER BROS. & VEITH 


| 527 FIFTH AVENUE : : =: NEW YORK | 

















GOODFRIEND BROS. 
PEARLS 


Gem Emeralds and Sapphires 


542 Fifth Avenue 
NEW YORK CITY aaa 





























June 21, 1922. 


stated that in the discussions by members 
of the retail organizations matters were often 
brought out that were beneficial to the 
manufacturer and wholesaler, and had en- 
abled them to improve their methods of 
doing business. In addition to this the in- 
dividual members had been developed into 
better business men and made them a better 
possibility for the manufacturer. He said 
he had seen many troublesome questions 
definitely, positively and satisfactorily solved 
at conventions and he felt it was the duty 
of all retailers to give their moral and 
fnancial support to the associations, local, 
state and national. 

Next on the program was National Secre- 
tary A. W. Anderson, who told of the affairs 
of the National Association. He said in 


part: 


ADDRESS OF NATIONAL SECRETARY ANDERSON 


It is with a good deal of pleasure that one 
comes back to Indiana year after year, for your 
organization typifies all that has made our naticnal 
jewelers’ organization what it is. ; 

I may be taking a chance in quoting from the 
scriptures here, with such eagle-eyed authorities 
as Billy Rindt of Indiana and Joe Mazer of 
Omaha sitting in the audience and listening care- 
fully for errors, but I am going to call your at- 
tention to something chronicled in the Bible that 
I think fits in with what I have to say. 

Naaman was a captain in the Syrian army, 
and was afflicted with an illness, and was induced 
to visit Elisha, the prophet of Israel, that he 
might be healed. The Syrian captain offered 
lavish gifts to Elisha in his gratitude, but Elisha 
promptly refused them. But the prophet had a 
servant, Gehazi, who stood by and heard his 
master decline the rich gifts, and he coveted them 
for himself, 

When Naaman started back to Syria, Gehazi 
allowed him to get well on his way and then he 
followed him, saying to himself, ‘‘As the Lord 
liveth, I will run after him, and take somewhat of 
him.” 

He overtook Naaman and told him that the 
prophet, Elisha, had sent him to receive some 
silver and raiment, as unexpected guests had 
come to his house. And Naaman loaded him up 
with so much of goods that he was forced to send 
two of his own servants back with Gehazi in 
order to carry all. 

Elisha typifies the people who insist in doing 
things in this world for the good of others, simply 
for the sake of doing good, and without expecting 
any remuneration, but Gehazi is the first on record 
of the bunch that is looking for something for 
nothing. 

Some writers will say that in these modern 
times we have more followers of Gehazi than of 
Elisha, but my ten years’ exeprience as an or- 
ganization worker convinces me that our jewelers’ 
associations have been founded, and have grown 
and flourished because we had always followers 
of the prophet, Elisha, who sought to do some- 
thing for their trade, for their fellow jewelers, 
yet expecting nothing in return. 

Let us look back over the time in which the 
American National Retail Jewelers’ Association 
has been in existence. Would we have had one 
today if not for such men as Max Jennings of 
Michigan, who was our first president, and who 
piloted us ‘safely through that most perilous year? 

Would John P. Archibald *and Mack Hurlbut 
have pulled us through the second and third and 
fourth years of our precarious existence if their 
hearts had not been wholly in the work, or if 
they had expected something for themselves in 
return for their labors? 

_ Steele F. Roberts was the first of the bigger 
jewe'ers to head our organization. He knew 
he must put in hard work and worry and could 
> gy nothing for himself when he took this 
omce, 

Tinley Combs gave ten years of his time and 
efforts to the cause, three of them as president, 
and though now cut of office he still works 
for us when the call reaches him. 

Chas. T. Evans gave seven or eight years to 
the association work, two years as president, and 
> - responds when the need arises for special 

ork, 

Geo, A. Brock, one of the very biggest Pacific 
Coast jewelers, gave us several years in various 
Offices, two years as president. 
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Arthur A. Everts, Dallas, gave a number of 
years in office, and is still on our executive com- 
mittee, and served two years as president. 

Edw. H. Hufnagel has been active for years, 
and now serves his first term as president, and 
you know the splendid record he is making. 

These men belong to the tribe of Elisha, they 
labor because they wish to do their fellows some 
good. : 

We tell you today that the silver question is 
nearing a satisfactory conclusion. That is a 
simple statement, but think a moment of the 
tremendous amount of labor this result has cost 
these men who have led the fight for fair prices. 

You will have to think way back to 1910 when 
the agitation first began, back to 1915 when Tinley 
Combs succeeded in getting the manufacturers, 
or a few of them rather, together with your na- 
tional officers, into a meeting for discussion. All 
through his terms, and those of Evans, Brock, 
Everts and into Hufnagel’s regime the fight 
was carried on, the association winning a little 
all the time, because these presidents of our 
national organization would not lay down. And 
of course I am only citing the question of resale 
prices on sterling. Many other battles that they 
fought must also be chalked up to their credit. 

Did you ever read Evans’ Essays, written before 
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Charlie Evans had any idea of being national 
president? If not, I urge you to get a copy from 
the Manufacturing Jeweler. The book will show 
you the way out of many of your store problems, 
and it proves the calibre of men you have been 
electing to the office of national president. 

Mr. Brock saw the need of the jewelry trade in 
the way of an acc/unting system, and he worked 
until the funds were raised for it and the re-- 
search work to go with it, and it is functioning 
today. 

Mr. Everts well realized the need for more 
money with which to run the organization, for 
field work, and he established the Upholding Fund, 
and that is why Walter Mellor today is giving 
his services to this great work of getting more 
members. 

Mr. Hufnagel has already traveled thousands 
of miles, spoken at scores of meetings of jewelers 


in the interest of our organization, and lining 
up the manufacturers and retailers for further 
conferences on questions of mutual and vital 


interest, 

Time will not allow me to mention all of the 
men who have given so much to the organization 
without expecting anything in return, for we 
find these men in every State. 

Conspicuous, indeed, is the case of our beloved 
Colonel Shepherd, who, while not even a retail 
jeweler, became one in spirit and gave us so freely 
and unstintingly of his time and services, at great 
physical discomfort to himself. To him, _per- 
haps more than to any other man, we owe our 
organization of today. 

Take the case of Joseph Mazer and his assay 
department. Perhaps I am more familiar than 
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anyone else with the time and labor and trouble 
that Joe put on this work, refusing compensation 
that was proposed for him at the New York city 
convention, 

Members in general have never known the 
great lengths to which these men I have named 
have gone to further the organization good. 

As said before, we have good workers in every 
State, but being in Indiana particularly reminds 
me that as far back ag I can recall this State 
has been particularly fortunate in its leaders in 
the jewelers’ association. 

You have men here that have made shining 
records, I couldn’t begin to name them all. I 
remember calling Mellor and Little at various 
times to make organization trips for the national, 
They went on a moment’s notice. Inconvenience 
meant nothing to them. Mellor toured with 
Colonel Shepherd to organize the South. 

These men of Indiana who planned that great 
campaign last Fall against the tax, they were 
workers of the type we like to honor. Your offi- 
cers and district captains who handled the mem- 
—n campaign, they are more men of the same 
ype. 

All these men are entitled to be enrolled in 

the tribe of Elisha, the prophet of Israel, who 
did good works because he sought to be of service 
to his fellowmen. 
So in every State we have such men, and that 
is why we have been able to grow and gain 
strength in an organization way, the unselfish 
services of men who have carried on the work 
taking the place of paid servants whom we could 
not hire because of lack of funds. 

When the new dues schedule is working at its 
best our income will enable us to enlarge our 
organization to a greater extent than ever. We 
can have more field secretaries, more organizers. 
And, always, I hope, these organizers may be of 
the type of the workers we have had in the past 
and have now, the kind who endeavor to do their 
best for the organization and for their fellow jew- 
elers, because they love the work and the jewelry 
business and seek to render it all the good they 
can, as true followers of the prophet Elisha should. 


Walter Mellor gave his experiences as 
field secretary of the American National 
Retail Jewelers’ Association, and told what 
had been done in various States that he 
had visited. He stated that in the State 
of Kansas he had found a retail jeweler 
who has adopted the term “Gift Counselor” 
and he thought it a good way to tie up with 
the splendid work that is being done by the 


Natioral Publicity Committee in putting 
over the jewelers’ slogan,, “Gifts That 
Last.” 


At this point of the proceedings President 
Little announced that the convention would 
be turned over to Claud Wheeler, of THE 
JEWELERS’ CircuLar. Mr, Wheeler had been 
invited to assist in the organization of a 
Ladies’ Auxiliary along the lines of those 
in other States which he had visited. The 
newly organized body then entered and was 
introduced by Mr. Wheeler after explaining 
the benefits that have come in other States 
which have the auxiliary. 

Then Joe Mazer announced that a use was 
found for the prizes offered by S. O. Big- 
ney and C. & E. Marshall Co. Mr. Rans- 
burg asked to add to the list and presented 
a large glass bowl filled with imitation 
fruit. Mr. Mazer proceeded to auction the 
articles for the benefit of the treasury of the 
Ladies’ Auxiliary. Many of the articles 
sold were donated a second and third time 
and resold until the fund amounted to nearly 
$150. 

The Resolutions Committee then submitted 
the following report which was unanimously 
adopted. 

Resolutions 


We, the members of the Indiana Retail Jewelers’ 
Association in Convention, assembled at West 
Baden, Indiana, June 11th, 12th and 13th, give 
voice to the following sentiments and resolutions: 

Whereas: There seems to be a growing practice 
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of manufacturers and jobbers in sending post cards, 
circulars and pamphlets to the trade in open mail 
which contain net prices or quote gross prices 
with a slip attached showing the discount to the 
trade and 

Whereas: By such methods the public easily 
come into possession of this information which is 
very detrimental to the interest of the retail jewel- 
er and the trade generally, and 

Whereas: We feel that the majority of manu- 
facturers and wholesalers wish to co-operate with 
the retailer in any matter of vital interest. 

Resolved: That the Indiana Retail Jewelers’ As- 
sociation in convention assembled do hereby ex- 
press our earnest disapproval of such methods, and 
be it further 

Resolved: That general publicity be given on 
this matter through the trade papers and by our 
members to offending manufacturers and _ whole- 
salers, and be it further 

Resolved: That our representatives to the Na- 











VICE-PRESIDENT 


CARL WALK, SECOND 


tional Convention be instructed to bring this to the 
attention of that body and advocate the appointment 
of a committee to confer with the wholesale dealers 
to the end that the evil may be eradicated. 
* * _ 

During the past year it has come to 
our attention throughout our entire State that 
certain manufacturers of clocks have been dis- 
tributing their products through various channels 
of retail trade, which have heretofore been sold 
exclusively by the jewelers, and were formerly un- 
able to supply the demands. Therefore, we ask 
that they do not permit the unsettled conditions of 
the market to interfere with the custom established 
by the late Mr. LeRoy, but permit same to be re- 
tained as a memorial to him who created it, 


* * * 


Whereas: 


Resolved: On the suggestion of the creator of 
the Indiana plan, we recommend that the State be 
divided into 13 districts and that 13 chairmen to 
be known as Vice-President, be elected and that 
the amendment submitted at the last annual con- 
vention be amended to read 13 instead of 9. 

* * * 

Resolved: That we endorse the recommendation 
of our president, and that hereafter our secretary 
shall receive $300 per annum, and his expenses 
as secretary as long as a successful annual be 
published. 

* * * 

Resclved: That we especially thank Harry 
Larter, Bartley Doyle, Donald Malloch, Joe Mazier, 
Herbert Sheets, A. W. Anderson, the various trade 
publications, Mr. Rexford and Mr. Allen of the 
West Baden Springs Hotel Co. and all those who 
have assisted in making this convention the most 
wonderful success it has been. 

* 7 * 

Resolved: That we again endorse and pledge our 
support to the Jewelers’ Vigilance Committee, 
American Fair Trade League, The Jewelers’ Se- 
curity Alliance, The National Publicity Bureau, 
and the Harvard Research Bureau. 
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Whereas: The Indiana Retail Jewelers’ Associa- 
tion has had during the past year a secretary of 
such industry, capability and personality and that 
by the use of these virtures he has been able to 
produce a program and secure a list of speakers 
which has made our convention so great a success 
that it compares favorably with any attempt made 
by the National organization. Therefore, be it 

Resolved: That the members of the Indiana Re- 
tail Jewelers’ Association gladly embrace this op- 
portunity to assure our Ralph Roessler of its ap- 
preciation, and to acknowledge its debt of gratitude 
for the faithful, efficient and incomparable service 
which he has rendered during the past year, and 
be further resolved that this association regrets 
the inability of its committee to put these senti- 
ments in suitable form, 


The report of the committee on deceased 
members paid a tribute to J. W. Garman, 
Ft. Wayne; M. A. Hutchinson, Ligonier ; 
Phil Stachler, Portland; Ernest Hornung, 
Terre Haute, as follows: 


TO THE MEMORY OF THE DECEASED MEMBERS 
OF THE INDIANA RETAIL JEWEL- 
ERS’ ASSOCIATION 

Human life resembles a stream which at first 
is tiny and helpless and easily inclined one way 
or the other. It may become a raging torrent or 
a calm and placid creek; it may be but a short 
rivulet or a majestic river, destined to assume 
vast proportions and to carry upon its bosom a 
large portion ef the commerce of the world. 

No matter whether. it is turbulent or calm, 
small or mighty, it will eventually empty into the 
ocean of eternity. One by one our friends are 
missing, and we are apparently drifting aimlessly 
like the waters. There is, however, a steady cur- 
rent directing our course and bringing us safely 
into a desired haven, 

Since our last meeting, four members have fin- 
ished life’s work and embarked on the river of 
time. All of these members had occupied positions 
of honor and trust in their respective communi- 
ties. Their every day life and influence, spirit 
of tolerance and broadmindedness are elements 
that bear witness to the love and esteem with 
which they were held during the short years 
of labor while with us. 

After life’s fitful drama they sleep well, and 
it is fitting that we pause in the midst of the 
busy scenes that now engage us in order to ex- 
press our appreciation of their sterling worth, 
their high sense of honor, their splendid manhood, 
their personality and well doing; these are traits 
that made them most desirable citizens. 

“Thus they live in the memory of those they 
leave behind.” Fred Moltz, 

W. G. Young, 
J. A. Oswald, 
Committee. 


The president then asked for the report of 
the nominating committee. Wm. Rindt 
asked to say a few words and stated that 
before the convention closed he wanted to 
move that in view of the assistance given 
toward the success of the convention by 
Claud Wheeler a rising vote of thanks and 
appreciation be given him. This was en- 
thusiastically done. 

Then the president stated that Herbert 
S. Mosher, Chicago, Assistant General 
Superintendent of the Pinkerton Agency 
was present and asked him to talk to the 
members about the Jewelers’ Security 
Alliance. 

Mr. Mosher explained the aims of the 
Security Alliance. He stated that most of 
those present were perhaps already mem- 
bers but he wanted to tell them how to 
get the greatest benefit and service for the 
fee paid. He told how to guard against 
many of the losses such as window smashing, 
sneak thefts, “pennyweighting,” etc., and 
gave a list of do’s and don’ts that would 
be found profitable. His experience as an 
officer enabled him to tell how these things 
are worked and how to prevent in a large 
measure. With statistics on burglaries, 
window smashing, etc., he was able to show 
that the Security Alliance sign in the store 
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is good insurance. A very small percentage 
of the stores were members of the Alliance. 
‘With the election of the following officers 
the convention adjourned: President, E. O. 
Little, Auburn; first vice-president, Wayne 
Bigwood, Terre Haute; second vice-presi- 
dent, Carl Walk, Indianapolis; secretary, 
Ralph Roessler, Marion; treasurer, George 
F, Beach, Valparaiso; and members of Ex- 
ecutive Committee: Frank S. Crebs, Frank- 
fort; A. J. Irion, New Albany. 


The Ladies’ Auxiliary 
The ladies present contributed much to the 
success of the convention and it was decided 
that a permanent organization should be 
effected. This was done and on Tuesday 
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the organization was effected. The charter 
members are each pledged to get additional 
members before the next convention. 

The following are the officers and mem- 
ber enlisted at the convention: President, 
Mrs, E. O. Little, Auburn; vice-president, 
Mrs. Wm. Rindt, Richmond; secretary- 
treasurer, Mrs. Ralph Roessler, Marion. 
Members: Mrs. George F. Kamman, Mrs. 
Ralph Roessler, secretary-treasurer of the 
Ladies’ Auxiliary; Mrs. Carl Humphrey, 
Miss Christine Becks, Mrs. W. O. Beer, 
Miss Katherine Becks, Mrs. Harper Rans- 
burg, Mrs. Elizabeth Froom, Miss Marie 
Otto, Mrs. C. B. Poage, Mrs. Ethel B. Jay, 
Mrs, J. E. Signer, Mrs. H. N. Leist, Mrs. 
W. H. Mellor, Miss Marion Mellor. 


THE WATCH FILMS 


During the lunch period on Tuesday the 
films recently made at the factory of the 
Illinois Watch Co., Springfield, Ill., under 
the supervision of the United States Pro- 
motion department were shown for the first 
time. These films show in a very splendid 
manner the processes of making a watch 
and will be shown in every section of this 
country as well as in foreign countries by 
the United States in connection with films 
of other industries of this country. 

The showing at the convention was under 
the supervision of Julius Armbruster, 
of the Illinois Watch Co. 
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GIVES BONDS FOR GEMS 





Boston Jewelers Cause Arrest of Man Who 
Sought to Pay for Jewelry with Bonds 
Thought to Have Been Stolen 
Boston, Mass., June 16.—Prompt action 
by J. S. Gerstein, assisted by the Glaser 
brothers, all of the Jewelers’ building, re- 
sulted in the arrest of Max Sinand, who 
claimed an address at 438 W. 164th St., 
New York, Tuesday evening, June 13, and 
who was charged with the larceny of two 
diamond rings valued at $900 and of $100 in 
cash from Harris & Lawton, Inc., also of 

the Jewelers’ building. 

According to Mr. Gerstein the arrested 
man called at his offices in the afternoon, 
about 3:30 and asked to see some diamonds. 
Mr. Gerstein did not like the look of the 
young man and hesitated to do business with 
him. But on second thought he decided to 
ascertain just what Sinand was up to. 
Sinand offered a $1,000 registered bond for 
a $500 diamond and asked for $500 cash 
in exchange. Mr. Gerstein said that he 
would require verification regarding the 
bond, whereupon the young man, to show 
that he was all right, went to a bank to 
demonstrate that the bond was genuine and 
in order. He had overlooked the fact that 
it was registered in the name of Frances 
Knapp, and while he and a clerk who ac- 
companied him to the bank were making 
their way back to Mr. Gerstein’s office, the 
bank notified Gerstein that the bond was 
probably stolen. 

Mr. Gerstein therefore refused to have 
anything to do with Sinand, who thereupon 
went to Harris & Lawton and secured two 
diamonds and $100 in cash for the bond. 
Sinand also tried to buy stones from the 
Boston Jewelry Mfg. Co., but the latter 
also became suspicious and declined to sell. 

Gerstein, hearing of this, immediately 
got in touch with the brothers H. I. Glaser 
and J. M. Glaser, with whom he was later 
planning to go home, and ‘said: “Let’s get 
after this fellow before he can get any more 
jewelers.” The three, therefore, made a 
hurried survey of nearby jewelry stores 
and finally spied Sinand (who at first had 
given the name of Simonds) just as he was 
about to enter a taxicab at the corner of 
Boylston St. Two other young men were 
with Sinand. 

“There he is,” shouted Gerstein and 
Sinand, sceing that he was recognized, made 
a dash to get away; but Harry Glaser 
grappled with him, while the other Glaser 
and Gerstein ran for the police. They lo- 
cated Patrolman Beaton who rushed to the 
scene just as the young man broke away 
from Glaser for the moment and ran 200 
or 300 yards into an alley, where Glaser 
caught up with him and seized him again. 
Right behind him came the policeman, who 
drew a gun and placed Sinand under arrest. 

Sinand was taken to police headquarters 
and searched. The two diamonds belonging 
to Harris & Lawton were recovered. Special 
officer Hartigan, who searched the prisoner 
alleges that while he was going over Sinand 
the latter tried to bribe him by slipping six 
$1,000 bonds into the officer’s pocket. The 
bonds were registered in the name of Frances 

Pp. 

When arraigned in the Municipal Court 

the next day Sinand was granted a con- 
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The bonds are num- 


tinuance of 10 days. 
bered F. 300,224, A. 138,222, A. 138,323. 
These three are Government Gold Bonds 
which are convertible, and the other three, 


Victory bonds, are numbered 


119,953, 193,994. 


119,952, 








DEATH OF J. B. McCLOSKEY 





Member of Well Known Clock House of 
Boston Succumbs to Stomach Trouble 
in His 63rd Year 


Boston, Mass., June 15.—John B. Mc- 
Closkey, a member of the Nelson H. Brown 
clock concern, who had been suffering from 
gastric ulcers for more than a month, passed 
away June 11 at the age of 62. He is sur- 
vived by a widow and two sons, John 
Lawrence and Walter. 

Mr. McCloskey had been with the con- 
cern for more than 42 years, entering the 
employ of Nelson H. Brown as a young 
man for many years representing the 
house on the road throughout New England. 
Two years ago he was taken into partner- 
ship, when he relinquished his position as 
traveling salesman and remained in the office. 

Mr. McCloskey was a member of the 
Elks, and an Elks funeral service was held 
at his home previous to interment. He 
was active in politics several years ago, 
being candidate for County Commissioner 
on a Democratic ticket, but failed of elec- 
tion, 

Funeral services were held at St. Mary’s 
Church, Broadway, yesterday, 

Mr. McCloskey was highly respected by 
the trade and his departure is deplored 
by a large circle of personal and business 
friends. 








Jos. DeRoy & Sons, Pittsburgh, Pa., Enter- 
tain Employees at Tenth Annual Dinner 


PitTsBuRGH, Pa., June 16.—Eleven auto- 
mobiles were used to carry the 50 or more 
employes and co-workers of the firm of 
Joseph DeRoy & Sons to the Willows at 
Oakmont last Tuesday night, to participate 
in the 10th annual dinner dance given the 
employes by the members of this firm. 

The dinner was served in the ballroom 
and dancing was held in the outdoor 
pavilion, special music being provided for 
the occasion. Brief talks were given by 
the members of the firm, who expressed 
their appreciation for the co-operation of 
the employes and outlined plans for the 
future. This concern has insurance and 
building loan features for its employes at 
the cost of the firm. 

Others who spoke besides A. J. and Albert 
J. DeRoy were: M. M. Stern, merchandise 
manager; Cecelia A. Malley, manager ac- 
counting department; Morris Schmidt, 
manager sales department; V. I. McCarty, 
manager repair department; E. A. West- 
brook, manager optical department; V. B. 
Griffin, manager mail order department; 
Bess I. Franz, manager catalogues; Grant 
Davis, manager advertising department; 
Joseph Boss, manager manufacturing and 
shop department; John Hirt, watch in- 
spector. 


The others Norman 


present included: 


DeRoy, Edwin DeRoy, M. Stern, M. Wolf, 
Regina McCann Hajek, Grace M. Clutter, 
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Alberta Campbell, Morris Schmidt, E. A. 
Westbrook, V. I. McCarty, Cecelia A. 
Malley, Nellie O’Keefe, Bess I. Franz, T. 
LaBlanc, Phillip Pijon, Lillian Dukestein, 
Mary Kuchler, Anna Kuchler, Katherine 
Kuchler, Anna Hartz, Margaret Sullivan, 
Vincent B. Griffin, Grant Davis, Marie 
Miller, Edna Rahe, Anna Braunstein, Rose 
Lazer, Fannie Glick, Frances Freedman, L., 
J. DeRoy, Marion DeRoy, Irene DeRoy, 
I. J. DeRoy, Gertrude Eberle, John Eberle, 
Emil Pokrant, Emma Pokrant Trust, Marie 
Lyons Guckart, Mary Streiner, John Hirt, 
Lawrence Berman, Edward Lindner, Joseph 
Boss, Francis Spectold, Elmira Yecko, 
Dorothy Schweckendick, Gilbert Michaels, 
Magdaline Miller Ganster, Ellen Ley 
Marous, Mary Allison Scott. 








Sigmund Kessler, New York, Files Schedules 
in Bankruptcy Showing Assets of $11,506 
and Liabilities of $24,601 


Sigmund Kessler, retail jeweler, 117 Lenox 
Ave., New York, against whom involun- 
tary bankruptcy proceedings were instituted 
on May 22, filed schedules in the United 
States District Court, last Thursday. These 
schedules list the liabilities at $24,601, which 
amount constitutes secured claims of $1,250 
and unsecured claims of $23,351. The 
assets are placed at $11,506 and consist of 
stock in trade, $5,000, machinery, tools, etc., 
$6,000, and debts due on open accounts, 
$506. 

Among the largest unsecured creditors 
are: Altschul Bros., $255; Artistic Jewelry 
Co., $297; A. L. Mfg. Co., $213; J. B. 
Bowden Co., $105; Batura, $500; R. Cacace, 
$144; A. Doeflacefer, $1,255; M. Fine, 
$1,286; A. M. Forman, $221; Elgee Watch 
Co., $169; H. Ettenson, $256; Meyer 
Ettinger, $1,250; N. Goldberg, $150; Globe 
Watch Co., $198; Frank Guskof, $242; M. 
T. Goldstein, $237; Edward Goldstein, $442; 
J. Goldberg, $558; Gansberg Bros., $150; 
L. Jacobskind, $272; Hyman & Laslav, 
$394; International Silver Co., $257; Louis 
Kruskal, $133; Kaufman Mfg. Co., $312; 
M. Kraut & Co., $461; Korones Bros., 
$295; Fred Kaufman, $906; Moe Len- 
kowsky, $1,000; Loeb Bros., $137; Ralph 
Levey, $987; D. Lisner Co., $237; J. 
Macher, $494; Normal Trading Co., $198; 
Omega Watch Co., $210; Preston Bros., 
$170; S. Pusrin, $207; Renaissance Jewelry 
Co., $185; Morris Rosenfeld, $828; Rosen- 
berg Bros., $163; Skatetsky & Reisman, 
$118; M. Singer & Son, $144; Louis 
Sacks, $337; Stein & Wendt, $160; Solow 
& Epstein, $538; Louis Summer, $1,242; 
J. J. Schmuck Corp., $457; Triangle 
Jewelry Co., $129; Myron Ulrich, $187; 
B. L. Veit, $683; F. Wolf, $866; Whiting 
Mfg. Co., $138; L. P. White, $125; David 
Weabel, $418; D. Wolkoff, $130; L. E. 
Waterman Co., $148, and Weinman Bros. & 
Scher, $285. 








Business conditions in Birmingham, Ala., 
are improving slowly each day. Merchants 
predict that this Fall will be one of the best 
from a business standpoint for a number of 
years. Iron furnaces, steel plants and 
other industries which have been closed for 
a number of months are opening up. Many 
of the plants have sufficient orders booked 
to keep their plants going until Winter. 
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Finest Selection Rare Gems 








Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 





Walter Eitelbach & Co., Inc. 2°“ neil tin 
Ludwig Nissen & Co. NEw york 











































FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending ot 
color and graduation of size 
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High Grade Diamonds Scarce, Both Here and Abroad 








Publication of the National City Bank of New York Comments on the “Diamond 
Famine” and Gives Interesting Statistics as to Productions of the 
Various Diamond Fields 

















Reports of a scarcity of high grade dia- 
monds in the markets of Europe, which are 
being brought back to the United States by 
returning buyers, explain in part, says the 
Trade Kecord of the National City Bank 
of New York, the fact that our own im- 
portation’ of diamonds in the fiscal year 
which ends with this month will be but 
about $32,000,000, or approximately one- 
third that of two years ago. The value of 
the diamonds imported into the United 
States in the fiscal year 1920, the high 
record year, was $89,000,000 against an 
annual average of about $30,000,000 per 
year in the preceding decade, $30,000,000 in 
the fiscal year 1921, and a _ prospective 
$32,000,000 in the fiscal year 1922, which 
ends with the month of June. 

This slowing down in our importation of 
diamonds in the past couple of years, says 
the Trade Record, will not, however, ma- 
terially affect our rank as a holder of one- 
half of the diamonds, of the world. This 
estimate, that the people of the United 
States own about one-half of the diamonds 
of the world, was made in 1918 by one of 
the most distinguished and painstaking 
diamond experts of the world who stated 
in a carefully prepared discussion on this 
subject that “there can be little doubt that 
the total value of diamonds now (1918) 
owned in the entire world is approximately 
$3,000,000,000 and that those in the United 
States represent nearly $1,500,000,000 or 
about one-half of the world’s diamond hold- 
ings.” If we add to this 1918 estimate, says 
the Trade Record, the $200,000,000 worth 
of diamonds which we imported since that 
estimate was made, it is quite apparent that 
our rank as a holder of one-half of the 
world’s diamonds has not been materially 
minimized by the slowing down of our im- 
ports in the past two years, especially as 
this slowing down was simultaneous with a 
big reduction in the output of South Africa 
which now supplies most of the new material 
added to the world’s stock of diamonds. 

South Africa has for many years been 
the world’s chief producer of diamonds and 
the very latest reports from that field indi- 
cate that while the outturn of the South 
African mines averaged about $40,000,000 
a year in the three years ending with 1919, 
the output since that date, 1919, has been 
extremely small owing in part at least to the 
fact that the European markets were being 
flooded with high grade diamonds formerly 
‘owned in Russia. 

The outturn of the diamond mines of 
South Africa since their discovery and de- 
velopment a half century ago has approxi- 
mated a billion dollars in value, while the 
total output of the Brazilian mines to date 
is about $169,000,000, India $50,000,000, the 
area formerly designated German South- 
west Africa about $40,000,000, and Borneo 
$1,000,000. This estimate of the total out- 
put of the five diamond fields of the world, 
South Africa, Brazil, India, German South- 
‘west Africa, and Borneo makes the down- 


to-date outturn of all the diamond mines of 
the world about $1,250,000,000 at the place 
of production, which, after cutting, mount- 
ing, payment of duties and placing them in 
the hands of customers, represents about 
$3,000,000,000, of which approximately one- 
half are owned in the United States. 

Very few of our diamond imports come 
direct from the country of production, most 
of the outturn of the mines being sent to 
the great diamond cutting centers of Europe, 
chiefly Netherlands and in a lesser degree 
France, Belgium, and Great Britain. Our 
own imports in the high record year, 1920, 
were from Netherlands $55,000,000, Great 
Britain $22,000,000, France approximately 
$5,000,000, and Belgium a couple of millions, 
Of the $89,000,000 worth imported in that 
high record year, $18,000,000 worth came in 
the “uncut” form for use in the diamond 
cutting establishments of our own country, 
which through the use of special machinery 
devised in this country have been able to 
successfully compete with Europe despite the 
much higher wages paid in the United 
States. 








Kansas City Wholeale Jewelers Hold Meet- 
ing and Discuss Business Building Plans 


Kansas City, Mo., June 15.—Plans to 
give further impetus to Kansas City’s 
growth as a jewelry market occupied the 
attention of the Kansas City Wholesale 
Jewelers’ Association, at the meeting on 
Tuesday. This was the last session of the 
Spring season and adjournment was taken 
until September. The meeting was held at 
the Hotel Carleton, a suburban hotel which 
because of its convenient location to the 
homes of many members and its pleasant 
surrounding, has been the meeting place for 
several months, 

Though the association will hold no 
meetings in the Summer, the work will go 


forward. There are many angles of the 
market program, which will be studied, 


and suggestions framed for close co-opera- 
tion with other industries, for the Fall 
season. The plans of some other bodies for 
promoting travel to Kansas City, will be 
considered; and effort made to co-ordinate 
the jewelry wholesalers’ program with them. 
The increased patronage of Kansas City 
distributors in apparel and textile items, the 
strength of the millinery market here, and 
the increase in many lines, offer oppor- 
tunities for such co-operation, besides show- 
ing the tendency of the territory to use 
the Kansas City wholesale facilities, and 
the constant expansion of the territory. 
The advance in art activities in Kansas City 
is a particular incident with which the 
jewelers’ are concerning themselves; and 
the much enlarged amusement facilities, 
which provide a reason for casual trips to 
Kansas City, offer another reason for a 
business trip. 

The Chamber of Commerce is working 
also on plans to emphasize the general 
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wholesale facilities of the city, and the 
jewelers have appointed a committee which 
will make this message specific for the 
jewelry trade. W. G. Riggs, Herbert Kiger 
and Eugene Munn are the members of this 
committee. The jewelers will join with the 
Chamber in its program. They will ‘assist 
the Chamber in the preparation of incidents 
in the program, and they will then arrange 
their own plans with the steps taken by the 
Chamber, 

E. O. Baumgarten, president of the 
jewelry wholesalers’ association, mentions 
that advertising and other means of pub- 
licity will be used both by the Chamber 
in its general program, and by the jewelers 
in their particular campaign. 








Providence-Attleboro Branch of American 
Association of Electro-Platers Installs 
New Officers at Meeting in Providence 


Provipence, R. I., June 17.—Attracted by 
the announcement of the installation of of- 
ficers-elect for the ensuing year and an 
illustrated lecture on “Lacquers and Their 
Uses,” there was a large attendance of mem- 
bers and guests of the ProvidenceAttleboro 
Branch of the American Association of 
Electro-Platers in the parlors of the Narra- 
gansett Hotel, this city, on Thursday night. 

Considerable interest and enthusiasm was 
manifested over the proposition of inviting 
the National Association of Electro-Platers 
to hold its 1923 convention in Providence, 
and John Garrick, delegate from the Provi- 
dence-Attleboro Branch to this year’s con- 
vention at Cincinnati, O., will leave here on 
June 26, with instructions to use his best 
endeavors to secure the acceptance of the 
invitation. 

It was stated that assurances of support 
sufficient to bring the convention to Provi- 
dence has been given the officers of the 
Providence-Attleboro Branch, and in ex- 
pectation that their efforts will be successful 
they have made tentative’ reservation for 
the convention meetings at the new Biltmore 
Hotel, which will hold good until the de- 
cision of this year’s convention is finally 
made. 

In case that the national association de- 
cides to accept the invitation from this city, 
five New England branches, the Boston, 
Bridgeport, Waterbury and Hartford, in 
addition to the Providence-Attleboro, will 
combine to act as hosts. 

Honorary President Albert W. Claflin of- 
ficiated as installing officer and installed the 
following officers who had been elected pre- 
viously by ballot: President, Levi J. Per- 
kins ; vice-president, Robert Cook; secretary 
and treasurer, Carleton J. Poyton; assistant 
secretary and treasurer, James A. Simpson; 
board of education, John T. McDonough; 
librarian, Louis Martin; sergeant-at-arms, 
James Potter; board of managers, Gavin J. 
Tyndall, John Garrick, Harry Sholes, 
Ernest Alsfeld and John Andrews. 

The speaker of the evening was John C. 
Oberlander, of New Haven, who gave an 
interesting and instructing lecture of “Lac- 
quers and Their Uses.” The lecture, tech- 
nical in character, was illustrated by numer- 
ous samples and examples of completed arti- 
cles of lacquer work and finishes. An in- 
formal question box and dicussion on “Lac- 
quers” followed the lecture. 
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SAPPHIRES 







718 wes | aI MIERALDS|= 
SAPPHIRES SAPPHIRES 
CALIBRE Upward to 5 carats for single stone rings. ALSO AND 
ee 9 Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


THENRY GREEN 


527 Fifth Avenue New York 











Of Course We Have It!- 


if it’s anything you need in 


PRECIOUS and IMITATION STONES 


THE NORDLINGER SERVICE unites and focusses into one Efficient, 
Convenient, Accessible and Economical Center, all the various lines and 
departments of this branch of the Jewelry Trade as the premier supply house. 
lf you are one of our clients, we do not need to say more. If you are not, 
then you owe it to yourself and your business to investigate the 
NORDLINGER SERVICE. 


H. NORDLINGER’S SONS, Inc. 
New York Office: 70 West 40th Street 


Gab!lonz, a/N., 16 Steingasse 



























Providence, 63 Washington St. 






Paris, 32 Rue B2aurepaire 











ARE YO U A CQ UA IN TED with the fact that we carry in addition to 
EVERYTHING IN THE STONE LINE 


A FULL and COMPLETE LINE of FRENCH INDESTRUCTIBLE PEARL NECKLACES of our own IMPORTA- 
TION, comprising all Qualities and Lengths, at PRICES THAT WILL APPEAL TO YOU? SEND FOR A SELEC- 


~"" § NATHAN & CO. 


IMPORTERS 
Paris, France 71-73 Nassau Street, NEW YORK Idar, Germany 
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A. & S. ESPOSITER jpPBuy 
33-35 West 46th Street EXPERT LAPIDARIES WESGEM 
We are proud of our skill in recutting, polishing 









NEW YORK and improving fine large emeralds. SELL 
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EMPIRE STATE CONVENTION 


Program for Annual Meeting of New York 
State Retail Jewelers’ Association at 
Saratoga Springs July 3, 4 and 5 


BurraLo, N. Y., June 19.—Program ar- 
rangements for the annual convention of 
the New York State Retail Jewelers’ As- 
sociation to be held at Saratoga Springs, 
July 3, 4 and 5, have been completed. An 
exceptionally interesting card has been pro- 
vided for to vary the monotony of busi- 
ness routine. 

Jewelers who attend the gathering will 
hear some of the best speakers in the coun- 
try talk on problems with which the re- 
tailer comes in contact. Besides the social 
end of the convention has been well taken 
care of so that every enjoyment possible 
from a visit to this beautiful spot may be 
taken advantage of. 

Buffalo is expected to send a large dele- 
gation and arrangements are being made 
to leave here on July 1 and 2. Those leav- 
ing on the former date plan to make the 
entire trip by automobiles. Those who go 
by train will depart on Sunday, reaching 
Saratoga in plenty of time for the annual 
gathering. 

The program given out by Secretary 
Alfred O. Bald today, is as follows: 


Monday, July 3 


9.30 a. m.—Reception of guests and registration 
at Grand Union Hotel—Distribution of badges, 
tickets, etc. 

10.30 A. M.—Meeting of Executive Committee. 

12.00 m.—Luncheon. 

AFTERNOON SESSION 


2.00 rp. m.—Convention called to order by Presi- 
dent Frederick P. D. Jennings, Albany. 

2.15 p. M.—Address of Welcome—Hon. James D. 
McNulty, Mayor of Saratoga. 

2.30 Pp. mM.—Response—Harry N. 
cuse, 

2.45 p. m.—President’s address—F. P. D. Jen- 
nings, Albany. 

3.00 p. m.—Reports of Local Associations—Al- 
bany, Auburn, Bronx, Buffalo, Binghamton, Elmira, 
Jamestown, New York, Rochester, Rome, Syra- 
cuse, Utica and all other towns where there may be 
no association. 

3.30 p. m.—Report of Secretary, Alfred O. Bald, 
Buffalo. 

4.00 p. mi—“‘Some Reasons why Jewelers Should 
Belcng to the State and National Associations,” 
Arthur G. Mansur, Burlington, Vt., First Vice- 
President, A. N. R. J. Association. 

4.30 p. M.—*‘Retail Advertising,’ Robert F. Nat- 
tan, New York, Jewelers’ Circular Publishing Co. 

5.00 yp. mM.—‘‘Facts About the Alliance,’’ James 
H. Noyes, New York, Secretary Jewelers Security 
Alliance, 

5.30 Pp, mM.—Appointments of committees and an- 
nouncements. 

5.45 p. m.—Adjournment. 


Clark, Syra- 


EVENING SESSION 
_ 8.00 -. M.—TIllustrated lecture, ‘‘Modern Methods 
in the Manufacture of Platinum and Gold Jewelry,” 
syard F. Brogan, Philadelphia, Pa. 

9.00 Pp, M.—‘Delroy Psychic Mélange,’? Arthur 
Delroy, president of the New York Psychic Club 
and Newspaper Investigator, will explain and dem- 
onstrate mind reading, hypnotism and mental sug- 
gestions as applied by business; reading character 
from handwriting, hands, faces, ete., a big help 
to modern business. 

Note—After his talk, Mr. Delroy will be pleased 
to answer any questions. If ycu have any special 
+ ae problems he will gladly help you to solve 

em. 


10.30 p. ».—-Social—Dancing. 


Tuesday, July 4 


9.30 A. M.—‘The National Jewelers Publicity As- 
sociation,” P. J. Coffey, Newark, N. J. 


a A. M.—“‘Co-operative Advertising,” Gordon 
~charen, Hamilton, Canada, Chairman Advertis- 
ing Committee, 
ciation, 


Canadian Naticnal Jewelers’ Asso- 
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10.30 a. m.—“‘Certified Watchmakers and Certi- 
fied Watches,’ Dr. A. F. Beal, American Horo- 
logical Institute, of Washington, D. C. 

11.00 a. m.—Convention photograph. 

11.45 a. mM.—Leave by trolleys and motor cars 
for Lake George—Steamer Sagamore leaves Lake 
George Dock promptly at 2 p. M. (1 P. M. standard 
time). Luncheon on board. Returning to landing 
4.45 p, M. (3.45 standard time) arriving at Sara- 
toga about 6.30 Pp. M. 


EVENING SESSION 


8.00 Pp. mM.—Question Box—General trade dis- 
cussions; closed session for members only. 
10.00 Pp. m.-—Supper dance. 


Wednesday, July 5 

9.30 a. M.—‘‘Jewels,” Albert Wiss, American 
Swiss Watch Co., Peekskill, N. Y. 

10.00 a. m.—‘‘Address,” Edward H. Hufnagel, 
Mt. Vernon, N. Y., president American National 
Retail Jewelers Association. 

11.00 a. m.—‘‘Sterling,” Frederick S. Taggert, 
New York, Secretary Sterling Silverware Manu- 
facturers Association; discussion. 

11.30 a. M.—Adjournment. 

12.00 m.—Luncheon. 


AFTERNOON SESSION 


Open to Members Only 
2. p. M.—Reports of Standing Committees. 

“Trade Interests,’ E. H. Hufnagel, 
Mt. Vernon. 

“Trade Marks and Qualities,” Chas. 
C. Ward, Yonkers. 

“Legislation,” Harry N. Clark, Syra- 
cuse. 

“Membership,” 
Rochester. 

“Deceased Members,” L. M. Campbell, 
Canandaigua. 

“Insurance,” Chas. T. Evans, Buffalo. 

Report of Treasurer, Jas. B. Given, 
Rochester. 

Report of Committee on Resolutions. 

Report of Committee on Awarding 
Trophy. 

Report of Auditing Committee. 

Report of Special Committees. 

Unfinished Business. 

New Business. 

Selection of Convention City 1923. 

Report of Committee on Nominations. 

Election of officers. 

Installation of officers. 

Adjournment. 

7.00 py. m.—Banquet in ball room, Grand Union 
Hotel. 


Chas. E. Sunderlin, 


LApIES’ PRoGRAM 
MONDAY, JULY 3 , 

7.00 Pp. mM.—Reception and registration, distribu- 
tion of badges, tickets., etc., Grand Union Hotel. 

12.00 m.—Luncheon at hctel. 

2.00 Pp. mM.—Opening session of convention, all 
ladies especially invited. 

2.30 p. m.—Trolley 
Saratoga Lake. 

8.00 p, m.—Illustrated lecture in convention room. 

9.00 p. m—Arthur Delroy’s demonstration of 
mind reading, hypnotism, character reading, etc. 
Ladies, den’t miss this. Mr. Delroy says you are 
merely as “young,” as lucky, as wealthy as you 
have been able to think, and gives you convincing, 
yet amusing arguments to establish his construc- 
tive theories. 

10.30 p. m.—Social and dancing. 


trip to Kayderossa Park, 


TUESDAY, JULY 4 


9.30 a. mM.—Mcrning session of convention. La- 
dies again invited. 

11.00 a. m.—Convention photograph. 

11.45 a. m.—Trolley and motor cars to Lake 
George for lake trip; luncheon on board boat, re- 
turning to Saratoga about 6.30 Pp. Mm. 

10.00 p, m.—Supper dance at hotel. 

WEDNESDAY, JULY 5 

9.30 a. M.—Session of convention. 

10.30 a. m.—Sightseeing tour. 

12.00 m.—-Luncheon at hotel. 

2.00 pvp. M.—Closing sessicn of convention. 

7.00 Pp. M.—Annual banquet in ball room at hotel. 








Hanks Bros. Jewelry Co., Belton, S. C., 
report that they discovered upon opening 
their store on June 2 they had been visited 
by a window smasher who had thrown a 
brick through a window and made his es- 
cane with about $70 worth of jewelry. 
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SUDDEN DEATH OF L. W. BRUNS 


Well Known Member of Diamond Trade 
Expires of Heart Failure While on a 
Visit to New York 


Members of the diamond and jewelry 
trade from Coast to Coast heard with sur- 
prise and deep regret of the sudden death 
in New York last Saturday morning of 
Louis W. Bruns, western representative of 
Henry E. Oppenheimer, diamond import- 
ers, 13 Maiden Lane, and manager of the 
Chicago office of that concern. Mr, Bruns 
passed away at the Hotel Commodore, New 
York, as a result of an attack of heart 
failure and the remains were shipped to 
Chicago Saturday night, in which city, the 
funeral will take place tomorrow (Thrus- 
day). 

Louis W. Bruns was one of the most 
prominent and most highly regarded men 
in the diamond trade of the west and was 
personally known and affectionately re- 
garded by leading jewelers in all sections 
of the country to the Pacific Coast. He 
was a man of the highest standing and 
calibre and his passing is a deep loss to 
the diamond trade as well as to his many 
friends, 

The deceased, who was about 48 years 
old, was a native of Chicago, in which city 
he received his early education. He was 
a boyhood friend of the younger members 
of the Jurgens & Andersen Co. and with 
Messrs. Jurgens and Andersen, he went 
abroad to complete his education. Coming 
back to Chicago, he joined the Jurgens & 
Andersen house in which concern he re- 
mained for 18 years, becoming widely known 
and popular throughout the industry. About 
a dozen years ago, he became associated 
with the house of Henry E. Oppenheimer 
& Co., of whose interest in Chicago and 
the west he took charge, traveling for them 
to the Pacific Coast but making his head- 
quarters at Chicago. 

Mr. Bruns has suffered somewhat from 
heart trouble for a year or more, but his 
condition was not ‘believed by his friends 
and relatives to be as serious and when 
shortly over a week ago, he left Chicago 
to come to New York and visit Mr. Op- 
penheimer, who had recently returned from 
Europe, no one suspected that his condi- 
tion was at all critical. In fact, Mr. Bruns’ 
mother, who lives in Chicago, received a 
telegram from him Friday morning in 
which he said he was feeling O. K. Within 
24 hours he had suffered a heart attack 
and had passed away. 

Mr. Bruns was unmarried and is sur- 
vived by his mother and by his brother, 
Frank Bruns, also in the jewelry business 
and connected with a Providence house. 











Among the visiting jewelry buyers re- 
ported in Providence, R. I., and vicinity re- 
cently were the following; Charles G. Brown, 
of Stein & Ellbogen Co., Chicago; L. H. 
Rauch, of Cincinnati; Charles Meisser, of 
Pittsburgh Dry Goods Co., Pittsburgh, Pa., 
Messrs. Weinschreiber and Foster, of Sam- 
stag & Hilder Bros.; Ben Falsenthal and 
Harry Levi, of Ben Falsenthal Co. ; Arthur 
Kaskell. of Weiner Bros., and Ed. Heim, 
of A. H. Bendheim & Co., all of New York 
city. 
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STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO.,., inc. 


Lapidaries and erustions of Precious Stones 


15 Maiden Lane New York 


Harry F. Garofalo, Vice-Pres. 





Stephen Varni, Pres. 




























UNIVERSAL MODEL TO HOLD PAPER MATCHES 


Opens with one hand—slight pressure of the thumb and zip! 
It’s open—the matches stand up—easily accessible. No springs 4 
to break. Thin model—fits vest pocket. Sells the year ’round. [| 
Send for sample and prices. 


Made in Sterling Silver and Nickel Silver 


SCHARLING & COMPANY 
Pat. May 23, 1916 NEWARK, N. J. 


Manufacturers desiring to market the E-Z-OPE can make arrangements to buy the case in the rough, ready for assembling. 


























THE BUYERS’ DIRECTORY 


Price $1.00 








Jewelers’ Circular, 11 John St., New York 














GOLAY-BUCHEL & CO., Precious Stone Cutters SENTIER (Switzerland) | 








Specialty: SYNTHETIC STONES _ recittsioe ie 
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REDUCED RAILROAD RATES 


Chairman Thoma of the Transportation 
Commtttee Urges Delegates to Obtain 
Certificates Before Starting for 
A. N. R. J. A. Convention 


CincINNATI, O., June 17—The Hotel 
Sinton will house the 1922 convention of 
the American National Retail Jewelers’ As- 
sociation, the meetings being arranged for 
on the first floor, with most of the exhibits 
on the mezzanine floor. 

Although the Sinton will be the official 
headquarters there is no doubt that other 
hotels will also be well patronized, 





CincINNATI, O., June 19.—Chairman A. 
L. Thoma, Piqua, O., in charge of trans- 
portation arrangements for the convention 
Aug. 2° to Sept. 1, reports that the cer- 
tificate plan of reduced rates has been 
granted the association. This means that if 
not less than 250 members of the organiza- 
tion and dependent members of their 
families are in attendance at the convention, 
holding regularly issued certificates from 
points where the reduction is authorized, 
and the regular one-way fare is 67 cents 
or more, they can purchase return tickets 
to the original starting point, over the same 
route traveled in coming to the conven- 
tion, at one-half of the regular one-way 
fare. 

Children of five and under twelve years 
of age, when accompanied by parent or 
guardian will, under like circumstances, be 
charged one-half of the fares for adults, 
and certificates issued in such cases will be 
counted the same as those held by adults. 

Certificates must be obtained from the 
ticket agent at the starting point (or near- 
est station issuing through tickets to place 
of meeting), and in order to be valid for 
the reduced fares returning must be en- 
dorsed by Mr. Thoma at the convention, 
indicating that the holders are members of 
the American National Retail Jewelers As- 
sociation and have been in attendance at 
the convention, or dependent members of 
their families, and are entitled to the re- 
duction, and in addition the certificates must 
be validated by the special agent of the 
railroads upon the dates arranged for that 
purpose, which will be sduring the conven- 
tion at Cincinnati. 

Having been allowed this concession by 
the railroads it remains for the members 
to observe the necessary rules and give 
every assistance in obtaining the 250 cer- 
tificates required to allow the return trip 
for one-half the regular fare. 

When purchasing tickets (which should 
be arranged for several days in advance of 
the trip in order that you may be sure 
to get a certificate) be sure to ask for such 
certificate and bring it with you to Cin- 
cinnati, then turn it over promptly to Chair- 
man Thoma. If more than one ticket is 
purchased get a certificate for each one. 

Tickets to the convention can be pur- 
chased as early as Aug. 24, but not after 
August 30, 

Members who expect to return home by 
another route than the one by which they 
come to the convention should also ask 
for these certificates, for while it is true 
that they cannot obtain the reduced return 
fare unless the return trip is over the same 
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route as that used in coming, they may 
be the means of enabling several hundred 
other jewelers to get the 50 per cent re- 
duction on the return trip, as their certifi- 
cates will count just the same whether they 
themselves take advantage of the return re- 
ducticn or not. 

Members whose fares are small, say from 
67 cents to a few dollars, should not neg- 
lect to get the certificate for that reason, 
for though the saving may be slight to 
such members it will mean a great deal 
to others who come from a distance. 

Members living within a hundred miles 
of Cincinnati are urged to patronize the 
railroads in preference to the electric lines, 
unless the fare one way is less than 67 
cents, in order to swell the number of cer- 
tificates they will have. Those traveling by 
autos can help their fellow members from 
a long distance by purchasing railroad 
tickets at a cost of not less than 67 cents 
at some station near Cincinnati and getting 
a certificate for same, for while this may 
be a loss of that amount to the member 
coming in his own car, this may save the 
day for the special fares and result in sav- 
ing members from distant points hundreds 
of dollars in the aggregate. 








Resolutions Adopted at Seventh Annual 
Convention of New Hampshire Retail 
Jewelers’ Association 


LeBanon, N. H., June 14.—At the seventh 
annual convention of the New Hampshire 
Retail Jewelers’ Association held here June 
5 and 6, the following resolutions were 
adopted : 

Resolutions 

Whereas: Your committee deems that the suc- 
cess of the seventh annual convention has been 
in some measure the result of special effort in our 
behalf, be it 

ResotveD: That we thank the Chamber of 
Commerce of Lebanon for the aid and welcome. 

We thank the speakers for their kindly counsel 
and entertainment. ; 

The traveling salesmen and the exhibitors for 
their presence and displays. 

The Elgin National Watch Co. for their kindly 
consideration in supplying the badges for the 
association this year. 

Mrs. F. C. Churchill for opening her beautiful 
home and exhibiting her wonderful Indian relics. 

Mr. and Mrs. R. R. Wood for entertaining the 
Jewel Club and guests. 

Kendrick & Davis Co. for the courtesy shown 
at their factory. 

The Odd Fellows and Langdon Club for their 
hospitality. 

* * * 

Whereas: The press has been exceedingly lib- 
eral in giving our convention publicity, be it 

Resotvep: That we thank them for their good 
work, and further show our appreciation by read- 
ing their publications and mentioning the journals’ 
names when buying the advertised merchandise, be- 
lieving as we do that the trade. journa!s are the 
best way for manufacturers and distributors to 
advertise. 

* * * 

Whereas:. The Western Clock Co. of La Salle, 
Ill., by the abandonment of its sales policy, has 
humiliated the trade by enabling cut rate mer- 
cantile establishments to sell in unlimited quantity 
an alarm clock under the name and on the repu- 
taticn established by the retail jeweler; be it 

ResoLvep: That the Western Clock Co. be re- 
quested to restore the policy under which the 
reputation of the “Big Ben’ and “Baby Ben” 
alarm clocks was established. 

* * * 

Whereas: There seems to be a growing prac- 
tice of manufacturers and jobbers in sending post 
cards, circulars and pamphlets to the trade in 
open mail which contains net prices or quote gross 
prices with a slip attached showing the discount 
to the trade; and 

Whereas: By such methods the public easily 
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come into possession of this information, which is 
very detrimental to the interest of the retail 
jeweler and the trade generally; and 

Whereas: We feel that the manufacturer and 
wholesalers wish to co-operate with the retailer 
in any matter of vital interest, 

ResoLtveD: That the New Hampshire Retail 
Jewelers’ Association, in convention assembled, do 
hereby express our earnest disapproval of such 
methods; and be it further 

REesoL_vep: That general publicity be given our 
stand on this matter through the trade papers ‘and 
by our members to offending manufacturers and 
wholesalers; and be it 

RESOLVED: That our representatives to the 
national convention be instructed to bring this 
to the atterltion of that body and advocate the 
appointment of a committee to confer with the 
wholesale trade, to the end that the evil may be 
eradicated. 

* * * 

Whereas: There are several institutions in the | 
trade, the success of which means much to the 
trade at large, and 


Whereas: The jewelers of New Hampshire 
want to be on record as endorsing the work being 
done and commending the men who are giving 
time and money for the success of these move- 
ments, be it 


ReEsoLveD: That we heartily endorse and pledge 
our support to the Horological Institute of Amer- 
ica, the National Jewelers Publicity Association, 
the Research Bureau, the New England Jewelers’ 
Institute and the Jewelers War Revenue Tax 
Committee; and be it further 


REsoLtveD: That we heartily endorse the move- 
ment for a code of ethics for jewelers and instruct 
our delegates to the national convention to use 
their best efforts in having such a code formulated 
and adopted. 

* * * 

Whereas: Sixty-five per cent of the jewelers’ 
sales consist of necessities, even though some of 
them are made of precious stone and metals, many 
of them more necessary than a large number of 
untaxed commodities; and 


Whereas: The tax imposed on our wares is 
so discriminatory and therefore undemocratic that 
we keenly feel the injustice of it; be it 

RESOLVED: That we, the New Hampshire Re- 
tail Jewelers’ Association, do urge our legislators 
to work to the end of abolishing the present five 
per cent tax and substituting for it a general 
sales tax in which al! sales would be taxed. This 
general sales tax has been shown to provide ade- 
quate revenue and has been proven satisfactory in 
other countries. 

* . * 

Whereas: ‘The retiring officers of the associa- 
tion have fulfilled their duties so efficiently for the 
past year; be it 

Reso_veD: That the thanks of the association 
be extended to them for the excellent way that 
they have handled the affairs of the association. 

* * * 


Whereas: The Stephen-Kelly Bill is in the 
House of Representatives to protect the public 
against false pretenses or special brand of articles 
of standard quality; 

Resotvep: That we endorse this work of the 


American Fair Trade League. 
. * * 
Rrsotvep: That we appreciate the unselfish 


service which the Jewelers’ Security Alliance has 
been rendering with increasing efficiency for the 
past 40 years, and will co-operate with it more 
thoroughly toward both the prevention and pun- 
ishment of burglary and theft. 

* * . 

Resotvep: That we urge and respectfully re- 
quest our courts and jydges to consider the great 
increase in robbery during the past two years, 
and particularly by gun-men, and when such 
criminals are brought before them for sentence 
that mcre severe penalties be imposed which will 
discourage such attacks. 








The Z. Berberian Co. is the name of a 
corporation which was granted a charter 
last week under the laws of Rhode Island 
to engage in the business of enameling, 
manufacturing and jobbing of machinery 
with a capital stock of $10,000, with head- 
quarters in Providence. The incorporators 
are Zaryck Berberian, Aretcky Berberian 
and Elsie Berberian. 
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Concerning 3 Kroner, Hyman & Co,, Inc. 


51 Maiden Lane, New York 
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It is impossible to cut an Aquamarine thin ‘ 
and retain its BRILLIANCY. > DIAMONDS 
Lacking BRILLIANCY an Aquamarine has @ GEMS 


absolutely no merit. “ 87 Nassau St. 
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‘ Medical 
American Gem & Pearl Company Z Ophthalmology 


6 West 48th Street, NEW YORK < By Arnold Knapp, M.D. 510 


pages, with 32 illustrations. 
Lemon PARIS « Chapter I, comprising 80 
26 Holborn Viaduct 44 Rue Lafayette (a pages, is devoted to the anat- 

: omy of the eye and especially 


FROM MINES TO MARKET < the ocular nervous system. 





Price, $5.00 
The Optical Publishing Co. 
11 John St., New York 
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Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Siz 


The Jewelers’ Circular EARRING. STONES 


ONYX and AMBER BEADS 


BUYERS’ DIRECTORY Fy ee 


TELEPHONE 7410 Cortland 


PRICE ONE DOLLAR EMIL DOELL 


. ' , ; LAPIDARY 
The Jewelers’ Circular P ublishing Co. Precious and Semi-Precious Stones 


12 John Street NEW YORK 
11 John Street, New York 























Horological Laboratory 


High Grade and Complicated Watch-Repairing 
FOR THE TRADE 


: ; “ye ogee Manna Bros. & R. Plastino 
SEED 0m srecistty is repairing, restringing H | ot. tre St? SNEWS 
and altering of all kinds of Seed Pearl 


PEARL : Jewelry. F. w. INSLEE | 


FRANK C. OSMERS I make and repair BEAD WORK 


Repairing my Specialty : 
J ewelr 2 West 47th St. New York, N. Y. Give us that next job on trial : 
402% State St. Rochester, N. Y. : 
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MANUFACTURERS INDICTED 





President and Treasurer of Troob & Dubin, 
Providence, Held to Answer Charges 
of Concealing Assets 


ProviDENCE, R. I., June 17.—Hyman Troob 
and Joseph Dubin, president and treasurer, 
respectively, of the manufacturing jewelry 
frm of Troob & Dubin, formerly in busi- 
ness at 24 Calender St., this city, were ar- 
raigned in the United States District Court 
for Rhode Island yesterday before Judge 
Arthur L. Brown, on a secret indictment 
charging them with conspiracy to conceal 
assets while the concern was in bankruptcy. 

Pleas of not guilty were entered by both 
men when brought before the court. They 
were held for trial in $2,500 bail each, surety 
being furnished for Mr, Troob by Adolph 
Bercovitz, of 29 Hilton St., while Jacob 
Berger, 33 Douglas Ave., provided bail for 
Mr. Dubin, 

The secret indictment was returned against 
the two men Wednesday by the Federal 
Grand Jury which was impaneled a month 
ago. The presentment alleges that the con- 
spiracy existed between the dates of Jan. 1, 
1922, and March 1, 1922, and that during 
the period of Feb. 3 to 7, 1922, they removed 
imitation stones, plate silver, jewelry, dies, 
tools, etc., to places unknown to the jury. 

This is the first case that has been brought 
to the attention of the Federal Court here 
in several years in which abuse of the Gov- 
ernment’s bankruptcy laws is alleged. Ac- 
tion in regard to fraudulent transactions in 
bankruptcy proceedings was forecast when 
the Federal Grand Jury was impaneled May 
23 and informed that reports had reached 
the United States District Attorney’s office 
that assets in many bankruptcy cases here, 
and throughout the country, have been de- 
liberately concealed, and that legitimate 
creditors have been mulcted out of thousands 
of dollars. 


‘A meeting of the creditors of Troob & 
Dubin, Inc., was held at the Narragansett 
Hotel, Feb. 14, attended by representatives 
from 26 firms. It was stated by a repre- 
sentative of the concern that a loss of $1,200 
worth of chatons and silver, alleged to have 
been stolen from the factory the week be- 
fore, and an attachment placed on the firm’s 
plant by the W. & W. Jewelry Co., caused 
the calling of the meeting for the considera- 
tion of the firm’s financial condition. The 
assets were scheduled at $5,000 and the lia- 
bilities as $11,000. 


The meeting was reported as being a 
very spirited one and that much feeling was 
shown on the part of several of the cred- 
tors present. Many of the latter expressed 
themselves as dissatisfied with the report 
Presented and demanded further investiga- 
tions and explanations. It was finally de- 
cided that the firm should make an assign- 
ment to a creditors’ committee consisting of 
William Whytock, Jr., of Roland & Why- 
tock Co.; Nathan Kaufman, of Nathan 
Kaufman Co., and Thomas F. O’Donnell, 
of J. L. Anthony & Co. Aylsworth Brown 
was appointed receiver by the court. 

The plant had previously been advertised 
Y order of the sheriff to be sold at public 
auction on Friday, Feb. 17, but the assign- 
ment on the 14th stopped this sale. As no 
‘atisfactory headway was made in the 
Straightening out of the firm’s affairs, on 
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Feb. 23 a creditors’ petition in bankruptcy 
was filed in the United States Court, the 
petitioning creditors and the amount of their 
claims being Universal Plate & Wire Co., 
$573.09; Potter & Shore, $45, and Crees & 
Court, $260. 

This business was incorporated under the 
laws of Rhode Island on July 15, 1920, with 
an authorized capital of $50,000. It was 
originally started by Robert S, Grant and 
Hyman Troob in December, 1914, as the 
Grant & Troob Mfg. Co. In March, 1916, 
Mr, Troob acquired the entire business, the 
name of which was changed to the Troob 
Mfg. Co. Mr. Dubin became a partner in 
April, 1918, and at the time of incorporation 
they were joined by Benjamin W. Gross- 
man, who conducts a second hand furniture 
store, and Philip C. Joslin, an attorney. 
Both of the latter withdrew after a few 
months. 








CHARGED WITH LARCENY 


Police Say That Jacob Pollack Has Con- 
fessed to Robbing Partners in W. S. 
P. Jewelry Co., Newark, N. J. 


Newark, N. J., June 17.—Jacob Pollack, 
of 544 S. 19th St., a member of the W. S. 
P. Jewelry Co., manufacturing jewelers at 
130 Orchard St., was held in $1,500 bail 
by Judge Boettner in the First Precinct 
Court for examination next Wednesday on 
two charges of larceny, one of $10 worth 
of gold and the other of $20 worth of the 
same metal. The complainant was an- 
other member of the same firm, William 
Steiner, of 38 Winans Ave. Following his 
arrest Pollack admitted taking gold from 
the company’s safe and selling it for his 
own profit. 

There are three partners in the W. S. P. 
Jewelry Co.—Pollack, Steiner and Morris 
Weiner. The latter lives at 544 S. 19th 
St., the same address as Pollack. It was 
found by the three partners that someone 
was looting the safe of gold each night. 
The gold was carefully weighed when put 
away each night. Each morning saw some 
of the gold missing. There was never any 
sign of tampering with the safe, however. 

Finally Steiner reported the matter to 
the police and Detectives Sweeney and 
Schuman were assigned to the case. Sus- 
picion rested on Pollack and a watch was 
set. Two days before he was arrested the 
detectives went to the roof of the two-story 
building used by the firm and cut an inch 
hole in the skylight directly over the safe. 
Schuman spent his nights hidden near the 
building on the street, and Sweeney waited 
on the roof. About 6.45 o’clock Thursday 
morning Schuman signalled Sweeney that 
Pollack was approaching. He saw Pollack 
enter the plant, throw a brief case on top 
of the safe and open the safe door. Pollack 
drew forth a handful of gold and put it into 
his pocket. 

Later Schuman and Sweeney visited the 
firm’s office and by a ruse arranged with 
Steiner to send Pollack on an errand in 
the center of the city. They left before he 
did and met him at Walnut and Broad 
Sts. They asked him to accompany them 
to the police headquarters. He threatened 
to sue them and said it was outrageous that 
they should charge him with larceny. At 
the headquarters he persisted that he was 
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innocent, but after much questioning the 
detectives got him to confess the thefts. He 
said that each morning for weeks he had 
taken gold from the safe. Gambling at 
cards caused him to steal, he told the de- 
tectives. When Pollack confessed, accord- 
ing to the police, he tossed on the desk 23 
pennyweight of gold which he had taken 
from the firm’s safe that morning. 








DIAMOND IMPORTS 





April Statistics Approach the Normal as Far 
as Cut Stones Are Concerned 


WasuinctTon, D. C., June 18.—Diamond 
imports during April as shown in the sta- 
tistics just completed by the Department of 
Commerce are again approaching the 
normal, the value of the month’s importa- 
tion being given at $3,802,334. Of this the 
value of the uncut or rough gems is given 
at $616,702, while the importation of cut 
stones is given as $3,185,632. 

The statistics of April show that our 
American cutters are beginning to receive 
stones from the syndicate at London, over 
half a million dollars having come in dur- 
ing that month from England, while the 
importation of rough direct from South 
Africa amounted to $47,298 and direct from 
Brazil, $19,101. Rough from Belgium 
amounted to $1,474 and from the Nether- 
lands, $218. 

As far as the cut diamonds are concerned, 
Antwerp still leads in the amount of gems 
sent here, the importations from Belgium 
being given at $1,685,008, as compared with 
importations from the Netherlands of $1,- 
355,499. England sent us cut. stones 
amounting to $131,708 while small ship- 
ments were also received from other coun- 
tries including $11,426 from France, $4,815 
from Austria, $3,189 from Switzerland, $1,- 
028 from Germany, $1,501 from Turkey in 
Europe and $150 from Denmark. One ship- 
ment not explained is $11,308 from Aden. 








DEATH OF JAMES PEQUEGNAT 


Well Known Retail Jeweler of Stratford, 
Ont., Passes Away in His 69th Year 


Toronto, Can., June 14.—James Pequeg- 
nat, of James Pequegnat & Sons, jewelers, 
of Stratford, Ont., died on June 9 at the 
age of 68 years. 

Mr. Pequegnat was born in Switzerland 
and when only nine years old entered the 
watchmaking industry with his father. The 
family, comprising his parents and 14 chil- 
dren, came to Canada in 1873, settling in 
3erlin, Ont. Mr. Pequegnat began business 
in Tavistock, removing to Stratford in 
1885, where he went into partnership with 
a younger brother, becoming sole owner of 
the business in 1893. In 1906 the firm of 
James Pequegnat & Sons was formed. 

Mr. Pequegnat was a prominent citizen 
of Stratford and took an active part in re- 
ligious work in connection with the Baptist 
church. He leaves a widow, three sons and 
one daughter and is also survived by seven 
brothers and five sisters. 











The Eckhart & Rice jewelry store on 
Broad St., Newcastle, Ind., has been sold 
to Carl R. Pfleger. 
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LL HISTORY p proves that ornamen- 
tation, if it be of real artistic merit, 
enchances the value of everything 

to which it is applied. The most valued 
and treasured things that man has made 
are, almost without exception, ornamented. 


A table may be a plank with four sup- - 

. porting posts, a ring a plain band of metal, 

a spoon a crude scoop—-each serving a pur 

pose. _But man can make a table, rin 

and spoon so that, besides supplying a ners 

each will be a ching af beauty and ad 

the joy and happiness of living. ae 

shaping and qoauae these things we 


increase their beauty and also their value. | 


Rogers, Lunt & Bowlen Company do. 
not sip make Sterling Silver Tableware, 
but ‘they also create genuine works of art 
in tableware. Th tyle, hereillus. 
trated, is ‘Silver Tablewa of exceptional _ 
w worth? Noone except an artist 

have desigsied such a pattern. Th 

the: details of ornamen 

tion’ show that this is: nc 

designers. © It is the of artists, 
“who thoroughly ‘know’ the history.of orna-— 
“ment and ‘how to select and: ‘apply it “to 
tableware. — 

- The Period Styles now bein ing | otecinad : 
in Treasure Si ver are unequal in beauty. 
and value, and are winning much favor 
with the better class of trade, ae 


paranainn 


fi 


IOS AD AWARD ANNAN ANAAD AAA ANNAN AANAAAAIe 


nT 





IIH 


RIah I 


SIS} 


WA 


ATT 


nt 


it 


init 


Tui 


oe 
Ae 
7 
- 
< 
oo 
“ 
we 
b 
nat 
ros 
Fed 
= 
>2= 
ss 
wo 
os 
ws 
. 
“s 
ts 
y-A 
7 
ke 








RIUM ua 


Anat 


mu 


ia 


Bak Lount & Bouilen. Box : 


~~ Silversmiths =< 
‘Makers of Distinctive Tableware 


Greenfield ,« Mass. 


New York Chic. ‘ager Sanranciscy 


Be om 


LATO OA. F AA NARGARAHNNHAONSHaNAAD 





ae 


REESE SALES SEB IS AAAS 





ESAT EN Li 4) 41 4 to 4a to bh bl OL na OD OY) 

















june 21, 1922. 





APRIL EXPORTS 





Statistics of Shipments of Domestic Watches, 
Parts and Jewelry Sent to Foreign 
Countries 
WasHINGTON, D. C., June 15.—The Bu- 
reau of Foreign Commerce has just made 
public the statistics of domestic exports for 
the month of April and included in these 
are the detailed figures of the watches, 
parts of watches and jewelry sent out from 
the United States during the month. As 
has been the condition for many months 
past, the showing is not a good one, for the 
total value of the watches, for instance, 
sent out during the month amount to but 
$11,000 and the total value of the jewelry 

amounted to about $31,500. 

As far as watches are concerned, our 
principal customers were England, Canada, 
Mexico, Australia and New Zealand, ex- 
ports to the other countries running to but 
a few hundred dollars each. The total 
value of parts of watches exported amounted 
to $13,433. 

The full list of the countries to which 
we shipped these products are given as fol- 
lows: 

DOMESTIC EXPORTS OF WATCHES BY COUNTRIES 

DURING APRIL 


Complete watches Parts of 
H* —, watches 








© 
Countries Number Value Value 
MEM. 4's sin wean ae ws 50 64 ee 
MMRUMMNIL, | :5.'5:4 isi ta bass @ia'e © 3,314 2,524 oe 
Canada—Maritime Prov.. 26 30 290 
Quebec and Ontario.. 841 1,152 11,524 
Prairie Provinces.... 1 96 715 
Br. Col. and Yukon.. 79 192 aieie 
British Honduras....... 1 2 
NE RR UGD so 505: 0's-si0 05000 1 113 
NS eT a 77 396 
SRE, s5ie:0 00 4issGs.e' 87 87 
RINE sa c'-s Giore.o.e owlaleioie 8 36 
NE 5iniare a ieeis vies soveraie 104 1,325 
ear 10 11 
Other Brit. W. Indies.. 36 56 oor 
RMR <6 sisi e. w ieee Give aves 25 109 114 
ND, ase oeca divin doce 600 510 sisiecs 
EIS 6.555514 sale bab 150 145 
Far Eastern Republic... 58 372 ose 
i555", aiavs se e665 See avaeis 50 
Philippine Islands...... 720 583 sists 
rr ae 2,770 2,338 740 
New Zealand........... 1,216 1,234 write 
British South Africa... 36 29 
0 re 10,208 11,404 13,433 
The jewelry exported during April 
amounted in all to $31,581. This is di- 


vided into platinum jewelry valued at $1,- 
048, gold jewelry valued at $7,195, silver 
jewelry valued at $969 and other jewelry 
valued at $22,369. As usual, our principal 
customers were Canada and England. 
The full list of countries and the amount 
of each kind of jewelry exported to them 
is given as follows: ‘ 
DOMESTIC EXPORTS OF JEWELRY BY COUNTRIES, AND 
IMPORTS OF DIAMONDS DURING APRIL 


Domestic Exports—Jewelry 
waa 


a 
Platinum Gold Silver Other 


Countries 
jewelry jewelry jewelry jewelry 

MS 0 bsie'sossoucive ee eetane aetna cove 
BN yo siioccsccciciswls 
a cess eee 
i 123 30 
Netherlands ......... see tees 
Russia in Europe..... “ee 
MG iss ocisciee ees 100 
Switzerland ......... 100 
Turkey in Europe.... d: vais see 
aes 2,500 sae 
Canada, Maritime Prov. .... Jicivn aca. aoe 

Quebec and Ontario 798 2,998 652 13,426 

Prairie Provinces... .. 177. 286 5,262 

Br. Col. and Yukon. nat 368 
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pO ere eer ue 36 1 9 
a ee 11 ee 
ere err 406 233 
Newfoundland and Lab. .... 74 283 
RINNE asaiki dco, 60.6. cerns Pree Seew -<ente 42 
Giber Beit, W. THdiee cic ccce sens 7 
OO iieduieceowk eevee 250 TIO? Svs 313 
PM Gdiesultiestern see Sep. wae ened 
British Gwuiana....... Salas 
Straits Settlements.... 100 aces 
Far Eastern Republic. mice. "Wesel 90 
Pg OS ee ee eee 11 
Br. South Africa.... - 
TUE io: 6: 6.85 alareiese’s 1,048 7,195 969 22,369 








Officers Elected by the Associated Advertis- 
ing Clubs at Eighteenth Annual Con- 
vention Held in Milwaukee, . 

June 15, 1922 


MILWAUKEE, Wis., June 18.—Lou E. Hol- 
land, president of the Holland Engraving 
Co., Kansas City, was elected president of 
the Associated Advertising Clubs this after- 
noon. He was opposed by Bennett Chapple, 
advertising manager of the American Roll- 
ing Mill Co., of Middletown, O. The vote 
was, Holland 994; Chapple 555. 

Jesse H. Neal, executive secretary of the 
Associated Business Papers, Inc., New York 
City, was elected secretary-treasurer by ac- 
clamation. 

Homer J. Buckley, Chicago, placed Mr. 
Chapple in nomination and Mr. Holland was 
nominated by Walter Weisenburger, St. 
Louis, and his nomination was seconded by 
T. W. LeQuatte, Des Moines. 

The official count of the vote was not an- 
nounced. When it was apparent that Mr. 
Holland had won, Mr. Buckley moved the 
unanimous election of Mr. Holland, and this 
was seconded by Mr. Chapple, who said that 
he and Mr. Holland had a perfect under- 
standing that whoever was elected was to 
have the complete support of the other, “and 
we will work together, shoulder to shoulder, 
for the upbuilding of the association and the 
further advancement of advertising,’ he 
added. 

The Advertising Convention also ratified 
the action of presidents of advertising clubs 
represented in the convention, selecting At- 
lantic City as a next meeting place. The 
convention will be held early in June, 1923. 








Home Valuation Plan Among Tariff Pro- 
posals of Canadian Finance Minister 


Toronto, Can., June 16.—Hon. W. S. 
Fielding, Canadian Finance Minister, Mon- 
day announced a few changes in his tariff 
and taxation proposals. The most impor- 
tant of these affecting the jewelry trade is 
a measure to meet German competition to 
take the place of the depreciated currency 
regulation which will be abolished. It is 
provided that for duty purposes German 
goods will be assessed by the standard of 
English value provided the same articles 
are made in England—otherwise they will 
be assessed according to their value in a 
neighboring country such as Holland or 
Switzerland. 

The tax on checks of 2 cents for every 
$50 of the amount is modified by providing 
that in no case shall the tax exceed $2.00, 
however large the check. 








Fay Dickinson, Cherokee, Ia., has given 
a chattel mortgage for $3,500. 
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JEWELRY INDUSTRY DATA 





Figures Showing Average Capital Invested 
per Square Mile in New York State, 
New Jersey and the United States 


Newark, N. J., June 17.—Interesting data 
regarding the jewelry and kindred industries 
in New Jersey is given in an illustrated 
booklet entitled “Industrial Opportunities in 
New Jersey,” issued by the Land Registry 
of the Department of Conservation and De- 
velopment, State House, Trenton. 

The graph showing the average capital in- 
vested per square mile in the principal in- 
dustries of the State, for the leading States, 
and for all the United States, reveals the 
following: Average capital invested in the 
jewelry industry per square mile for New 
Jersey, slightly under $2,000; for the lead- 
ing State engaged in jewelry production 
(New York), $500; for the United States, 
less than $100. 

The graph showing the value of products 
of New Jersey’s principal industries, based 
upon the latest comparative figures, from the 
United States Census of Manufactures, 1914, 
gives the value of jewelry products produced 
as between 10 and 11 million dollars. The 
value of gold and silver, reducing and re- 
fining, is given as just 10 millions. 

New Jersey’s rank among the States in 
the value of its different products is given 
in another graph. This shows that New 
Jersey’s jewelry industry ranks fourth 
among the jewelry producing States, It 
ranks first, however, in gold and silver re- 
ducing and refining (not from ore). In 
silversmithing and silverware it ranks 
third. In cutlery and tools not otherwise 
specified it ranks sixth. 

In jewelry and kindred industries in New 
Jersey, by far the largest number of plants 
are located in Newark. 

According to the latest Census of Manu- 


‘factures (1914) New Jersey ranks sixth 


among the States in total value of manu- 
factures, second on a per capita basis and 
third on a basis of area. 








Salt Lake City Police Want Hansen on Em- 
bezzlement and Grand Larceny Charges 


SALt Lake City, Utah, June 15.—The 
police of this city are searching for a man 
known in the police circles as Hans J. Han- 
sen, who is wanted on charges of em- 
bezzlement and grand larceny of jewelry 
from a local jeweler. A warrant has been 
issued and is in the hands of Sheriff C. 
Frank Emery. 

Hansen is described as an American, who 
gave his home address as Logan, Utah, and 
his trade as a watchmaker, He is described 
as being 37 years of age, 5 ft. nine inches 
tall and weighing 170 pounds, He has a 
medium complexion and brown hair, which 
is thin in front. 








“After the Wedding—Housekeeping,” was 
the way Julius C. Walk & Son, Inc., Indian- 
apolis, Ind., appealed to the June bride’s 
friends last week. Following was a list of 
appropriately useful wedding presents such 
as sterling flatware, flower bowls, compotes, 
candlesticks, service plates, silver service, 
pitchers and vases. The window displays 
were tied up with the advertising 
campaign. 
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Sabbath School 
Studies Unique 
Window Display 


For the first time within our mem- 
ory the display presented in the shop 
window of a local merchant has be- 
come the subject of a special study by 
a class of Sabbath School pupils. 

The display in question is that now 
appearing in the window of Land- 
scheft’s Jewelry Store on Carroll 
street, wherein the decorator has ar- 
ranged at apparently considerable ex- 
pense an exact reproduction of a 
scene famous in biblical history. 

The scene as a whole, done in soft 
but beautiful coloring, represents the 
walls and the north-east tower-gate 
entrance to the City of Cairo. In the 
center of the wall appears the public 
fountain and nearby the hooded fig- 
ure of a woman bearing a filled water 
jar. Another hooded figure appears at 
the left, while seated in the fore- 
ground appears the ever present Cairo 
street beggar. A most life-like camel 
and driver resting in the shade of the 
wall complete the picture. 

It was to this display that Miss 
Miles of the First Congregational 
Church, yesterday afternoon escorted 
her enthusiastic group of Sunday 
School pupils. Mr. Landscheft ex- 
plained the whole scene to the children 
in a very interesting manner. 
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Read What A Newspaper 
Published About This Year’s 
W.W.W. Window Display! 


To the left appears an extract from a 
newspaper in an Eastern city where a 
jeweler had placed our display in his 
window. 


What this display has done for that 
jeweler it will do for you. 


No words can do it justice. You must 
see it to appreciate it. It is different 
than anything you have ever seen. It 
is worth hundreds of dollars as a win- 
dow attraction, and costs the W.W.W. 
Jeweler nothing. 


It is magnificent—it is educational—it 
is high class in every way. It interests 
the old and the young. It in no way 
advertises W.W.W. GUARANTEED 
RINGS, but merely you and your store. 
This display is only one of several good 
reasons why you should see this year’s 
W.W.W. Line. 

Remember—we offer not merely good 
Rings but mighty good advertising. 


Remember—that W.W.W. GUAR- 
ANTEED RINGS cost no more than 
ordinary ones. 


White, Wile & Warner 


“Makers of W.W.W. Guaranteed 
Nationally Advertised Rings’ 


Buffalo, N. Y. 
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CUSTOMS DECISIONS 





Board of United States General Appraisers 
Rules on Questions Including Duty on 
Amber Beads, Rosaries, Metal Vanity 
Boxes and Other Articles 


A number of claims on amber beads, 
based on the decision of the Board of 
United States General 
Treasury Decision No. 38883, have been 
recently sustained by the customs board. 
This ruling covers amber beads strung 
loosely on thread for facility in transpor- 
tation only, upon which duty was assessed 
by the collector as beads at 35 per cent ad 
valorem under Par. 333, Act of 1913. 
Under the Treasury Decision No. 38883, 
these goods are now properly dutiable at 20 
per cent ad valorem under Par. 357 of the 
same act as semi-precious stones, cut but 
not set, suitable for use in the manufacture 
of jewelry. Protests were won by Ignaz 
Strauss & Co., Louis Meyer Trading Co., 
Hensel, Bruckmann & Lorbacher, August 
Stauff, Lewy & Co., and La Aida Pearl 
Co. 

REAPPRAISEMENT OF WATCH GLASSES 


The Board. of United States General 
Appraisers recently handed down a reap- 
praisement decision on Japanese watch 
glasses, imported from Konishi Kotakudo 
& Co. of Tokyo, Japan. The glasses were 
miconcave and were appraised at the in- 
voiced price and reappraised at the entered 
value. 

ANNUAL REDUCTION ON AMBER 

A protest of the National Importing Co., 
of New York, involving a question of the 
annual reduction on the special import duty 
on amber was recently sustained by the 
Board. The merchandise consisted of imi- 
tation amber composed of synthetic phenolic 
resin, a coal-tar product. Duty was re- 
turned on the goods at 30 per cent ad 
valorem and 5 cents per pound under sec- 
tion 500 (Group 111) and 501, Title V of 
the Act of Sept. 8, 1916. The section pro- 
viding the special duty reads as follows: 
“Sec. 501 * * * and upon all articles 
contained in Group 111 (except natural and 
synthetic alizarin and dyes obtained from 
alizarin, anthracene and carbazol; natural 
and synthetic indigo and all indigoids, 
whether or not obtained from indigo; and 
medicinals and flavors) a special duty of 
9 cents per pound.” This section also pro- 
vides: “During the period of five years 
beginning five years after the passage of 
this Act such special duties shall be an- 
nually reduced by twenty per centum of the 
rate imposed by this section, so that at the 
end of such period such special duties shall 
no longer be assessed, levied or collected.” 
It was therefore held by the customs board 
that the merchandise in question was prop- 
erly dutiable at 30 per cent ad valorem plus 
four cents per pound. 


PROTEST ON ROSARIES 


The Board recently overruled a protest 
of G. Klein & Son, of New York, covering 
certain rosaries, plaquettes. etc., upon which 
duty was assessed at 50 per cent ad valorem. 
The importer claimed that the merchandise 
was properly dutiable at but 20 per cent ad 
valorem under Par. 167, Act of 1913. The 
appraiser’s report showed that the mer- 
chandise consisted of rosaries, assessed as 
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articles in chief value of beads, and certain 
so-called plaquettes, which are religious ar- 
ticles composed of wood and metal, upon 
which duty was assessed at 50 per cent ad 
valorem under Par. 167 as articles in chief 
value of gold or silver-plated metal. If 
the plaquettes had been in chief value of 
base metal, unplated, they would have been 
properly dutiable at 20 per cent ad valorem 
under Par. 167 as claimed by the importers, 
but no evidence was offered to prove that 
the plaquettes did not contain metal plated 
with gold or silver, or were not of precious 
metal, as claimed by the appraiser. There- 
fore the protest is overruled. 


METAL VANITY BOXES 
Protests of E. A. Anderson and A. Bour- 


jois & Co., both of New York, covering 
merchandise invoiced as “enamelled powder 


boxes,” were recently overruled by the 
Board. The collector classified the mer- 
chandise in question as “articles valued 


above 20 cents per dozen pieces designed to 
be worn on apparel or carried on or about 
or attached to the person, such as articles in- 
cluding buckles, powder cases, vanity 
cases, and like articles, composed of metal, 
whether or not enameled, washed, covered, 
or plated” and duty was levied thereon as 
such under Par. 356, Act of 1913, at 60 
per cent ad valorem. The importers pro- 
tested that the merchandise was _ not 
“designed to be worn on apparel or carried 
on or about or attached to the person” but 
that the articles “are placed on the dresser 
usually, and are usually used in a boudoir.” 
It was therefore claimed by the importers 
that the merchandise was properly dutiable 
at 50 per cent ad valorem under Par. 167 
of the Act of 1913, which provides for, 
among other things, “Articles or wares not 
specially provided for in this section, if 
composed wholly or in part of platinum, 
gold, or silver, and articles or wares plated 
with gold or silver.” The sample of the 
merchandise showed that it was a. round 
gold plated metal box having a close-fitting 
lid inlaid with mother-of-pearl or abalone 
shell. The mirror was set inside of the lid, 
and the box was one and a half inches in 
diameter and five-eighths of an inch in 
thickness when the lid was closed. The im- 
porter offered evidence to show that the box 
in question was filled with compact powder 
or rouge and a powder puff, and was used 
by ladies on the dressing table, but govern- 
ment witnesses testified that the type of box 
in question is carried by ladies in their 
handbags and purses and used for powder 
or rouge. The protest was overruled. 


DECISION ON STRUNG SEEDWORK 


The Board recently sustained a protest 
of S. H. Kress & Co., of New York, on 
merchandise described on the invoice as 
“stringed seed work, red and white, red and 
black, red and brown.” The _ samples 
showed that the merchandise consisted of 
various kinds of oval seeds strung on 
strings about four feet long. The appraiser 
classified the goods as articles in chief 
value of beads at 50 per cent ad valorem 
under Par. 333 of the Tariff Act of 1913. 
The importer claimed that it was properly 
dutiable at 15 per cent ad valorem under 


Par. 385, as a non-enumerated manufac- 
tured article. The government attempted 
to show that the seeds were dutiable as 


beads by similitude, because they are some- 
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times used for necklaces and girdles. The 
importer testified, however, that the articles 
in question are sold to persons who do art 
work on dresses, bags, girdles, etc., and that 
they are only occasionally used for neck- 
laces in the form in which they are im- 
ported. The protest was sustained. 





CHARGES ALL WITHDRAWN 


Police Court Proceedings Follow Auction 
Sale of Stock of Holt’s, Inc., but Civil 
Court Will Now Decide the Issues 


Newark, N. J., June 17.—The sale of 
diamonds, other gems and jewelry to the 
amount of $10,500, from the bankrupt stock 
of Holt’s, Inc., 707 Broad St., to Sidney 
T. Holt, former president of the firm, by 
the trustees in bankruptcy, was confirmed 
by Referee Charles M. Mason. The jewelry 
is part of the stock returned to the receivers 
by the government after having been 
seized on April 18 by Internal Reyenue 
Collector Frank C. Ferguson in lieu of 
unpaid federal taxes. On May 15 the com- 
pany’s stock and fixtures were ordered sold 
by Judge Rellstab to satisfy debts amounting 
to $62,493.25. A bid of $10,000 was made 
for the jewels by K. Burns & Son, but 
Referee Mason on May 15 refused to con- 
firm it. The receivers of the firm are Jacob 
L. Newman and Alvin Smith, The trustees 
are the same men and Stuart A. Young. 

Mr. Holt was arraigned in the First Pre- 
cinct Police Court charged with offering 
for sale goods that were not a part of the 
bankrupt stock of Holt’s Inc., the com- 
plainant being Charles J. Lietz, of 492 Bel- 
mont Ave. It was said that Mr. Holt dis- 
played in his window a poster misrepresent- 
ing certain goods as part of his stock. The 
auctioneer at the Holt store, was also 
arraigned on the charge of selling silver 
candlesticks as part of the Holt bankrupt 
stock. It is alleged that these were not 
part of the bankrupt stock. When first 
arraigned on Wednesday the Holt case was 
postponed for a week. 

The charges against Mr. Holt and his 
auctioneer followed a charge made by Holt 
against Kalmon Bernstein, of 147 Park 
Ave., East Orange, of K. K. Burns & Son 
and Carll & Co. Carll & Co. rented a store 
at Broad and Clinton Sts., and sold at 
auction jewelry and silverware advertised 
to be stock from the Holt Plainfield and 
Elizabeth stores ‘and other bankrupt stock.” 
Holt denied that certain goods sold as “Holt 
stock” .at this auction was formerly a part 
of his stock, and an injunction was served 
on Bernstein forbidding him to sell any 
more stock as “Holt stock” until after 
further hearing. John D’Argosta, of 239 E. 
Dar St., Orange, also brought charges 
against Bernstein, alleging that he had been 
sold a ring for $65 as “Holt bankrupt 
stock,” which it was alleged was not a part 
of the original Holt stock. 

Yesterday the charges against Holt, 
Handeman and Bernstein were all with- 
drawn hefore Judge Boettner in the First 
Precinct Court. Former Judge Harry V. 
Osborne, counsel for Bernstein, who said 
he made the application for all parties in 
interest, said that they had filed a bill in 
Chancery. and that relief, he believed, “lay 
in that forum, instead of a police court.” 
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ONE OF THESE IN YOUR WINDOW 


Creates for you 


-Maximum Sales from Minimum Investment 
Order Today from Your Wholesaler 




































DESCRIPTION 


The above is a selection of most salable items of Heavy Woven Wire Wristlets. 

There are two each of Yellow, Green and White; the White is 14Kt. 1/10th G. F.—others 12Kt. 1/10th G. F. 
You can instantly suit any customer as to Width, Style, Color and Price. 

The Velvet Display is as if you had had it made—no suggestion of an advertisement. 


TO THE WHOLESALER 


One of these carried by each salesman will prove one of your Biggest Sellers. Order at least one 
for each of them, and we will furnish circulars imprinted with Your Name in time for mailing with 
your August Statements. Orders shipped in turn as received. 


THE HADLEY COMPANY 


PROVIDENCE 


New York and Chicago Watch attachments, that’s all—because we make so many. San Francisco and London 


— 
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BOTH PLEAD GUILTY 





Men Charged With Corispiracy to Smuggle 
Diamonds Pay Fines and Lose Gems 


On indictments charging them with con- 
spiracy to smuggle diamonds into the 
United States, Edward B. McGlynn, of 
Newark, N. J., and Vincent Sorrentino, of 
New York, were arraigned last Friday be- 
fore Judge Ervin in the United States 
District Court, New York, at which time 
both men pleaded guilty. The court after 
accepting the pleas of the two defendants, 
fined Sorrentino $5,000 and McGlynn, $2,- 
500, which both men paid. Before being 
released, the court stipulated that the men 
could make no claim for their jewels which 
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Imports and Exports of Platinum During 
April 


Wasuincton, D. C., June 17.—Figures 
just compiled by the Department of: Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of April, indicate that the total value of 
the unmanufactured platinum brought in 
during the month was $334,556, and the 
total value of the platinum ingots, in bars, 
plates, etc., was $214,409. The value of the 
imports of iridium, osmium, etc., in com- 
bination with platinum, amounted to $83,- 
848. During the month we exported crude, 
scrap and old platinum to the amount of 
$190, and manufactures of platinum, except 
jewelry, worth $5,193. The figures are as 
follows: 














Imports. 
Iridium, 
Osmium, Etc., 
and Native Com- Vases, 
binations Thereof Platnum Platinum, Ingcts, Retorts, Etc., 
with Platinum Unmanu factured Bars, Plate, Etc. for Chemical Use. 
(aS a. EP “ Ye aes aN 
Ounces, Ounces, Ounces, Ounces, 

Countries Troy. Value. Troy. Value. Troy. Value. Troy. Value 
DOO A itowcrae eee Rate 9 thatsk les 466 tte” ocvdas > aaseke ” Veswkek <OxeE6i 
ME” sowueaceaaas Wises,  ainstewe 352 Bien” cctas)  “wsatatee Csicae  ‘ecaser 
ME <<“ culesencameceeae, .WASS: . akewem serves  kieeie, 75 nee” ancsea '' “ssaasre 
Wey Wh NGG Eick saad Seaees 1 Lae” ~~ SSeeae.  weeieee § Gesisée  *Nasisas 
i eae 997 55,476 216 16,110 Ze GOR TOR.” svicda  evilvns 
[RE Sitibateessee ke “XeGa: Gvexke Raabe Se Gasiaw tceleden.. “aeweed |. seisies 
nL a 72 G0 -ZOR0eY Nesotse 1545456 Asases “sdiddus 
WUC Sninalenwasws WSs, . igduetes ~letfent: - atheae a Bie fecaes,  aidade 
PMID oie ss io Ws wo ecw ass 217 BOM BGaseie iene CexRame-. Riga. “apwele-  voneuiet 

ic). SRR eee 1,214 83,848 4,385 334,556 2,780 SUGAUE cssece sees 
Exports. 
Platinum 
_— A 
Ounces, Ounces, Ounces, 

Countries. Troy. Value. Troy. Value. Troy. Value 
Canada—Quebec and Ontario...........+- 2 190 116 5,306 23 1,852 
MREINO) ionic sepa Sua GMa oe ew ow sue-saes tiie tees sete 8 8 €eee es 4 71 
Newfoundland and Labrador...........0. eee, - Rieisise = “Tee O'S 1 115 
PECROND, oeicwiseicGer doo t0d eave siewnewer see. oe 33 2,805 
MIRE? oictsin3 5a Gales a tae ee ee eae we tee 55 4,125 5 350 
ea Ce ere Aenean err Svar oe 19 875 

NE oc ichecnekacisxenneneuagens 2 190 190 10,306 66 5,193 








are now in the possession of the govern- 
ment and which are valued at about 
$20,000. 

As recorded in THE JEWELERS’ CIRCULAR, 
several months ago, McGlynn was arrested 
at Rouses Point, N. Y., on a smuggling 
charge. Shortly after being taken into 
custody by the United States customs au- 
thorities he was admitted to bail in the 
sum of $10,000. It is claimed that in his 
berth on the train which entered the 
United States from Canada was found two 
packets of diamonds. The customs officials 
assisted by the American Jewelers’ Pro- 
tective Association, interested themselves 
in the case and found clues in Montreal 
which finally led them to New York. 

In New York, Sorrentino was taken into 
Custody and both men were indicted on 
charges of conspiring to smuggle diamonds 
into this country. The case was removed 
from the jurisdiction of the Northern 
District of the Federal Court and brought 
to the Southern District in New York. 

ere the men were arraigned on charges 
of conspiracy to which they finally pleaded 
guilty last Friday and were fined. The 
case for the government was handled by 
United States Assistant District Attorney 
John Holley Clark, Jr. 


Fred C. Nhare, Tully, N. Y., Jeweler, Files 
Schedules in Bankruptcy Showing Lia- 
bilities of $8,010 and Assets $4,138 

Utica, N. Y., June 17.—Fred C. Nhare, a 
jeweler of Tully, N. Y., who was petitioned 
into bankruptcy court some time ago by 
creditors has filed his schedules in United 
States District Court here, placing his lia- 
bilities at $8,010, all unsecured, and assets 
at $4,138, including stock $2,921; fixtures 
$553 and accounts $257. The schedules 
were filed through Attorney Cleveland J. 
Kenyon, of Syracuse. 

The principal creditors include J. L. Mark 
& Son, $216; A. H. Pond & Son, Syracuse, 
$208; John A. Nhare, loans, $2,345; Oscar 
F. Lake, $2,139; J. Elvin Esty, $173; Sol- 
vay Process Farms, $199; Dr. Louis H. 
Wheeler, of Tully, $107; Black Ring Co., 
$91; Spero Jewelry Co., $132; Moore Pen 
Co., $43; Robinson Jewelry Co., $167; Mor- 
ris Rosenbloom & Co., $481; Wahle Co., 
$108 and Brenard Mfg. Co., $173. 


-_ 








Many people attended the formal open- 
ing of the new Garibaldi & Bruns jewelry 
store, Charlotte, N. C., the evening of June 
14. It will be recalled that this company 
suffered a disastrous fire last Feb. 1 
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Aucuoneeis and Jeweiry Store Manager Con- 
victed and Fined at Omaha 
Charges of Dissatistied Customer 


OmaHA, Neb., June. 14—The manager 
for the Ryan jewelry store, the stock of 
which is now being sold out at auction by a 
trustees sale, together with two jewelry auc- 
tioneers from Chicago, were arraigned in 
police court in Omaha charged with selling 
to Joseph Scaduto a 59-piece set of silver- 
ware, stamped “Sheffield” which it was 
charged was worth only about $7, but which 
was sold for $20. 

It was not charged in the petition that 
the goods was part of the original Ryan 
stock. 

Scaduto, the complaining witness, said he 
had bought stuff as good as that at the 10- 
cent store. Tinley L, Combs, well known 
Omaha jeweler and witness for the city, 
testified, describing the silver as “plunder, 
worth about a dollar a dozen.” Combs 
testified the whole chest was worth about 
$8. O. C. Homan, another Omaha jeweler 
testified the set was worth about 10 cents 
apiece, or that the whole set would therefore 
be worth about $5.90. 

The three defendants made a rush in the 
crowded court room to attack Frank Dineen, 
city prosecutor, physically, when he used 
the word “crook” in describing them. Po- 
lice officers and citizens in the courtroom 
grappled with them and restrained them, 
This created a scene and seriously upset 
the dignity of the courtroom, Judge Wap- 
pich thereupon continued the case till Sat- 
urday. 


on 





Omaunwa, Neb., June 19.—D. E. Neafus, 
manager of the bankrupt sale of the stock 
of the G. W. Ryan jewelry store, 305 S. 
16th St., Omaha, Herman Briggs and 
Thomas Ried, the latter two Chicago 
auctioneers conducting the sale, were each 
fined $50 and costs in Omaha police court 
Saturday morning on the charge of obtain- 
ing money under false pretenses. 

The specific charge was that they had sold 
one, Joseph Scaduto, of Omaha, a 50-piece 
set of silverware for $20 which later proved 
to be worth but $7. 

The two auctioneers paid their respective 
fines and left the city saying they had busi- 
ness in other cities and therefore could not 
remain to fight the case in higher courts. 
Neafus appealed his case to the district 
court. 

The Ryan sale is over and the place is 
closed. 








Death of John Gleason 


Youncstown, O., June 17.—John Gleason, 
widely known retired jeweler, died at his 
home in Youngstown, O., Tuesday. 

He was born in County Cork, Ireland, 
Oct. 6, 1846, the son of Dennis and Mary 
Sullivan Gleason. In 1869 he came to 
America and lived in Mt. Clemens, Mich., 
until coming to Youngstown 35 years ago. 
He opened a jewelry shop on Central Square 
and was in business there until retiring in 
1906. 

Forty-two years ago he was married to 
Miss Matilda Labadie, who survives. He 
also leaves two daughters and one son. 

Funeral services were held at the late 
home Friday and burial was made in 
Youngstown, 
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Missouri Jewelers Meet at Lake Taneycomo 








Members of State Retailers’ Society Hold Big Convention in the Heart of the 
Ozarks—Trade Problems Discussed, Interesting Addresses Delivered 
and Officers Re-elected 

















Kansas City, Mo., June 14.—Those who 
attended the annual convention of the Mis- 
souri Society of Retail Jewelers, June 5, 
6, 7 and 8, left feeling that they had spent 
a satisfactory holiday. Accomplishment and 
real enjoyment was the universal comment 
made by the jewelers in speaking of the 
convention. Lake Taneycomo in the heart 
of the Ozarks was voted an ideal meeting 
place, not only because the distractions of 
the city were not present, but because of 
the opportunities for real pleasure which 
were afforded there. Jewelers are return- 
ing to their busmess places in all parts 
of the State with lists of suggestions tucked 
away to be used in the coming year for 
building business. It is contact with leaders 
in the jewelry industry which makes con- 
ventions practical, is the opinion of the at- 
tending jewelers. 

Many persons came to the Summer re- 
sort on the Sunday preceding the opening 
day of the convention, On Monday the 
convention was opened. Delegates regis- 
tered and badges were distributed. The 
meeting was then adjourned until Tuesday 
because many delegates were not to arrive 
until then. 

The convention was called to order Tues- 
day by President W. E. Pennell. Mr. 
Nestel, of Rockaway Beach, made an ad- 
dress of welcome to the jewelers, telling 
them of the pleasures at Lake Taneycomo 
which were at their disposal. Herman 
Mauch of St. Louis responded to the wel- 
come in a few well chosen words in which 
he thanked the previous speaker. 


ADDRESS OF PRESIDENT PENNELL 


President Pennell then made his address 
to the jewelers. After commenting on the 
place which had been chosen for the con- 
vention, Mr. Pennell discussed the last year 
with its unusual features for jewelers. He 
expressed the opinion that “jewelers were 
pulling through the depression in tip-top 
shape and were now prepared better than 
ever for the era of business revival at 
hand.” 

As for the work which the association 
has done in the last year, Mr. Pennell made 
mention of 2,600 letters and circulars sent 
to jewelers throughout the State concerning 
tax matters, membership and the conven- 
tion. During the sessions of Senate and 
Congress last year telegrams and _ letters 
were sent to Missouri senators and congress- 
men urging them to support the jewelers’ 
request for elimination of the present tax, 
said President Pennell. 

“IT am happy,” he continued, “to state 
that we received some mighty good answers 
from most of them. We did not get the 
tax removed, but the fight will go on and 
we hope for better success. 

“If this convention does nothing else than 
get the solid support of all toward some 
method of bringing the proper pressure on 
politicians, I will feel it has been a success,” 
continued Mr. Pennell. He then made men- 





tion of the work on tax changes which 
druggists have accomplished through or- 
ganization, 

“It is my sincere belief,’ Mr. Pennell 
commented, “that our tax would have been 
removed if we as an organization could 
have the same measure of loyalty that is 
given other trade organizations.” 

Mr. Pennell then called the attention of 
the jewelers to the fact that only about 
4,000 tax protests had been filed in Wash- 
ington with the Tax Commission. Mr. 
Pennell felt sure that 36,000 other persons 





W. E. 


PENNELL, RE-ELECTED PRESIDENT 
did not want the tax any more than the 
4,000, but that they left the work to the 
other fellow. 

“IT want every jeweler here,” said Mr. 
Pennell, “including the wholesalers, to ap- 
point himself a committee of one to get 
some Missouri jeweler into the organization. 
We must represent a larger proportion of 
the jewelers or our efforts are for naught. 

“The money saved on premiums in the 
Jewelers’ Mutual Fire Insurance Co. will 
pay all association dues and your member- 
ship will cost you nothing, 

“Our highest praise must be given to the 
national organization for the wonderful 
strides it has taken, and the unceasing 
efforts made in the jewelers’ tax fight,” he 
went on. 

“IT want to bring to your attention some 
of the problems that need our earnest 
work for their correction,” he added. “One 
is the abuse of free engraving. I urge you 
to continue vour efforts to correct this trade 
evil. The abuse of the guarantee of watch 
repairs should receive our consideration. 

“The practice of a great many whole- 
salers in printing net prices on circulars, 
post cards and other open mail should be 
disccuraged. This practice is detrimental 
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to the retail trade and all members who 
receive such net quotations in this manner 
should write the offenders telling them how 
they feel about the matter. 

“I recommend the support of the National 
Jewelers’ Publicity Association in the work 
it is doing in putting over our Slogan, 
“Gifts That Last.” 

Mr. Pennell then thanked the wholesalers 
for their support of the retailers’ organiza. 
tion and closed his message with an ex. 
pression of appreciation of the honor of 
leading the Missouri Society of Retail 
Jewelers. 

Miss Joe Crow’s report of the secretary 
and treasury then was made. The amount 
of money in the treasury, and the past 
year’s work were reviewed in the paper, 

Committee appointments which followed 
were as follows: Herman Mauch, of St, 
Louis, chairman of resolutions committee; 
A. R. Wharton, Aurora, Mo., chairman of 
auditing committee; C. E. Tieman, Cali- 
fornia, Mo., chairman nominating commit- 
tee, 

ADDRESS OF SAMUEL SWARTCHILD 


The next address of. the convention was 
given by Samuel Swartchild, of Chicago, 
Mr. Swartchild spoke on “The Aims of the 
Horological Institute of America.” 

He began by briefly describing the short 
history of the institute, and by telling some 
thing of the membership of the organiza- 


tion. He next mentioned the schools which 
are now instructing watchmakers. The 
Horological Institute, pointed out Mr. 


Swartchild, is endeavoring to do away with 
the neglect of the science of horology. “The 
institute is enlisting the interest of the rising 
generations so that many years hence there 
will be a new generation of real watchmak- 
ers,” to quote Mr. Swartchild. 

He continued by outlining the examina- 
tions given by the institute and the certifi- 
cates which applicants receive if the various 
types of examinations are — successfully 
passed. 

Mr. Swartchild continued as _ follows: 
“The watch repairing department is the very 
foundation of the jewelry business, and the 
department which differentiates the legiti- 
mate retail jeweler from the mere vendor of 
trinkets. 

“Jewelers, for too many years, have neg- 
lected to emphasize the professional side of 
their calling. The Horological Institute of 
America proposes to help the jeweler em- 
phasize this scientific side and win back for 
it the appreciation and respect which tt 
justly deserves. With the certification of 
watchmakers, the retail jeweler will be ina 
position to do better work and to protect 
the public against the untrained botchers 
who too frequently prey upon the gullible. 

Mr. Swartchild quoted from an article 
by Robert F. Nattan, which recently ap- 
peared in THE JEWELERS’ CiRCULAR. It fe 
ferred to what certificates meant to watch- 
makers. : 

“Efficient work done in the watch repaif- 
ing department,” said Mr. Swartchild, 
“should command an adequate remuneration. 
There is no calling which requires greater 
skill, patience, special aptitude, greatef 
knowledge of theory and practice than that 
of the watchmaker.” 

Mr. Swartchild believes that jewelefs 
formerly were indifferent to watch repaif 
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departments, and that this outlook should 
be corrected, for watch repairing is the 
technical and scientific side of the jewelry 
industry and should be emphasized. 

The war, said Mr. Swartchild, brought 
to light the dearth of watch repairers and 
makers. He then paid a tribute to George 
W. Spier, his friend and co-worker in the 
Horological Institute, and closed with the 
hope that the retail jewelers would lend a 
helping hand to the Horological Institute, 
and assist it in the work it is endeavoring 
to do. His complete address will be found 
on page 143. 


ADDRESS OF LESTER LAWRENCE 


Lester Lawrence, of Chicago, and a mem- 
ber of the executive committee of the Amer- 
ican National Retail Jewelers’ Association, 














LESTER LAWRENCE, EXECUTIVE 


MEMBER OF 
COMMITTEE OF A. N. R. J. A. 


followed with an address on the jeweler as 
a useful citizen and what association work 
is doing for him. 

Mr. Lawrence began by discussing the 
tax situation and the jewelers. He used 
several instances to show that the jewelers’ 
products were not luxuries but necessities 
in the case of 65 per cent of the stock car- 
ried. 

He pointed out the part which the jeweler 
played in protecting highly prized gems and 
works of art. “After the war when the 
moneys of a great many nations became 
worth almost nothing, the people turned to 
their diamonds and precious stones,” said 
Mr. Lawrence. “Had they not had them 
to fall back on they would have gone into 
bankruptcy and ruin.” 

Mr. Lawrence advised that the Missouri 
officers should not try to run the State or- 
ganization without money. He paid tribute 
to the national president, Edward H. Huf- 
nagle. He asked that all jewelers help pay 
the cost of advertising the jewelers’ slogan, 
each paying something to make the slogan 
“Gifts that last” a by-word. 

Mr, Lawrence touched on the power of 
advertising, and the results which he had 
received in his own business from consist- 
ently using advertising space. 

He touched on the possibilities for adver- 
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tising solid silver, and the results which 
such advertising would bring. “If I were 
a manufacturer of solid silver, I would ad- 
vertise it to the public until they would buy 
or quit.” 

He advised jewelers to write or see their 
congressmen and senators before tax bills 
come up in the Fall. He suggested that 
jewelers push the State police bills. “Too 
many of us are losing our lives and hard 
earned savings by not having the protection 
which we are entitled to and for which we 
pay taxes.” 

At the request of President Pennell, Mr. 
Lawrence explained the zoning system. Mr. 
Lawrence advocated use of insurance in the 
National Jewelers’ Mutual Fire Insurance 
Company. After praising the Horological 
Institute, Mr. Lawrence closed with the 
advice that the Missouri jewelers take the 
future with a smile, for the one who fights 
best is he who smiles. With this spirit in 
their work, Mr. Lawrence said jewelers 
would not have to worry about customers 
or dollars. 

A., H. Jones, of the Kansas City Pinker- 
ton Detective Agency, told the jewelers how 





HERMAN MAUCH, VICE-PRESIDENT 


to protect the jewelry stock. Petty thievery 
and the methods used by petty thieves were 
discussed by Mr. Jones. As a means of 
protection, he recommended that jewelers 
become members of the Jewelers Security 
Alliance. 


ADDRESS OF NELSON N. HAGNAUER 
Nelson N. Hagnauer, of the Eisenstadt 
Mfg. Co., St. Louis, addressed the conven- 
tion on “The National Jewelers’ Publicity 
Association, the Work It Is Doing and Its 
Plans for the Future.” 

Mr. Hagnauer then commented on the 
apparently general opinion among legisla- 
tors that the jewelry business is useless and 
that money spent in a jewelry store is 
thrown away. 

In closing, Mr. Hagnauer made the fol- 
lowing points: “The National Jewelers’ 
Publicity Association intends to make the 
necessary steps to preserve the jewelry busi- 
ness from destruction by combating adverse 
legislation. It is also our intention to ac- 
tively engage in the elimination of smug- 
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gling; to prosecute where it is possible, so 
called refining concerns which are simply 
“fence” houses in disguise. In fact, it shall 
be our endeavor to correct all abuses the 
jewelry trade has been subject to and suf- 
fering from so many years. 

“The accomplishment of all these pur- 
poses requires a substantial sum of money. 
We must devise some method where the 
cost of this huge. undertaking should fall 
proportionately on every member of the 
jewelry and allied industries. It will ap- 
(peal to your common sense,” he said, “that 
the only way in which the result can be 
successfully accomplished is by some equit- 
able form of assessment. 

“The National Jewelers’ Publicity Asso- 














MISS JOE CROW, SECRETARY 


ciation with its constantly increasing mem- 
bership plans to protect the best. interests of 
the jewelry and allied industries and build 
prosperity for the entire trade.” 

THE QUESTION BOX 

Lester Lawrence conducted the question 
box. Following were some of the matters 
which had been perplexing dealers in the 
last year: How to charge for engraving 
when a competitor does this free of charge; 
why do watchmakers guarantee their work; 
methods of window trimming. 

President Pennell read a letter from the 
Western Clock Co. explaining the stand it 
has taken in regard to “Big Ben” clocks. 

F. W. Kemper, of St. Louis, gave a brief 
outline of the early history of the old na- 
tional association. 


COMMITTEE REPORTS 

The report of the nominating committee 
was then made and accepted. All officers 
of the Missouri retail organization were 
re-elected. They are: President, W. E. 
Pennell; first vice-president, Herman 
Mauch; second vice-president, A. R, Whar- 
ton; secretary and treasurer, Miss Joe 
Crow. 

The time and place of the next convention 
was left with the executive committee. 


Resolutions 


Resolutions adopted by the convention 
were as follows: 
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Resotvep: . That we strongly condemn the prac- 
tice of manufacturers and wholesalers publishing 
net prices in open mail. 

. * * 

That we endorse the National Jewelers’ Mutual 
Fire Insurance Company. 

* * * 

That we endorse the Kansas plans of eliminating 
the 5 per cent tax. 

* * * 

That the part of the address of Nelson N. Hag- 
nauer outlining the essentials of the jewelry indus- 
try be sent to the senators and congressmen of the 
State of Missouri. 

* * * 

That a vote of thanks be given to the wholesalers 
and manufacturers of Kansas City for their liberal 
contribution towards the expense of entertaining 
this convention. 

* * 7. 

That a vote of thanks be given to Samuel Swart- 
child, Lester Lawrence, A. H. Jones and Nelson N. 
Hagnauer, for the excellent addresses delivered at 
this convention. 

* * * 

That a vote of thanks be given to the representa- 

tive of the Mid-Continent Jeweler, Fred Sands, and 
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diamonds of the world was omitted because 
of the failure of the exhibit to arrive. The 
address on the pearl industry was not given 
because of Joe Goldstone’s delay in arriv- 


ing. 








SECURITY ALLIANCE 





New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 


A regular monthly meeting of the ex- 
ecutive committee of the Jewelers Security 
Alliance was held last Friday at the organi- 
zation’s headquarters, 15 Maiden Lane, New 
York. The secretary submitted his monthly 
report of statistics showing the number of 
crimes committed in the jewelry trade. New 
members were elected and rewards were 
also ordered paid. 





A GROUP OF MISSOURI JEWELERS AT THE DAM AT POWERSITE 


to H. Hetherington, of the Keystone, for the as- 
sistance given in making this convention a success. 
* * * 


That we extend a vote of thanks to Willard Mer- 
riam, of Rockaway Beach, and his managers, 
Mr. Nestel and Mr. Smith, for the services ren- 
dered the visiting jewelers. 

* * * 

That we do not approve of the governor of 
Missouri pardoning Mr. Cheatham, who is serving 
a term in the Missouri penitentiary for the killing 
of Mr. Wurtzberger. 

* 


* 


That we endorse the National Jewelers’ Publicity 
Association and that we endorse the policies of the 
Fair Trade League on standardizing prices on 
standard goods, as per Sterns Kelly Bill (H. R. 
No. 11). 


The business session of the convention 
was then at a close. 

Principal among the many forms of en- 
tertainment afforded the visiting jewelers 
were: Fishing, swimming, boating on the 
river and dancing. Monday, Tuesday and 
Wednesday nights dancing in the pavilion 
was free to the jewelers and their wives. 

Wednesday morning the jewelers were 
taken on a boat excursion down the lake to 
the dam at Powersite. Here they had an 
interesting visit, learning of the dam and 
of the power plant at that point. The Kan- 
sas City wholesalers furnished this trip. 

Motion pictures which the Holmes & Ed- 
wards Silver Co. were to have shown were 
not ‘used because of difficulties with the 
E. A. Kiger’s address on famous 


current. 








There were 39 new members admitted to 
the Alliance and placed in Class B, while 
14 members were transferred from Class A 
to Class B. This brings the total member- 
ship of the Alliance up to 7,126. 

According to the figures given out by the 
secretary, there were two. safe burglaries 
committed during the past month with losses 
of $2,000. Both these crimes were com- 
mitted at the stores of non-members. The 
report showed that there were 20 store bur- 
glaries with losses of $14,699. Of these 
victims, four were members in the Alliance 
who lost a total of $2,683. The window 
smashings during the month numbered 20 
with losses of $21,057. Five of these 
crimes occurred at the stores of members, 
who suffered losses of $1,511. The report 
also showed that 15 sneak thefts occurred, 
eight of which were at the stores of mem- 
bers, who lost $6,013. The total loss suf- 


fered during the month by sneak thefts’ 


amounted to $10,863. Two arrests have been 
made and part of the stolen goods have been 
recovered. There were eight hold-ups with 
losses of $43,860. One of these hold-ups 
occurred at the store of a member who lost 
$10,000. Swindlers claimed 10 victims, five 
of whom were members of the Alliance, who 
lost $1,305. The total loss suffered by these 
10 victims amounted to $2,245. 

The directors at the meeting ordered the 
payment of the following rewards: 
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For the arrest and conviction of John Brice and 
Charles Wright, who entered the store of Joseph 
Salper, Newark, N. J., on March 2, and after hold- 
ing up and beating Mr. Salper, were frightened off, 
They were captured shortly after, and upon con- 
viction were sentenced to from six to nine years in 
State Prison. 

For the arrest and conviction of James F. Smith, 
who on three different occasions smashed the dis. 
play window at the store of W. C. Leber, Minue. 
apolis, Minn. The third time he was caught run- 
ning away and his identity as the man who smashed 
the window previously was established owing to the 
fact that a portion of the property stolen at that 
time was found on his person. Upon conviction 
he was given a suspended sentence, due to the fact 
that he had been shell shocked. 

For the arrest and conviction of J. W. McLane, 
who on April 10 broke into the store of C. A, 
Whited, Raton, N. M., and stole about $300 worth 
of jewelry. He was arrested almost immediately 
and the goods recovered. Upon conviction he was 
sentenced to from one to one and one-half years in 
the Penitentiary. 

For the arrest and conviction of Norman Engle, 
alias ‘‘Matthews,’’ who on Feb. 9 entered the store 
of John F. Schaaf, Philadelphia, Pa., and snatched 
a number of rings from the counter and dashed 
from the store. Mr. Schaaf fired a revolver, which 
attracted a number of people, and he was capture¢c 
and about $340 of the $800 worth of goods stolen 
was recovered. Upon conviction the thief was 
sentenced on two charges to from nine years 11 
months to 11 years. 

For the arrest and conviction of George Coleman, 
who on Feb. 27 smashed the show window at the 
store of S. J. Michaelson, Cairo, Ill. He was ar- 
rested and upon conviction sentenced to from one 
to 14 years in the Penitentiary. 

For the arrest and conviction of John Lee John- 


son, a negro, who on Dec. 27, while apparently - 


making a purchase, stole two watches at about $45 
from the store of the Cole Jewelry Co., St. Peters- 
burg, Fla. He was, however, arrested, and upon 
conviction sentenced to pay a fine of $50, or, in 
default thereof, to be confined in jail for 60 days, 

For the arrest of David Shyne, Richard Tuttle 
and Richard Eaton, who, while preparing to hold up 
the store of the E. J. Gallent Co., St. Louis, Mo., 
on April 26, were detected by police officers, pursued 
and captured. They confessed to planning the 
crime, and two of them being out on bonds on 
robbery charges in Chitago, have been returned to 
stand trial where they are wanted for 22 holdups. 

For arrest and conviction of Anna Rusling, a 
young wotnan, who stole valuable diamond jewelry 
from the following jewelry stores in Boston: S. 
Robinson, Jordan-Marsh Co., Shreve, Crump & 
Low, Bigelow-Kennard Co., Reagan-Kipp Co., 
Smith, Patterson Co. Through information se- 
cured by the Pinkerton Agency, working for the 
Alliance, from an informant in the underworld, 
she was arrested, and confessions secured through 
which all the goods were recovered. While out on 
bail she stole two rings from jewelers in Lynn and 
one worth $1,200 from Foster & Co. in Providence. 
On conviction she was sentenced to five years and 
after that will be tried for the Lynn and Providence 
crimes. 

For the arrest and conviction of Charles Worth- 
man, alias ‘‘Mahaney,’”’ who on April 1 broke into 
the store of Charles M. Jerge and escaped with 
goods valued at $225. He was later located and 
the majority of the jewelry recovered. Upon con- 
viction he was sentenced to five years in Auburn 
Prison. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
(Week Ended June 17, 1922’ 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. $894.871.23 
Gold bars paid depositors.......... 105,364.26 
MUM GGS dan cease ieee ees $1,000,235.49 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchanges. 
a. | a ner reir $270,788.06 
EE EAE ESTAS Hee 128,806.72 
Wits BO roc 5s ca wssndsh000%seeoar 226,020.92 
PE SES. Gh ckewsbis seoewrasse aos ee 92,629.36 
“FSI, | SR iiss eit ear et 99,018.40 
June | En re ny ee 77,607.77 


pea" 
$894,871.25 
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Jersey Jewelers Convene at Sea Side Resort 


Thirteenth Annual Convention at Asbury Park Attended by Members of 
Retailers’ Association from All Sections of the State—Excellent Ad- 
dresses and Discussions—Officers Re-elected 














Aspury Park, N. J., June 20.—Thirteen 
was no unlucky number for the 13th annual 
convention of the New Jersey Retail Jew- 
elers’ Association held at the Coleman 
House on Sunday and Monday, was charac- 
terized by two days of genuine pleasure and 
instruction. The attendance this year num- 
bered over 100 and there were probably 
more ladies in the gathering than on former 
occasions. 

On Sunday at 2 P. M., after the usual 
reunion of old timers and young timers in 
the trade, the visitors enjoyed a trip up the 
Coast to Atlantic Highlands and returned 
to partake of an appetizing shore dinner at 
5 P. M. at the Coleman House, Here Mayor 
Clarence E. Hetrick of Asbury Park, for 
the seventh time in his young political life, 
handed the keys of his city (but not of his 
cellar) to the retailers. The mayor is a 
popular man among the jewelers, who rec- 
ognize that he spares no effort to make 
their conventions as pleasant as possible. 

The business meeting was called to order 
promptly at 10 o’clock Monday morning. 
After the reading of the minutes and the 
secretary's and treasurer’s reports, Presi- 
dent Jean R. Tack addressed the members, 
emphasizing the need of so systematizing 
all affairs as to be ready for any emergency. 
He said that the jeweler might liken his 
qualities to a balance sheet, having on one 
side, the asset side, courage, honesty, truth- 
fulness, integrity, etc., and on the other side, 
the liability side, fear, envy, malice and 
other hampering attributes, which must be 
combated. Ethics in business and standards 
of practice were strongly urged by him. 
Two jewelers, J. S. Lubo and W. A. Rob- 
ertson, were then proposed for member- 
ship. 

The first speaker at the morning session 
was Robert F. Nattan, of THe JEWweELErs’ 
CixcuLar, whose subject was “Meeting 
Outside Competition by Up to the Minute 
Storekeeping Methods.” Mr. Nattan was 
given a rising vote of thanks for his talk 
and the association made the request that it 
be allowed to reprint the address in pam- 
phlet form for distribution among the jew- 
elers. The address will appear in full in 
another issue of THE JEWELERS’ CIRCULAR. 

An intensely interesting talk followed by 
P. J. Coffey, chairman of the Good and 
Welfare Committee, of the National Jew- 
tlers’ Board of Trade. As the trade well 
knows, Mr, Coffey has been deepiy inter- 
ested for some time in the campaign against 
false Stamping and fraud, which was the 
subject of his talk. He explained the dif- 
fculty of securing the conviction of fraudu- 
lent Jewelers, gave a list of convictions 
which had been obtained, announced what 
the Good and Welfare Committee hoped to 
accomplish in future with the co-operation 
of the Federal Trade Commission, which 
method he said would be the most effective 
> fighting the man who fraudulently stamps 
'§ jewelry. “The offender will then be 


fighting the Federal Courts and not any 
single committee,” said the speaker. Mr. 
Coffey read an advertisement by a well- 
known firm from the issue of THE JEWELERS’ 
CircuLar of May 31. The announcement, he 
said, was the result of the excellent work 
done by the National Jewelers Board of 
Trade as it appeared immediately after the 
Board of Trade dinner. 

Conrad J. Brotherly then addressed the 
convention on the “Purpose of the Horo- 
logical Institute of America.” Mr. Brotherly 
is district supervisor for the Institute for 
the State of New Jersey. The scope and 
function of the institute and the method of 
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certifying watchmakers explained 
comprehensively. 

The morning session then closed and the 
members prepared for a trip to the Ross- 
Fenton farm. After a delightful trolley 
ride to Deal Lake, motor launches were 
taken for the farm and in this picturesque 
setting on a knoll overlooking the lake 
dinner was served. The diners were re- 
galed by dancing and music. At 2:15 the 
afternoon business session opened here in 
one of the pavilions. The first speaker was 
Charles Niebling, president of the Amer- 
ican National Bank of Newark, N. J., who 
gave an analytical talk on the business out- 
look. A resumé of Mr. Niebling’s address 
follows: 

ADDRESS OF CHARLES NIEBLING 

Mr. Niebling briefly reviewed business 
conditions during the past few years, call- 
ing attention to after war conditions. He 
pointed out that during the war high wages 
had become the rule and that women had 
entered the field where before only men had 
been employed and that this condition car- 
ried on for some time. Manufacturers in- 
creased their production greatly and every- 


were 
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thing was at high tide until the Fall of 1920 
when warnings came that the boom times 
would come to an end. 

He traced the changing conditions from 
then up to the present time. During 1921 
there were 19,600 failures with liabilities of 
$600,000,000. Since the beginning of 1922 
conditions have improved. Summing up 
the entire situation, Mr. Niebling said: 

“It seems evident on almost every hand 
that we are approaching a period of good 
times, and the logic of events is working 
in this direction. There are no signs of 
a boom, but a strong indication of a long 
and steady stride toward a gradual and 
continued improvement in general commer- 
cial conditions, 

“The appearance of the first robin after 
the Winter has gone by, is the sure promise 
of the coming of Spring. We may still 
have cold snaps and Wintry squalls, but 
these are only the dying pains of the Winter. 
So in our commercial activities we have 
all the signs of better times to come. De- 
flation must still come in some lines, fail- 
ures may still run heavy, labor difficulties 
may still cloud the horizon, but these will 
be incidents only in our commercial life 
rather than a dominating influence. 

“Just as sure as the robin is harbinger 
of the coming of Spring, just so sure are 
all the present indications in the com- 
mercial life—the unmistakable sign that we 
are slowly but surely working toward a 
period of new and better times for the 
world.” 

A talk on “Accounting Methods and 
Control for the Retail Jeweler,” by J. J. 
Wechsler, M. E. C. P. A., proved very 
instructive. Each jeweler was given a slip 
of paper and a lead pencil while the speaker 
explained the different items on the sheets 
which had been distributed as well as the 
fundamentals of debit and credit. Every 
one went to school over again and seemed 
to enjoy the experience. This address will 
appear in the Storekeeping Department in 
a future issue of THE JEWELERS’ CIRCULAR. 

Robert Bruner, Rutherford, as chairman 
of the Resolutions Committee, then read the 
following resolutions: 


RESOLUTIONS 


Whereas, President Hufnagel of the National 
Association has been making an official visit to the 
jewelers throughout the United States, at a great 


personal sacrifice. 
* * * 


Reso.vep, That we assembled in convention ex- 
press to him our appreciation for his untiring ef- 
forts in carrying on this great association work. 

* * * 

RESOLVED, That we express by letter, duly signed 
by the president and secretary of the convention, 
our appreciation to the speakers who have helped 
to make our convention such a success. 

* * * 

Reso_vep by the New Jersey Retail Jewelers’ 
Association, in convention assembled, that the rec- 
ommendation of the Federal Trade Commission be 
approved and that all legitimate and proper efforts 
be made by this association and by its members 
to secure the enactment of the proposed legislation. 

* * * 


As a component part of the commercial life of 
the United States we ask “fair play,” and re- 
spectfully request Congress that full and profound 
consideration be given to the representations of 
the jewelers of the United States as made by tlie 
Jewelers’ War Revenue Tax Committee, headed by 
Meyer D. Rothschild as chairman. 


* = _ 


We deplore the advertising of wholesale net 
prices sent through the mails or made in trade 
publications by manufacturers and wholesalers, and 
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we respectfully request the cessation of this prac- 
tice by adopting other methods of information. 
* * . 

We insist upon the cessation of the practice of 
using any other metal than iridium for the purpose 
of hardening platinum which is sold to the jewelry 
trade and recommend the adoption of the plan of 
billing platinum with the percentage of iridium 
stated in full. 

* * * 

Whereas, The Western Clock Co., of LaSalle, 
Ill., by the abandonment of its sales policy, has 
humiliated the trade by enabling cut rate mercan- 
tile establishments to sell in unlimited quantity an 
alarm clock, under the name and on the reputation 
established by the retail jeweler; be it 

* * * 

Resotvep, That the Western Clock Co. be re- 
quested to restore the policy under which reputa- 
tion of the “Big Ben” alarm clock was established, 
and withdraw from sale all clocks so sold—or, dis- 
continue the use of the name “Big Ben” in con- 
nection with alarm clocks; be it further 

REsoLvep, That in event the Western Clock Co. 
refuse the selection of option, that the said com- 
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pany shall have forfeited the respect of the New 
Jersey Retail Jewelers’ Association. 
* * * 

Reso.tvep, That this association ask the National 
Association to formulate a code of ethics, for jewel- 
ers to be distributed amcng them. 

* * * 

We urge and most emphatically request the adop- 
tion of a National Stamping Law making it com- 
pulsory that the product be marked plainly to indi- 
cate the quality and that this quality be safeguarded 
by the addition of a legalized quality mark. 

* . * 

To supply our country with a sufficient number 
of competent and expert watchmakers is one of the 
great tasks and problems confronting not only the 
jeweler, but the people of America and the United 
States as a nation. We applaud the advent of the 
Horological Institute of America recently founded 
in Washington; recognize in its founding the be- 
ginning of a new era for horological advancement 
in our nation; pledge to it the full support of our 
association and hereby call upon all our members 
to give it their most complete co-operation, morally 
and financially. 

* * * 

We ccngratulate the National Jewelers’ Publicity 
Association on its good work in bringing “Gifts 
“Thet Last” to the attention of the consuming public, 
sand promise our continued support in their effective 
«effort to prove that jewelry is a necessity. 

* * * 

\Rzsoivep, That the officers of our State Associa- 
tion be highly recommended for their efficient work 
and that the members of this association will en- 
deavor by their support to justify the sacrifice the 
officers have made to put the New Jersey Retail 
Jewelers’ Associaticn on the map. 

* 7 


We urge our members to consistently conform 
to the practice of charging for engraving, knowing 
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that free engraving was long an abuse of greatest 
detriment to our trade. 

We appeal to our trade to cease the practise of 
loaning watches excepting in case of railway service 
men, and of placing valuation on merchandise pur- 
chased elsewhere. 

The election of delegates to the national 
convention to be held in Cincinnati August 
29, 30, 31 and Sept. 1, was next in order. 
Edward H. Hufnagel, who was present at 
this convention urged that the strongest 
men obtainable be sent to the national con- 
vention for, said he, “we have some big 
problems to solve and we are desirous of 
solving them effectively.” President Tack 
called for volunteers and advised that they 
also bring their wives. The following 
agreed to attend: Frank Thorwarth, Eliza- 
beth; Norbert Bertl, Newark; August 
Jaeckle, Jersey City; Charles Hartdegen, 
Newark; George Bush, Newark; C. W. 
Bowman, Somerville, and President Jean 
Tack. 

The election of officers followed, the re- 
sult being a unanimous re-election of the old 
incumbents, including: 

Jean R. Tack, Newark, president; A. W. 
Cornelius, Asbury Park, first vice-president ; 
Frank Thorwarth, Elizabeth, second vice- 
president; C. W. Bowman, Somerville, 
third vice-president; C. A. Lund, East 
Orange, fourth vice-president; J. V. C. 
Parker, Morristown, fifth vice-president; 
A. J. Jaeckle, Jersey City, treasurer; Rich- 
ard P. Hartdegen, Newark, secretary. 
THE QUESTION BOX 

After the appointment of delegates, the 
question box session was opened and some 
very live discussions followed under the 
leadership of Messrs. Conrad Brotherly and 
Wm. P. Walsh. Among the questions 
thrashed out were the following: “How 
to encourage jewelers to join associations?” 
“How to combat free engraving,” ‘‘How to 
get a real profit from the repair depart- 
ment,” “How can the public be educated 
to buy no watches or clocks in hardware 
stores,” “ How can jewelers avoid apprais- 
ing diamonds,” “What form of advertising 
is most profitable,’ “Are small diamonds 
a good investment just now,” “What is the 
most effective way to stop ‘fly-by-night’ 
auction sales.” Mr. Hufnagel entered spir- 
itedly into all these discussions and his ex- 
perience and advice proved very helpful. 

Referring to the question as to the handl- 
ing of watches and clocks by department 
stores, Mr. Hufnagel said that he had al- 
ready written to many manufacturers ask- 
ing them to attend the national convention 
and meet the retailers on.common ground 
where merchandising methods could be dis- 
cussed in the open and policies outlined and 
defined for the good of all concerned. He re- 
ported that great progress had already been 
made in effecting a meeting of the minds be- 
tween the sterling silver manufacturers and 
retail jewelers and looks for very satisfac- 
tory results in the near future. 

C. Hartdegen, in the discussion concern- 
ing fly-by-night concerns, urged that this 
could best be done, not simply by the tedious 
method of educating the public, which, he 
said, would take several years, but by the 
more expeditious method of having muni- 
cipal ordinances passed regulating the mat- 
ter in a proper manner. It was decided that 
a legislative committee be appointed by the 
jewelers for the city of Newark. 
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Mr. Veit, 11 Maiden Lane, during the dia. 
mond discussion, gave a very clear presep. 
tation of the present condition of the dig. 
mond market and stated that goods which 
had been purchased during the past year or 
so at lower prices were really “distressed 
goods,” and that jewelers should not te 
deceived by that temporary condition. The 
real trend was upward, he said, and prices 
had already advanced considerably. At 
five o'clock the gathering again embarked 
in the motor launches for the return sail 
to the Coleman House, where the banquet 
started promptly at 6 P. M. 

The Banquet 

A large attendance, radiating optimism 
and good cheer, sat down to partake of a 
deligthful repast embellished by quickening, 
syncopated music by popular jazz band and 
a trio of popular songsters. Just about cafe 
noir time, the popular president. of the 






























P. J. COFFEY, CHAIRMAN OF GOOD AND WELFARE 
COMMITTEE OF NATIONAL JEWELERS 
BOARD OF TRADE 


American National Retail Jewelers’ Ass0- 
ciation, Edward H. Hufnagel, was at 
nounced by the toastmaster. 


ADDRESS OF EDWARD H. HUFNAGEL, PRESIDENT 
A, N. R, J. A. 


A look at this title no doubt impresses you with 
the familiar saying of “painting the lily,” but I 
thoroughly believe that you will agree with me 
that we have now reached the time when tt 
necessary for us to accomplish just this in order 
to place our business in its proper position. | 
all sides we see the beneficial results of a quick 
ened business conscience, trade associations form 
lating standards of quality and codes of ethics 
Without question a good proportion of this 1s due 
to the constructive work of the Associated Adver 
tising Clubs of the World’s campaign for truth 
in advertising and the strong moral influences of 
such clubs as Rotary, Kiwanis, etc., as well # 
the constructive leadership of the Federal Gover 
ment through the Bureau of Standards and the 
Federal Trade Commission. f 

To thoroughly deal with the many phases ° 
this question as it relates to the jewelry industry 
in a single paper is impossible without extending 
it to such great length that it would lose is 
beneficial results, therefore, I shall content my 
with a few outstanding examples leaving the TF 
mainder to be worked out in detail by our matte 
committee. 

The terms “perfect diamonds” and —_ 
diamonds” are every day expressions used ¥# 
out any real basis of truth, in a great many © 
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We have a 


unscrupulous dealers. 
standard of weight, the metric carat, and the more 
reliable dealers have standards of perfection, viz: 
a properly proportioned stone symmetrically cut 
without flaw or carbon that may be detected under 
an eight power loop, of clear white or blue white 


stances by 


color, is offered as a perfect diamond. If such 
a standard were adopted universally and rigidly 
adhered to by all retail dealers, the buyer would 
be amply protected, but such is not the case today 
as every reliable dealer knows from the almost 
daily contact with customers who have been sold 
commercial white and even brown stones, fre- 
quently containing both flaws and carbon that may 
be detected with an ordinary single power watch- 
maker’s loop. Yet they were assured by the 
dealer from whom they purchased that the stone 
was absolutely perfect. 

Articles are marked solid gold, 10 Kt, 14 Kt, 
14 1/5 Kt., gold filled, rolled gold, etc., terms too 
numerous to enumerate, and yet we have standards 
of 10, 14, 18 Kt, etc., but no uniform Federal law 
requiring that an article to be marked a given 
karat must assay up to the exact karat stamped. 
In other words, the variation allowed for solder, 
etc., sometimes reaches almost a karat. True, 
there are State laws in some instances requiring 
that to be solid gold articles must assay at least 
10 Kt. 

There is another omission that I wish to men- 
tion right here which is of paramount importance, 
namely, that there is no law requiring that the 
name of the maker or his registered trade mark 
be placed on the goods. Therefore, I suggest 
that we need a specific law requiring that each 
piece of jewelry, or other similar wares, that has 
the appearance of gold shall be clearly marked, 
denoting its quality, viz: 10 Kt, 14 Kt, or if made 
of gold filled of a certain thickness and quality, 
that the fraction showing the thickness shall pre- 
cede the karat mark and that the goods shall be 
also marked rolled gold or gold filled, and if 
merely electro plated to be so stamped. That 
each article shall also bear the registered trade 
mark or initials of the maker, jobber or retailer 
who is the guarantor of the quality stamped 
thereon, The same regulation should apply to 
articles made of platinum and of silver. 

A woman recently presented a ring purchased in 
a large jewelry store in New York city as 14 Kt. 
It was stamped on the inside 14-5, nothing further, 
and the price paid for it was in excess of that 
charged for a ring of that weight had it been 
14 Kt. It is difficult for a customer to secure 
redress in such a transaction under our present 
ineffective stamping laws and in the absence of 
the mark of the guarantor. 

Sterling—A term used to describe silver of 
925/1,000 parts of pure silver, we are all dumb- 
founded to learn is totally misunderstood in our 
day by a very large part of our fellow citizens— 
many of whom have come to our shore from 
southern Europe in the past half century, hence 
are unfamiliar with the British standard so long 
established, but they all know the terms “silver” 
and “solid silver.” and it behooves us to remove 
any name that resembles silver from our com- 
mercial relationships, such as, nickel silver, Ger- 
man silver, silverode, silvore, etc., and to empha- 
size the word “sterling” and its quality. 
. We also need a law requiring that the word 
sterling” shall not be combined with any other 
word, such as, sterling plate, sterling top, sterling 
1/10, as is now done. 

Let us be fair in our dealings with the public. 
When an article contains the required amount of 
Pure silver let it be marked sterling. If it is 
electro plated let it be so marked that all may 
read. The Federal Trade Commission has recently 
tliminated the legal use of the word “Sheffield” 
a8 a mark of quality and it is ‘now up to honor- 
able makers to eliminate all extravagant time guar- 
antees, such as, 20 years, 25 years, 50 years, life- 
time, 100 years. They are meaningless and merely 
serve to discount any and all other statements 
made by the jeweler. 

Let all ware be stamped in accordance with a 
—_ to be adopted indicating the thickness of 
- electro plating, 1/5, 1/10, 1/20, etc., in ad- 
—s of the words, “electro plated,’ and where 

€ backs are reinforced, or the ends of tines 
" made of solid silver, let this also be indicated 
> Hi ga not forgetting to require that each 

“— be stamped with the maker or guarantor’s 
registered mark. 

F ps _ may I offer a suggestion to the makers 
ee te silver flatware, namely, that uniform 
mel ¢ adopted by all members to indicate the 
ed rr weights, for instance, if teaspoons weigh- 
\ ounces to the dozen are stamped “regular,” 


et all patterns in th i yeigh f all 
makers be e various weights "This 


marked with a uniform term. 
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will remove a great deal of confusion and not de- 
tract in any way from the sale of the merchandise. 

In concluding I want to emphasize this thought 
—let us so regulate the jewelry business by stand- 
ardizing all of our standards, maintaining them 
so carefully and guarding them so jealously that 
the unscrupulous manufacturer and retailer will 
find it impossible to remain in our business and 
be happy. 

You will note that I have not touched on the 
standard of practice, but I do want to cite just 
one that I trust you will all join me in eliminating 
—that of insisting that the dealer from whom you 
buy, be he manufacturer, wholesaler or jobber, 
does not give goods on memorandum to anyone 
in or out of our trade who does not carry such 
goods regularly in his stock. This will effectively 
eliminate from our midst the man who is preying 
on the consuming public by selling all kinds of 
wares, who cannot be reached and required to 
make good his misrepresentations. 

Let us work-shoulder to shoulder to elevate our 
business to the highest standard possible for there 
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E. H. HUFNAGEL, 
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is no finer business, or art as it should be termed, 
in the world. 

Mr. Hufnagel was followed by Rev. Dr. 
Warren W. Giles, pastor of the First Re- 
form Church, East Orange, N. J. 

Dr. Giles has become well known to the 
jewelry industry as he has attended many 
banquets and his talks are always popular 
and stimulating. His theme on this occa- 
sion was “The Reign of Lawlessness and 
Its Cure.” He evidently got into the minds 
and hearts of his hearers for his words were 
loudly applauded. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U.S. Gov't. Standard 
Date. Official. Assay Bars. Price. 
TONE AS2isics 35% 74% 99% 
Jane 14.0%. 36% 74% 99% 
Tdne? TS ececa 36 744% 99% 
June 16...... 353% 73% 99% 
Pune TT awake 36 73% 99% 
June 19 venass 36% 73% 99% 








Ira S. Dresbach, Fostoria, O., has sold 
his jewelry business to T. O. Morrison 
and Harry E. Shaw. 
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STERLING LAW UPHELD 
New York Jeweler and Clerk Convicted for 
Selling Buckle Marked “Sterling” 
That Had Base Metal Clutch 


The Silvermarking law of New York was 
broadly and unequivocally upheld yesterday 
by the Court of Special Sessions, New 
York, when in deciding what was practically 
a test case, the judges unanimously convicted 
Charles H. Keene, a jeweler of 180 Broad- 
way, New York, and his clerk, Cathrine 
Low, who were charged with selling a belt 
buckle marked “Sterling” which contained 
a cam or clutch made of base metal. In 
view cf the circumstances surrounding the 
case the court suspended sentence on both 
defendants. 

Keene and his clerk were charged with 
selling two buckles to Inspector Thomas F, 
Morgan of the Bureau of Weights and 
Measures, The buckles were stamped on 
the front with the word “Sterling” and 
the name “Keene.” They cost 38 cents each. 
Morgan had visited the store with an em- 
ploye of the Good and Welfare Committee 
of the National Jewelers Board of Trade 
who witnessed the purchase. The buckles 
were taken to the United States assayer 
who testified at the trial yesterday that they 
assayed about 656 fine, the front part being 
926 pure silver ond the clutch or cam 
being of base metal with no silver. 

Mr. Keene’s defense presented by Adolph 
Rosenfeld was in effect that the part marked 
sterling was in fact up to the law’s require- 
ments and that the clutch or cam was de- 
tachable and was male of raw metal that did 
not appear to be silver and that therefore 
the law was not violated. His attorney 
also claimed that it was an almost universal 
custom in the jewelry trade to make these 
so-called “sterling” belt buckles in this way 
and had subpoened many wholesalers and 
other members of the trade to testify to 
this effect. 

The court however through Presiding 
Justice Salmon refused to permit any such 
testimony, ruling that the silver law was 
broad in its scope and under it the mark 
“sterling” applied to the article as an en- 
tity. That it could not be considered to 
apply to one part of an article and not to 
another and also that no custom followed 
by the trade could change the meaning of 
the law. It was not for the court to do 
this but the legislature. 

Justice Salmon in finding the defendants 
guilty discussed the broadness of the scope 
of the statute stating it was enacted for the 
protection of the public. 

After Mr. Rosenfeld had explained that 
the buckles were worth much more than 
they cost and that the purchaser could in 
no way be defrauded by the marking, and 
that Mr. Keene had acted in good faith in 
following what he believed to be the uni- 
versal custom of the trade, the court de- 
cided to impose no penalty and suspended 
sentence on both defendants. 








The S & W Mfg. Co., 113 Point St., 
Providence, R. I., which has been conducted 
as a partnership for several years, is now 
owned solely by Solomon Weinstein, the 
partnership having been dissolved by mutual 
consent. 
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Harry E. Freund Addresses Members of 
Town Criers’ Club of Rhode Island 
on Work of National Jewelers’ 
Publicity Association 

ProvipeNce, R. I., June 14.—Among those 
present at the last luncheon meeting of the 
season held by the Town Criers’ Club of 
Rhode Island at the Crown Hotel one day 
recently, was an unusual number of retail 
and manufacturing jewelers and others in- 
terested in the industry and its co-ordinate 
branches. 

An especially interesting feature of the 
meeting was an address made by Harry 
E. Freund, national organizer of the National 
Jewelers’ Publicity Association, on “Jewelry 
as an Essential in Every Man and Every 
Woman’s Daily Life” in which he said in 
part: 

“Let a man think twice before listing 
the jewelry business with non-essential in- 
dustries. He has another think coming! 

“In the first place,” Mr, Freund said, 
“what we are setting out to do is to enlarge 
the scope of the National Jewelers’ Publicity 
Association, so as to not only to include the 
expansion of the jewelry business, but its 
preservation. The original purpose of the 
national advertising campaign was to ac- 
quaint the public with the value of jewelry 
merchandise for gift purposes as ‘Gifts that 
last,’ emphasizing the intrinsic value, endur- 
ing qualities and sentiment these gifts con- 
vey. 

“There is a general opinion prevailing at 
Washington among the legislators that the 
jewelry business is absolutely useless and 
that any money spent in a jewelry store is 
thrown away and this verdict is partaken 
of by a large number of people throughout 
the United States. 

“This opinion must be fully eliminated 
for the preservation of the jewelry industry. 
At Washington it seems that the idea pre- 
vails that the jewelry business is not legiti- 
mate and that a man should be taxed for 
being permitted to conduct a jewelry store, 
practically on a parallel with the excise 
tax on liquor dealers previous to 1918, and 
also with the present tax on tobacco. 

“Where is the justice of eliminating taxes 
from sporting goods and toilet articles? 
Can any one mention anything in the sport- 
ing goods or perfumery lines that is as es- 
sential as compared to the absolute essential 
of the jewelry line? While the jewelers 
are not objecting to their share of the ex- 
pense of conducting the government, they 
do object to unjust discrimination. 

“Just to mention a few essentials. There 
are 1,040,000 weddings annually in the 
United States. Where is the man who would 
think of asking a woman to marry him 
without contemplating slipping an engage- 
ment ring on the third finger of her left 
hand? No wedding is complete without a 
wedding ring. No married woman’s happi- 
ness is perfect without the little band of gold 
that is the traditional symbol of her new es- 
tate. And where would the world obtain 
its engagement and wedding rings without 
the jeweler? 

“Who is there so bold as to call the watch 
a non-essential? Watches whipped Germany. 
They timed every victorious rush of the war. 
The delicate instruments that mark the zero 
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hour when the soldiers went over the top, 
preserved the freedom of civilization. Al- 
most it may be said, the watch rules the 
world. The business and industries of the 
nations would be a sad chaos without 
watches to keep the world on time in its 
engagements. The watch is every man’s es- 
sential. Without it, he would be at a loss 
every hour of the day, and as an efficient 
business unit, he himself would be almost a 
total loss. 

“By what do railroads, the great avenues 
of trade, maintain their time schedules? 
The watch. I wonder what percentage of 
the public knows of the wonderful and effi- 
cient method the railroads have for inspec- 
tion and regulation of the watches of conduc- 
tors, engineers, and train men of all kinds. 
There are 2,000,000 railroad watches in the 
country running in harmony with each other 
to the exact second. This reasoning applies 
to clocks, the great regulators of our daily 
labor. 

“Is the common or garden variety of gold 
collar button essential? I'll say it is. If 
there is any doubt on that point, a man 
needs only to recall the exciting morning 
when he had overslept and was in a hurry 
to get to work and his collar button slipped 
from his fingers and rolled into some mys- 
terious hiding place. Are cuff buttons es- 
sential? Are a dozen other toilet acces- 
sories that we use every day’ Of course, 
and where do you buy all these things? At 
the jeweler’s. 

“The use of silverware in ordinary life 
is an essential. You cannot use steel or 
brass without silver coverings, as it would 
be unclean and not hygenic. The essentials 
in the jewelry business as enumerated rep- 
resent 65 per cent of the entire merchandise 
of the jeweler. 


“Every jeweler knows these things. But 
the public is not so well informed. It is up 
to the members of the jewelry and allied 
industries to enlighten the public and educate 
it to a proper recognition of the legitimate 
position that their products occupy in the 
world’s merchandise. 

“The National Jewelers’ Publicity Asso- 
ciation’s work is to educate the public to 
the permanent beauty of jewelry, its senti- 
mental value, its appropriateness for every 
occasion and its investment value. The asso- 
ciation is now in the midst of a $300,000 
nation-wide advertising campaign to bring 
the American people to a full realization of 
the importance, utilitarian value and attrac- 
tiveness of diamonds, pearls, jewelry, 
watches, clocks and silverware. In driving 
home the national slogan ‘Gifts that last’ one 
of the best catch-phrases, it may be added, 
ever coined for any trade-unit advertising 
campaign, it proposes to build a new and 
splendid prosperity for every manufacturer, 
wholesaler and retailer numbered among the 
jewelry and allied industries. 

“We want to make clear to every retail 
jeweler the importance to his individual 
business interests of launching a co-operative 
advertising campaign in his home town or 
city, and largely increasing local advertis- 
ing to reap the full benefit of the national 
campaign. 

“In this connection the retailers are urged 
to use the official standard cut for the slogan 
‘Gifts that last’ in all their advertisements, 
so that the tie-up may be closer and the 
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slogan may become a national trade mark 
for quality merchandise in the jewelry and 
allied lines for beauty and permanency 

“The National Jewelers’ Publicity he 
ciation intends to take the necessary Steps ‘ 
preserve the jewelry business from Gan 
tion by combatting adverse legislation I 
is also our intention to actively engage ‘a the 
elimination of smuggling; to pcb 
where it is possible, so-called refining cop 
cerns which are simply fence houses in die 
guise, in fact, it shall be our endeavor to 
correct all the abuses the jewelry trade ‘a 
been subject to for many years, 

“With these new broader fields of work 
the National Jewelers’ Publicity Associatio 
with its constantly increasing memberdis 
plans to protect the best interests of the 
jewelry and allied industries and build 
prosperity for the entire trade.” 

Mr. Freund stated that as the national 
organizer for the national advertising cam. 
paign of the jewelers, he has visited more 
than 100 towns and cities from coast to coast 
and has addressed 4,000 members of the 
jewelry and allied industries. Everywhere 
he reports, he has met with fine co-operation 
and financial support for this national move- 
ment which he terms “prosperity insurance” 








ee ens ee 
and State retail 
jewelers conventions were made during a 
special trip to Cincinnati Thursday, June 15 
by A. W. Anderson, of the national asso- 
ciation, and A. L. Thoma, of the State or- 
ganization. The entire day was spent con- 
ferring with decorators and hotel officials 
in arranging the space so all exhibitors 
might be cared for. Mr. Anderson declared 
that never before had he been so swamped 
with requests for space at a national con- 
vention as this year. Besides the regular 
exhibition hall of the Hotel Sinton a large 
number of smaller rooms on the same floor 
adjoining the big hall have been secured. 
The main hall is 29 by 95 feet, and another 
adjoining hall is 46 by 48 feet. Besides 
these a number of small banquet rooms, 14 
by 18 feet, and a few 18 by 42 feet, have 
been secured. It was also found necessary 
to secure 18 smaller rooms of 10 by 15 feet. 
The Fern Decorating Co. was awarded the 
contract for the decorating of the hall and 
rooms. The contract for the convention 
badges was awarded to the Gustav Fox (Co. 
of Cincinnati, Harper J. Ransburg, It- 
dianapolis, Ind., wholesaler, was in the city 
on the same day to arrange for his exhibit 
space and make personal arrangements 4 
to the decorative scheme to be followed 
preparing it for his display. Mr, Thoma 
also arranged to make an announcemett 
shortly about transportation rates to and 
from the convention. He declared that sp 
cial rates would be put into effect from @! 
points in the United States and Canada 
The same day the officers were in the citi 
the entertainment committee for the locé! 
convention met at the Chamber of (om 
merce to discuss financial plans and reporte? 
progress. On Tuesday the local Ret! 
Jewelers’ Association, under the leadership 
of President George H. Newstedt, met # 
the Sinton Hotel and admitted fifteen 0 
members, being the first obtained in a Pf 
convention drive to make the organizati™ 
100 per cent of all Cincinnati retailets. 

















June 2], 1922. 


The Structure of the Japanese 


Round Pearl 





N a recent issue of Le Grand Negoce, 
the monthly organ of the lapidaries and 
precious stone dealers of Paris, appeared 
an interesting article on Japanese pearls, 





ENLARGED MODEL OF A JAPANESE PEARL, BY 
MR. HOPKINS, LONDON 


showing the absurdity of the fear of cer- 
tain people that these new round products 
of the Japanese could affect the real pearl 
market as far as experts are concerned. 
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According to the article which was writ- 
ten by Ira R. Grinnell, the largest Japanese 
cultured pearl that had come into the mar- 
ket, weighed about eight grains but this 
size was very rare and takes many years 
to produce. The usual size is from two to 
four grains and even at this size the quan- 
tity is restricted. According to the author 
he has been assured by great pearl dealers 
that they were perfecting an apparatus by 
which it would be easy for the ordinary 
dealer to distinguish the cultured from the 
natural pearl. 

The article was accompanied by enlarged 
photographs of the natural pearl cut in 
half and the manufactured Japanese pearl 
of the same size, and also of a photograph 
showing an enlarged model of the Japanese 
pearl indicating the way the pearl covering 
was placed on the round bead. The latter 
was sent by M. Hopkins of London. 








Business Troubles 


F. Levit, Houston, Texas, is reported to 
be in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed by Stanislaus Zuzel, Buffalo, 
N. Y. The assets are estimated at $8,925 
and the liabilities, $10,388. 








New Enterprises. 


Smalley Bros. have opened a jewelry 
store at 382 25th St., Ogden (Brown Hotel 
building), Utah. 

The Virginia Jewelry & Optical Co., have 
opened a store at 5209 Virginia Ave. in the 
South End, St. Louis, Mo. 








ENLARGED PHOTOGRAPHS OF A NATURAL PEARL CUT IN 
HALF AND A PEARL COATED BEAD (CALLED BY THE MANU- 
FACTURERS A JAPANESE CULTURED PEARL), CUT IN HALF. | 





No. az: 
Natural Pearl. 








Actual size of Pearl repro- 
duced before enlurgement 





Bead covered with Pearl material. 


Size of largest Pear! 
coated bead produced. 


No. 2. 








No. 1. This illustration shows the 
continuous circular formation to be 
found in all natural pearls. 


gold in relation to solid gold. 











These illustrations show the position the pearl coated bead occupies in 
relation to the natural pearl, and is comparable to that occupied by rolled 


Issued by the Diamond, Pearl & Precious Stone Trade 
Section of the London Chamber of Commerce. 


No. 2. A. is a bead inserted into the 
oyster. The straight formation of the 
shell from which the bead is made is 
distinctly shown. 

B. is the thin outer coating of Pearl 
material. 
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TRADE CONDITIONS 


With the exception of the coal fields in the 
western part of the State, business continues good 
in Indiana, judging from reports brought back by 
salesmen for the Indianapolis wholesale houses. 
The coal mining section, however, is dead. There 
is virtually nothing doing at all, and the retail 
trade is suffering. Were it not for the farm 
trade in some of these sections, the jewelers there 
might save money by shutting up shop and going 
fishing. In the other sections the situation is 
improving each week. The agricultural sections 
soon will have plenty of money, in fact banks 
in these sections now are bidding against the big 
financial institutions of Indianapolis for bond 
issues, in order to invest their surplus, which is 
piling up right along. The industrial cities re- 
port not only increased production of their plants, 
but a vast amount of building which has wiped 
out the unemployment situation in these sections. 





The A. P. Craft Co., ring manufacturers 
of this city, recently changed the name of 
the company to the Craft Co. 

Recently Leo Krauss, a retail jeweler of 
this city, got a lot of business by calling 
attention to the fact that diamonds many 
times were lost from settings through pure 
carelessness. He staged a little advertising 
campaign for safety in this regard, examin- 
ing settings without charge. Of course, 
while the customer was in the store, it was 
easy to show her or him something that long 
had been desired. 

The many retail as well as manufactur- 
ing friends of the Sebel & Gelman Co. will 
learn with much interest of the consumma- 
tion of a deal whereby the firm is succeeded 
by the Sebel Co., Inc. Articles of incorpo- 
ration, in the State of Indiana, were passed 
June 8. The interests of A. Gelman were 
purchased. Mr. Sebel and Mr. Gelman be- 
came associated in the jewelry business 
three years ago. Associated in the corpora- 
tion with Mr. Sebel are R. A. MacGill and 
P. S. MacGill. Quarters will be located 
in the same office on the ninth floor of the 
State Life building. Mr. Sebel is at present 
in the east. 

The J. C. Sipe Co. of this city, which 
has been in the retail business here for 
several years, recently opened one of the 
finest retail stores in the State on the second 
floor of the Merchants Bank building, in 
the very heart of the downtown shopping 
district. The company moved from its old 
location because of the building being 
wrecked to make way for a larger one. 
The location is one of the best in Indian- 
apolis, the building being the largest and 
the store has most of the second floor. The 
store has installed in connection a gold and 
platinum department and during the open- 
ing day the visitors were shown how their 
designs in these metals are made. The 
store is equipped with private diamond 
rooms and officials of the store say this de- 
partment will be featured as it was in the 
former location, 








Geo. L. Kyseth, Preston, Minn., has pur- 
chased the store of Gilbertson & Nelson 
of that place, and has taken into partner- 
ship his father, B. O. Kyseth, who was 
formerly in business in Preston. The com- 
bined stocks make it one of the largest 
jewelry stores in that section of Minnesota. 














R. H. Potter has been adding to his equip- 
ment for watch repair work at 70 High St., 
Westerly. 

Mr. and Mrs. Howard L. Carpenter are 
occupying their cottage at Buttonwoods for 
the Summer. 

Mr. and Mrs. Artuhr W. Claflin have 
opened their Summer home at Buttonwoods 
for the season. 

Emann Bach and J. Stuart, of Woon- 
socket, have been granted a patent on safety- 
razor blade holder. 

Mr. and Mrs. Irving I. Rogers and family 
opened their Summer home at Buttonwoods 
the past week for the season. 

Theodore B. Pierce, of the Kinney Co., 
and his wife returned the past week from 
a stay in Washington, D. C. 

Mr. and Mrs. Raymond E. Ostby left 
town last week, having taken a country 
house at Bristol for the Summer. 

Frank Kelley, with the Manufacturing 
Jewelers Board of Trade, spent the past 
week in New York and vicinity. 

R. W. Cohen, of the Chicago office force, 
is visiting the factory of the George H. 
Cahoone Co., 7 Beverly St., this city. 

William P. Otis, of Harvey & Otis, and 
family have taken house at Salter’s Point, 
Mass., which they will occupy for the Sum- 
mer. 

Irving Gertsacov, of the United Trading 
Co., has been granted a marriage license, 
the bride-to-be being Miss Rita Eleanor 
Zetlin. 

Mr. and Mrs. Jerome Fitz Gerald have 
opened their Summer cottage at Button- 
woods, which they are occupying for the 
season, 

Mr. and Mrs. Edward B. Hough and 
family are occupying their country home, 
Buttonwoods Gardens, at Buttonwoods, for 
the season. 

Elnar FE. T. Thornlimb, hub and die cut- 
ter, was granted a marriage license here the 
past week. The bride-to-be is Miss Jose- 
phine M. Nye. 

Frank Waite, of the Webster Co., North 
Attleboro, has opened his country house at 
Riverside, overlooking Narragansett Bay, 
for the Summer. 

J. Robert Sweet, of the Providence office 
of the National Jewelers’ Board of Trade, 
was a business visitor in Boston and vi- 
cinity the past week. 

E. Dauer & Co., manufacturing jewelers, 
40 Clifford St., have given a chattel mort- 
gage for $300 on contents of their shop to 
Lewis Wattman et al. 

The case of the New Acme Plating Co. 
against the Kescot Mfg. Co., Inc., was called 
in the Superior Court on Thursday and 
passed for reassignment. 

Mr. and Mrs. Erling C. Ostby have closed 
their town house and with their family are 
at Nantucket, Mass., where they have taken 
a cottage for the Summer. 

G. W. Hawkinson, formerly superintendent 
for Potter & Buffington, has acquired an in- 
terest in Hutchison & Huestis, Inc., and is 
now in active management. 

The Snikrep Novelty Co. is the style of 
a new concern that has been started at 125 
Clarence St, by Albert W. Perkins for the 
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manufacture of sterling and plate novelties. 

Hyman Troob, formerly of Troob & 
Dubin, Inc., has started in a general jobbing 
and manufacturing business in novelties and 
cheap jewelry at 44 Washington St. 

Nine applicants for registration took the 
examinations before the Rhode Island State 
Board of Optometry at the office of the 
secretary, Herbert W. Cunningham, in this 
city last week. 

Arthur E. Austin has given a mortgage 
of $1,500 to the High Street Bank, of this 
city, subject to a prior mortgage, on eight 
lots and land, with improvements, on Fort 
Ave., Cranston. 

Morris Ladd is now sole owner of the 
Arrolyn Co., the Arrow Mfg. Co. and the 


‘Grant Mfg. Co., having recently purchased 


the interests therein held by David Ladd 
and Hyman Ladd. 

Charles F. Mitchell and Chester M. 
Greene have started in business manufac- 
turing military ornaments, medals, etc., at 
109 Friendship St., under the firm style of 
the Military Medal Clasp Co. 

Presiding Justice Tanner in the Superior 
Court last week entered a decree in the case 
of Arthur W. Macker against A. W. Macker 
Co., Inc., granting the petition for a dissolu- 
tion of the respondent corporation. 

Sam H. Cohn, of Buffalo, N. Y., has ac- 
cepted a position with the sales forces of 
A. H. Schreiber & Co., Inc., of this city, 
and is starting this week on a six months’ 
trip for the firm through the west. 

In the Superior Court last week Presiding 
Justice Tanner entered a decree in the case 
of D. E. Mowry et al, against the D. E. 
Mowry Co., granting the petition for a dis- 
solution of the respondent corporation. 

Mr. and Mrs, Charles A. Russell have 
opened their Summer home, Hillcrest, in 
Thompson, Conn., and will have with them 
for the season their son-in-law and daugh- 
ter, Mr. and Mrs. Alfred B. Lemon, and 
family. 

The case of William Loeb against Abra- 
ham Ruddman in a suit in assumpsit was 
heard in the Sixth District Court last Fri- 
day, and decision was given by Judge 
Rueckert to the plaintiff for $204.69 and 
costs. 

At the annual meeting of the mercantile 
division of the Bristol Chamber of Com- 
merce last Monday evening, Frank M. Di- 
mond was elected chairman; Edward D. 
Kunz, vice-chairman, and Aaron E. Markoff, 
treasurer. 

Judgment for the plaintiff for $39.47 and 
costs was given by Judge Rueckert in the 
civil session of the Sixth District Court 
on Tuesday in the case of the Beverly Elec- 
troplating Co. against Harry L. Markham 
on book account. 

Members of the Pawtucket Retail Mer- 
chants’ Division of the Chamber of Com- 
merce, have voted to close their stores 
Wednesdays from 12 noon, starting June 26 
and continuing to Aug. 30, inclusive, 
Wednesday, July 5, excepted. 

Notice has been given that the tools, ma- 
chinery, fixtures, etc., of the Jenkinson Ma- 
chine & Tool Co., rear 226 Eddy St., will 
be sold at public auction Saturday, June 24, 
at 10 o’clock, to satisfy claims held against 
the concern by S. H. Di Jeser. 

H. T. Cook, son of Charles D. Cook, of 
the Cook, Dunbar, Smith Co., who is at- 
tending school at the Culver Military Acad- 
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emy at Colver, Ind., has been awarded the 
annual medal, given to the student who has 
the best deportment record for the year. 

Zeron F, Narcovich, watch repairer, 69] 
Eddy St. was adjudged a bankrupt by 
Judged Brown in the United States Court 
for the District of Rhode Island last Tues- 
day on his voluntary petition. He scheduled 
his liabilities at $1,184 without any assets, 

The board of directors of the Providence 
Chamber of Commerce the past week an- 
nounced the selection of Richard B. Wat- 
rous, of Washington, D., C., to succeed Clar- 
ence A. Cotton as general secretary of the 
organization, who will assume his duties 
July 1. 

The last regular monthly meeting of the 
directors of the Manufacturing’ Jewelers 
Board of Trade was held at the Tyrks Head 
building, Friday afternoon, with President 
Henry Wolcott presiding. Several applica- 
tions for membership were favorably acted 
upon. 

Edward G. Fletcher, son of Mr. and Mrs, 
Henry Fletcher, was married last Saturday 
afternoon to Miss Geraldine Lewis, at her 
home at Nayatt. His brother, Paul B. 
Fletcher was best man. Two other broth- 
ers, Henry B. and R. Leslie Fletcher, were 
ushers. 

The sale of the plant, good will, etc., of 
the E, A. Bennet Co., which was announced 
for last Wednesday by the administrator of 
the estate for the purpose of settlement, was 
called off as no satisfactory bid was re- 
ceived. Another sale will probably be an- 
nounced later. 

Fred M, Heller, Maurice Constantino and 
David A. Robinson have been granted a 
charter under the laws of Rhode Island to 
manufacture jewelry in this city under the 
name of the Heller Co., with a capitalization 
of $25,000, divided into 250 shares of com- 
mon stock of $100 each. 

The new factory building that is being 
erected by Barker & Barker at the lower 
end of Eddy St. is nearing completion and 
the top floor will be occupied by the build- 
ers after July 1. The lower floor will be 
occupied by the R. J. Ward Co., now corner 
of Eddy and Baker Sts. 

The case of Richard W. Jennings, Gen- 
eral Treasurer of Rhode Island, against the 
Gertsacov Jewelry Co. to recover tax, was 
heard before Judge Rueckert in the civil 
session of the Sixth District Court last 
Thursday. On motion judgment was en- 
tered for the plaintiff for $124.10 and costs. 

Clarence M. Dunbar, of the Cook, Dun- 
bar, Smith Co., attended the annual con- 
clave of the Imperial Council, Ancient 
Arabic Order Nobles of the Mystic Shrine 
at San Francisco the past week. Mr. Dun- 
bar was accompanied by his wife and they 
formed members of the party that proceeded 
to Honolulu on a 15-days’ trip. 

Major and Mrs. E. Merle Bixby have 
opened their Summer cottage at Button- 
woods for the season. Their son, Lieut. 
Lawrence B. Bixby, F. A. U. S. A., has 
been transferred from Chicago to Camp 
Knox, Louisville, Ky., where he will be in 
charge of Chicago students training in the 
Officers’ Reserve Corps of the Field Artil- 
lery. 

The Rhode Island Metal Products Corp. 
was granted a charter the past week under 
the laws of Rhode Island. Charles Z, Al- 
exander, Esther R. Alexander, both of 
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Providence, and Francis A. Cullen of Cran- 
ston are the incorporators. The firm is cap- 
italized at $10,000 and will manufacture 
metal products with headquarters in Prov- 
idence. 

Joseph H. Lancor, of the Lancor Mfg. Co., 
159 Aborn St., notified the police Friday 
morning that the firm’s mail-box had been 
forced open and robbed of its contents. A 
woman employed in the building informed 
the authorities that she saw three men acting 
in a suspicious manner in the hallway where 
the box is located about 8 o’clock that 
morning, 

William F. Flanagan, of the Cutler 
Jewelry Co.; J. Robert Sweet, of the Provi- 
dence office of the National Jewelers Board 
of Trade; Frank L. Barrows, with the Gor- 
ham Co., and A. Leo Kilkenney, of the 
Strathmore Mfg. Co., were among the of- 
ficers who represented the First Light In- 
fantry Regiment at the annual field day of 
the Putnam Phalanx at Hartford on Satur- 
day. 

Benjamin Brier, president of the Brier 
Mfg. Co., will sail from New York on June 
20 for Europe, where he expects to be ab- 
sent for a couple of months on a business 
and pleasure trip. Last Tuesday evening 15 
heads of departments of the concern gath- 
ered at the new Providence-Biltmore Hotel 
for a complimentary dinner and informal 
reception to him. During the evening ad- 
dresses were made by each member of the 
party and Mr. Brier was the recipient of a 
leather traveling set. 

According to records filed at City Hall, 
last week, Charles H. Field has sold prop- 
erty at the northeast corner of Point and 
Chestnut Sts. to the C. & G. Mfg. Co., Inc. 
Revenue stamps attached to the deed indi- 
cate the purchase price was approximately 
$30,000. Two other documents filed show 
that the new owner has given two mort- 
gages on his purchase, one for $15,000 to 
the People’s Savings Bank, and the other 
for $12,000 to Shirley Harrington. 

The big triangular tract of land fronting 
on Olneyville Square and bounded by West- 
minster St., Broadway and the tracks of the 
New Haven Railroad, has been purchased 
by Archibald Silverman and Benjamin Hy- 
man, Revenue stamps attached to the deeds 
indicate the purchase price to have been ap- 
proximately $85,000. The new owners have 
given a mortgage for $60,000 on the property 
to the Citizens’ Savings Bank, according to 
other records filed. Mr. Silverman states 
that he does not plan any immediate change 
in the property. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Phil Barish, of Max Bar- 
ish & Bro., New York city; Charles Brown, 
of Stein & Ellbogen Co., Chicago; M. Kings- 
bacher, of Kingsbacher Bros., Pittsburgh, 
Pa.; Miss Henrietta Graff, of Berg Bros., 
New York city; Louis Wilson, representing 
Charles Wilson, New York city; Sam Dia- 
mond, of Diamond & Blitz, Chicago; Messrs. 
Auerhahn and Levy, of Auerhahn-Levy Co., 
New York city; J. S. Kadden, of Kadden 
Bros., Philadelphia. 

James J. Poland of this city entered suit 
in the Superior Court June 16 to recover 
$8,000 in an action of assumpsit from James 
C. Garvin on account of an alleged loan. 
Mr, Poland also obtained through his coun- 
sel, Cooney & Cooney, an injunction issued 
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by Justice Blodgett, enjoining the transfer 
of 200 shares of stock belonging to the de- 
fendant in the Jules P. Goldstein Co., a 
manufacturing jewelry concern of which Mr. 
Garvin is an officer. Mr, Garvin pledged 
the stock with Jules P. Goldstein to secure 
the payment of a loan of $10,000, according 
to the plaintiff’s petition for an injunction. 
It is claimed that the stock is worth more 
than $10,000 so that Mr. Garvin has an 
equity in the 200 shares. The plaintiff also 
secured from Presiding Judge Tanner of the 
Superior Court an order for a hearing on 
the question of selling certain goods and 
chattels of the defendant that have been 
attached, it being contended that the goods 
are perishable and cannot be kept except at 
a disproportionate cost. In addition to tying 
up the 200 shares of stock, the plaintiff has 
attached the defendant’s bank account and 
his automobile. 











E. Jacobson and I. Liberman, agents of 
P. Present & Son, Chamber of Commerce 


building, are away for a three weeks’ trip’ 


calling on the trade. 

Commencing July 1, the local jewelry 
stores will be closed on Saturday afternoon 
and at 5 o’clock other week days during 
the months of July and August. 


H. J. Fitzpatrick, jeweler, 216 Mercantile 
building, was awarded a large contract for 
class pins and medals for three of the local 
schools. The designs of the class pins have 
met with high approval. 

Mr. and Mrs. A. H. Klem have returned 
from an automobile trip to the mountains 
and Thousand Islands. Mr. Klem is lo- 
cated with R. B. Rice, at 216 Mercantile 
building. He is an expert on electrical 
clock work. Mr. Rice has the watchmaking 
department. 

An exhibit of the work of pupils in the 
three-year courses at the Mechanics’ Insti- 
tute, school of applied and fine arts, was 
held Wednesday and Thursday of last week. 
A very creditable display of jewelry and 
art metal work was shown by students in 
these departments. A trade may be ac- 
quired in the skilled use of metals, hard and 
soft soldering, electro plating, polishing and 
enameling in this school for the practical 
jeweler. The institute was organized in 
1885. 

The Rochester delegation to the New 
York State jewelers’ convention, which will 
be held at Saratoga, July 3-4-5, will be 
unusually large. The first party is sched- 
uled to leave here Saturday afternoon, July 
1, in automobiles through the “Finger 
Lakes” section, thence to stop overnight at 
Syracuse, leaving for Saratoga Sunday. 
President J. P. Given and wife, and Mr. 
and Mrs. E. J. Scheer lead in the route. 
Mr. and Mrs. Frank Tarrant, Mr. and Mrs. 
S. D. Burritt, Mr. and Mrs. Charles Dy- 
gert, Mr. and Mrs. C. E. Sunderlin. Mr. 
and Mrs. Charles Vanderpool and others 
will be in the automobile party, while 
some of the local association members will 
meet the party from Buffalo and go by 
train. 
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ern trip. 

K. L. Stephens is a new employee of the 
Knaul-Cuthbert, Munn Jewelry Co. 

_ J. H. Mace, of the Mace Jewelry Co., 
is enjoying a vacation in California, 

W. L. Little, of Knaul-Cuthbert-Munn 
Jewelry Co., is spending his vacation in 
southern Missouri. 

Charles Mauch, formerly in business in 
Marshall, Mo., was here for several days 
recently visiting friends. 

Lloyd Wardin, Topeka, Kans., spent sev- 
eral days recently in Kansas City during the 
Co-operative Club, International, conven- 
tion here. 

F. P. Wynne, Galatin, Mo.; M. E. Luk- 
ens, Frankfort, Kans.; M. A. Lewis, of 
Bonner Springs, Mo. and C. A. Liebrandt, 
of Cameron, Mo. were all in Kansas City 
recently. 

Miss Betsey Edwards, daughter of George 
H. Edwards of the Edwards, Ludwig, 
Fuller Jewelry Co., has announced her en- 
gagement to Hubert Sheidly. The mar- 
riage will take place in the Fall. 

V. G. Cuthbert, of the Knaul-Cuthbert- 
Munn Jewelry Co., is on a vacation at Star 
Lake, Wis. Mr. Cuthbert is accompanied 
by F. S. Sellers, a jeweler of Wellington, 
Kans. He will return about July 6. 

Ira Seigfried, Missouri, and Iowa sales- 
man of the C. A. Kiger Co., was stricken 
with appendicitis on June 1. Mr. Seigfried 
was to have been married June 12. Due to 
his illness, the wedding was postponed until 
June 15. Mr. Seigfried’s bride was Miss 
Irene Welling, of Montrose, Mo. Mr. and 
Mrs, Seigfried are now on their honeymoon, 

John McCoy, formerly a watchmaker in 
the residence district of the city, has rented 
a storeroom in the Scarritt building, where 
he will soon open an exclusive jewelry shop, 
The store is located in the arcade of the 
Scarritt building. Mr. McCoy has fitted 
up the room with handsome fixtures. Wall 
cases will be placed round the room. The 
sheweases are up-to-date, with silk back- 
grounds for displaying jewels. Mr. Mc- 
Coy intends to furnish the shop with high 
grade appointments, as well as high class 
merchandise. 








Denver has 16 manufacturing jewelers 
producing more than $250,000 annually, ac- 
cording to statistics compiled by the United 
States Bureau of Census, which were re- 
leased here last week. The 16 manufactur- 
ing jewelers recorded employ only 52 men, 
the report set forth, and represent a capital 
of $105,346. During the year 1919, the last 
year on which certified returns are available, 
Denver manufacturing jewelers handled 
products valued at $263,260. These products 
were increased in value by $105,346 through 
the process of manufacture. In the city 
there are a total of 1,097 manufacturing 
establishments of various kinds, A total of 
21,472 persons are directly engaged in work 
with these firms. The capital stock of local 
manufacturers is $72,147,213, and the pay- 
roll amounts to $23,248,877 annually. The 
value of products handled aggregate $125,- 
411,270 each year. 









of Newark, has been 
granted a patent for a lorgnette. 
Harry C. Larter will spend part of the 
Summer at Lake Sebec with his family. 
Newark jewelers are complaining of the 
increase in rates of insurance policies is- 


I. Mandeville, 


sued by Lloyds. Many of the local jewel- 
ers insure with Lloyds because that com- 
pany issues a blanket policy covering all 
risks. 

The Jersey Jewelry Finding Co. is the 
trade name which has been filed for the 
jewelry manufacturing business conducted at 
91 E. Kinney St. by Abraham Henig, of 
787 S. 13th St., and Freda Seibel, of 192 
Chadwick Ave. 

The Acme Ring Mfg. Co., Inc., has filed 
incorporation papers. The registered agent 
is Morris Stamer and the registered office is 
43 Lawrence St. The authorized capital 
stock is $100,000. The incorporators are 
Morris Stamer, Abraham Feldman and 
Ernest Hammer. The company manufac- 
tures rings and jewelry. 

Incorporation papers have been filed for 
the McHugh Jewelry and Novelty Co, 
whose registered agent is Arthur M. Mc- 
Hugh, and whose registered office is at 1182 
Broad St. The authorized capital stock is 
$25,000. The incorporators are Arthur M. 
McHugh, Joseph F. Mahaffy and William 
R. Wilson. The company was organized to 
deal in jewelry. 

George A. Allsopp, 78 Johnson Ave., of 
the jewelry manufacturing firm of Allsopp 
Bros., Camp and Orchard Sts, who was ap- 
pointed a member! of the Newark Board of 
Education by thé late Mayor Alexander 
Archibald, has been named by Mayor Brei- 
denbach as a member of the new board just 
appointed under a reorganization law passed 
by the 1922 Legislature. The new board 
will take office on July 1. Mr. Allsopp was 
one of the founders of the jewelry manu- 
facturing firm of Allsopp Bros. He was 
born in England 62 years ago, coming to 
this country when 22 years old. Prior to 
his appointment to the Board of Education 
by the late Mayor Archibald last February 
he had never held public office. 











The Jos. Horne Co. is making prepara- 
tions to get into its new building in Sep- 
tember, which is to be one of the most com- 
plete of its kind in this city. 

Francis J. Keating, of the Grogan Co., re- 
turned last week from his European trip. 
This house is anticipating a good Fall busi- 
ness and some large sales are being re- 
ported, as the Grogan Co. has one of the 
most extensive stocks of jewelry of any 
concern in Pittsburgh. 

The Chronicle Telegraph last week pub- 
lished a front page story giving warm 
weather as a reason why watch repairing 
is four to six weeks behind in Pittsburgh. 
According to the article, watch springs 


break more frequently in June, because of 
excessive heat and an unusually large num- 
ber are reported as breaking here, owing to 
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many warm days. The article also recom- 
mended taking better care of timepieces. 
Watch repairing establishments are exceed- 
ingly busy at: this time. 

W. B. McConnell, president of the Retail 
Credit Men’s Association of Pittsburgh, has 
been elected a director of the National Re- 
tail Credit Men’s Association, succeeding 
Franklin Blackstone of Pittsburgh, who re- 
signed. The election took place at the na- 
tional convention in Cleveland last week. At 
the meeting of the members of the Pitts- 
burgh body Monday of last week, A. W. 
Hepler, of W. W. Wattles & Sons, presided. 
Attorney A. Devoe Miller, who spoke, told 
those present that wives who have their 
own income are responsible for the debts of 
their husbands if they are down and out 
and these debts are necessities. 








Albert Schmidt, jeweler, of 825 Poplar 
St., is ill. 

Paul Messerly, York, Pa., was one of 
the out-of-town jewelers who visited Phil- 
adelphia last week. 

The establishment of M. Sickles & Sons, 
900 Chestnut St., will remain closed all day 
Saturday during July and August. 

Charles P. Meyer, jeweler, of 929 E. 
Passyunk Ave., sailed for Europe June 13. 
He will visit England and the continent and 
return home late in the Summer. 

Extensive alterations at Aisenstein & Gor- 
don’s, 712-714 Sansom St., are nearly fin- 
ished. The material department has been 
moved from the second floor to the street 
floor. 

Frank G. Schuler, 4536 Frankford Ave., 
is rebuilding the properties, 4524-26 Frank- 
ford Ave., and will occupy his new place of 
business Oct. 1, when alterations are com- 
pleted. 

The inventory of the personal estate of 
Walla L. Quay, West Philadelphia jeweler, 
who died recently, was filed last week with 
Register of Wills William F, Campbell. 
The estate has been appraised at $24,511. 

A number of beautiful loving cups offered 
as trophies to winners of different events in 
the annual regatta of the Schuylkill Navy 
held last Saturday on the Schuylkill River, 
were manufactured by J. E. Caldwell & Co., 
Juniper and Chestnut Sts. 

A baseball team composed of employes of 
J. E. Caldwell & Co. defeated the team of 
Bailey, Banks & Biddle Co. on Saturday 
afternoon, June 10, at the Philadelphia and 
Reading Railway Athletic Field. The Cald- 
well team won by the score of 9 to 6. An- 
other game between the two teams will be 
played on June 24. 

George A. Moore and Ralph Putnam, 
members of the firm of J. E. Caldwell & 
Co., returned to Philadelphia June 3 after 
spending several weeks in Europe on busi- 
ness. Edward T. Chase, also a member of 
the firm, is now in Europe, while Charles 
Oakford sailed for Europe June 13. 
Messrs. Chase and Oakford will be away 
for several weeks. 

Among the manufacturers’ representatives 
in Philadelphia last week were: James Otis, 
of Harvey & Otis, Providence, R. I.; 
George W. Read, Larter & Son, Newark, 
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N. J.; John Malcolm, W. E. Hayward & 
Co., Attleboro, Mass.; W. H. Tarleton, 
Wightman & Hough Co., Providence, R, 
I.; H. C. Kip, H. P. Barrows, Attleboro, 
Mass.; William L. Little, Geo, Fuller & 
Son Co. Chicago; Leo Henle, Suss- 
feld, Lorsch & Schimmel, New York; W. 
E, Somers, Alvin Silver Co., and A. Brad- 
shaw, International Silver Co. 

A warning sounded by a burglar alarm 
in the store of Ferdinand Dilsheimer & Co,, 
710 Chestnut St., on the night of June 13, 
resulted in the arrest of Peter Scannapice, 
20 years old, of 8th St., below Walnut St. 
Scannapice was arrested in the store, which 
is located on the second floor, by an opera- 
tive of a protection agency. The prisoner 
will be arraigned for a hearing in the 15th 
and Locust Sts, station. 

Local jewelers have been warned by 
Chief Houghton of the United States Secret 
Service headquarters to be on the lookout 
for a number of counterfeit $5, $10, $20 
and $100 banknotes which are in circulation 
in Philadelphia. Since June 1 spurious $5 
Indian head banknotes have been placed in 
circulation. Other bogus banknotes noticed 
here are $10 notes ostensibly issued by a 
national bank at Ozone Park, Long Island, 
bearing a portrait of the late President Mc- 
Kinley, and a $20 banknote on a Grand 
Rapids bank bearing the head of Hugh 
McCullough. The $100 bill purports to be 
a Federal Reserve note, series 4-D, and is 
said by secret service men here to be as 
near perfect as any note produced in years. 

Surrounded by police, mn the jewelry store 
of Max Friedman, 1536 Market St., at an 
early hour on the morning of June 16, Ray- 
mond Ayres, 19 years old, a negro, surren- 
dered without a fight. Shortly before 3 
o'clock, Ayres forced the transom over the 
front door and climbed into the store. In 
entering the store he set off a burglar alarm 
and operatives from a protection agency 
rushed to Mr. Friedman’s store. Detectives 
from the protection agency, assisted by city 
policemen, covered the front and back of 
the store. Finding himself looking into the 
muzzles of revolvers held by the policemen, 
Ayres opened the back door of the store 
and gave himself up. Later he was ar- 
raigned for a hearing before Magistrate 
Fitzgerald in the 15th and Vine Sts. police 
station and held without bail for court. 

Carl Zirnkilton, son of F, X. Zirnkilton, 
a jeweler, of 214 S. 12th St., was exonerated 
in connection with the death of William J. 
McCormick, 22 years old, 3 Rufe St., Ger- 
mantown, at the coroner’s inquest held at 
City Hall, June 13. McCormick was killed 
on May 29 at 1 A. mM. when an automobile 
in which he was riding collided with an 
automobile driven by the jeweler’s son at 
Belfield Ave. and Ruscomb St. Thomas 
Cummings, 27 years old, of E. Bringhurst 
St., Germantown, who was driving the au- 
tomobile which collided with Mr. Zirn- 
kilton’s machine, was remanded to jail with- 
out bail to await the action of the Grand 
Jury charged with the death of McCormick. 





Whitley Jewelry Co., 124 N. Main St. 
Rocky Mount, N. C., has purchased stock 
and fixtures of the Wilson Jewelry Co. 
Wilson, N. C. The business will be con- 
ducted under the name of the Whitley 
Jewelry Co. 
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I. Ehrenreich, of the D. & I. Mfg. Co., 
New York, spent several days in the city 
calling on the trade. 

Outside jewelers visiting the city during 
the past week included J. C. Nelson, Gree- 
ley; Charles J. Yardley, Greeley; Harry 
Thiele, Alliance, Nebr.; and E. M. Miller, 
Longmont. 

John Hufford, formerly of Omaha, Nebr., 
has arrived in Denver to take up his duties 
with the Norris, Alister-Ball Co., by whom 
he has been engaged to fill the vacancy left 
by the resignation of C. W. Hodgson. 

Ted Syman, of the Syman Bros. Jewelry 
Co., was a member of a committee from the 
local B, P. O. Elks’ lodge in charge of the 
Denver Flag Day program here, June 14. 
The program, arranged in the outdoor thea- 
ter at the civic center, included addresses by 
prominent State and city officials. 

C. W. Hodgson, formerly of the Norris, 
Alister-Ball Co., has severed his connection 
with the firm, it was announced here last 
week. Mr. Hodgson recently left Denver 
for Greeley, where he was temporarily in 
charge of the J. C. Nelson store during the 
absence of Mr. Nelson on a vacation. He 
is staying at Greeley at the present time, 
with a view to possibly locating in that city. 

Mrs. D. M. Barter, wife of D. M. Barter. 
widely-known Brighton, Colo., jeweler, died 
suddenly June 13, according to reports 
reaching Denver the following day. Prior 
to her death Mrs. Barter had been ill only 
a short time, and she was not considered 
to be in a serious condition until but a few 
hours before her actual demise. When the 
seriousness of her condition was discovered 
the best medical attention proved futile. 
Mr, Barter is accompanying the body of his 
wife back to Illinois, her home. Burial 
services will be held later. Mrs, Barter was 
widely known in Brighton, where she was 
prominent in church and social work. She 
also had a wide circle of Denver friends 
and acquaintances, to whom news of her 
death came as a distinct shock. 

Local jewlers and pawnshop keepers will 
not be forced to keep a fingerprint record 
of their customers, it was definitely an- 
nounced here last week by Manager of 
Safety and Exice Frank M. Downer, The 
announcement was made after District At- 
torney Philip S. Van Cise recommended a 
ingerprint system to be used to prevent the 
sale of stolen jewelry. Through its adop- 
tion, he said, all local pawnshops and jewel- 
ers would be required to take fingerprint 
impressions of anyone, outside of regular 
Jewelry house representatives, selling gems 
or jewelry or depositing either as a security 
on a loan. Manager Downer announced in 
relusing to adopt the proposal that it would 
serve as an embarrassment to persons hav- 
ing a legitimate right to either pawn or sell 
their jewels, and would not justify itself 
through full protection against the sale of 
stolen articles. 

— Swisher Jewelry and Optical Co., 
“ieyenne, Wyo., has been sold to John 
Burri, former manager for the company, 
according to word received in Denver last 
week by C. A. Geghtol, of the Norris- 
Alister-Ball Co. The consideration involved 
‘Snot known. Mr, Burri has already as- 
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sumed active control of the business, reports 
reaching Denver indicate. Since announc- 
ing the purchase he has been appointed as 
watch inspector for the Union Pacific Rail- 
road. For more than a year he had served 
as manager of the firm. His many Denver 
friends are certain that he will be successful 
as owner. Benamin Swisher, founder of the 
establishment, is retiring permanently from 
the jewelry business, it was announced. In 
the future he will devote the major portion 
of his time to Cheyenne real estate business, 
in which he has engaged as a side-line for 
a number of years. Mr. Swisher is a pio- 
neer Wyoming merchant. He was one of 
the founders of the town of Yoder, and is 
prominent in business and political affairs 
of the State. 











The Schaefer Jewelry Co. has been incor- 
porated here with a capital of $10,000. It 
will engage in the business of selling, whole- 
sale and retail, ivory, silverware, precious 
stones and a general line of jewelry sup- 
plies. The members of the firm are Edith 
and Max Krell, 7425 Greenfield Ave., De- 
troit; Morris Schaefer, 2900 W. Euclid 
Ave. The concern has engaged offices at 
502 Liggett building. 

Robberies of jewelers’ places of business 
are more or less common (particularly more 
so in Detroit), but for members of the thief 
profession to enter a jeweler’s home resi- 
dence and steal jewelry, is a new one here, 
The home of Robert C. J. Traub, Wood- 
ward Ave. jewelry merchant, who lives at 
211 Arden Park, was entered Thursday 
night by burglars, who threw a flower pot 
through a rear door glass and took a total 
of $75 worth of jewelry and clothing. 

The name of P. Gerson, Detroit jeweler, 
has been woven into one of the sensations 
now gripping the newspapers, but entirely 
on the right side of the ledger, for Mr. Ger- 
son is simply complainant in a charge of 
obtaining money under false pretenses, made 
against Marco Meyer, son of a Chicago 
millionaire. Meyer passed a check here, ac- 
cording to the complaint. Mr. Gerson 
cashed it for him, and later found it to be 
worthless. Meyer’s defense is that he had 
been misled by an acquaintance in Detroit 
as to the facts in the transaction and stopped 
payment on the check. 


Members of the jewelry trade in Detroit 
are mourning the sudden death of one of 
the men in their front ranks—Thomas J. 
Walsh, of Wright, Kay & Co., one of the 
largest jewelry houses in the city. Mr. 
Walsh died in Los Angeles, whither he had 
gone to rest, He was granted a leave of 
absence last Fall because of ill-health, and 
started out on an extensive tour of the 
south. Then he went to California. Two 
weeks after arriving at Los Angeles he was 
stricken. The body was brought here for 
burial, and the funeral largely attended by 
men who had known him through his long 
years of activity in the jewelry trade. Ac- 
companying the body from the west were 
a sister and two brothers, Miss Aloysius 
and Edmund Walsh, of Los Angeles, and 
Dr. Charles R. Walsh, of Detroit. An- 
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other sister, Mrs. C. A, Elkington, and a 
brother, Robert, live at Lake Orion, Mich. 











Part of the Maryland Hotel building, at 
Ninth and Pine Sts., has been rented by. 
Pattis, incorporated, which will operate a 
retail jewelry store at 202 N. 9th St. 

Henry Bachmann, an engraver, whose 
office is located in the old Holland build- 
ing, after attending the jewelers’ convention 
in southwest Missouri, will go on a fishing 
trip down in that section of the State. 

The Virginia Jewelry & Optical Co. has 
opened business at 5209. Virginia Ave., at 
the South End. The proprietors of the 
store are Wm. Arnitz, a well known optical 
expert, and A. Bertelsmeier, formerly con- 
nected with the Geneva Optical Co. 

William A. Hecker, of the Frederick W. 
Drosten Jewelry Co., Thursday reported the 
loss of a brooch valued at $800 and two 
Masonic charms valued at $100 in the past 
week, The brooch disappeared while being 
delivered by a messenger to the home of 
H. W. Gildehaus on Hawthorne boulevard. 
The boy had missed the brooch after riding 
on a street car last Friday. Thursday, 
Hecker reported a man visited the store 
and asked to be shown some emblem charms 
and after looking over the stock, purchased 
a 25-cent collar button and departed. Two 
of the charms were missing from the stock 
a little later. 

Mrs, Ida Whitsett Lyle, wife of Charles 
H. Lyle, secretary of the John Bolland 
Jewelry Co., died at her home, last Sunday 
night, after a brief illness. Mrs. Lyle had 
been prominent in religious and_ social 
work in St. Louis. She has been president 
of the “What-so-ever” bible class of the 
Third Baptist Church, the St. Louis Chap- 
ter of the United Daughters of the Con- 
federacy and of the Forest Park Club, com- 
posed of alumnae of Forest Park College. 
Mrs. Lyle is survived by her husband, one 
son, her parents and two sisters. The 
funeral was held Tuesday afternoon and in- 
terment was in Valhalla Cemetery. 

A fire, the third within three months, 
occurred one evening this week in Vincent 
Virzie’s jewelry store, 1007 Franklin Ave., 
being’ discovered at 10:30 in the evening. 
The police questioned Virzie. He said he 
had enemies and suggested that they might 
have set the fire, the origin of which is un- 
explained. The loss in the fire is estimated 
at $4,000. Several families living on the 
two floors above the store were driven out 
and one infant was made ill by the smoke. 
Some of the families said they would move, 
as fires were too frequent. Virzie told the 
police that he had $7,500 insurance but that, 
after the second fire, which occurred the 
week previous, the insurance companies noti- 
fied him that the policy would be canceled. 








Among the charters which were granted 
at Richmond, Va., last week was one for 
Schneers, Norfolk, Va., maximum $50,000, 
minimum $15,000. The officers are William 
Schneer, president; G, G. Fisher, secretary; 
and Charles Friedman, all of Norfolk, Va., 
and will engage in the jewelry business. 
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Do Not Use Names THE importance of 
That Mislead a ae de- 
scriptive terms in de- 
or Confuse scribing merchandise 
or quality has often been emphasized in 
these columns but never has there been a 
time when the public is paying so much 
attention to the use and misuse of these 
terms as at present, and jewelers, of all 
merchants, should see to it that they and 
their clerks are more particular than ever 
before in describing articles by their right 
names and by terms that express their 
quality in a way that the public under- 
stands. For years there has been care- 
lessness among many merchants in the de- 
scription of many articles, particularly 
among lines imitating other lines. Imita- 
tion bronze has been referred to as “Vi- 
enna Bronze,” imitation pearls as “Pearls,” 
imitation ivory as “French Ivory,” etc., and 
while there has been no actual fraud commit- 
ted upon the public in most of these sales the 
looseness in the use of the term has given 
excuse tO unscrupulous dealers to go even 
further in describing articles incorrectly. For 
this reason, we again urge that all such terms 
be carefully censored by members of our 
trade and that they refrain from using 
them, even though the meaning may be 
generally understood and accepted in the 
industry and by part of the public. 

The attitude of the business world in 
regard to these terms has been manifest in 
many ways lately, both by the action of 
the various business and advertising as- 
sociations as well as by the proceedings 
that have been taken to stop the use of 


‘such terms, by complaints to the Federal 


Trade Commissions and other bodies. As a 
result of one of these complaints The 
Federal Trade Commission last week or- 
dered companies operating retail chain 
stores, drugs, toilet articles, etc., to cease 
and desist from advertising for sale in their 
stores operated in Washington, D. C., ar- 
ticles described as “Pyralin Ivory,” or 
“Tvory” which, in fact, are not made of or 
composed of ivory. The Commission in 
its finding in the case declared that this 
description in placards and advertisements 
had the capacity to deceive and mislead the 
purchasing public by creating a, false or 
erroneous belief concerning the value of 
such articles offered for sale and in some 
instances to induce persons to purchase the 
articles upon the mistaken belief that such 
articles were made of ivory. 

Many jewelers have, in the past, sold 
such articles as “French Ivory” with no 
intention to deceive but in view of the 
Federal Trade Commission’s action it would 
be wise to desist from the use of such 
names in the future and sell the articles 
as “Imitation ivory” “Pyralin” or whatever 
the article may be. Adherence to the same 
principle should keep the jeweler from 
selling synthetic sapphires as “sapphires” 
or an imitation as a “synthetic,” it should 
keep him from selling a red spinel as a 
“spinel ruby” or a “balas-ruby”; or a gold 
filled article as “gold front”; or an elec- 
troplated article as “gold filled.” 

The time is coming, in fact, is almost 
here when the public expects descriptive 
and quality terms to have an exact meaning, 
The jeweler has always been in the van- 
guard of movements to develop a standard 
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of business morality and cannot afford to 
drop behind in the present “movement to 
develop honest terminology. . +9 





s | 
Keynote Sounded AMONG the many 


for Fight Against interesting fear 
Jewelry Tax tures of the convention 


of the Indiana Retail 
Jewelers Association held at West Baden, 
Ind., early last week, was the address of the 
acting chairman of the Jewelers’ War 
Revenue Tax Committee, which to a certai 
extent sounded the keynote of the ana 
fight which will be waged by the jewelry 
trade through this committee, for the elimi- 
nation of our unjust and discriminatory ex: 
cise tax on jewelry. To sum up, Chairman 
Larter showed that though the committee 
will continue to work to-a greater extent than 
ever before to get proper action from Con 
gress, the fight now comes back to the ink 
dividual jewelers of the country to get the 
ear of their congressmen and senators and 
see that the latter vote right on the tax 
questions, 
The speaker traced briefly the various 
steps in the wonderful fight that had been 
made by the committee in the past; first, 
during the war to hold the tax down to 
a minimum and to eliminate chances of 
excessive double taxation, and later to ob- 
tain from Congress relief from all dis- 
criminatory taxes that singled out certain 
trades and industries for a special levy. 
He told of the fight that had been made in 
this regard to obtain a sales tax that would 
cover every industry and of the cowardice 
of the senators and representatives who 
were afraid to pass a sales tax and exempt 
luxuries from special taxation. But he 
pointed out that we did have a sales tax 
today on certain particular industries to- 
gether with also a manufacturers’ tax on 
many of the articles sold through those in- 
dustries, The chairman’s clear delineation of 
the way the double taxation was now in force 
in the jewelry trade through the taxation of 
certain manufacturers of goods which are 
later sold to the consumer under the jew- 
elry tax, was a severe arraignment of the 
injustice and inequity of the present law;. 
and though he showed that the committee: 
had been able to stop some of this double 
taxation by rulings of the Treasury Depart- 
ment exempting certain of these articles: 
when they were again sold to the consumer, 
the condition in which this leaves the jeweler 
is anything but enviable and one _ that 
may give rise to much confusion and an- 
noyance. In fact, conditions under the 
jewelry tax today, he showed are growing 
more and more complicated and must 
necessarily continue to grow worse instead 
of better, if the tax law remains as it is. 
Chairman Larter pointed out clearly how 
the new schemes of taxation are necessarily 
tied up with the “bonus” proposition and 
he arraigned vigorously the present mem- 
bers of Congress for their timidity, cow- 
ardice and lack of foresight on this “bonus” 
question. He pointed out clearly the at- 
titude of many in being afraid of the so- 
called “soldier vote,” because the ex-service 
men are organized, while on the other hand, 
the politicians were now paying no atten- 
tion to the protests of the business men be- 
cause the business men were not organized. 
The only hope for relief, he showed, was 
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in solid organization among the business 
men in a way that would bring their rep. 
resentative to realize that business men were 
a factor that must be considered. He urged 
every jewelers organization, jeweler ang 
jeweler’s employee, to get their local rep- 
resentatives on record as to where such 
representative, (congressman or Senator) 
Stands in the treatment of business men in 
tax legislation. 

This is not, as he well pointed out, g 
question of party politics. Democratic or 
Republican, our national legislators must 
be made to see that they must tell the busi. 
ness men exactly where they stand and 
realize they will get support or opposition 
at the polls on this stand, irrespective of 
politics. His word of warning to the jew- 
elers should be blazoned throughout the in. 
dustry, viz.: “Jf you are sincerc in wanting 
the elimination of these unjust taxes, there 
is one way to help in the fight: Vote for 
no man who will not come out and say that 
if elected that he will do everything within 
his power to repeal the present unjust ex- 
cise taxes and secure the adoption of equal 
taxation.’ For he continued, “If it js 
votes they are after, and it is votes that 
count, each of you has one to cast.” 

The speaker read with approval, the pe- 
tition circulated by the Kansas Retail Jew- 
elers’ Association, and the 24 Karat Club 
of the First District of Kansas, submitting 
to their senators and representatives, the 
reasons why the present jewelry tax should 
be repealed and a law enacted in which 
every business should be taxed alike, He 
urged that every retail jewlers’ association 
take similar action by submitting similar 
petitions to their representative, a copy of 
which is contained in his speech, and can 
also be had from the committee. 

While it may be true that we can have 
little hope for relief from the unjust tax- 
ation at this session of Congress, there is 
no reason in the world why we cannot be- 
gin our fight for the education of our na- 
tional legislators at this time, and make 
them realize the iniquity of singling out a 
few industries, like the jewelry trade, for 
special taxation in peace time. But we 
must do more than make the senators and 
representatives realize the right and wrong 
of the question. We must make them also 
realize that every jeweler in the United 
States has a vote and incidentally everyone 
of the members of the other industries who 
are now affected by this discriminatory 
legislation; that the people so affected are 
no longer tied to party—Democratic, Rep- 
publican or Progressive, nor will they cast 
their vote for any man because of a patty 
label or party principles; that they intend 
to vote in future as business men for the 
man, irrespective of party who will help 
relieve them of the burdens under which 
they now suffer, and that the senator 
representative seeking this vote caf only 
get it by subscribing to the principle 
just and fair taxation and the eliminatio 
of all such iniquitous legislation as th 
under which the jewelry trade suffers today. 
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D. C. de Lara, of the D. C. de Lara Co., 
diamond cutter, 262 Pearl St., returned last 
week from Europe. 

H. C. McCormack of T. C. Tanke, Inc., 
Buffalo, N. Y., was a caller at the offices 
of THe JEWELERS’ CIRCULAR last week. 

During the months of July and August, 
the offices of Goodfriend Bros., importers 
of pearls and precious stones, 542 Fifth 
Ave., will be closed on Saturdays. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Rose 
Jewelry Co., with a capital of $10,000. 
The incorporators are R. and S. Friedman 
and D. Saslaw. 

On and after July 1, A. Edward Fisher, 
importer of diamonds now located at 71 
Nassau St., will be situated in more spa- 
cious quarters in the Silversmiths building, 
15 Maiden Lane. 

The trade was notified last wek that the 
business of Preston Bros., manufacturing 
jewelers, formerly located at 100 W. 2lst 
St., moved several days ago to new and 
larger quarters at 9 Maiden Lane. 

Joseph B. Brenauer, importer and whole- 
saler of diamonds, pearls, precious stones 
and silver, 2 Maiden Lane, accompanied by 
Mrs. Brenauer will sail for Europe on July 
1, They will spend the Summer abroad. 

At Albany, N. Y., last week the business 
of the Crown Electro Plating & Polishing 
Works, this city, was incorporated with a 
capital of $15,000. I. Gorenstein, A. Wein- 
stein and S. Miller are the incorporators. 

Herman Ostrow has started in business 
as a jewelry auctioneer and has established 
headquarters in Room 628 in the World 
building, 63 Park Row. For the past 25 
years Mr. Ostrow has been engaged in both 
the manufacturing and retail jewelry busi- 
ness. 

It was announced last week that Daniel 
Levin, formerly with the Diel Watch Case 
Co., has formed a partnership with the firm 
of Podel Bros., under the style of the Acme 
Watch Case Co. The new concern will 
have offices at 178 Center St., and will 
manufacture watch cases and jewelry nov- 
elties. ' 

Joseph F. Peiser and A. Ernest Furze, 
who were formerly connected with Charles 
Perrochet, 142 Fulton St., have formed a 
partnership under the firm name of Peiser 
& Furze, at 82 Fulton St., where they 
will do all kinds of jewelry enameling. 
The new concern will open its shop on 
June 26. 

Samuel H. Draisin, 21 Maiden Lane, 
sailed for Europe, Tuesday, June 13, on the 
steamship Aquitania. Mr. Draisin will be 
gone for two months during which he will 
make purchases for his concern. Miss 
Levine, who is Mr. Draisin’s sister-in-law, 
is in charge of the business during Mr. 
Draisin’s absence. 
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According to an announcement made last 
week, the partnership heretofore existing 
under the style of Freedkin & Rabinowitz, 
watchmakers and jobbers of American and 
Swiss watches, 49 Maiden Lane, has been 
dissolved by mutual consent. Samuel Ra- 
binowitz, it is said, will continue the busi- 
ness at the same address and under his own 
name. 

R. B. Macdonald, Jr. has joined the 
sales force of Morse Andrews Co., and 
will represent the latter concern in and 
about New York City. Mr. Macdonald 
will have charge of the concern’s New 
York office in 9-11-13 Maiden Lane, and 
travel through the eastern territory which 
was covered by E. H. Oppenheimer, re- 
cently deceased. 

I. J. Roe, importer of diamonds and pre- 
cious stones, 14 Maiden Lane, accompanied 
by Mrs. Roe, sailed for Europe yesterday 
(Tuesday) on the Berengaria. Mr. and 
Mrs. Roe intend making an extensive trip 
through the various countries abroad, in- 
cluding the diamond markets, and will com- 
bine business with pleasure. They expect 
to return early in September. 


C. Leuenberger, head of the Jovis Watch 
Co., Grenchen, Switzerland, is in this city 
establishing a United States agency for 
his concern. The firm has opened an office 
in Room 52 at 12 John St., where A. 
Axelrath will be in charge. The concern 
will import Jovis watch movements. Mr. 
Leuenberger expects to remain in this 
country until the tariff bill has been passed. 

A public auction of all the merchandise of 
the estate of Charles S. Isabel, who until 
the time of his death recently was a jewelry 
salesman, will be held at 11 o’clock Friday 
morning, June 30, at the offices of Green- 
baum, Wolff & Ernst, 7 Dey St. This mer- 
chandise consists of jewelry and will be 
sold to the highest bidder without restric- 
tions. It may be inspected at the offices of 
Greenbaum, Wolff & Ernst on or after 
June 28. Earl R. Sheppard will act as 
auctioneer. 

According to an announcement made last 
week, L. W. Sweet, Inc., 18 W. 18th St., 
has bought the stock, fixtures and good 
will of M. Straus, Inc., 461 Fulton St., 
Brooklyn. After extensive alterations to 
the building, the business will be continued 
under the old style of M. Straus, Inc. The 
Sweet concern conducts a number of jew- 
elry stores including Tappin’s Jewelry Co., 
Troy, N. Y., the Finlay Jewelry Co., 1650 
Broadway, this city, and a business under 
its own name at Hartford, Conn. 

A meeting of the creditors of the Charlton 
Jewelry Stores Co., Inc., Troy, N. Y., was 
held at the rooms of the National Jewelers 
Board of Trade, this city, last Friday morn- 
ing. It was brought out at the meeting 
that the concern has assets estimated at 
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$4,000 and liabilities approximating $10,000. 
An offer of settlement was made to cred- 
itors on the basis of 20 cents on the dollar 
payable 10 cents in cash and the remainder 
in one note of 10 cents due in five months. 
This offer is now under consideration. 

The trade was notified last week that the 
business formerly conducted by Isaac M. 
Rubenstein under the style of Rubenstein 
Bros., 341 Fifth Ave., has been transferred 
to a newly organized corporation known as 
the .Rubenstein Brothers Diamond Co., Inc. 
The new concern is composed of the fol- 
lowing officers: Isaac M. Rubenstein, pres- 
ident; Abraham H. Rubenstein, vice-presi- 
dent; Leonard Rubenstein, treasurer, and 
Randall Rubenstein, secretary. The change 
took effect on June 1. The business will be 
continued at the same address. 

The Metropolitan Museum of Art, this 
city, announced recently that a small col- 
lection of spoons, ladles, chop sticks and 
a silver howl recently bought by this in- 
stitution, had been put on exhibition in 
Room E 9 in the case where early Chinese 
jewelry is shown, Together they form a 
find of silverware dating from the T’ang 
period. The ladles and spoons are made 
of white metal heavily coated with silver, 
the shapes are extremely graceful, the 
handles ending in chamingly moulded birds’ 
heads. The pieces must have been found 
at the bottom of a well or together in a 
jar. Copper coins buried with the spoons 
left their impressions on the ladles, as 
shown by the pieces which have not been 
cleaned. 

Plans for the National Merchandise Fair, 
which will be held in Grand Central Palace 
and the 71st Regiment Armory, Aug. 7 to 
25, are now taking on the broad scope that 
was expected by the organizers of the proj- 
ect. Space is being taken rapidly by whole- 
salers and manufacturers, and a partial list 
of the exhibitors made public last week in- 
cludes the names of some of the best-known 
firms in the country. Another favorable 
factor is that thousands of buyers have re- 
quested information regarding the fair, 
which means that there will be a record 
number of such experts in New York city 
during the event. One object of the fair 
is to assemble in both big buildings the mer- 
chandise lines of hundreds of manufacturers 
for the convenience of visiting buyers at a 
time when stocks need replenishing. In this 
way the manufacturers and the buyers will 
be brought together as they never have been 
before. 

An involuntary petition in bankruptcy 
was filed in the United States District Court, 
this city, last Thursday against the L. 
Druckerman Co., Inc., jewelers, 1672 Broad- 
way. The petitioning creditors are Morris 
Zucker, who holds a claim for $600; Roth 
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& Schachter, $55, and the Barnes Printing 
Co., Inc., $36. According to the petition, 
the concern has alleged liabilities of $150,000 
and assets estimated at $75,000, 

Maurice Tishman, manufacturer of dia- 
mond mountings, formerly at 15 John St., 
is now located in new and larger quarters 
at 71 Nassau St. 

Frank D. Waterman, of the L. E. Water- 
man Co., this city, was a recent visitor at 
San Francisco, Cal., where he attended the 
Shrine convention. 

David Marks, representing Louis P. 
Marks, dealer in diamonds, 68 Nassau St., 
is preparing to leave on an extensive trip 
over the territory formerly covered by the 
latter. 

Nathan Godick, foreign buyer for White- 
law Bros., importers of diamonds and 
makers of jewelery, 68 Nassau St., returned 
fom Europe last week. He expects to 
leave for Antwerp shortly. 

The Radio Co. is the name of a concern 
incorporated at Albany, N. Y., last Monday, 
to make jewelry in this city. The capital 
is $5,000 and the incorporators are J. Oldak, 
M. Davis and R. I. Livingston. 

The trade was notified several days ago 
that the firm of Nathan Wallach & Co., 
100 W. 21st St. had been dissolved by 
mutual consent on June 1, A. Hechtman 
withdrawing. The debts due the firm are 
payable to and will be collected by Nathan 
Wallach at the above address. 

Announcement has been made to the 
trade that the Republic of Portgual has 
opened an exhibition of Portuguese Art 
and Industries at 634 Fifth Ave. This ex- 
hibit includes many pieces of gold and 
silver jewelry and will be of interest to 
any jeweler visiting New York. 

Joseph Leudan, of the Joseph Leudan Co., 
Los Angeles, Cal., is on a visit to this city, 
stopping at the Hotel Lucerne and making 
his headquarters with James J, Loeb & 
bro, 68 Nassau St. Mr. Leudan was a 
former New Yorker and was in the diamond 
dusiness here before going to Los Angeles. 
He has been busy greeting former friends. 

Involuntary bankruptcy proceedings were 
tarted in the United States District Court 
this city last Saturday against Feingold & 
velb, Inc, 11 Maiden Lane. The petition- 
‘ng creditors are John F, Paulis, who holds 
iclaim for $222; Rose Rifkin for $200, and 
Monroe B. Hack for $601. According to 
the petition the concern has alleged liabili- 
les of $75,000 and assets estimated at 
825,000, 

A petition will be circulated to close 
places of business in the Maiden Lane 
lewelry district from Saturday, July 1, at 
the usual closing time until Wednesday 
morning, July 5, and from Saturday noon, 
beceding Labor Day, until the following 
usday morning. H. H. Dillingham, of 
N. H. White & Co., 21 Maiden Lane, and 
W. i. Tarlton, of Wightman & Hough 
~®, 15 Maiden Lane, will have charge 
ot the petitions, 

illiam Stern, who is now serving a 
mg term in Sing Sing Prison for the 
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shooting of a man in October, 1920, and 
who was granted a new trial last Friday 
by the Appellate Division of the Supreme 
Court is not a jewelry salesman as re- 
ported last week by Metropolitan newspa- 
pers. At the time of the shooting Stern 
gave his occupation as a jewelry salesman, 
but this. the police denied shortly after his 
arrest on Oct. 12, 1920. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, on Monday, against Jaffe 
& Krakower, Inc., manufacturing jewelers, 
87 Nassau St. The petitioning creditors 
are Morris L. Rosen, who holds’ a claim 
for $225, Carl Lindeman, for $73 and 
Charles Goldstein, for $271. The petition 
claims that the alleged bankrupts while in 
an insolvent condition, transferred moneys 
amounting to $5,000 to various creditors 
with intent to prefer. On the day the peti- 
tion was filed Judge Manton appointed 
Thomas H. Matters as receiver under a 
bond of $5,000. The assets are placed at 
$15,000 while the liabilities, it is reported, 
total $75,000. 

S. Stein, 1351 A St., N. E., Washington, 
D. C., was a caller at the offices of THE 
JEWELERS’ CirCULAR during the past week. 
Mr. Stein has just completed an unusual 
feature for ring mountings which makes it 
very simple to set stones. He has applied 
for a patent for this setting and is now 
making plans to put it on the market. Mr. 
Stein has also patented an unusual and 
unique attachment for the top of a key 
which when looking at the key indicates 
whether the door has been locked or left 
unlocked. 

Creditors of Louis Kappalman, trading 
as the Louis Kappalman Co., installment 
jewelers, 11 Broadway, instituted involun- 
tary bankruptcy proceedings last Monday 
in the United States District Court. The 
following are the petitioning creditors: Irv- 
ing Schiffman, $20; Florence R. Blitz, $365, 
and F. Harrison, $200. On the same day 
Judge Manten appointed John O’Connor as 
receiver under a bond of $3,000. The assets 
it is said consist mostly of outstanding ac- 
counts and fixtures but just how much these 
are worth the petition does not state. 

Robert M. Shipley, president of the Kan- 
sas Retail Jewelers’ Association, arrived in 
New York Thursday on a visit to this city 
in which he arranged to enlist the efforts 
of the various organizations in the jewelry 
industry in co-operating in the fight against 
the present jewelry tax along the lines of 
the Kansas plan adopted by his State associ- 
ation. Mr. Shipley, while here, was in con- 
ference with Edward H. Hufnagel, presi- 
dent of the American National Retail Jewel- 
ers’ Association; Harry C. Larter, chairman 
of the Jewelers’ Vigilance Committee, and 
jewelers at the heads of other bodies, and 
attended a meeting of these men and repre- 
sentatives of other industries at the 24 Karat 
Club rooms, Monday afternoon. Mr. Ship- 
ley is stopping at the Commodore Hotel and 
will remain here for a short time before re- 
turning west. He was among the visitors 
at the offices of THE JEWELERS’ CIRCULAR 
last week. 

The older members of the jewelry trade 
in this city were grieved to learn several 
days ago, of the death of Arnold Kohn, 
who was formerly associated with his 
father, Alois Kohn, of Alois Kohn & Co., 
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for many years engaged in the watch chain 
manufacturing business in the metropolis. 
At the time of his death, Mr. Kohn was 
associated with the North American Bank, 
of which he was president and one of the 
directors and for 25 years previous to that 
time had served as vice-president and di- 
rector of the State Bank of this city, of 
which he was one of the founders. Mr. Kohn 
died in Dr. Stern’s Sanitarium, last Sun- 
day following an operation. The funeral 
services were held yesterday (Tuesday) 
morning at Temple Rodelph Sholom, 63rd 
St. and Lexington Ave. The burial fol- 
lowed immediately afterwards. Mr, Kohn 
was born in this city on Dec. 31, 1852. 
The firm which Mr. Kohn’s father estab- 
lished was known as Alois Kohn &F Co., 
manufacturers of chains and came int@ ex- 
istence in 1850. In 1877, Arnold Kohn en- 
tered the firm and continued with his 
father and brother until 1895, when he re- 
tired and established the State Bank on 
the east side section of this city. Most of 
the original depositors in this institution 
were jewelers with whom Mr. Kohn be- 
came personally acquainted while connected 
with the industry. He continued as  vice- 
president of the bank for 25 years, and 
then established what is now known as the 
North American Bank, of which he was 
a director and president at the time of his 
death, 








Birmingham, Ala. 


TRADE CONDITIONS 


According to a number of the leading jewelers, 
business in Birmingham with them is better now 
than it has been for a number of years. This is 
due to the fact that steel and iron, which governs 
the business conditions of this section, are in good 
demand at good prices. 





James M. Parrish, North Birmingham, 
Ala., has moved his business to Birmingham. 

The Jobe-Rose Jewelry Co. reports that 
its business for the month of May was bet- 
ter than it has been for the past 20 years 
for the same month. Mr. Rose said he be- 
lieved that business this Fall would be bet- 
ter than it had been in a number of 
years. 

A white man, giving his name as Bennett, 
is in jail here charged with cashing a worth- 
less check at the Jaffe Jewelry Co. Bennett 
visited the jewelry house and ordered twe 
watches, one for a man and the other for a 
lady. He had the two watches engraved 
and gave two checks for a total of over $50 
in payment for the watches. Bennett said 
he would call for the watches later. He 
then told Mr. Jaffe that he lived in North 
Birmingham and requested Mr, Jaffe to 
cash a $4 check for him, saying he needed 
some change. When the three checks were 
taken to the First National Bank the fol- 
lowing morning, bank officials informed Mr. 
Jaffe that Bennett had no account there and 
that he was unknown to them. It was also 
learned that Bennett gave checks to a cloth- 
ing house for two suits of clothes, which he 
requested the clothing firm to have altered. 
Bennett, after ordering the clothes, gave his 
check and said he would call for the clothes 
later. The actions of Bennett are considered 
very peculiar, owing to the fact that $4 
was all he secured by the deals which land+ 
ed him in jail. 
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Many Jewelers have made their new Kawneer Store Fronts & i! 

. ° ° a The 
pay their rent through the greatly increased sales their new we einai 
windows have brought into their stores. Sy ~~ Company, 
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Our New Catalog Is Ready! 





A handsome new catalog, illustrating our extensive line of Imported Clocks and Imported 
Clock Movements in Domestic Cases, has just been issued by us and is now ready for 
distribution to the trade. It will be sent gladly to any responsible Jeweler. 


Geo. Borgteldt & Co. 
16% Street & Irving Place 


New YorR 
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Ethel Hofft, for four years with the 
Norling & Bloom Co., became the bride of 
Charles Gould June 17. The wedding took 
place at the home of the bride, 18 Auburn 
Ave., Somerville. After a wedding trip the 
happy pair will live in Somerville. 

A group of 35 retail stores has announced 
that the Summer closing schedule will be 
in effect from June 15 to Sept. 15 inclusive. 
During this period the stores will be closed 
at 5 p. m. instead of 5:30 and during July 
and August they will be closed on Satur- 
days. Among the jewelers observing this 
schedule are Hodgson Kennard Co., Thomas 
Long Co., A. Stowell and Co., Inc., Smith 
Patterson Co., F. Vorenberg Co. 

John F, McNamara, a buyer for the E. 
H. Saxton Co., has joined the Royal Order 
of Benedicts. The bride is Alice M. Martin 
of Charlestown, and: the wedding took place 
at St, Mary’s Church, June 10. A wedding 
breakfast was served at the Lenox Hotel, 
which was attended by the immediate rela- 
tives of the couple, after which Mr. and 
Mrs. McNamara left for New York, At- 
lantic City and Washington. On their re- 
turn they will reside at 37 Richards Ave., 
Hyde Park. Mr. McNamara is a veteran 
of the World War, is a member of Bunker 
Hill Council, K. of C. and Bunker Hill 
Post 26, A. L. 

The balance sheet of the Waltham Watch 
Co. as of March 31, 1922, discloses a profit 
and loss deficit of $1,283,086. The deficit 
from the year’s operations is $2,551,778. 
The report says that “economy in operation 
and reduction in inventory have been the 
chief aims of the year and this program 
will be in full swing for some time. Much 
has been accomplished in this direction, but 
the full benefit of the many changes effected 
are still to be realized. . In addition to the 
actual reduction in inventory a further re- 
duction of $2,000,000 was taken to bring all 
active merchandise to replacement cost, 
which included a complete write-off of all 
other merchandise.” 

Charles T. Jenkins, of Framingham, 
jeweler and watchmaker, has been appointed 
general time inspector for the Boston and 
Albany and the New York, New Haven 
and Hartford Railroads. He has long been 
identified with the railroad, and at one time 
conducted a watch repair shop at 170 Sum- 
mer St., Boston. When the New York 
Central took over the Boston and Albany 
they put into effect thejr system of watch 
inspection and Mr. Jenkins was appointed 
watch inspector, which position he has held 
for 20 years, being located at room 270, 
South Station, Boston. Last January Mr. 
Jenkins bought the old-established watch 
repair and jewelry business of Thomas H. 
Tilden, 170 Summer St., which he conducts 
in addition to the watch inspection in the 
South Station. 

The wholesale jewelry business of Cowan- 
Myers Co., which some months ago 
was placed in the hands of trustees, 1s 
about to be wound up and the stock in 
trade sold by public auction or private 
treaty. Mr, Myers, who had been head 
of the business for many years, Daniel 
Curran and Ed. Carelton, also old employes 
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of the company, plan to form a new com- 
pany with a capital of $50,000, and a charter 
of incorporation will be applied for July 1. 
The new concern will be known as the 
Curran, Myers, Carelton Co., and will carry 
on business in the offices which the Cowan- 
Myers Co. had occupied for many years, 
and will carry special lines of wholesale 
jewelry and also will act as manufacturers’ 
agents for several well known companies. 
The Curran, Myers, Carleton Co., of course, 
will be an entirely new concern, uncon- 
nected in any way with the Cowan-Myers 
Co., which shortly will go out of existence, 
after having been in business, under one 
title or another for more than 50 years. 











R. Highnote, of Highnote & Bell, Inc., is 
in Florida in the interest of his firm. 

George Nagel, Eunice, La., has accepted 
a position as watchmaker with J. C. Yon, 
of Baton Rouge. 

Maurice Levy, of Waldhorn’s jewelry and 
antique establishment, left Friday last on a 
trip extending over six weeks, and which 
will embrace New York, Baltimore, Phila- 
delphia, Boston, and other cities in the east. 
It is strictly a business trip. 

Letters received from Coleman E. Adler, 
Canal St. jeweler, who is now upon an ex- 
tended European tour, announce his safe 
arrival in London, from which point he will 
go to other places mapped out in his itiner- 
ary, which will include France, Germany, 
Austria, Italy, etc. 

Paul Edwards, accompanied by Mrs. Ed- 
wards, boated down the Mississippi River 
from Baton Rouge to New Orleans last 
week, remaining here for several days, mak- 
ing purchases for their establishment at the 
State capital. They were greatly pleased 
with the trip down, which was quite a novel 
experience to them. They have returned, 
reporting the jewelry business at Baton 
Rouge as altogether satisfactory. 

Benjamin Haberman, jobber, who recently 
made a voluntary surrender of his property 
for the benefit of his creditors, now that his 
affairs have been satisfactorily adjusted, has 
made a fresh start. Mr. Haberman has 
opened up a new establishment, 423 Macheca 
building, Canal St. The assets of the old 
business, consisting of jewelry, diamonds, 
fixtures, etc., which were disposed of at 
public auction some weeks ago, netted more 
than $5,000. There is still an additional 
$3,000 to collect, which will be divided 
among the creditors. During the same 
month in which his failure was announced, 
Mr. Haberman paid in liquidation of out- 
standing bills a sum exceeding $7,000. He 
came to New Orleans from New York three 
years ago, where he had been operating in 
the jobbing line, just as he is here. 

Miss Sara Garritson, of the retail jewelry 
house of S. & H. Garritson, 1123 Decatur 
St., will take a brief vacation at Pass Chris- 
tian. Miss Garritson and her sister, Hen- 
rietta Garritson, have the distinction of be- 
ing the sole proprietors and managers of the 
only jewelry house in New Orleans con- 
ducted by women. The business was started 
by their father, Gerson Garritson, over a 
half a century ago. Down in the old French 
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quarter and within a stone’s throw of the 
famous French Market, the Garritson 
jewelry house is still operating and in the 
same location and in the very same building 
that saw its inception more than a half a 
century ago. Miss Sara and her sister, Miss 
Henrietta Garritson, employ no help in the 
conduct of the business with which they are 
thoroughly familiar and which they have 
carried on successfully to this day. 

In the big show window of Waldhorn’s 
establishment, 343 Royal St., among many 
beautiful things, is to be seen an especially 
unique specimen of vanity box, or antique 
make-up receptacle, which is just now at- 
tracting much attention. This box, which 
is of 20 karat gold, measures two and one- 
eighth inches in length; in width, one and 
five-eighths of an inch; three-quarters of an 
inch in depth, and weighs 65 pennyweights, 
or three and one-quarter ounces. The box 
is of the Louis XVI period—date 1776, the 
year of the Declaration of American Inde- 
pendence. Exteriorly, it presents an ex- 
quisite appearance, being beautifully hand 
chased, with rich relief work in green gold, 
The face of the lid is surrounded by an 
oblong border of laurel leaves and roses, 
most artistically executed. In the center 
rises a column, from the top of which flame 
is issuing. At one side of the column is a 
basket of flowers with a bow-knot top. 
Within the box is a compartment for the 
rouge, also a brush with a gold handle, the 
lid serving as a background for the mirror, 
and the bottom, which likewise contains a 
mirror, is spaced for the powder. 











The Kennedy Co., of this town, is seeking 
larger quarters. 

Fred S. Gilbert has opened his Summer 
residence at Menauhant, R. I. 

Fred Sturdy, Jr., of the J. F. Sturdy’s 
Sons Co., has arranged for a public band 
concert, to be given in front of his factory 
on June 30. 

The directors of the Manufacturers’ Na- 
tional Bank are considering the purchase of 
the town lot at the corner of Washington 
and Mason Sts. 

A large sign blew off the factory of 
Straker & Freeman last Monday and severe- 
ly injured Walter White, a letter carrier, 
who was passing by. 

The assignees of the Robinson Bros. Co 
have made a final report and declared a 
dividend of 48 per cent. They report hav- 
ing received $30,185.12, of which $14,008.61 
was received from the sale of the building 
and plant at Plainville, and $8,006.58 from 
the sale of equity in Milford real estate. 
The preferred debts were $11,655.08. The 
cost of administration included payrolls 
while the assignees were operating the fac- 
tory, amounting to $5,752.16. This includes 
assignees’ salaries and legal expenses 
amounting to $2,256.22. The total disburse- 
ments were $17,407.24. The assignees re- 
tain the sum of $1,175.08 for Federal and 


other taxes. 





— 
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E. J. Youngquist will discontinue his 
jewelry business at Osceola, Wis. 














Harry McCormack, of Tanke’s, Inc., re- 
turned Friday from a few days’ business 
trip to New York city, in the interest of 
the firm. 

Stanislaus Zuzel, retail jeweler at 1053 
Broadway for a number of years, last week 
filed a petition in bankruptcy in the United 
States District Court, listing his liabilities 
at $10,388.84 and his assets at $8,925. 

The trophy for the League of the Iro- 
quois Golf Association tournament at the 
Onondaga Country Club, near Syracuse, on 
June 23 and 24, will be supplied by T. C. 
Tanke, Inc. The trophy is a bronze plaque, 
mounted on walnut, the design and lettering 
being in sterling silver inlay. 

King & Eisele, wholesalers and manufac- 
turers, represented the jewelry trade on the 
trade acquaintance excursion through west- 
ern New York last week conducted by the 
Wholesale Merchants’ and Manufacturers’ 
Association of the Chamber of Commerce. 
Twenty-five large towns and small cities 
were visited during the four-day tour. 

Mrs. Mabel R. Campbell, of this city, was 
released on suspended sentence and placed 
on probation for one year by Judge Woltz 
in City Court last week and was also severe- 
ly admonished, She was accused of dispos- 
ing of articles of jewelry, especially watches, 
which she had bought on the part-payment 
plan and then pawned. Fourteen pawn 
tickets were found in her possession. 

Announcement is made of the sale of the 
property at Main and W. Eagle Sts., oc- 
cupied by T. C, Tanke, Inc., jewelers, one 
of the oldest and most historic sites in 
Buffalo. The building has for years been 
occupied by the Tanke concern. It is under- 
stood that $250,000 was involved in the sale. 
The Tanke lease does not expire until 1925, 
and it is not believed the owner will carry 
out his plan to erect a large office building on 
the site before that time. 

Harry Gamler, who for the past few 
months has been the proprietor of two re- 
tail jewelry stores, one at 259 Main St. and 
the other at 11 Swan St., known as the 
Swan Jewelry Shoppe has decided to dis- 
pose of stock valued at $50,000 in the last- 
named store. The entire stock will be auc- 
tioned off between now and July 1. The 
Swan Jewelry Shoppe was Mr. Gamler’s 
original venture, but when he opened his 


new store opposite the Buffalo Courier * 


building he decided to operate both stores 
until he had become established. 

William Graeber, .who operates a large 
jewelry store at 2115 Seneca St., has pur- 
chased a large site at Abbott road and Athol 
St., and will erect a modern business block 
on this property, work to start at once. 
The new building will have a frontage of 
93 feet and a depth of 120 feet. It will con- 
tain five stores. It is understood Mr. 
Graeber will occupy one of the stores with 
a jewelry store, which he will operate in 
connection with his present store. It is 
hoped to complete the new building for oc- 
cupancy by about the middle of August. 

Replies received to date by Secretary Ed- 
ward Leininger to notices advising members 
of the Buffalo Retail Jewelers’ Association 
of the outing at Pipe Creek’s Inn, West 
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Falls, indicate that approximately 50 jewel- 
ers and their families will attend. Those 
who have not yet notified the secretary of 
their intention to attend, are urged to send 
in their replies by the end of the week in 
order that arrangements can be made to ac- 
commodate them. The outing will be held 
on June 28, the program of sports being 
scheduled to commence at 2 o’clock in the 
grove. The trip will be made by auto, pro- 
visions being made to carry those who 
haven’t cars of their own. It is expected 
that a large delegation to the State conven- 
tion at Saratoga Sprirys will be recruited 
from jewelers who attend the picnic. 








Akron, O. 


TRADE CONDITIONS 


Nothing has stimulated the feeling of better times 
in the Akron retail district than the announcement 
by the Firestone Tire & Rubber Co., that wages 
have been increased 10 per cent. Throughout the 
retail district it is felt that while the other com- 
panies will not immediately follow the same plan 
it is only a question of time until wages throughout 
the industry will be increased which will mean that 
the buying power of the rubber employes will be 
materially increased. During the past two weeks 
the warm weather which has been general through- 
out this section of the State has helped the retail 
jewelry trade. The increased wages now reason- 
ably forecast together with the remarkable increase 
in the number employed in the rubber factories 
gives additional weight to the predictions made 
recently that Akron will do a good business during 
the coming Summer. Interviewed this week by a 
representative of THE JEWELERS’ CrrcuLaR an offi- 
cial of the J. W. Frank Co., Akron jewelers, said 
that there was a big improvement in the past two 
months in the retail jewelry trade in the Akron dis- 
trict and that if this same situation continues 
jewelers will be well satisfied with Summer busi- 
ness, Wedding gift and graduation business was 
well up to expectations, according to local jewelers 
and the prediction was made this week by several 
leading jewelers that the holiday business this year 
will be very heavy and in most instances jewelers 
have bought more merchandise for Fall and holiday 
trade than they did a year ago. There is a steady 
demand for diamonds and some watches are being 
scld. Fraternal jewelry had a big call during the 
month of June and more loving cups were sold here 
than in any other month during the year. This was 
due tu the annual June light harness meeting. It is 
estimated that fully 20 cups were bought from local 
jewelers. Department store jewelry sections report 
better business. 


Burglars broke into the S. Leibowitz 
jewelry store, 246 FE. Federal St., early 
Saturday. An inventory showed the loss 
was about $300. 

E,. W. Chamberlin, Akron jeweler and 
head of the Akron 24-Karat Club, is spend- 
ing the month of June with his family in 
Canada. He plans to return to his business 
about July 1. 

Preparations are being made by the Hib- 
bard Jewelry Co. to move into its new store- 
room on W. Market St., just off S. Main 
St. The store for several years has been 
located on S. Howard St. 

George S. Dales, head of the well-known 
jewelry firm of this name, spent the last 
week in New York and other eastern cities 
buying for Fall. While in New York he 
attended the national convention of the 
music trades in New York city. Mr. Dales 
will open a large piano department in con- 
nection with his jewelry store. 

A. G. Zang, Alliance, O., jeweler, at a 
meeting this week, was named a director in 
the Alliance Retail Merchants’ Association. 
He has been serving for several years as a 
vice-president in the organization. Jewelers 
of Alliance are undecided as yet about clos- 
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ing their stores Wednesday afternoons dur- 
ing the months of June, July and August, 
The Akron 24-Karat Club will suspend 
activities after this week for the Summer 
months, owing to the absence from the city 
of several of its members. Sessions will be 


resumed in September, when an extensive 
campaign has been mapped out by officers 
of the club. 











The employes of the Bay State Optical 
Co, held their annual outing Saturday at 
Rocky Point. 

Most of the local firms will close either 
the last week in July or the first week in 
August for their annual vacation period, 

The D. E. Makepeace Co. has issued a 
positive denial that the concern is interested 
in any way in the Associated Manufacturers’ 
Inc. 

Harold E. Sweet, of the R. F. Simmons 
Co., officiated as toastmaster at the banquet 
tendered to General Clarence R. Edwards 
last Tuesday evening, 

The Attleboro Chamber of Commerce js 
raising funds for the bringing of a large 
clock manufacturing concern to Attleboro, 
W. H. Saart, the well known jeweler, is 
the leader in the movement and it is ex- 
pected that the necessary $125,000 will be 
raised, 

Last Friday when the whistle sounded at 
5 o'clock at the factory of L. G. Balfour 
& Co. preparations were started for moving 
into their new quarters in the Bates & Bacon 
building. The movers will work day and 
night and it is expected that the new plant 
will be open today (Wednesday) or early 
this week. This will establish a new record 
for moving in Attleboro. 

L. W. Meekins, formerly trade commis- 
sioner to China, and newly appointed dis- 
trict manager of the Boston office of the 
Bureau of Foreign and Domestic Commerce 
was a speaker at the meeting of the Cham- 
ber of Commerce last Thursday evening. 
He told of the opportunities in that country 
and informed the jewelers that he would do 
all he could to assist them in his new duties. 
Joseph Finberg, the new president of the 
Chamber, presided and outlined the program 
he hopes to accomplish this year, 








Canada Notes 





A. Delisle has discontinued business at 
Shawinigan Falls, Que. 

The Duk-Mar Jewelry Co., Montreal, has 
assigned to Paul Koenig. 

P. F. Bowen & Co., Queb&c, have assigned 
to La Faivre & Gagnon, authorized trustees. 

The annual convention of the Alberta Op- 
tometrist Association was held at Calgary, 
June 12. A prominent feature was an ad- 
dress by R. C. Augustine, president of the 
American Optometric Association, 
urged co-operation in a scheme of publicity 
to stress the importance of proper care 0 
the eyesight. Harold J. Snell, of Red Dee, 
was elected president. 
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Chicago Notes 


Ted Lampert, of Lampert & Sons, New 
York, is here this week. 

I. Zawolkow, of Simmons & Zawolkow, 
is passing a week in Wisconsin. 

Dave Goldstone, of the Blauer-Goldstone 
Co., is making a short trip through Indiana. 

W. F. Drexmit, of the Keystone Watch 
Case Co., is making a business trip through 
the southwest territory. 

Lawrence Goldsmith, of Goldsmith, Stern 
& Co., was a few days at the Chicago 
office last week on business. 

J. T. Montgomery, of M. A. Mead & Co., 
returned last week from a three weeks’ 
business trip through the east. 

Wm. E. Darress, Masonic Temple, passed 
the last 10 days in the east visiting the 
markets and calling on the trade. 

George H. Thomas motored to Bass Lake, 
Ind., last week to pass several days at 
the Summer home of Hugh E. King. 

W. C. Schumann, of Luebusher-Schumann 
& Co., will leave this week for a four 
weeks’ business trip through the southwest. 

O. Lieberman, of the Stein & Ellbogen 
Co., returned last week from an extended 
business trip through his western territory. 

Frank E. Mansfield,‘ sales manager for 
the Farrington Mfg. Co., Boston, visited 
at the Chicago office ot this concern the past 
week, 


Otto V. Heckman of the Becker-Heck- 
man Co., is enjoying a couple of weeks 
resting and fishing at his Summer home in 
McHenry, IIl. 

Brainard Ryan, of the Eisenstadt Mfg. 
Co., St. Louis, called on the trade in Chi- 
cago last week, and also visited with his 
many friends here. 

George Reichow and Leon W. Silsby, of 
Benj. Allen & Co., returned last week from 
a two weeks’ fishing trip in the Northern 
Woods of Wisconsin, 


S. Goldsmith, New York, vice-president 
of the Goldsmith Bros, Smelting & Refining 
Co., spent several days here last week visit- 
ing the Chicago office. 

J. Kurtz, of Hamilton & Hamilton, Jr., 
left last week for his home in St. Joseph, 
where he will stay until he starts out on 
his Fall trip about July 6. 

Dave Mylasky, silverware buyer for 
Lewy Bros., is employing this week in the 
east in looking over the market and visiting 
with his many friends in the trade. 

Friends of Wm. Zeitz, of Zeitz Bros., are 
glad to see him back at his desk again, after 
being confined to the hospital for the past 
three weeks owing to an operation. 


Ernest Block, Chicago manager for the 


Louis Stern Co., left last week for New 
York, where he will pass several weeks 
visiting with his son and daughter. 

J. L. Art & Co., purchased the entire 
diamond stock of David Holtz amounting to 
approximately 300 carats of loose stones. 
Mr. Holtz is retiring from the jewelry busi- 
ness, 

Louis Hoffman, of the Simpson, Hall, 
Miller, branch of the International Silver 
Co., is spending about 10 days at the home 
office of this concern at Wallingford, attend- 
ing a salesmens’ conference. 

W. O. Kellogg, Chicago manager for 
the Watson Co., accompanied by his wife, 
motored to Champaign, Ill, last week to 
attend the graduation of their daughter, 
who attended the University of Illinois. 

Charles Brown, buyer for the Stein & 
Ellbogen Co., hurried back home last week 
from the east where he had been visiting 
the markets, so he would not miss the big 
golf game on Tuesday given by the Chicago 
Jewelers’ Association, 

C. E. Roy, of the Roy Mfg. Co., re- 
turned last week from his brother’s Sum- 
mer home at Chetek, Wis., where he spent 
a week resting and fishing. He not only 
had some good fish stories to tell, but had 
the evidence to verify them. 

The Levin Jewelry Co., Calumet, Mich., 
has notified members of the trade here that 
it started a closing out sale of his store in 
that city. Mr. Levin expects to retire, from 
business and will offer his store room for 
rent and his fixtures for sale. 

George Schmoll, of Fruer & Schmoll, ac- 
companied by Alan Pinero, Heyworth build- 
ing, left this week for the Fox River Dis- 
trict where they will go canoeing and ex- 
plore all the nearby lakes. They expect 
to be gone for about a week. 


Fred Gottlieb, diamond merchant in the 
Republic building, has secured passage on 
the steamship Reliance, which will sail on 
July 11 for Europe. Mr, Gottlieb expects 
to be gone until the first part of September, 
and while there will visit the gem markets. 

F. H. Dillingham, Chicago manager for 
the Farrington Case Co., left last week for 
a business trip through Ohio, and en route 
home will stop off at Indianapolis where 
he will enjoy a week attending the con- 
vention of the American Optometric Asso- 
ciation. 

Word has been received by friends of 
Joseph Goldberg, treasurer of J. L. Art & 
Co., who left here a few weeks ago ac- 
companied by his family, that he has safely 
reached Europe and expects to visit the 
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various countries until the latter part of 
August, 

Hugo Bulowa, of the Arrow Mfg, Co., 
and Harry D. Henshel, of the Henshel 
Co., New York, are passing some time in 
Chicago visiting the trade. Mr. Bulowa, 
while here intends to make preparations in 
having his line represented through this 
territory. 

Jerome Wexler, of Wexler Bros., who 
recently returned from a five weeks’ busi- 
ness trip through his western territory, re- 
ports finding business fair in this territory. 
S. Cogan, also of this firm, will leave within 
a few days for a three weeks’ trip through 
the south, 

Ed. Stern, western representative for 
Jacques Kreisler & Co., New York, passed 
several days here visiting with Arthur S. 
Alter, the Chicago manager for this con- 
cern, and on Wednesday evening of last 
week left for a three weeks’ trip to the 
Pacific Coast. 

J. W. Tice, Chicago manager for Adolph 
Schwob, is expected back this week with 
his wife from a three weeks’ pleasure trip 
to the Pacific Coast. This was Mr, Tice’s 
first trip to the Coast and from letters to 
his friends he is very much impressed with 
that section of the country. 

Goldsmith Bros., Heyworth building, re- 
port that Paul W. E. Wittstein has taken 
their line and will represent them in Chi- 
cago and the suburbs. Also, that Earl St. 
Orr, will represent them in Missouri, mak- 
ing his headquarters in Kansas City. 

J. L. York, who represents the Waltham 
Watch Co. through the middle-west, and 
A. Carlstrom, who represents the company 
in Wisconsin, employed several days in visit- 
ing at the Chicago office last week en route 
to the home office at Waltham. Both report 
business conditions improving. 

W. A. Montague and R. M. Nevens, of 
the Hart Jewelry Co., returned last week 
from their respective territories, and expect 
to remain here for a short time before 
starting out again. John E. Friedland, of 
the same concern, is spending a couple of 
weeks calling on the trade in southern 
Illinois and Indiana. 

Fred H. Felger, president of F. & F. 
Felger, Inc., Newark, N, J., enjoyed several 
days here last week visiting with Harry 
J. Connolly, manager of their Chicago office, 
en route to a business trip through the 
west. Mr. Felger reports having had a 
good business and found that conditions 
are greatly improved. 

I]. J. Adelson, of the Adelson-Chambers 





(Continued on page 118) 


















Chicago Notes 


(Continued from page 117) 











Jewelry Co., Kansas City, was a visitor in 
Chicago last week. 

Sig. Stern, New York, put in the past week 
here calling on the local trade. 

Craig Sheaffer, of the Sheaffer Pen Co., 
Ft. Madison, Ia., visited the Chicago office 
of this concern the past week. 

W. H. Wiley, buyer of jewelry for 
C. D. Peacock, Inc., returned from New 
Valparaiso, Fla., last week where he has 
enjoyed a good rest. 

T. Stanek, of Graffe & Stanek, has re- 
turned from West Baden, where he at- 
tended the convention of the Indiana Retail 
Jewelers’ Association. 

T. K. Fishel, of the T. K. Fishel-C. A. 
Bugli Corp., New York, spent several days 
here last week visiting with M. Weiss, Chi- 
cago manager for this concern. 

Charles J. Herron, Republic building, 
put in the past week in Providence, attend- 
ing the convention of the Nathan Marks 
Jewish Orphans’ Home, of which he is presi- 
dent. 

In the schedules in bankruptcy recently 
filed by Elmer Pullman, a retail jeweler, 
Leubuscher-Schumann & Co., were creditors 
for $1,000 instead of $5,000 as previously 
reported. 

M. J. Hirschberg has opened a retail 
jewelry store at 4330 Lincoln Ave. Mr. 
Hirschberg formerly was in the retail busi- 
ness under the name of The Community 
Co., Stevens building. 

H. Rosenshield, Chicago manager for 
Hamilton & Hamilton, Jr., will leave this 
week for South Haven, Mich., where he 
will join his family. He expects to remain 
there until about July 6. 

Henry C. Graffe, of Graffe & Stanek, 
accompanied by his wife, left last week to 
motor through Canada and back by way of 
the New England States. Mr. Graffe ex- 
pects to be gone for about a month. 

H. Bulowa, of the Arrow Mfg. Co., New 
York, has spent two weeks in Chicago, 
making his headquarters at the Hotel 
Sherman. Mr. Bulowa is carrying his 
firm’s lines of novelty jewelry boxes. 

Louis DeHart, of the C. & E. Marshall 
Co., spent several days last week attending 
the convention of the Indiana Retail 
Jewelers’ Association, and after spending a 
day in Chicago again left for a month’s trip 
through the south. 

Arthur L. Fuller, Chicago manager for 
the Towle Mfg. Co., accompanied by his 
daughter and brother, motored to Colum- 
bus, O., last week to attend the gradua- 
tion of his nephew, who has completed his 
work at the Ohio University. 

H. A. Sebel, of the Sebel Co., Indianapolis, 
who recently took over his partners’ inter- 
est in the business of Sebel & Gelman Co., 
of that city, was here last week on business, 
en route to the east, where he will spend 
two weeks visiting the markets. 

A. E. Norman has purchased the lease, 
stock and fixtures of A. H. Gustafson, 
located at 905 W. Belmont Ave. for many 
years. Mr. Norman formerly was associated 
with one of the local jewelry stores here. 
At present the plans of Mr. Gustafson are 
not known. 
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Many congratulations were received from 
members of the local trade by A. E. Wueste- 
man, Jr., son of A, E. Wuesteman, Sr., of 
Champaign, IIl., last week on his graduating 
from the University of Illinois. Mr. 
Wuesteman, Jr., has assisted his father in 
the business when he was not engaged at 
school, so he has made the acquaintance 
of many traveling men in the trade. 

Announcements were sent out last week 
telling of the marriage of Miss Lonte 
Merian Goodwin to LeRoy T. Cram, of 
Slade, Tenney & Weadley, which took 
place on Tuesday, June 13. Immediately 
after the ceremony the happy couple left 
on an auto trip through northern Wiscon- 
sin to be gone for about a month, after 
which time they will make their home at 
4246 Sheridan Road. 

A window display containing over 5,000 
strands of pearls, ranging from 18 inches 
to 60 inches in length, all different sizes, 
and tints, and aggregating several thousands 
of dollars in value was shown for the past 
10 days by H. Erickson, retail jeweler at 
5304 N. Clark St. This display excited a 
great deal of interest in his neighborhood 
and he has gotten good results from his 
effort and the publicity that follows it. 

Among the buyers in Chicago last week 
were: Fred Moltz, of the Vail Jewelry 
Co., Valparaiso, Ind.; Mr. Rovelstad, of 
Rovelstad Bros., Elgin, Ill.; H. A. Dale, 
Martinsville, Ind.; E. A. Knuf, Niles, 
Mich.; Glen W. Bodley, Three Rivers, 
Mich.; C. L. Norsworthy, Dallas, Tex.; 
Mr. Gould, of Gould Bros., Rockford, III; 
W. J. Crosby, Hammond, Ind.; Fred Baker, 
Downers Grove, Ill.; Dell F. Beach, Hobart, 
Ind. 

The golf bug has certainly bitten into F. 
J. Spellman, O. F. Samuelson and H. F. 
Hillman, representatives of the Towle Mfg. 
Co. Up until about a week ago they 
thought the game was too tame for them. 


Now they chase golf balls over the various ‘ 


golf courses in Chicago every day from 
early morning until late at night, trying to 
make up for all the time they wasted in the 
past. Within a few weeks they expect to 
challenge all their friends. 

An involuntary petition in bankruptcy 
was filed last week against W. A. Kirkham 
Jewelry Co., 2704 North Clark St. As 
yet the exact amount of liabilities and 
assets were not obtained. Mr. Kirkham 
formerly had the jewelry department con- 
cession at the Leiter building store up un- 
til about a year ago when he entered into 
the wholesale jewelry business in the Kesner 
building. Last May Mr. Kirkham moved 
from the Kesner building to 2704 North 
Clark St. 

Henry Rosenwein sold out his retail 
jewelry business which was under the name 
of the Milford Jewelry Shop at 3321 N. 
Crawford Ave. to George Knebel. Mr. 
Knebel has been in the jewelry business for 
the past 30 years, having been connected 
with the’ watch repairing department of 
Marshall Field & Co., wholesale, for some- 
time, and prior to that was in business for 
himself in Tennessee. Mr. Rosenwein ex- 
pects to spend the Summer in northern 
Michigan resting. As yet his plans for the 
Fall are not made. 





The business of Burris & Son, Cherokee, 
Ta., has been sold. 
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C. M. Smith, Everett, Wash., has opened 
a jewelry store, at 1414 Hewitt Ave., that 
city. 

D. L. Dover has purchased the business 
of his brother, R. Dover, located at 612 
First Ave. 

Carl R. Domes, traveling for A. I. Hall 
& Son is covering his eastern Washington 
territory this month, 

_John S. Sinclair, Seattle jewelry auc- 
tioneer, is conducting a very successful 
sale for M. F. Akers, of Lewiston, Idaho, 

R. W. Parkerson, Kent, Wash., has 
bought out the jewelry store located in A, 
Smith’s drug store and will move his pres- 
ent stock from his old location to the drug 
store. 

W. B. Clifton, accompanied by Mrs, Clif- 
ton, left this week for California to attend 
the National Shriners’ conclave being held 
at San Francisco, Mr. Clifton is a mem- 
ber of the Nile Temple’s band. 

The following jewelers from out of town 
have been here recently: Mr, Mattsson, 
of the Mattsson Jewelry Co., Aberdeen; Roy 
L. Crouch, Kelso, Wash.; Leslie M. Rose, 
Yakima, who is a delegate to the Masonic 
reunion being held in this city. 

A. W. Huggins, president of A. I. Hall 
& Son, has been asked to address the jewel- 
ers in attendance at the Washington State 
convention, June 26 and 27, Mr. Huggins 
will arrive in Seattle from California, en 
route to Olympia, about June 25. 

J. W. Tice, representing the Schwab 
watch line of Chicago is visiting in Seattle. 
Mr. Tice is accompanied, on his pleasure 
trip, by his wife and family. This is Mr. 
Tice’s first trip to the Coast and he is 
very enthusiastic over the Puget Sound 
country. Mr. Tice visited in California 
before coming here and will return to Chi- 
cago by way of Victoria, Vancouver and 
Canadian Rockies. 

In accordance with the circular sent out 
to the jewelers of this city and the Pa- 
cific Coast by the Pacific Coast Wholesale 
Jewelers’ and Silversmiths’ Association, 
“National Watch-Week” was celebrated the 
week of June 12th to 17th, Many of the 
local jewelers featured watches in_ their 
window displays during the week and par- 
ticularly S. Friedlander & Son and Frank 
J. Victor, Inc., who devoted their windows 
exclusively to the display of watches. They 
report being very pleased with the interest 
the public took in watches during the week 
and also the decided increase in the number 
of watches sold. 








A Hanau Jubilee 

Hanau was celebrating the 150th An- 
niversary of its State Academy of Design 
from the 2nd to 5th of June. The 4th and 
Sth of the month were given up to a “Cel- 
lini Festival.” The Cellini-Exposition of 
local gold and silver smithing art work was 
visited by many former students. 








E. L. Fischbach, manufacturer of platinum 
jewelry, has moved from 460 Lennox build- 
ing to 210 Union building, 1836 Euclid Ave, 
Cleveland, O. 
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The Dieman block, Waukesha, Wis., oc- 
cupied in part by the Jones Jewelry Co., 
has been sold by George Dard, of this city. 
No business changes are contemplated for 
the present as all occupants have leases ex- 
tending over three years. 

Captain Gordon E. Warnke, son of FE. Ei. 
Warnke, president of the E, H. Warnke Co., 
wholesale and manufacturing jewelers, will 
serve as camp lieutenant during the five-day 
training period of the 105th Cavalry, Wis- 
consin National Guards, at the Oakland 
Ave. armory this week. 

“The Biggest Little Jewelry Store,” that 
is the name given to the 222 W. Water St. 
establishment of W. H. Schwanke, Milwau- 
kee jeweler. His store, although possessing 
smaller space than all others, has between 
its four walls one of the finest collections 
of gems and jewelry to be found anywhere 
in the city. 

An agreement signed by 33 Stevens Point 
merchants provides for a 5 o’clock closing 
rule every afternoon, except Saturdays, dur- 
ing June, July and August. Downtown 
jewelers have all agreed to act in accord- 
ance with the terms of the agreement. Pe- 
titions have been circulated to make the 
closing plan general. 

C. H. Wallis, Tomahawk, Wis.; Antoine 
Kuckuk, Shawano, Wis.; A. P. Wilde, 
South Milwaukee, Wis.; William Liulevich, 
Racine, Wis., and Mrs. H. V. Coburn, East 
Troy, Wis., are the out-of-town visitors to 
Milwaukee wholesale jewelry circles and 
manufacturing firms calling at the offices of 
the E, H. Warnke Co., Milwaukee, this 
week, 

The use of trading stamps given by mer- 
chants to customers on the basis of the 
amount of purchases, is being unlawfully 
commenced by several Wisconsin business 
men, J, Q. Emery, dairy and food commis- 
sioner, declared this week. Stamps can be 
issued only when they have a cash value, 
Commissioner Emery declared, and a swarm 
of outside agents are misrepresenting their 
stamps and inveigling merchants to violate 
the law. 

Stocking jewels, fashion’s latest fad for 
fapperdom, are on display in the downtown 
jewelry store windows of Milwaukee. 
Jewelry for stockings is intended to be worn 
clow the knee. It consists of small pieces 
~brilliants, set in the form of insects or 
animals, such as the chameleon, frog, but- 
terfly, turtle and others. The chameleon 
lewel is about an inch and,a half long, 
others are half an inch across. A small pin 
ot catch fastens the piece to the hose. Mil- 
Waukee jewelers assert that the fad is gain- 
ig headway and large sales of the novel 
decorations are reported. 

Bunde & Upmeyer Co., prominent and 
‘xclusive Milwaukee jewelers, are display- 
ing for the benefit of the visitors to the As- 
‘oclated Advertising Clubs of the World, 
‘mtting in convention in Milwaukee this 


Wee 


‘k, a window of trophies manufactured 
'y the company for the Neptune Frolic, 
staged Wednesday afternoon in Milwaukee 
‘arbor, The Falk cup prize for speed boats, 
the Journal cup for yachts, the Ad Council 
‘up for the St. Louis-Milwaukee speed race, 

he bathing and diving contest medals, all 
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are exhibited to the curious eyes of the con- 
ventionites. The Purlitzer medal, awarded 
to the Milwaukee Journal, is also attracting 
a quota of the attention of the visitors. 
Milwaukee jewelers who took such great 
interest and played so prominent a part in 
the activities of the recent Style Show con- 
ducted in the Milwaukee municipal audi- 
torium, are elated at the announcement that 
a permanent organization will be maintained 
by the Milwaukee Style Week Association 
as decided at a meeting in the Colonial 
Room of the Hotel Wisconsin this week. 
The organization will be incorporated un- 
der the laws of Wisconsin and a style show 
will be put on in Milwaukee each year. It 
was voted to hold monthly meetings to stim- 
ulate interest in the new association. A 
show for 1923 twice as large as the revue 
of this year, and the use of all the halls of 
the auditorium are two of the details 
planned by the association. At this Spring’s 
style revue, a prominent Milwaukee jewelry 
firm, Rank & Motteram, won first prize for 
the best decorated exihibit in the display. 
The mystery of the four large clocks on 
the sides of the turret high on the Trust 
Co. building in downtown Milwaukee, serv- 
ing daily as the timepiece for the hurrying 
downtown shoppers, has been solved in a 
recent statement of O. L. Rosenkranz, jewel- 
er, still located in the same building, where 
30 years ago he set the mechanism for the 
old historical clock, made in 1892 by the 
Howard Co., Boston. The clocks were 
originally placed in the lower portion of the 
tower and had glass dials electrically illumi- 
nated at night. When the Bunde & Up- 
meyer Co., prominent downtown jewelers, 
took over the entire tower for workrooms 
in 1897, Capt. Pabst, pioneer Milwaukean, 
ordered that they be taken out and placed on 
the market for sale. The idea was then con- 
ceived of placing them higher up in the turret 
with the dials outside, where they have since 
remained, The clocks are operated by one 
central mechanism from which the four 
dials are operated by 24 arms, the ingenious 
arrangement installed by Mr. Rosenkranz. 








Salt Lake City. 


Tom Ashton, of the Columbia Jewelry & 
Music Co., Provo, is here to see his mother 
who is very ill. 

Fred Slack, of the Daynes Jewelry Co., 
though at work again, has not fully re- 
covered from his rheumatic attack. 

It is understood that E. O. Lindgren, 
Salt Lake jeweler, may have to leave the 
city owing to the poor health of his wife. 

A. R. Jolley has left Rudman & Gottberg, 
Idaho Falls, Ida., and is coming to Boyd 
Park’s store in this city, as watchmaker. 

W. E. Getz, Tremonton, Utah, was a re- 
cent visitor. Mr. Getz thinks of going back 
to Illinois in order to be near his old home. 

Chas, Harris, arrested in this city a year 
ago for diamond thefts in Denver, is still in 
trouble, according to a press dispatch from 
Denver. 

President Decker, of the Decker Jewelry 
Co.. wholesalers, has gone to Idaho on 
business for the company. He will make 
a survey of conditions. 

Local jewelry men report an improvement 
in business. While there is not going to 
be a “boom,” there is no doubt that things 
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will show improvement from: now on, 
C. R. Parry, of Parry & Parry, Ltd, 
ee jewelers, has gone in for 
mountain climbing and is one 
of the Wasatch Soe rie retin 
J. Fred Daynes, well known Main St 
jeweler, entertained 45 members of a boy 
scout troop at a radio concert at his place 
128 S. Main St., one night recently. ' 
The Daynes Jewelry Co. is now receiving 
time by radio. Mr. Daynes says he has 
taken out the Western Union clock, as it 
does not seem to be necessary any longer 
Harry Wilson, Buhl, Idaho, was a recent 
visitor at the Decker Jewelry Co, Other 
recent Idaho visitors were Lou Rasmussen 
Twinn Falls, and N. G. Peterson, Preston, 
The Peterson Bros, have taken over the 
Provstgaard Jewelry Co.’s business at Manti. 
The Mt. Pleasant business has been acquired 
by G. E. Squires. Mr. Squires was one of 
the firm’s clerks. 


John A. Adams, vice-president of 5. &. 

Lewis & Co., well known Ogden jewelers 
and E. E, Dahlin, their traveling watch in- 
spector, have gone to San Francisco to at- 
tend the Shrine’s convention. 
It is declared that a certain Salt Lake 
jeweler is finding time to go into rabbit 
farming. This gentleman also has a stock 
of canaries, dogs and other things in the 
fur and feather line, his friends Say. 

George Moreland, of Vernal, in southern 
Utah, was here recently. Mr, Moreland 
said he thinks he will find another location. 
He wants to be on the railroad. Vernal 
is many miles from a railroad line. 

Jacob Eberele, 16 years with J. S. Lewis 
& Co., Ogden, as head jeweler, has left the 
firm. After a trip to Germany with his 
wife and two grown-up daughters, Mr. 
Eberele will make his home at Cleveland, O. 

Smalley Bros, have opened a jewelry store 
at 382 25th St., Ogden (Broom Hotel build- 
ing ) and are offering $10 for the most ap- 
propriate name under which to conduct 
their business. This firm recently resigned 
as custodian of the city clock, Ogden. 


Among recent visitors were the follow- 
ing: Sig. Thein, Chicago; Herman Ham- 
burger, Pitzele & Hamburger; H. C. Cheney, 
representing J. S. Dinkelspiel; Meyer Leh- 
mann, Ludwig Lehmann, New York; Harry 
Pakula, Alter & Co.; Louis Freund, of 
Henry Freund & Bro., and Ben Rothen- 
berg, representing Frederick Kaufman. 

No, John Boes, well known Main St. 
jeweler and former head of the local 
jewelers’ association, has not gone into the 
cracker business. Those biscuits in his 
window the other day were part of an 
advertising “stunt” pulled off by the enter- 
prising Purity Biscuit Co. of this city, which 
exhibited its goods in many places far re- 
moved from the cracker industry. 

It is a long time since an effort was made 
to rob a local jeweler, and believing, no 
doubt, that they were off their guard, an 
attempt was made to steal from the Wm. 
Schubach jewelry store at 172 S, Main St. 
the other night. Entrance was gained 
through an unlocked door in an adjoining 
building. Two boards were torn from the 


partition and in order to have a ready means 
of escape a door was torn from its hinges. 
Just as everything was ready for a haul 
Mr. Schubach appeared and the thieves fled 
precipitately. i 











After a month’s work the inventory of 
the stock of the E. W. Reynolds Co. has 
been completed. 

J. F. Reed, formerly of Santa Monica, 
but now in Miami, Ariz., was here on a 
short visit last week. 

A, A. Goodyear, Santa Paula, has moved 
into a new store in a better location than 
that he previously occupied. 

Emil Liebert, manufacturing jeweler in 
the Grant building, has opened a shop in 
the Title Guarantee building. 

Alexander Rettie, head of the watch de- 
partment of Feagans & Co., has left the 
store for a two weeks’ vacation. 

Alonzo Jessop, of J. Jessop & Sons, San 
Diego, was in Los Angeles during the meet- 
ing of the Rotary International, 

“Billy” Moore, representing the Wm. 
Dixon, Inc., Newark, N. J., is here doing 
business and meeting many friends. 

Harry I. Treister, 542 W. 6th St., was 
married on June 11 to Miss Augusta Lee 
Bloom, a popular young lady of this city. 

Edgar Baker, of the E. L. Spencer Co., 
Providence, R. I., was called home from 
here on account of the illness of Mr. 
Spencer. 

When last heard from, Lonnie Feagans, 
of Feagans & Co., was in Alaska having a 
good time. He is expected home about 
June 25. 

Emile Shostrom, of the Donavan & Sea- 
mans Co., who is an enthusiastic Shriner, 
has gone to San Francisco to attend the big 
meeting there. 

Herbert S. Brandt, of the E. Bastheim 
Co., has returned from a trip through the 
southwest. He reports having done a very 
satisfactory business. 

I. Erlich, El Paso, Tex., who attended the 
Rotary meeting, brought with him his 
young son, aged 16 years, who is just seven 
feet tall and weighs 200 pounds. 

Mr. and Mrs. C. A. Vanderberg, 322 W. 
6th St., have gone on an automobile trip to 
Vancouver, B. C. They intend to visit the 
Yosemite Valley on their way home. 

Among the Rotarians who were in at- 
tendance at the international meeting here 
were John W. Peters, Brigham, Utah, and 
Mr. Klein, of Klein & Trumbly, Santa Cruz, 
Cal. 

In conjunction with their offering of wed- 
ding gifts, the Donavan & Seamans Co. has 
had installed in one of its windows a scene 
representing a pair of young lovers that has 
attracted much notice. 

Charles H. Clark, 704 S. Broadway, has 
just returned from a visit to Randsburg, a 
famous mining town about 150 miles north- 
east of here, where he is largely interested 
in some very promising mining property. 

O. L. Wuerker, 419 W. 7th St., arrived 
home from New Orleans and St. Louis 
June 8, and started for San Francisco on 
the 10th to attend the national meeting of 
the Shriners, intending to go from there to 
Honolulu. 

Clarence H. Blake, of the diamond de- 
partment of Brock & Co., was, while on 
vacation in central California, accompanied 
by Mrs. Blake, overtaken by a heavy rain 
after dark when motoring in the mountains 
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and compelled to stop and remain in the road 
till daylight. 

Following are the names of some of the 
out-of-town jewelers who have been in Los 
Angeles recently: Alonzo Jessop, San 
Diego; H. E. Wellman, Alhambra; E. W. 
Cosgrove, Colton; Earl Bruner, Glendale; 
M. Fornes, Venice; J. F. Reed, Miami, 
Ariz.; I. Ehrlich, El Paso, Tex. 

Mail from George H. England, formerly 
of the sales force of Feagans & Co., has 
just been received from Oberammergau, 
where he and Mrs. England have been at- 
tening the Passion Play. After visiting 
Africa and the Holy Land, Mr. and Mrs. 
England returned to Germany, where they 
have since been staying. 

Charles H. Terstigen, of Brock & Co.’s 
sales force, after returning from a motor 
trip with his wife to San Francisco, made a 
trip to San Diego. On his way home he let 
his car out a little too fast to please a rural 
motor officer and had to contribute to the 
treasury of San Diego county before he was 
allowed to return home. 

H. Preston Smith, president and mana- 
ger of the G. D. Davidson Co., has left for 
New York, expecting to be gone two or 
three months. He will first visit his brother 
and spend a little time in and around that 
sity and then probably will go with his 
brother to the North Woods and the Adi- 
rondack region to spend a few weeks as he 
did two years ago. 

Harry A. Phillips, traveler for C. F. 
Sischo & Sons, writes from Tucson, Ariz., 
that he finds business conditions in Arizona 
constantly improving. He reports that Mr. 
Adams, of Greenwald & Adams, Tucson, has 
been taking a vacation in the mountains, 
and that R. V. Horn has left Tucson and 
gone to Douglas, where he is with the 
Erickson Jewelry Co. 

A meeting of the Western Horological 
Society was held recently in the assembly 
room of the Horological School. There 
was a good attendance of representative 
watchmakers. S. P. Dayton presided and 
spoke at some length on the important pur- 
poses of the society and recommended the 
appointment of an advisory committee of 
10 members to consider ways and means for 
the advancement of the interests of the so- 
ciety. This was done by unanimous vote 
of the meeting. All the big shops were rep- 
resented and each one present promised to 
bring in a new member for the next meet- 
ing, which is to be held June 21. An at- 
tempt will be made to send an invitation to 
attend the next meeting to every watch- 
maker in California. S. P. Dayton and C. 
H. Schoelkopf were re-elected president and 
vice-president, respectively, and Joseph W. 
Silberstein, who has been secretary, was 
elected secretary-treasurer. 








Volger & Quinn, Inc., Davenport, Ia., 
will in the future, simply be known ¢s 
Quinn’s. N. N. Quinn, in the De Lacy block 
on W. 3rd St., announced that the name of 
Volger will be dropped from the firm title 
as the Volgers were not interested in the 
business. George Volger, a well known 
Muscatine jeweler, was shot and killed early 
in the Fall. Volger & Quinn were to have 
been partners in the local store but Mr. 
Quinn took over the establishment upon the 
death of Mr. Volger. 
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John S. Ernsting, manager of the Em. 
sting Co.’s store, has been elected a di. 
rector of the Merchants’ Association, 

Julius Rein, who has conducted a jewel 
store and pawn-shop at 724 Sth St. fo 
some years, is running an auction sale 
preparatory to retiring from business oy 
account of ill health. 

Alonzo Jessop has been in Los Angele 
attending the convention of optometrists 
and also the International Rotary Conyen. 
tion. R. T. Gardner was another local 2. 
tendant at the former gathering, 

A voluntary petition in bankruptcy has 
been filed by Edward Sanders, who formerly 
conducted a jewelry store and pawn.-shop 
at 748 Sth St. He gives his indebtedness 
as more than $20,000, with no available 
assets. His stock was sold at auction 
several months ago for the benefit of his 
creditors, 

Prior to his departure for England, where 
he is to be married, Cecil Shipman, foreman 
of the jewelry manufacturing department 
of the J. Jessop & Sons’ store, was tendered 
a dinner by the company, with all the em- 
ployes as guests. At the dinner, given at 
the Hotel San Diego, a specially printed 
menu card was used, with trade and shop 
names attached to-all the articles of food 
listed. A chest of silver, a mantle clock 
and a bronze bowl were presented to Mr. 
Shipman, who plans to return here with 
his bride about Sept. 1. Incidental to Mr. 
Shipman’s departure a group photograph 
was taken in front of the Jessop store, show- 
ing the members of the firm and all of the 
staff of employes who were on duty at the 


time. 








Pacific Coast Notes 


L. H. Service & Co. have moved into a 
new store at the corner of Alliston Way 
and Shattuck Ave., Berkeley, Cal. 

Raymond Bangle, 402 Georgia St., Vallejo, 
Cal., has disposed of his optical business 
at that address to R. H. Jackson. 

George Briggs, retail jeweler of Sa 
Diego, Cal., has sold out to M. W. Wiard, 
who has already taken possession. 

R. N. Hathaway, of Webster & Hatha 
way, 1141 5th St., San Diego, Cal., has sold 
out his interest in the business to John H. 
Webster. 

L. Hoffman, who has opened a jewelfy 
repairing store at 6560 Hollywood Boule- 
vard, Hollywood, has selected the name 
“Leon” for his establishment. A_ contest 
was held for names to be submitted, 4 
“Leon” was the name selected. : 

R. L. Cole, watchmaker and jeweler # 
Glendale, Cal., has announced that he § 
succeeding A. E. Dodd in business at | 
E. Broadway, and is making plans for ef 
larging and remodeling the store. Mr. odd 
is remaining with the business for the tim 
being. 

George H. Stieglitz, of 5517 College Ave. 
Oakland, Cal., is reported to he in financ# 
difficulties. He has assigned, for the bene: 
fit of creditors to A. V. Davidson, manage 
of the National Jewelers Board of Tf 
The stock and fixtures have been advert 
for sale. Assets are estimated at $1,000 4 
liabilities at $2,100. 
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Stanley J. Beard, of Mayer & Weinshenk, 


has just returned from his southern trip. 

The family of S. H. Friend has gone to 
the Yosemite for their vacation. Mr. Friend 
will join them there later. 

W, J. Whitney, former manager of the 
silver department of Shreve & Co., has re- 
turned, after spending two years in the 
Orient. 

Theodore Huggins, general manager of 
A. I. Hall & Son, has arrived from a visit 
to New York, Philadelphia, Providence, 
Boston and Chicago. 

Thomas De Donato, who is holding an 
auction sale at his retail jewelry store, 262 
Columbus Ave., has advertised that he is 
retiring from business. 

Harry Friedman, retail jeweler of Phoe- 
nix, Ariz., arrived early to attend the Shrine 
convention. Mr. Friedman expects. to make 
a stay of some duration here. 

Jess King, who belongs to the drum corps 
of Islam Temple, was called on to devote a 
large part of his time to welcoming visiting 
Nobles, as he belonged to the reception com- 
mittee. 

George Buhn, a leading jeweler of Boise, 
Idaho, was one of the first Shriners to 
reach this city for the national convention. 
He was accompanied by Mrs. Buhn. They 
motored here from Boise. 

Retail jewelers visiting San Francisco re- 
cently included: Louis Koberg, Healds- 
burg; Ralph Beland, Fresno, accompanied 
by Mrs. Beland; Ernest Mueller, Eureka, 
and W. E. King, Stockton, Cal. 

Alfred Nathan, formerly with Henry 
Baschkopf, New York, has been spending 
some days in San Francisco. He is here 
representing Katz & Ogush, Inc., of New 
York. Mr. Nathan is taking his usual 
Coast trip, being headed north. 

While in New York, Theodore Huggins, 
general manager of A. I. Hall & Son, was 
elated to observe the vogue for all things 
Russian. He said: “This movement will 
be of great benefit in furthering our Decem- 
ber birthstone—Russian Lapis campaign.” 

_ Many congratulations on her recovery 
Irom a serious illness have been showered 
on Mrs. J. C. Wallace, a very popular mem- 
ber of the staff of the International Silver 
(o, who is now back at her desk, after be- 
ing in the hospital for several weeks. 
_Harry R. Knickerbocker, who has been 
identified with the jewelry business for a 
number of years and has heen connected 
with some of the best houses in Chicago and 
San Francisco, will leave to cover the Pa- 
cine Coast territory after July 4th for W. 
E. Graves, 140 Geary St. 

J. H. Spiro, 704 Market St., has re- 
turned from a business trip to New York 
on which he was accompanied by Mrs. 
Spit. While in the east, Mr. Spiro laid in 
a large supply of merchandise. Both Mr. 
and Mrs. Spiro enjoyed the trip and they 
left just before the hot spell. 

P.B. Noyes, president of the Oneida Com- 
munity, Ltd., was met in Los Angeles by 
Horace H. Allen, Coast manager for the 
ee: Together they reached San 
ee on June 5. Mr. Noyes left on 
€ evening of the 10th to continue his trip. 
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He is returning home via Portland, Ore., 
and Seattle. 

At a meeting held in this city of the di- 
rectors of the Wholesale Jewelers’ & Silver- 
smiths’ Association on June 9, it was de- 
cided to recommend that the jewelry houses 
close for the entire morning on the day of 
the Shrine parade, June 13. One of the 
earliest Shriners to reach San Francisco for 
the convention was Philip Wolman, Los 
Angeles jobber. 

Miss Ruby Cooley, of A. I. Hall & Son’s 
staff, has been nominated a candidate for the 
Good Will Delegation of the American Com- 
mittee for Devastated France. The neces- 
sary votes to elect Miss Cooley are stated 
to be coming in very fast. Votes cost $10 a 
hundred and the money is used to provide 
French war orphans with much-needed food 
and clothing. 

The San Francisco Rotary Club has made 
arrangements for the welcome of Rotarians 
expected to stop here, en route to their 
homes, after the close of the international 
convention of Rotarian clubs in Los Angeles. 
A series of luncheons, sightseeing tours and 
entertainments has been arranged. Constant 
J. Auger, 178 Geary St., the jeweler-Rota- 
rian of this city, is chairman of the recep- 
tion committee. 
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All road men of the Klein Bros. Co. have 
made arrangements to resume road opera- 
tions the week of June 19. 

I. Oppenheimer, of Oppenheimer & Co., 
has left for the northwest in the interests 
of his diamond business. 

Clifford Miller was the host to a bridal 
party Tuesday evening, June 13, at the Ft. 
Mitchell Country Club, where ‘golf, tennis 
and bridge preceded a buffet luncheon. . 

Salesmen for Wallenstein, Mayer & Co. 
report much better business from all of their 
territories, and in the south the conditions 
are again becoming normal, customers now 
buying their usual Fall requirements. 

The Charles D. Baker Co. has been con- 
gratulated upon the success of a recent trial 
at devoting special weeks to wedding and 
graduation gifts, making large window dis- 
plays during both weeks. Other jewelers 
were among those who congratulated Mr. 
Baker upon the move. The June business 
in gifts for graduates and brides has been 
unusually profitable for jewelers this year 
and all retailers have gathered their share. 

Benjamin L. Cooper, Pleasant Ridge, 
waived examination when arraigned before 
United States Commissioner Gregory on a 
charge of blackmail Monday, June 12, and 
he was bound over under $10,000 bond for 
action by the Federal grand jury. Cooper 
was arrested on complaint of Edwin Geb- 
hardt, Cincinnati jeweler, who charges he 
attempted extortion by means of a series 
of blackmail letters, signed “The Silent 
Seven.” Cooper threatened harm to mem- 
bers of Gebhardt’s family unless $5,000 was 
paid. In default of bond he was sent to 
the Hamilton county jail. 
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Daniel & Co., Alhambra, Cal., have closed 
out its jewelry business at 218 W. Main 
St 


CIRCULAR 




















TRADE CONDITIONS 
Trade with both the wholesale and retail jewelers 
of this city during the past week or two has been 
very good and in fact has shown some improve- 


ment over last year. May was a splendid month 
and June also is showing up well. The retailers 
say that their local trade, as well as their out of 
town, trade has been quite active. They are look- 
ing for a very good business the rest of the 
Summer. 





George C. Ridgeway, local optician, has 
returned from a business trip to Indianapolis, 

Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., will assist other business men 
of that town in holding a first-class racing 
meeting late in August. Some large purses 
will be offered. 

I. Gans, formerly head of I, Gans & Co., 
wholesale and retail jewelry company here, 
which was sold some years ago to Raphael 
Bros., who has been in bad health for sev- 
eral months, is now greatly improved. 

Philip Raphael, president of the Raphael 
Bros. Dry Goods Co., wholesale and retail 
jewelers of Upper Ist St., is confined to his 
home here with a sprained knee, which he 
sustained while playing a game of golf at 
the Country Club. 

The term of E. A. Rhodes as postmaster 
at Chrisney, Spencer county, Ind., will soon 
expire, and then Mr, Rhodes will devote all 
his time to his retail jewelry store, which 
he has conducted for a number of years. 
He is one of the oldest jewelers in central 
Spencer county, 

Several stores in towns in southern In- 
diana, southern Illinois and western and 
northern Kentucky have been broken into 
recently and in many instances jewelry and 
clocks have been stolen. In most of the 
cases the robbers made* good their escape. 
A few nights ago two men, confined in the 
Webster county jail at Dixon, Ky., charged 
with the theft of a large amount of jewelry 
from a store at Clay, made their escape by 
breaking the lock on the jail door and noth- 
ing has been heard from them since. A 
search is being made for the men. 

Reports from Hazleton, Ind., and Decker, 
Ind., are to the effect that there is consider- 
able activity among the mussel shell camps 
along White River this Summer and a good 
many shells are being obtained and shipped 
to the various pearl-button factories in 
southern Indiana and southern Illinois. The 
men who dig the shells are paid good wages, 
and, in addition, they find a valuable pearl 
from time to time, and this makes the game 
worth while. Button factories are expected 
to keep fairly busy for the balance of the 
season. 

Theodore Bitterman, of Bitterman Bros., 
and other retail jewelers of the city, are 
taking an active part in the Chamber of 
Commerce program here for the coming of 
the year, which calls for many new things 
for the city. One of the things the local 
body is interested in is the construction of 
a bridge across the Ohio River at this place 
that will cost several million dollars. The 
State legislatures of both Indiana and Ken- 
tucky will be called upon to furnish the 
money for this proposed bridge and the Fed- 
eral Government also may furnish some of 
the aid. 
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other than Jewelry 
but adaptable 
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T HERE are many 

articles sold by 
the retail jeweler 
which sre useful at 
all times of the year but which if prop- 
erly advertised during the Summer season, 
can be called to the attention of the pur- 
chasing public in such a way that their 


Summer Time 
Gift Selling 


IFTS 


that they are indispensable in Summer as 
well as in Winter, can profit thereby in 
the increased sales which his tactful sug- 
gestion to prospective customers and his 
newspaper advertising will suggest, Proper 
crystal ware sets for serving iced tea are 
of course in demand at this season, 
Summer days and evenings are fan time 

















Groupe No. 124—pDAINTY COPPERWARE ENGRAVING ON CRYSTALWARE VASES 
(See text on page 125) 


special adaptability for the Summer months 
will strongly appeal to respective purchas- 
ers, and thus sales will be increased. Jewel- 
ers, of course, know this, but in the 
general course of their day by day busi- 
ness they often overlook the opportunity 
which might otherwise be turned to profit 
by making a special appeal along this line. 
As the Summer months advance, after- 
noon teas become popular in most com- 
munities and the hostess, in order to prop- 
erly care for such occasions, must of 
necessity, have the proper equipment for 
serving her guests. While an afternoon 
tea is associated in a way with indoor 
entertaining, it is equally as well adapted 
to a Summer day with guests gathered on 
a porch or under a shade tree upon a lawn. 
The serving of tea on such occasions is 
always a delight to those who attend such 
functions. Afternoon tea sets are, there- 
fore, as essential in the Summer time as 
in the Winter because, while all may not 
desire a cup of hot tea at such a time, 
there are many who find that the cooling 
after effects are much greater than when iced 
tea is provided. With the afternoon tea 
set, bread and butter plates and berry 
bowls, lemon plates and cake dishes are 
always in demand and the retail jeweler 
who advertises the fact that he has a sup- 
Ply of these articles which will meet with 
the approval of the most discriminating 
ostess and who calls attention to the fact 


wherever social gatherings are held and 
since there is always demand for beautiful 
fans, the jeweler should not overlook the 
opportunity to call attention to the fact 
that his stock provides excellent selection. 
A dainty fan always makes an acceptable 
gift and there are so many attractive de- 


to adeweler’s Stock 





Summer time is the chosen period for 
automobilists who tour the country in their 
cars, camping when night overtakes them 
and going on the next day enjoying other 
sights in different sections of the country. 
The jeweler who is prepared to meet the 
requirements of automobile tourists will 
find that by advertising this fact that he will 
increase his trade in the number of articles 
which naturally are to be found in the 
gift section of the jewelry store and which 
are essential on such trips. He can sug- 
gest thermos bottles, chafing dishes, camp 
equipment in the way of table supplies such 
as knives, forks, spoons, etc., toilet .articles 
in neat leather cases and many other things 
which the automobilist will find indispen- 
sable on such a trip. The fad for making 
automobile trips is increasing each year and 
the wide awake jeweler who will avail 
himself of the opportunity thus afforded 
and be ready with the necessary articles, 
will find that his gift department will in- 
crease very materially. 

There are also many opportunities dur- 
ing the Summer months for supplying 
favors for dances which the jeweler can 
utilize by unique offerings of this kind which 
will appeal to the discriminating hostess 
who is looking for something out of the 
ordinary for such occasions. 

Attention has been called in this de- 
partment from time to time, to various 
articles and illustrations of these articles 
have been shown which are adaptable to 
the gift department of the retail jewelry 
store. These suggestions have been taken 
up by many jewelers throughout the coun- 
try as indicated by letters which are con- 
stantly reaching the office of THE JEWELERS’ 

















Group No. 125—prESSED CRYSTAL ROSE BOWLS REPRODUCING OLD ENGLISH STYLES 
(See text on page 125) 


signs on the market at the present time 
that the jeweler can make a most attrac- 
tive showing of these articles and can in- 
cidentally suggest that they are most ap- 
propriate as well as handsome gifts. 

A few years ago it would have seemed 
strange to see a woman carrying a walking 
stick but now it is no uncommon sight to 
see not only swagger sticks but regular 
walking canes in the hands of our 20th 
century women and this vogue is sure to 
spread from the larger to the smaller cities. 
The jeweler who is prepared to supply the 
demands will be in a position to take care 
of this kind of business. 


CirCULAR from manufacturers who write 
that they are receiving inquiries from dif- 
ferent parts of the country. It is a desire 
that the gift department be made as service- 
able as possible and subscribers to THE 
JEWELERS’ CIRCULAR are invited at all times 
to offer suggestions which will help in 
carrying on the work. The object of this 
department is to offer suggestions and very 
often the retail jeweler will have a thought 
which will be of value to others conducting 
gift departments. Through the gift depart- 
ment of THe JEWweLers’ Circurar, these 
ideas can be circulated to other jewelers 
much more often than at conventions. 
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E glint and fire, the harmony in each 

7 graceful pattern by Libbey, is not the 

| Py | , work of the moment, but secured 
| through a long process of evolution. 


In fact, Libbey craftsmanship dates back to 
1818—always originating, always leading, 
until today every specimen of cut glass or 
engraved crystal of Libbey make is dis- 
played with particular pride in better shops 
and homes throughout the nation. 











The Libbey Glass Manufacturing Co., Toledo, Ohio 


New York Salesroom: 200 Fifth Avenue Mr. K. P. Lockett in charze 


Write for a quantity of our 
attractive pamphlets to be 


sent to a select list of your 
. patrons, They are furnished , 
ia, without cost or obligation. 
b 


Makers of Finest Cut Glass and Engraved wey Crystal Since 1 818 
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Hints for the Dealer Conducting a Gift Department ~ 














Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 
suggest articles which they desire to -see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published im this department and additional infcrmation given upon request whenever 


the data is available. 


E have, from time to time, advocated 
that jewelers urge the sale of crystal 
flower vases to those sending flowers, 
thereby perpetuating the memory of the 
gift, through the more durable cut crystal 
flower vase attending the gift. A further 


her Summer cottage. A complete line of 
glassware of this style may be secured 
for every occasion. . 

In the last issue were shown the peculiar 
kind of decoration in the manufacture of 
crystal ware showing how bubbles were 





~*~" Group No. 126—EXCELLENT EXAMPLES OF THE CRYSTAL CRAFTSMAN’S ART 


suggestion along these lines is offered in 
Group No. 124 where beautiful copper 
wheel engraved crystal vases are shown. 
These would make a very handsome addi- 
tion to a gift-and if it is to a fiancee it 
would be a nice way for a young man to 
contribute toward the furnishing of the 
future home. These pieces are such as 
would grace any room and the very kind 
of crystal ware that the young ladies of 
today are enthusiastic about. In the daily 
newspaper advertising, which the jeweler 
undertakes, he might profitably use just 
such an illustration as this with the cap- 
tion “Make your floral offerings a per- 
manent memory.” 

Following along the same lines is another 
suggestion that might be used in a 
jeweler’s local advertising “When buying 
her roses, send her a rose bowl.” Those 
shown in Group No. 125 are inexpensive 
ware, patterned after old English designs, 
reproduced in a high type of pressed glass 
and for Summer cottages are most useful. 
A person will not want to deplete a city 
home and usually wants less expensive 
things in a Summer home, therefore, these 
pieces are desirable for the present trade. 
These goods are on the same lines as those 
shown in the issue of May 24, which de- 
picted ware for the ladies’ ‘toilet table in 


placed in the glass during its process of 
manufacture. These articles are made in 
many shapes. In Group No. 126 is shown 
another most attractive and unusual form 
of decoration in the manufacture of glass. 
This is shown in the candlestick and the 


/ 
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-in the illustration feferred to. 


‘is a necessary part. 
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and reheated many times and covered with 
additional glass after it is worked up into 
many fancy shapes, such as the two shown 
A further 
illustration of the dewdrop idea is shown in 
the small candlestick in the center, En- 
gravings on these pieces are lightly 
treated, though very artistically, as it would 
be a pity to have so much engraving on 
such productions that the engraving would 
detract from the artistic work. 

With the Spring and Summer seasons 
naturally comes far greater use of salads, 
and the attendant need for salad bowls, 
mayonnaise bowls, etc. China decorators 
are not behind in presenting attractive 
items of this kind and nothing can be 
handsomer than a gold encrusted salad 
bowl with mayonnaise bowl and ladle to 
match. Such articles as these are shown 
in illustration No, 127 at either end of the 
group. For afternoon tea the cake plate 
The center plate 
shown in this illustration is made for this 
purpose and is also handsomely gold en- 
crusted. The design is bold and withal 
artistic. The other two plates on either 
side of the cake plate may be used for the 
same purpose and are equally decorative 
and attractive in their appearance. These 
are the kind of handsome gifts that will 
appeal to those seeking to celebrate anni- 
versaries, and for such purpose would be 
most appropriate and would be most 
eagerly accepted by the recipient. 

Following the same line of thought it 
is pointed out that the garden products 
are more in vogue at this season of the 
year and that the sale of such receptacles 
must of necessity be larger in a jeweler’s 
store at this time. We therefore show 
other necessary pieces that go with the 
season. Group No. 128 shows gold en- 
crusted crystal ware in pieces made. for 
celery, lettuce, mayonnaise dressing, bread 
and butter plates and a cracker and cheese 
dish, or what may be used as a cracker 
plate. At an informal luncheon, cheese 
often forms an important part when garden 
stuffs, such as celery, radishes, lettuce and 
watercress are part of the menu. All these 
viands look so much better when served in 
attractive dishes and even pickles have been 
served in tall footed comports, thereby add- 

















Group No. 


comport on either side of the picture, 
which are reproductions of old Venetian 
glass and crystal ware after the style con- 
sidered the finest of fine Murano products 
in the days: when Venice reigned supreme 
in the manufacture of fancy glass. This 
glass is made most ingeniously by the 
arrangement of different colors of small 
glass rods attached to the glass when first 
starting its manufacture. It is then twisted 


127—ARTISTIC GOLD ENCRUSTED 


DECORATIONS ON CHINA 


ing the graceful shape of the comport to 
the decoration of the table. If a jeweler 
will remember these things and mention 
them during the visit of a prospective cus- 
tomer he may, many times, increase the 
sale and induce a patron to spend more 
money than was originally intended. This, 
of course, is good salesmanship. The deco- 





_ (Continued on page 127) 
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Cut 
Crystal 





PpOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
products enjoy a national reputation. Note the above “Table Service.’” ‘The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut “Pershing’’ flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10. 


H. C. FRY GLASS COMP ANY, Rochester, Pa. 
































HAWKES 





You'll have no competition on this g 
splendid line of seven 


HAWKES FRENCH 
DRESSING BOTTLES 


HESE charming bottles combine practicability with un- 
usual beauty. They are both containers and mixers—a 
patented feature (Patents 46500 and 11881 72) which elim- 
inates competition. This is the most popular piece of table- 
ware that has been placed on the market in years. Simply 
show it and the sale is made. The housewife can not resist it. 
In seven good shapes, with engraved designs gold decorated; 
and engraved with sterling silver tops. Retails at from $2 to 
$6. Write for complete information. The Summer months 
are the best selling season for salad ware. 


T. G. HAWKES & COMPANY 


Corning, New York 
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Hints for the Dealer 





(Continued from page 125) 
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rations on the pieces are very well executed 
designs and gold encrustations. 

In spite of prohibition, the number of 
concoctions that have been invented, calling 
for the use of stemware, 1s astounding. 
Goblets of all shapes and colors are called 
into service, cocktail glasses, wine glasses 
and even liqueur glasses with stems, are in 
favor, as well as cups which may also be 
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Decorative Arts in the United States 





N his “Creators of Decorative Styles,” 
Walter A. Dyer, thus describes the rel- 
ative position of the United States in re- 
gard to the decorative arts in 1917 (the 
year of publication). 

“Learning for its own sake, pure culture 
and erudition, are not held in as high esteem 
in America as in some of the European 
countries. The American mind, as a rule, 
is utilitarian in type. It desires to know 
why it learns what it learns, to what use 

















Group No. 


128—cGoLp ENCRUSTATIONS ON CRYSTALWARE 


(See text on page 125) 


used for other purposes such as custards, 
The tumbler, of course, is in daily demand 
and can be made a profitable stock for a 
jeweler, The advantage of carrying stem- 
ware in any pattern or design or in fact 
all glassware for domestic use, is that the 
breakages are so frequent that a jeweler 
will have constantly recurring orders to 
keep the full number complete, so that a 
housewife will have sufficient to go around. 
Those shown in Group No, 129 are of a 
translucent glass with a creamy opal hue 
and are most attractive. When set on a 
table at a luncheon or dinner they usually 
call for silent admiration on the part of 
the guests and add to the enjoyment of the 
meal. This is the age of colored glass and 
the jeweler should consider such lines so 
as to have a variety to offer his customers 
and thus successfully compete with his arch- 
competitors--the department stores and the 
gift and art shops, 


Lamps and candlesticks are always a vogue 
and such as are shown in Group No. 130 
are most artistic items of* metal with the 
subdued coloring of the polychrome. It 
will be noticed that these candlesticks are 
fitted with electric candles, the imitation of 
the candle being made in faithful reproduc- 
tions of wax candles with the wax dripping 
down the sides. The lamp, as will be seen, 
has a handsome stand and silk shade with 
heavy fringe. For wedding gifts or presents 
for other occasions, such as presentations or 
anniversaries, these are most acceptable. A 
Stock of this class of ware is not only good 
stock, but during the time that they are 
offered for sale make a handsome decoration 
ma store, 

The attractive appearance of the store 
may induce an extra sale. 


it may put its learning. The average 
American reader demands some practical 
raison d’étre for any work which purports 
to be a study or analysis or investigation 
in a field that does not obviously touch the 
manifold interests of his daily life. * * * 
“Of late years Americans have been 
taking a more general and studious interest 
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‘ worth-while, 
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by those who are best qualified to judge. 

“The first step in this movement, for it is 
a movement, was the vogue for so-called 
American Colonial furniture and its accom- 
paniments which spread over the country a 
few years ago and which has not yet spent 
its force. Collecting of the antique became 
a fad, and manufacturers responded to the 
demand by the production of more or less 
accurate adaptations and reproductions. 

“The vogue served a good end. It started 
popular taste in the right direction, and we 
have now begun to look further and deeper 
for something still better. Gradually we 
have been getting better educated, * * * 
The thing has come upon us rather rapidly, 
and the time seems to have arrived to give 
a little more thought to the fundamental 
truths involved. The furnishing of a home 
is too important and permanent a matter 
to be hurried through lightly. We need 
something better than the hasty advice of 
a sales clerk. And since the American 
pocketbook is involved, the average Ameri- 
can will not fail to see the value of a sound 
basis for discrimination. 


“What is style? What is significance? 
What are the distinguishing features of 
various styles and periods? By what 
standard shall we judge of excellence? Is 
all this talk of styles and periods the mere 
chatter of a pseudo-artistic cult, or does it 
in any way vitally concern us?” 

What a lovely opening this would make 
for a silversmith to introduce his topics on 
last-a-life-time-and-then-some 
sterling silver tableware, for the average 
American home. We cannot recommend its 
use, however, just in those reprinted words, 
for Author Dyer might object. But the 
idea can be expressed in a different selection 
of words, the same sentiment clothed in 
other word decoration. Dyer is talking 
furniture, you are talking silver ware dis- 
play on his furniture. The idea is to all 
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in that branch of decorative and applied art 
which is chiefly exemplified in the decora- 
tion and furnishing of their homes. Popu- 
lar taste has been improving. The American 
householder has begun to demand some- 
thing better than the builder’s archtecture 
of a generation ago and the ready-made 
hodge-podge which filled the homes of that 
period. And in looking for that better 
thing, we have begun to appreciate the fact 
that there are things worth knowing about 
the styles that have stood the test of time, 
the merits of which have been recognized 


talk in the same strain and get it into the 
public ear that it is not a question of “fur- 
nishing a house” but beautifying the house 
interior with things that not only are in 
fine taste and please the eye, but in pieces 
that will last well into the next generation. 
A house decorated so that each year it 
satisfies the eye and “grows on you”; a 
house that will endear the children, assist in 
the formation of a taste for beauty and for 
the remainder of their lives will remain a 
beautiful memory of a loved and refined 
home. 
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Push Sales in Your Glassware Dept. 








Your Profits Are Big—Double Your Sales 


The cut illustrates only one of the many items in this 
Gold Encrusted Line. 


We list and carry in stock the largest and most complete 
lines of High Grade Cut Etched and Gold Encrusted 
Patterns for the 





Jewelry and Art Shop Trades 





Write for illustration of our New Designs 


United States Glass Co. 


General Offices and Salesrooms: 


Branch offices Cor. 9th & Bingham Sts. PITTSBURGH, PA. 





Gold Encrusted 


in all the 


large cities 
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| Maddock ¢ Miller 
| Whe House of Stock’ 
54 Murray Street 
New York 
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Historic Treatment of Ornament 
A* extremely useful work for the student 
of ornament is the recent publication 
by Professor Hamlin, entitled “A History 
of Ornament.” His many years teaching 
at Columbia University give him an invalu- 
able insight into just what is the most prac- 
tical system of placing the subject before a 
class of students. His simple disposition of 
the complex subject of ornament historically 
treated is set out in his introduction and 
well worth repeating in these columns. He 
paragraphs the matter thus: 
“Meaning of History—Decorative design 
appears at first sight to be so entirely a 
matter of the designer’s unhampered fancy, 
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have prevailed in different countries at dif- 
ferent times, and are designated usually by 
the names of the peoples who have prac- 
tised them and by the age, century, period 
or reign in which they have flourished: as, 
for example, the Roman Imperial Style, 
the French Gothic, Italian Early Renais- 
sance and American Colonial Style, etc. 
Each historic style is seen to have passed 
through the successive stages of infancy and 
early growth, maturity and decline, after 
which it disappears, usually giving place to 
a new style, either derived from some other 
civilization, or growing out of the declining 
style by the introduction of some new germi- 
nant principle of design. Of the great vari- 
ety of ornament-forms produced in any one 




















Group No. 120—ELECTRCLIER AND CANDLESTICKS CF METAL POLYCHROME DECORATIONS 
(See text on page 127) 


that a history of the art might seem an 
impossibility; for how can there be a his- 
tory of millions of independent, unrelated 
fancies? But as a matter of fact no de- 
signer is or ever has been wholly free. In 
the first place, he knows but an infinitesimal 
fraction of the world of possible decorative 
forms—those, in short, which he has been 
taught or has seen, or has learned by ex- 
periment. He is hampered by the traditions 
of his art, by the taste of his age and the 
demands of the market, by the tools and 
materials he uses, by his own mental and 
artistic limitations. By reason of common 
limitations and environment, the designers 
of any one place and time tend to work 
alike in certain respects, and those character- 
istics which are common to their work con- 
stitute the style of that time and region. 
The history of ornament is, then, the record 
of the origin, growth, decay, succession and 
inter-relation of the various styles of decora- 
tive design. 

_ "The Historic Styles —‘Style’ is distinct- 
lve character or quality. The historic styles 
of ornament are the distinctive ways, meth- 
ods and systems of decorative design which 


period, a few find favor and are constantly 
peated, while the others disappear. . . . 
The historic styles are phenomena of growth, 
of racial and epochal environments, not sud- 
denly occurring phases due to chance. No 
man and no coterie of men can create a real 
and living style; for style depends not alone 
upon the designer, but also on his inheri- 
tance and environment. . . . 
“Prehistoric, Primitive and Savage Orna- 
ment.—It remains to consider briefly the 
relation to historic art of those early forms 
of ornament which were produced before 
the dawn of the historic cultures, as well as 
of the ornament of savage and barbarous 
peoples that have remained outside the cur- 
rents of modern civilization. So far as the 
arts of the cavemen of the palzolithic and 
neolithic ages are concerned, there is no 
traceable connection between them and the 
earliest historic civilizations—those of Egypt 
and Chaldea; the intermediate links have 
perished absolutely. With regard to savage 
ornament, the fact that it is contemporane- 
ous with civilized and even modern cultures, 
makes possible an influence with the latter 
upon the savage art which establishes cer- 
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tain occasioned resemblances between the 
two. But there is no evidence as yet dis- 
coverable of the unaided development of 
savage art into civilized and progressive art. 
The essential character of savage art is that 
of arrested development. Primitive 
ornament, on the other hand, is ornament in 
the earliest stages of its development. , 
Primitive ornament is frequently uncouth, 
while savage ornament is often highly elab- 
orated; but the latter has ceased to advance, 
while primitive ornament often reveals the 
promise and potency of indefinite life and 
growth. The one is a dwarf, the other an 
infant. 

“Six Propositions—The history of art 
seems to bear out the following proposi- 
tions: (1) The earliest known _ historic 
ornament belongs to civilizations already 
well advanced. (2) The primitive origins 
of this earliest known historic ornament 
have yet to be discovered and identified. 
Prehistoric remains in Egypt are being 
studied, and have thrown some light upon 
the earliest stages of art in that most ancient 
of known civilizations; but the problem has 
not yet been by any means fully solved. 
(3) Savage or aboriginal ornament has 
never yet — known to develop unaided 
into a civilized and progressive art. (4) 
The ornament of every historic style is 
found to be chiefly derived from that of 
some older civilization, until we reach back 
to the earliest historic art of Egypt and 
Chaldea, beyond which its sources have not 
yet been traced. (5) Each historic culture 
has imposed upon the decorative art thus 
inherited or borrowed a development and 
form of its own, either by blending with 
the borrowed forms others of its own inven- 
tion, or by progressive modifications of de- 
tail, or by both together. (6) In these 
modifications of the imported or inherited 
ornament-forms, their original use and sig- 
nificance are in time lost sight of or ignored. 
Magical forms become mere symbols, sym- 
bolic forms mere ornament; and structural 
forms are applied where the construction 
does not demand them, so that they become 
in time motives of architectural decoration 
pure and simple.” 





A large amount of space at the Palmer 
House, Chicago, has been sold out as dis- 
play space for the big exhibition of the 
Gift and Art Wares Association which is 
to be held the second week in August. 
Nearly 200 lines are now assured represen- 
tation in the display booths when the doors 
of the exposition are thrown open. Buyers 
from all parts of the United States have 
been writing in with reference to space and 
many have made arrangements to attend the 
great show. W. C. Owen, president of the 
association, who has been presiding over 
the weekly meetings at which arrangements 
for the exhibition are gradually being com- 
pleted, declares that the success of the pro- 
ject so far is beyond all their expectations. 
While there is space left, there is reason to 
believe, he says, that there will be a short- 
age of it between now and the time the ex- 
position opens. Among the new lines are 
Kulpahroma of New York, candle and 
candlestick specialties; W. S. Day, Spring- 
field, Mass., gift novelties; L. Wood Myers, 
Springfield, Mass., leather goods; Hurd, 
dealer in fine stationery and others. 
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Posed by 
Ruth Roland 


Letty Bead 


= Vaal 
and irdles 


—are made to match, in beautiful 
silvertone colors. 

“Betty Beads’ are the vogue. Girls 
buy two strands of harmonizing colors 
and knot them together. 

They are the snappiest dress acces- 
sory of the year. 

Send your order to-day. We ship 
immediately with selling helps. 


Necklaces retail $1.00 each 
Girdles retail $5.00 each 


Sold only to the retail trade. The 
genuine identified by this tag attached 
to each strand. 





he tty ead | 
‘ Necklaces 





BETTY PRODUCTS COMPANY 


HARTFORD 37 Edwards St. CONN. 


New York Office 
Condit & Rattey, 9-13 Maiden Lane 


Gold Encrusted Glass 


Ideal Items 
for the 
Gift Shop 


and Jeweler 










Every piece is 
carefully selected, 
and decorated 

pure coin. gold. 


Send for 
Catalogue 




















George W. Murphy 


| Factory and Offices: 


Hawley, Pa. 









| ¥ No. 60/3385. 9 oz. Goblet 



















































Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of 
being incorporated into the decorative schemes of the 
best homes. The designs are rich though conserva- 
tive, and the colors and finishes are appropriate. 


Book-Ends 
Candlesticks 
Boxes 
Desk Sets 
Lamps 


Panels 







Fruit Bowls 


CHARLES HALL, Inc. 


18 West 23” Street, NewYorkCity 
Works - Springlield, Mass. 









































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
JEWELERS’ CirCULAR regarding any advantageous 
device or plan which they are utilizing in cen- 





nection with their business 





























Preparing for Summer Vacation 


Business 


Written Expressly for The Jewelers’ Circular 




















ARE indeed is the town that does not 
have “Summer business” to .some ex- 
tent—that is, an influx of Summer vaca- 
tionists bent on getting a great deal of 
pleasure out of a few days or weeks of 
leisure. All over the nation the season of 
camping, cottaging and Summer sojourning 
is about to begin. The progressive jeweler 
will turn the fact to his advantage in 
greater sales brought about through it. 
The Summer resort trade in jewelry will 
run, of course, rather largely to a souvenir 
type of trade, but that is an encouraging 
thing. The dealer can readily turn the sou- 
venir hunting craze to channels that will 
mean lucrative business. ° 
Here is a window display that will help 
turn the trick. Emphasize by contrast the 
‘ shoddiness and uselessness of the old-time 
standard “souvenirs” such as were manu- 
factured by the trainload and sold to “Sum- 
mer folks” to be carted home and hid away. 
Get some of those old-timers—the cross- 
sections of logs, painted in gay colors for 
supposed use as ash-trays or match-safes; 
the agutlandish structures built of pink 
shells and plaster of paris with the name 
of the town lettered upon them; the scroll- 
sawed pin-cushion in varnished wood and 
pink velvet. Get enough of these things to 
fill a-section in the window. Then pick out 
of the stock some really useful, really beau- 
tiful small articles that will make pretty 
souvenirs. There are lots of them, such as 
bracelets, pins, lavallieres, links, studs and 
so forth. Over one display set a card read- 
ing: 
“These Were Bought for Souvenirs 
Once Upon a Time,” 
and over the other a card reading: 
“These Are Bought for Souvenirs Once 
for a Lifetime.” 
Other cards could read: 
“You Will Keep One of These 
Remembrances” 
and 
“One of These You Would Soon: 
Throw Away.” 


Here is a tip worth remembering—written 
from sad experience of Summer cottages. 
Rarely has this type of habitation a de- 
pendable timepiece. Usually the men folks 
carry their watches with them. The women 
as a rule have left theirs at home in safety. 
There is perhaps a shaky old alarm clock 
in the cottage and no one is ever sure of 
the time. Appeal to the vacation party be- 
fore it leaves home or after it reaches the 
cottage—according as you are located—and 
stress the clock question. 

A window display of neat, small time- 
pieces will be especially appealing if it car- 
ries a card something like this: 


‘ “To Have a Good Time, Have a Good 
Timepiece,” 
or 
“Vacation Clocks for the Summer 
Cottage and Camp.” 


Moreover, a little desk-clock will make 
a very desirable souvenir of the Summer 
trip and it will be profitable to remind the 
Summer visitor of that fact. A window of 
clock types suitable to that purpose can be 
made, with a placard: 


“Make All Time Remind of This Va- 
cation Time—Get a’ Souvenir Clock.” 


This souvenir business for the jewelry 
store can be promoted considerably by get- 
ting advertising space in the hotel and lead- 
ing restaurant menus and devoting it to 
this particular part of the business, 

3ut the display window must be depended 
on to catch the eye of the visitor who does 
not read the papers nor stop at the hotel. 
There are numberless ways of doing it, be- 
sides those mentioned. Here is another one: 

A display of pins suitable for keepsakes 
can be readily arranged, with types for both 
men and women. Always be sure the cards 
on display hook the goods to the Summer 
idea. For instance, use this wording: 


“Keep Fast the Memories of Vacation 
—A Pretty Pin Will Do It.” 


Or a window filled with gems in various 


“Summer 


settings can be hooked up to vacation with 
a suitable placard. 

sut do not forget, in the interest in new- 
comers entering the town for the Summer, 
that there are many others who are going 
out of it—old customers also on vacation 
bent. These, too, provide an opportunity 
for much extra business. For instance, it 
is readily possible to make up a “reminder 
window” devoted solely to setting forth 
ideas as to probable needs of the traveler, 
which should be filled before he starts. 

In this “utility window” there are many 
small articles in the jewelry stock that may 
be profitably set forth. For instance—tie 
clasps, studs, collar buttons and cuff-links 
for the men, traveling cases, lingerie pins, 
wrist-watches for the women. The jeweler 
going over his stock will find many more 
that he will put into this collection. Per- 
haps it will be silver pencils, or some other 
specialty he may have in hand, so long as 
it is useful to .a vacation traveler. 

This window, too, will call for'a carefully 
worded card, not too long. Thus: 

“On the Vacation Trip You Will Need 
Many Things—Buy Them Now.” 


And, of course, there is the old stand-by 
of Summer, the engagement and the wed- 
ding ring. Even this affords a new field 
when considered in connection with the va- 
cation season. How many a swain, being 
accepted by the “only girl’ at the nearby 
resort, will think of the local 
jeweler as. the source of supply for the 
ring? Many of them will if they have been 
given a forceful reminder just at the time. 
A window trim devoted to Romance in 
capital letters is the thing to accomplish 
that end. A display of diamond rings in 
this vacation series can well be topped by 
a neat card declaring: 

“Summer Is Romance Time and Ro- 
mance Lives Forever—As Our 
Gifts Do.” 

Newspaper advertising especially dwelling 

on these points can be prepareddman effec- 
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CRE SCENTFICALLY BUILT WAICILE J ¢ 

THE LAW OF AVERAGES 


HE law of averages governs everything. It governs the 

cost of your insurance; the expectant length of your life; 
the price you pay for everything you buy or sell, for what 
you eat, for every material thing of life; yes, and this law of 
averages reaches out into the civil and moral realms under 
which we live and gives us government and the personal status 
of our character as men and women. This law of averages also 
defines the intrinsic or hidden quality or value of a thing. As an 
example, here are two seven-jeweled watches, or three or 
four for that matter, made by different manufacturers. Being 
a jeweler, at first sight you might unthinkingly base the value 
of these watches on a par, one with the other, because each of 
them is a seven-jeweled movement. Then you put the glass to 
your eye and examine minutely each movement. You imme- 
diately begin to classify, to set one above the other in value 
because of better material, more careful workmanship, a 
superior design, until you put one watch at the top and say: 
“That is the ‘best’ watch; it is worth more money to the manu- 
facturer who made it, and to the man or woman who buys it 
from me.” You have used the law of averages—demonstrated 
it—applied it. And by its use you have discovered that the 
average called quality and value, in the factory of the manu- 
facturer who made your No. 1 watch, is higher than that of the 
others—that it isn’t the number of jewels which makes merit 
and worth but the average of workmanship, material, design, 
care, integrity in the whole movement of that No. 1 watch 
which defined its value. Build your business upon ¢his law of 
averages and you are going to have, if you have not already 
attained it, the most healthy and profitable business in your 
community. Business is mighty fine with us. Thank you. 


Quality First and Last and—an Honest Price for it. 


Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALTHAM 


THE WORLD'S WATCH OVER TIME 
Where you see this sign they sell Waltham Watches 


GIFTS THAT LAST 
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tive manner because of the wealth of human 
nature appeal that lies in the varied phases 
of vacation time. As a general thing these 
advertisements can almost all take the form 
of a gentle reminder. Take it for granted 
that the vacationist intends to get souvenirs 
—and dwell on buying the right sort. Take 
it for granted that there are things needed 
before starting the trip, and then suggest 
them. This type of advertising will be 
found most effective in bringing in vacation 
business. 





Cashing in on Summer Sports 





DURING the Summer time there is al- 
ways a great amount of interest in ath- 
letics. So if the jewelry store would secure 
a collection of the various medals and cups 
won by local athletes on various occasions 
and if the store would place these in its 
show windows with a card telling about the 
coming local athletic events and also telling 
about the folks who won the trophies on 
exhibition and the places where they were 
won, the window would have a great 
amount of interest for many people. 

Of course a great many jewelry stores 
have staged this sort of a window display 
but a new angle could be injected into the 
display by using window cards; suggestions 
follow : 


Think How Important 
the Jeweler Is to Sports! 


Every time there is a big athletic 
contest some splendid example of the 
jewelers’ art is put up as a trophy for 
the event. A cup or a medal is the 
usual reward offered to the winners in 
the big amateur sporting events. 

This store is proud of the fact that 
it has been intimately’ connected with 
the progress of sports in this com- 
munity for many years. 


MANY of the cups and medals 

which are now held by winners 
in local athletic events and which are 
highly prized by them, came from this 
establishment. And more of these 
trophies will come from this store in 
the future. 


EMEMBER the importance of this 

store in local athletic events if 
you are going to stage an athletic 
meet. Come in and consult us about 
the trophies which will be offered as 
prizes. We have a specialist to handle 
all matters of this kind—a man who is 
himself a sportsman and who is deeply 
interested in the progress of local 
sports. 


Come in the store and talk sports 
with this specialist. 
Come in the store NOW! 


Such inscriptions on a window card 
would be sure to attract a lot of attention 
and create discussion, particularly if it were 
shown in a window containing a number of 
trophies, 

And all the interest which would be 
aroused by such cards would, undoubtedly, 
help the ‘store. 
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The Sale of Silverware 











Resumé of an Address Delivered by F. S. Taggart, Before the 18th Annual Convention 
of the Minnesota Retail Jewelers’ Association April 20, 1922. 














A LARGE number of industries are built 
upon pleasing and appealing to the 
senses of people, but their appeal in nearly 
all cases is temporary, transitory and van- 
ishing in it’s use. In our particular case 
we are appealing to the sense of good judg- 
ment, appreciation, and recognition both of 
high quality and beauty of design in an em- 
bodiment of ever-lasting preciousness. 

It is only when we make the purchaser 
feel that the particular “sterling” product is 
desired and appreciated so much more than 
mere money, that a satisfactory sale is 
made. If this transaction is not so com- 
pleted, and the customer does not leave the 
store confident he would rather keep the 
article than have the money back, you have 
made a sale so far as the books go, but 
that is absolutely all that has been done; I 
am afraid that too many think that that 
is all that is necessary. A satisfactory sale 
establishes and creates a growing desire for 
and appreciation of high standards in “‘ster- 
ling,” which bring the customer and his 
friends back to the store again and again. 
They are the corner-stones upon which fu- 
ture business is built. Now this is possible, 
and a satisfied customer results only when 
the conditions of the sale are right. Those 
conditions are: first—that the sale must be 
one of quality and not price; that it must 
be a sale based upon knowledge by a com- 
petent salesman, and that the sale must be 
made to someone whose appreciative senses 
have been made sufficiently receptive to 
cause him to desire that particular article 
without regard to price. 

I think one of the evils that has crept 
into our industry, apparent on many sides, 
even in the advertising of both manufac- 
turers and retailers, has been advertising 
down to price. No retailer can expect his 
“sterling” department to show any healthful 
signs, if he puts it in competition with other 
articles on the basis of price. If he be 
foolish enough to do so in his store or his 
advertisement, then he should not complain 
if his “sterling” department is not satisfac- 
tory in any sense, because the minute that 
you sell “sterling” down in price competi- 
tion, you are depriving it of its chief value 
as a commodity and your chief point of 
sale. It seems a pity that in this industry, 
woven around one of the precious metals, 
there is such disregard of standards and 
values by those, of all men, who should 
know and prize them most. Look into any 
other trade and you will never find the 
manufacturers and dealers in the higher 
quality products, deigning to recognize in 
any respect, as a competitor, commodities 
of lower value, quality or price. And even 
when a manufacturer produces two or more 
grades—ever notice how carefully and par- 
ticularly he holds above all question but 
quality his high standard production? 

Everyone of you buy. when you buy for 
yourselves, largely upon the same theory 
as I am trying to show you you should sell. 


Knowing quality and value, or being con- 
vinced of them, you buy in preference at a 
higher price. You habitually buy up to a 
standard, and yet in your business you are 
constantly placing “sterling” in price com- 
parison with electro-plate, china, cut glass 
and all sorts of things in your store, until 
it is no wonder that the public does not 
know what “sterling” is, and even your 
salesmen wonder “why is sterling.” 

If we are to achieve a successful sale to 
an appreciative customer, that appreciation 
can never be acquired by bartering for a 
price, at the expense of quality, dignity or 
standard. You may hardly expect your 
customer to establish for you and for your 
merchandise a standard higher than you 
establish for it. Inferentially, it may be re- 
marked here, that to overcome those very 
conditions, many manufacturers of other 
commodities have found it necessary to pro- 
tect their standards and to advertise to the 
public what those standards are, in order 
that there may be no mis-selling on the 
part of the retailer. 

If we are to sell up to quality and to 
arouse the appreciative and receptive mental 
condition of a purchaser, we must start by 
establishing for him a standard. If he has 
a pre-conceived standard that is too low, 
that standard must be raised. If he have 
no standard at all, credit him at least with 
high standard. For this purpose, I would 
suggest the adoption, as a matter of princi- 
ple, of what might be termed the “sterling 
standard” for your stores. 

What I say, of course, is directed primar- 
ily to “sterling.” Its application in prin- 
ciple, however, applies to everything in the 
store, so when IJ say, set a “sterling stan- 
dard,” I am setting a standard that is the 
highest known for products in_ silver. 
Strange as it may seem, notwithstanding 
this word “sterling” is so little understood 
as applied to product in silver, its use as 
an adjective is broadly and generally known, 
and is always readily accepted when ap- 
plied to any of us. 

If the sale is to be a satisfactory one and 
the profit from it not only present but con- 
tinuing, we must have not only satisfac- 
tory goods, sold by a quality standard, but 
we must also create in the purchaser’s mind 
a definite and distinct desire to possess the 
particular article and a greater preference 
for that article than for the amount of 
money asked for it. 

The customer usually comes to us with 
no standards and with little or no knowl- 
edge. Retailers tell me that there is prac- 
tically no industry in the world where cus- 
tomers so frankly admit their ignorance of 
what they are buying. In nearly every 
other, a customer likes to show how much 
he knows and pretends to a greater knowl- 
edge than the salesman himself. Our pecu- 
Vane advantooe seems te be that we are 
tilling a field’ fertile for all the sug- 
gestions. 
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Crouch & Fitzgerald 


DRASTIC REDUCTIONS 


Jewelers Sample Trunks and Cases 




















Wardrobe Trunk 


In stock in rawhide bound finish. Two 
locks. Space will carry either one or 
two of the two stack cases. Four 
drawers for linen, shoes, etc. Clothing 
space for 5 suits, umbrella, etc. Ward- 
robe Trunk to carry telescope cases or 
boxes, to order. 


Formerly $187.50—Now $135.00 


Not including Cases 


Description 
folder 
mailed on 
application 


Regulation Three Case Trunks 


Formerly $116 to $138 
Now.... 85 to 95 


The Two Stack Case Regulation black leather Telescope Cases 
Russet Leather 6 in. deep inside Formerly $35.00 to $52.50 
Formerly $52.50—Now $30.00 Now.... 24.50 to 33.00 


The same reliable quality we have made for years. 


Crouch & Fitzgerald | 


177 Broadway at Maiden Lane New York 
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Storekeeping Department. 
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education, romance, craftsmanship, quality, 
value and beauty, that can be woven into 
practically every piece that is sold over the 
counter. Here, strangely enough, is a sit- 
vation where, with the customer knowing 
little or nothing of what he is buying, and 
with no standards toward ,which to buy, 
we have retailers, generally without high 
standards, and their salesmen almost totally 
ignorant of the very fundamentals of the 
art and craft of the product which they are 
selling. 

Using this blackboard to illustrate, we 
will say that the customer comes in with 
$75 in his pocket, and with a fair determina- 
tion to purchase something for that sum, 
if he can be convinced, (although this is 
not exactly the way he has it in his own 
mind) that it is worth more to him than 
the $75. We will mark the $75 half way 
up the blackboard on the right side. Now, 
there are just two ways you can sell that 
man. You can either drop his money down 
to a lower level—or raise the article to his 
estimation. You have, we will say, a ster- 
ling coffee, which we place over on the 
left side in the lower corner. It is worth 
$75 but in the mind of the customer he 
would rather keep his $75. It therefore is 
lower than the $75 and less desirable, and 
the man will not buy it. If you were sell- 
ing down to price, then you can substitute 
some other article possibly in electro-plate, 
and cut his $75 down to $40, $35, $30, or 
less, lowering the price equivalent down the 
right hand side of the board until it finds 
its level somewhere. You have sold down 
to price. He may go out of the store with 
something and $35 in money. He came in 
measured up to a $75 standard. While you 
have made a sale you have lost $35 in 
money and a satisfactory sale. 

Suppose this sterling coffee is worth $75. 
His first rmpression is that cost is too high. 
His reaction is a reaction to price. If you 
let it go at that you have lost a real sale. 
The price has killed the sale. But if you 
know the psychology of the purchaser and 
you know your product, you may be able to 
lift that coffee step hy step, as I am doing 
graphically, setting high the standard of 
sterling, explaining its intrinsic value, 
eulogizing the craftsmanship, the beauty of 
the design and its origin, the decoration, 
what it is, how applied, by whom, the 
amount of skill and time required for such 
work. You may be able to create an ap- 
preciation for this coffee, not as an ex- 
change for the $75 as money, but as some- 
thing which in itself is so beautiful, so 
worthy and highly desirable that the cus- 
tomer, in his own mind has decided that he 
would rather have it than the money. You 
can see from the lines I have drawn that 
the only way in which you can make the 
sale of that coffee is to raise the coffee to 
an equal or greater height than the $75. 
That is not done by price; it is done by 
quality, and quality salesmanship. 

Why not explain the difference in cost 
between the stamping process, producing the 
service plate requiring relatively less time 
and skilled labor and the time, the costly 
and highly skilled training necessary to the 
Spinting up of the coffee body ;. the solder- 
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ing of the parts and spout, foot, handles 
and lid. You may explain the difference in 
ornamentation and point to the engraving 
or chasing on the coffee. It may be a dif- 
ficult design which will require time and 
more skill in its construction and minute 
care in finishing. Tell of the artisans whose 
trained hands and eyes have created the 
coffee pot when the plate may be termed 
the product largely of a machine, You are 
then selling up to quality. 

Mr. Stockdale’s illustration of the re- 
tail jeweler, whose books and cash drawer 
showed actual profits of $1,200 in June and 
December, but which dwindled to less than 
$600 at the end of the fiscal year, is only 
another evidence of the evil of a seasonal 
business. Both the MHarvard Research 
Bureau and the Batten survey have shown 
that conclusively, and we all know it to be 
true. Just so long as 25% of the business 
is done in December, and possibly another 
15% to 20% done in June*, and so long as 
we are depending upon a spirit of gener- 
osity at Christmas and for brides and grad- 
uates, the industry will be impeded by all 
of the economic competitive handicaps of a 
seasonal industry. 


We advertise “Gifts that Last.” Bear in 
mind the emphasis on “Gifts.” Also bear in 
mind the fact that “Gifts that Last” is ac- 
centuating rather than smoothing out the 
hills and valleys of the trade curve. If 
the manufacturers of all lines are to manu- 
facture economically and at a minimum 
cost, his satisfied, contented and_ skilled 
workmen are to be busy the year around 
instead of producing a large labor turn over 
owing to busy and slack seasons; if the r2- 
tailers are to maintain an adequate stock 
and are to be able to show a reasonable and 
average profit throughout a year, rather 
than in undigested periods, these peaks and 
valleys must be smoothed down toward 1 
level. I cannot see how this can be ac- 
complished in any way other than by arous- 
ing the acquisitive instinct, creating the 
desire on the part of the people to buy for 
their own use. 

To retrace our steps, isn’t it a fact that a 
large part of the public ignorance regard- 
ing sterling is due to the fact that informa- 
tion respecting it is not forthcoming in the 
retail store? I believe that we need a 
higher appreciation of the product you are 
carrying in your shops. It would pay in 
dividends if the sterling distributors and 
their salesmen could be well informed and 
interested in the art and craft content of 
the particular piece which they sell, The 
details of manufacture have no place here 
at this time. But what has worked the 
miracle that transformed this sheet of silver 
into this exquisite product? 

Incompetent, dirty, shiftless, or ignorant 
sales people will do more harm than any 
amount of clever advertising can overcome, 
and if the salesman has not the technical 
knowledge required to uphold your ‘standard 
and reputation, it should be the business of 
the entire industry to see that he gets it. 
Insist that your standards be his standards. 
The salesmen can make or mar our mar- 
ket and our problem is to help the sales- 
man, to help you to increase the outlet for 
sterling. 

I doubt not that each of you would 
rather see sterling sold than plate, and the 
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salesman’ is the outlet through which this 
can be done. Handle the silver with care— 
with respect. Will the customer be im- 
pressed with quality standards—with ster- 
ling—unless the: product is treated with re- 
spect and care? Realize that the American 
public cares nothing for money if it can get 
what it wants, only see that it wants what 
you have. Americans always want the best, 
bul they do not know what that best is. It 
is your business and ours to tell them that 
the best is “sterling.” The mark of dis- 
tinctive quality in silver. ; 

We notice the children of others rather 
than our own. Drop into some store in 
which you are not known, look at the ster- 
ling department, see the sales people, and 
talk with them, It might be illuminating. 
It may be conceded that retail salesmen are 
not as well informed (in many cases not 
informed at all) regarding “sterling.” 
Someone asked me the remedy when their 
customers went to Chicago to buy “ster- 
ling.” I cannot answer such a question be- 
cause I am not familiar with conditions, 
but I might hazard the suggestion that pos- 
sibly in Chicago a customer finds two 
things,—a wider selection, and a better in- 
formed lot of sales people. 

Personally, I think you would be better 
off. if you had not more than five well de- 
signed established lines of flatware, all kept 
in the best of condition, with an adequate 
stock to make prompt deliveries. Within 
your limited sphere you could compete in 
service with Chicago, but you cannot do it 
by carrying 20 or 30 patterns. Again—if 
your salespeople are as well informed upon 
sterling as I have suggested they should 
be—the larger stores will lose the advan- 
tage of wider knowledge which in many 
cases they now have. 


What is “sterling”? It would be surpris- 
ing how few people know. It is generally 
referred as “solid silver,” and it is not un- 
usual if a customer comes in and asks for 
“solid silver” to have a salesman sell “ster- 
ling” and never raise the question of the 
name, or tell the customer “sterling” is 
solid silver, why it is called sterling, what 
the standard is, or any reference to quality 
mark and manufacturers’ mark. I think in 
this we are losing a very distinct advan- 
tage. There is no such thing as “solid sil- 
ver.” If the words mean anything, it would 
mean “pure silver,” which, of course, is not 
possible. It is possible to have “solid ma- 
hogany,” and the trade so designates solid 
woods which are mahogany through and 
through, without any veneer, Because of the 
softness of the metal an alloy is necessary, 
and the highest possible standard in silver 
is sterling. Why not tell the customers 
about sterling? I doubt if any would not 
be interested. It certainly would establish 
for your stores a reputation, and probably 
would create some interest the next time a 
purchase of silver was to be made. 


(To be continued.) 








Sillicus—I dare say matrimony makes us 
more appreciative. 

Cynicus—It certainly does. For instance, 
no man really appreciates his club till he 
gets married and has a home of his own.— 
Judge. 


«- 
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F. C. JORGESON & COMPANY 


159 N. Ann Street Oak Park Elevated.” Chicago 














F.C. JORGESON & 1s) “f 
WARUFACTURERS = | 
AGH GRADE 


JEWELERS FIXTURES 


No. 105 Jewelers’ Case and Table in stock, 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
finish. Write for prices and particulars. 






“The best of everything” 
































Size 9x6x214” No. 699 Price $2.75 ea. 


Attractive Window Displays 
In Any Color of Silk Velvet 
Designed and Manufactured by 

The Maron Manufacturing Co. 

519 West 45th St. New York City 
Window Outfits—Displays—Boxes 













Ne 410 N?400 4 75ea 
$18- 



























DEPENDABLY JEWELRY, WATCHES 
iM SERVING DIAMONDS 
"ZZ THE GREAT YY SILVERWARE 
SOUTHWEST CLOCKS, TOOLS 
TERRITORY MATERIAL 
WHOLESALE 


EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY, MISSOURI 
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Getting Business by Creative Effort 











Written Expressly for The Jewelers’ Circular 














ieee evolution in retailing ‘is as interest- 
ing as the evolution in the automobile. 
Competition is becoming keener and keener, 
and it will take brains to survive in retail- 
ing as well as in the automobile industry. 
Even now, there are many retailers who are 
doing business in the old-fashioned way. 
There are jewelers who forget that their 
business is essentially a creatable business 
and one that requires constant attention to 
keep driving it ahead with safety as does an 
automobile itself. 

When it is said that jewelry is a creat- 
able business, it is intended to convey the 
jdea that a great deal more business is 
possible than is actually being done by most 
jewelers. The percentage of retail jew- 
elers who take advantage of the many op- 
portunities which now exist is quite small. 
Twenty years ago there were few sources 
of information outside of the tradepapers. 
The tradepaper today is of course a grcat 
aid to the retailer in any line, but, besides 
this, there are many associations and hu- 
reaus which make it their business to do 
constructive work, compile statistics and 
give a fund of general, helpful information 
simply for the asking. The depressioa 
which has just been passed, and which in 
fact is not quite over, has well tested the 
mettle of many a retailer and did much 
to show up the ability of one man as com- 
pared with the incompetency of another, be- 
cause during this time real creative ability 
was required to keep the ship of business 
on a safe course. 


[JNLIKE many other’ businesses, the de- 
sire already exists for much of the 
jeweler’s merchandise, and it will be passed 
from the hands of the retailer into those of 
the consumer by suggestive power and ad- 
vertising, presuming of course that proper 
faith has already been established by good- 
will-building methods. The man just start- 
ing in business must use extra intensive 
effort to gain the good will and faith of 
those to whom he wishes to sell. Ample 
proof exists that cut prices have very little 
to do with successful retailing, particularly 
in the jewelry business. 

If you are observing, you may have no- 
ticed a great amount of jewelry and kin- 
dred lines advertised in the premium papers. 
These premium papers advertise a large 
amount of merchandise which is purchased 
by manufacturers and others for distribu- 
tion, in order to build up good-will, or, 
plainly, to make people like them all the 
better and to remember them favorably. 
This fact alone shows how much desired 
the jeweler’s wares are, as compared with 
other articles, and there is no reason to feel 
worried over the fact that jewelry is given 
as premiums, for it is generally of a very 
inferor grade and only intensifies and mag- 
nifies the higher quality of merchandise car- 
tied by the reliable, legitimate retail 
_ jeweler, 


HERE isn’t a single day, or a single 

month, in the year that doesn’t furnish 
some business occasion for the enterprising 
retail jeweler. Strange to say, few jewelers 
realize this, confining their business to a 
few months and assuming that the rest of 
the year offers no selling opportunity for 
them. 

Here is where the creatable side comes in, 
and here is where the ingenuity of the re- 
tailer will find a fertile field. In the first 
place, to promote this creatable business an 
all around knowledge of human nature and 
human events is very necessary. 


Dp? you ever notice that the retailer who 
takes the most interest in the civic side 
of his home town is often the most suc- 





(Ad No. 1) 


A Wrist Watch 


for your auto 


There’s nothing more convenient, or 
more necessary, for you cannot with 
safety thrust your hands in your 
pocket to look at the time. Your 
hands and eyes must be in other 
places. 

The wrist watch is al- 
ways there before you. 

Get one of our special auto wrist 
watches equipped with a device which 
will protect it against jars of every 
kind, and thus maintain its accurate 
running. Price only $........ is 











cessful? This is because the retailer is an 
association man. He mingles and mixes 
with many classes. He is aware of engage- 
ments, marriages, births and deaths, and he 
applies his power of suggestion to all these 
occasions and thus creates business, 

He knows what sporting events are about 
to be held. He knows who has served a 
long number of years in any association, 
society, parish, firm, or other organization, 
and he is intelligent enough to make sug- 
gestions as to what might be presented to 
the fortunate individual. There is nothing 
that makes a more suitable keepsake than 
something from the jeweler’s stock, whether 
it be a watch, a piece of jewelry, a ring, 
a set of silverware, or a diamond emblem 
of some kind. 

The progressive retail jeweler finds an 
occasion for business all the year round, 
even in the hot summer months. If he can- 
not make any sales in the hot summer 
months, due perhaps to the fact that many 
people are going away, or that there are 
few tourists coming to his city, he puts in 
certain accessory lines which those going 
away can use, or, if he has a vault, he ad- 
vertises to store valuable articles in it until 
those going away return, 
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QE enterprising jeweler just now is tak- 

ing advantage of the automobile craze 
which is on with great intensity. He has 
bought up a lot of strap watches which 
many thought would pass out of popularity 
after the war and is selling these like cakes 
hot off the griddle. 

He recently used copy that read some- 
thing as shown in No. 1. 

The same jeweler has laid in a stock of 
attractive vacuum bottles and advertises and 
sells a great number of these in the sum- 
mertime when the demand for other mer- 
chandise is low. He has secured a list of 





(Ad No. 2) 
Hot Weather 
Beverage Sets 


May be used for lemonade or any 
other cooling beverage. They consist 
of pitcher and six glasses made of 
heavy cut glass, beautifully adorned 
with pleasing designs. We secured 
these by an opportune purchase and 
our customers derive the benefit. 


Suggestions for 
Delicious Beverages 
(1) Slice crosswise four oranges and one 
lemon; put them into an earthen jug 
with 4 oz. of lump sugar; pour upon 
these 1 qt. of boiling water and allow 


to stand covered for one hour. Decant 
and .ice, 

Lemon juice, 1 0z.; orange juice, 2 0z.; 
granulated sugar, 4 teaspocnfuls; shaved 
Ice, ¥% glass. Mix in some soda by 
stirring, strain into 12 oz. glass and 
fill with coarse stream of carbonated 


(2) 


water, 

(3) Solution of acid phosphate, 8 fl. oz.; 
tincture of ginger, . 0z.;--lemon 
syrup, sufficient to make 1 gal. Add 


the tincture of ginger to the acid solu- 
tion, let stand for several hours and 
pass through a wetted paper filter and 
mix with the lemon syrup. 


Crush 1 qt. of ripe strawberries with 
¥Y% pt. of raspberries and strain the 
juice through a hair sieve. Make a 
syrup with 2 large cupfuls of sugar 
and 1% cups of water. Mix with the 
juice and syrup a large glass of sweet 
rt wine and keep on ice for several 
ours. Serve in small 
macaroon or lady fingers. 


(4) 


glasses with 











automobile owners and has sent them a 


letter like this: 


Dear Sir: 

When going on that automobile jaunt 
into the country, you will probably 
take an appetizing little luncheon with 
you, 

This will be all the more relished 
if you also take along a vacuum bot- 
tle which will keep your hot beverages 
hot, or your cold beverages cold. 

Springs are not always accessible, 
so that a vacuum bottle is a welcome 
guest. 

We have just secured a new stock at 
prices that range from $.... to $..... 
Drop in and let us show you our large 
assortment, 


ANOTHER enterprising jeweler goes 

over his tradepaper regularly and cuts 
out all the advertisements of timely and 
attractive new merchandise. He cuts, pastes 
them up neatly on cards, and files them 





(Continued on page 149) 
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Sugersolt 


‘SENSIBLE WATCHES’ 














The Guarantee—the Repairs 
—the Service 


We believe in the square deal—to both dealer and pub- 
lic. Back of Ingersoll Watches stands our sound, sen- 
sible guarantee. Behind that are all the tremendous 
financial resources of the Waterbury Clock Company, 
of Waterbury, Conn., where the many millions of 
Ingersoll Watches have been made for the past thirty 
years. 





Ingersoll Yankee 


$1.50 Retail You can count on our full support on repairs. Defec- 
tive watches, as assured by our guarantee, will be re- 
paired free of all charge. On all other repairs our new 
reduced price schedule went into effect on June first, 
insuring the most reasonable charges. 


With the factory repair facilities of the Waterbury 
Clock Company of Waterbury, Conn., we stand ready 
to give Service Plus, with satisfactory repairs made in 
double-quick time, at nominal charges. 


If you never have handled Ingersoll Watches, or your 
stock is low, it would be well to write to us. The 
advertising is increasing, the demand growing. 


Ingersoll Watch Co., Inc. 


New York Chicago San Francisco | 





Yankee Radiolite 
$2.50 Retail 







































































The Purpose of the Horological 
Institute of America 











Address delivered by Samuel Swartchild, of Chicago, before the recent convention of the 
Missouri Retail Jewelers’ Association, held at Lake Taneycomo, Hollister, Mo. 














[' is only natural, gentlemen, that I am 
very enthused as [ am a watchmaker 
myself. I also have the honor of being a 
charter member of the Horological Insti- 
tute of America, and I will now endeavor 
to tell you something of this wonderful in- 
stitution and its purpose. 

The Horological Institute of America is 
only one year old and is already certifying 
watchmakers. About 64 watchmakers have 
already paid their examination fee and 
several of these have actually been certified. 
The applications came from every section 
of the United States showing the great 
interest which is being taken in this move- 
ment. 

For too long, horology had been a neg- 
lected science to the detriment of the jeweler 
and watchmaker. The time has come when 
we must make more and better watchmak- 
ers and with your co-operation this is what 
the Horological Institute of America is 
actually doing. We are preparing to enlist 
the interest of the rising generation of 
America so that some years hence we will 
have a new generation of real watchmakers, 
We believe that this can be done because 
it is really being done now. An example 
is a school conducted in Chicago, my home 
city, under the auspices of the Board of 
Education. This is known as the Wasburn 
School. We already have several other 
worthy schools, chief among them being, the 
Elgin Watchmakers’ College, The Bradley 
Polytechnic Institute, Peoria, Ill., the New 
England Jewelers’ Institute, Milford, Mass., 
and the Bowman Technical (Horological) 
School, Lancaster, Pa. 

The Horological Institute of America 
only will give certificates to watchmakers 
who pass the examination prescribed by the 
institute. Three grades of examination will 
be given, the first, the highest grade, to 
be known as Certified Horologist, the mid- 
dle or second grade to be known as Certi- 
fied Watchmaker, and the third to be known 
as Junior Watchmaker. Watchmakers may 
be certified with no inconvenience whatever, 
in their own home town. Full particulars 
_will be given to all those interested by writ- 


ing to the Secretary of the Certification 
Committee, Dr. A. F. Beal, United States 
Bureau of Standards, Washington, D. C., 
so that no watchmaker need refrain from 
taking the examination through any fear 
of inconvenience. Every applicant will take 
the lowest examination first and if success- 
ful will receive his certificate with a sense 
of justified pride, for certification will diff- 
erentiate the capable man from the incap- 
able. 

After taking the first examination the 
applicant may take a second examination 
for the higher grade. Needless to say, 
certification is for the economic advantage 
of watchmaker and jeweler. 

The watch repairing department is the 
very foundation of the jewelry business and 
the department which differentiates the 
legitimate retail jeweler from the mere 
vendor of trinkets. 


Jewelers, for too many years, have neg- 
lected to emphasize the professional side of 
their calling. The Horological Institute of 
America proposes to help the jeweler em- 
phasize this scientific side and win back for 
it the appreciation and respect which it 
justly deserves. With the certification of 
watchmakers, the retail jeweler will be in 
a position to do better work and to protect 
the public against the untrained botchers 
who too frequently prey upon the gullible. 

Before the advent of the Horological In- 
stitute of America there was no way of 
judging the worth of a watchmaker. Now, 
as Mr. Robert F. Nattan, of THE JEWELERS’ 
CIRCULAR, said in a recent article: “A 
watchmaker may now be stamped exactly 
what he is worth, just as a piece of 
jewelry is stamped. He may be ten karat, 
fourteen karat or eighteen karat, or he may 
assay below ten karat. If he takes the ex- 
amination and finds that he is below par, 
in his wisdom he will brush up and increase 
not only. his earning power but the esteem 
in which he is held in this great industry. 

“Efficient work done in the watch re- 
pairing department should command an ade- 
quate remuneration. There is no calling 
which” requires greater skill; greater pati- 


ence, more special aptitude or greater knowl- 
edge of theory and pactice than that of 
the watchmaker. The greatest opportunity 
ever offered to the jewelry and watch in- 
dustry of America is at hand and the wise 
are taking advantage of it!” 

For too long the jeweler has been indif- 
ferent to his watch repair department which 
he conducted merely as a service depart- 
ment. This is absolutely wrong ard. should 
be corrected without delay. The watch re- 
pairing department is a distinct entity from 
department for the selling of merchandise. 
It is in fact, the technical and scientific 
side of the jewelry industry and it is up 
to every successful retail jeweler to em- 
phasize this fact in every way possible. 

Linked up with the Horological Institute 
of America to help us in this constructive 
work, are well known scientific and govern- 
ment organizations such as the National Re- 
search Council, The United States Bureau 
of Standards, The Federal Board for Vo- 
cational Education and others. It is very 
likely that this institute would never have 
been born had we not had a world war 
to awaken us to our actual dearth of cap- 
able watchmakers. It took a world war to 
wake us up to the danger that actually im- 
periled our whole industry, for without com- 
petently conducted watch repairing depart- 
ments, the jeweler would be deprived of 
the greatest prestige building asset in his 
possession. 

Just a few words now regarding the 
founder and president of the Horological 
Institute of America. I refer to my friend 
and co-worker, Mr: George W. Spier. 

Mr. Spier is now 72 years of age and a 
watchmaker and retail jeweler of Washing- 
ton, D. C., and has conducted a jewelry 
business in that city for over 50 years. 
This institution offers to every young man 
and woman the opportunity of securing an 
education in horology so that they may go 
forth with their diploma and be looked 
upon as a certified watchmaker—due to the 
efforts and foresight of this remarkable gen- 
tleman—George W. Spier. 








A contemporary gives the following ad- 
vice to its delinquent subscribers: “If you 
have frequent fainting spells, accompanied 
by chills, cramps, corns, bunions, chilblains, 
epilepsy, and jaundice, it is a sign that you 
are not well and liable to die any minute. 
Pay your subscription in advance, and thus 


.make yourself solid for a good obituary 


notice.” We pass the advice along for any 
of our subscribers who may have observed 
these symptoms, or any of them in them- 


_ selves.—Western Christian Advocate. 
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ELECTRIC SOLDERING MACHINE 


“Latest Improved 


MONTHS 2 <a 
TO PAY *°™ | ; S$ f id oO 


A Marvelous BASE 


; 7%" x20” 
Invention 
: HEIGHT 
Our Latest Improved Elec- 1034” 


tric Soldering Machine brings 
to the jeweler one : the WEIGHT 
greatest inventions nown 
for the saving of time, money 36 Ibs. net 
and labor. 
This ingenious, shock-proof 
machine solders gold, silver, 
platinum and plated goods— 
almost instantly! It makes 
hard soldering just as easy 
and simple as soft soldering. 
And these only begin to enu- 
merate the many advantages 
and remarkable achievements 
it is capable of performing. 


Absolutely 


Shock Proof | writ— FOR OUR COMPLETE 
ILLUSTRATED FOLDER GIVING 
MORE DETAILED INFORMATION 


SOLDERS GOLD, PLATINUM 
SILVER and PLATED GOODS 


WITH ANY STANDARD QUALITY OF SOLDER 


SolderingEyewire 66 A 1 I. 99 : : 
3 how Soldering Rin 
gg agg agg ae most nstan tly Not sect to « 


facilitate the soldering of eye : stones, even pearls, while 

wires so that bridge will not No. K533081. Price complete $75.00 Less 6% soldering platinum, gold, or 

touch carbon as heat comes at 0 silver set rings. Set heat con- 

point of contact. Takes two or sold on 10 monthly payments of $7.50 per mo. trol lever at stop No. 2, (me- 

seconds to solder. dium heat) for rings weighing 
up to 4 dwts, 

















Machineis Very Simply Operated 


The operation is so simple that even the inexperienced 
can turn out much better work and in one-tenth the time it 
takes by the former blow-pipe method. It is not even 
necessary to remove stones from rings or lenses from 
spectacles, as the heat is produced so quickly that the solder 
is melted and work accomplished before the heat has time 
to spread. This also explains the lack of discoloration to 
the article except at the very joint where it has been 
soldered. 
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Guarantee 


w E absolutely guarantee these machines in 
every particular and to give permanent sat- 
isfaction. It is so durably constructed and made 
so entirely fool-proof that with the proper care it 
set at stop No, 3, (high heat). 
trol lever is set at contact 


All | aged of tg tal ~y 4 will last you a life time. . % Pa a. s 
readily be mended in 30 to 6 — stud No. 1, low heat. se 
seconds, PUTT TT TTTTEEEE PEELE EEE ECU ELE E EEE flexible tweezers. 


SWARTCHILD AND COMPANY 


29 E. MADISON ST. (Sole Distributors) CHICAGO, ILL. 





Soldering 
Silverware 


For articles requiring more 
heat, the heat control lever is 


e e 
Soldering Chain 
Fine neck or eye-glass chains 

have always been difficult to 
solder by blow-pipe. Heat con- 
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The Merciless Treatment of the Wrist 
Watch 





OST anyone can be a watch owner. 

Should you be so fortunate as to be 

a woman, you already have one of the most 

important qualifications for being a very 
successful watch owner. 

Since it is the ambition of most every 
woman to be the owner of a bracelet watch, 
the next thing to do is to go and buy the 
very smallest bracelet watch you can pos- 
sibly find (say, about the size of top part 
of a silver pencil), as one of reasonable 
size would be so large and clumsy and your 
friends might laugh at it. Get the cheapest 
one you can find, as there is no sense what- 
ever in paying what one is worth, as in this 
way you can be assured of getting one which 
never did nor never will run and was origi- 
nally never intended to run. 

3ut it has such a darling little case! 

Now, if you expect to succeed in being 
a watch owner, it is absolutely necessary 
that you carefully follow these instructions. 

After selecting the “darling little case,” 
take it home and try to acquire the habit 
of doing one of two things, viz., either wind 
it every 15 minutes or else not at all; then 
as soon as you discover that it does not run 
quite as accurately as the sun, hike back to 
the man you bought it of and compel him 
to finish making it; tell him it rattles inside, 
and that sometimes it runs but doesn’t tick, 
and then again it ticks but doesn’t run. 
Also state that it either loses two hours in 
the forenoon or gains five minutes every 
little while and that is all you know about it. 

You should always wear it to take your 
bath, play golf, pound typewriter, wash 
dishes, etc. Don’t ever take it off, except 
to let baby play with it, and to use for a 
convenient tack hammer. Other means 
might suggest themselves by which you 
could give it a thorough test, as the watch 
was guaranteed for 20 years, and if it should 
dare to stop in less than 20 years, don’t 
hesitate for a minute—make the jeweler give 
you a new one, as this one never was any 
good, anyway. 

When the 20 years’ guarantee expires and 
you smash the watch against the kitchen 
range and break the crystal, don’t bother to 
have it replaced, just continue to wear it 
until it accumulates a bale of cotton and a 
hank or two of hair and the hands become 
caught and broken off. 

Now while it is somewhat difficult to tell 
the exact time, your “darling little case” 
will still serve as an ornament—an orna- 
ment in every sense of the word. 

Continue to wear it till you drop it and 
step on it, then pick it up and wind it real 
tight, as the most important thing about 
your little watch is to keep it wound tight. 
Open up the cover and look at it, after which 
give it a violent shake, and, if this fails to 
make it run, poke your nail-file or some in- 
strument into it a few times, and by looking 
losely you will see a tiny hair wrapped 
around that little wheel (the wheel which 
sulted you so by stopping). By using the 
mail-fle as sort of grappling hook, you 
should pull out at least four yards of this 
mischief maker. Tear it all out by the 
‘oots, as no lady should allow seaweed to 


&tow inside her watch. 
(eee 


(Continued in third column) 
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Invention Designed to Protect Bal- 
ance Staff from Injury Caused 
by Concussion 





N invention calculated to add to the 
economical upkeep of a watch as well 
as to the peace of mind of watchmaker, 
jeweler and watch-wearer, is illustrated be- 
low. The device was invented by J. Brun, 
of New York and is known as the Brun 
yielding cap jewel and balance staff shock 
absorber. It is designed to protect the 
delicate balance staff from injury caused 
by concussion, 
The great popularity of wrist watches 
and the hard and careless use to which they 

















Fic. 1 


A. Shows yielding cap jewel and balance staff 
shock absorber in _ position. 


are subjected, make the addition of this 
device to such watches particularly valu- 
able. Women especially are known for the 
careless treatment of the wrist watch which 
is expected to run notwithstanding the vari- 
ous positions of the arm in playing tennis, 
golf and numerous other outdoor sports. 
The jars moreover that come to the watch 
in motoring, typewriting and in perform- 
ing various mechanical operations are quite 
severe. 

Under these circumstances, the device, 
it is claimed, will protect the delicate 








Fic. 2 


A. Plane view of the shock absorber. 


balance staff pivots which must necessarily 
be very fine in order to reduce friction in 
a watch to the minimum. Rough treat- 
ment of the watch may cause one of the 
pivots to bend or break. The balance wheel, 
of course, stops, when the staff is actually 
broken. It will continue to vibrate if the 
staff is only bent, but the vibrations will be 
more or less uncertain, causing inaccuracy 
and dissatisfaction to the wearer as well 
as embarrassment to the jeweler and watch- 
maker, 

Referring to this protective device which 
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is now for the first time being applied to 
watches in an economical way by a well 
known manufacturer, James Reymond, di- 
rector of the School of Horology and Me- 
chanics at St. Imier, Switzerland says: 
“The mechanical construction of the shock 
absorber by J. Brun, of New York, con- 
stitutes an important perfection in the 
watch. The inventor has succeeded in dead- 
ening shocks in watches while worn or 
when due to sudden movement to which 
wrist watches are frequently subjected. 
The device protects the running and regu- 
lating of the delicate machine and greatly 
reduces accidents caused by shocks to the 
watch. Many tests of watches equipped 
with this simple mechanical device com- 
pel the admission that all watches should 
have it.” 

The principle underlying the invention 
was applied to watches by the well known 


£2 


Fic. 3 


A. Yielding cap jewel and balance staff shock 
absorber; B. Cap jewel; C. Hole jewel. 
A is placed upon cap jewel B, which rests upon C. 


horologist, Abraham Louis Breguet, but its 
application as devised at the time was pro- 
hibitively costly and very complicated, The 
device illustrated is simple and inexpen- 
sive. There is no doubt but that its use 
will lengthen the life of the wrist watch 
provided the watch is properly oiled. 

At A, in Fig. 1, is shown a cross section 
of the device, placed in position. 

At A, in Fig. 2, is another view of the 
cross shaped Brun yielding cap jewel and 
balance staff shock absorber. 

Fig. 3 shows the simple little device itself 
at A, while B and C indicate the cap jewel 
and hole jewel, respectively. The device A 
is fitted over the cap jewel. 





The Merciless Treatment of the Wrist 
Watch 





(Continued from first column) 








After this successful operation, be sure to 
pour in two tablespoons of castor oil or 
melted lard; it doesn’t matter which, as you 
will find that either will give the same re- 
sults. We can now say in all truth that 
you have “fixed” your watch. 

In pondering over the matter, if by any 
chance you should come to the conclusion 
that, for appearance sake at least, you 
should offer to pay for repairs, just leave 
it on the way to the office and insist upon 
getting it at lunch-time when you come out 
to load up on cake and ice-cream sodas. 
After getting an estimate on the cost of 
hands and crystal, just look as innocent as 
possible and mention that the watch doesn’t 
run either—“please start it for me.” 

(Signed) R. J. Brownine. 








J. D. Patterson has resigned as treasurer 
and manager of the R. S. & J. D. Paterson 
Co., jewelers and opticians, Port .Huron, 
Mich., and M. J. Lagassee has taken’ charge. 

























Established 1858 


Refiners 


Gold 
Silver 


Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 













Fine gold, silver, platinum in any degree 
. Of hardness 
Gold, sitver and platinum anodes 


L. LELONG & BRO., Ine. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 


ReH 


Perfect Incorporation 


is Guaranteed in our 


WELDED PLATINUM-ON-GOLD SHEET 


(White, Green or Yellow Gold) 


Stock Combinations 
as on Gold—49/50 

























39/40 
1/30 “ “ 29/30 
1/25 “ “ 24/25 
772“ * 21/22 
1/20 “ “ 19/20 
1/16“ “ 15/16 
1/15“ “ 14/15 
1/13 “ “ 12/13 
1/12 11/12 
1/10 9/10 
1/8 7/8 
1/7 6/7 
1/6 5/6 
1/5 4/5 
1/4 3/4 
1/3 2/3 
1/2 1/2 


Special combinations to order. 
Our 18Kt White Gold is distinctly superior. Try é#! 


R. & H. Platinum Works 


Refiners and Workers in Platinum, Gold and Silver 
a 709-717 6th Avenue, New York a 
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EAR-WIRES 


for 
Unpierced and Pierced Ears 


{yt He 


8000 800I 
Os J GP © 
48\| 482 
Kaourled Nut 


Scalloped Nut 


May be had in both styles 
Assembled and Unassembled 





Quotations Cheerfully Given 







HERPERS BROS. 
NEW JERSEY 


NEWARK 


























Refiners 


Gold 
Silver 





Platinum 











HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Cons. 


SHIP TO EITHER PLANT 
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[Patents Granted by the United States. 
The United Statee Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of June 6, 1922 


1,418,427. WATCH, ETC, JoszpH Brun, Chaux 
de Fond, Switzerland, assignor of one-half to 
Charles F. Depolier, Brooklyn, N. Y. Filed 
Oct. 6, 1921. Serial 505,764. 5 Claims. 

A jeweled bearing for watches, etc., comprising 
an annulus adapted to be secured to a frame 





plate, and a jewel-retainer having radiating arms 
engaged with the annulus, and adapted to support 
a cap jewel. . 


1,418,487. KEYLESS CLOCK. Atrrep L. Soum, 
Chicago. Filed Sept. 8, 1919. Serial 324,535. 
9 Claims. 


In an electrical circuit, contacts for closing 








said circuit, and means for scraping said contacts 
tlean before they engage to close the circuit. 


148,649. CLOCK CASE. Cuartes H. Hyoz, 
Winsted, Conn., assignor to William L. Gil- 
bert Clock Co., Winsted, Conn. Filed Feb. 
21, 1922. Serial 538,205. 2 Claims, 

_ A metal alarm clock of the class described hav- 

Ng, in combination, a clock case having a forward 

Part of sheet metal in the form of a cylindrical 

shell, a back cover having a flange telescopically 

received within the rear, portion of said forward 

Part of the case, gong having a forwardly project- 

ing Peripheral flange of the same diameter as said 

ell, said peripheral flange having its edge in line 
with and slightly spaced away from the rear edge 
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of the forward part of the case, means for holding 
said cover in place, front legs for the case, and 
a rear leg for the case, comprising a tongue- 
shaped member having its upper end portion se- 
cured to said flange and having its remaining 
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portion bent downwardly closely adjacent to. the 
rear edge of said forward part to extend through 
the space between the edges of the gong and for- 
ward part of the case and then -bent rearwardly 
to form a rearwardly projecting supporting: por- 
tion. 

1,418,760. VANITY CASE AND BOUQUET 
HOLDER. Sypney B. WeERTHEIMER, Brook- 
lyn, N. Y. Filed March 13, 1922. Serial 
543,165. 3 Claims. 

A vanity case and bouquet holder comprising a 
sheet of suitable material formed with a body 
portion and a protruding stem portion or handle, 
in combination with a pocket flap flexibly con- 





nected with said body portion at one edge with means 
associated with said body portion and with said 
flap to clasp the same together when said flap is 
clcsed upon the body portion or to release. the 
same at pleasure. 


1,418,895. METAL CLOCK, Cuaries’ E. 
WILLIAMS, Winsted, Conn., assignor to 
William L. Gilbert Clock Co., Winsted, Conn. 
Filed Feb. 23, 1922. Serial 538,656. 3 
Claims. 


A clock of the class described having, in com- 
bination, a clock case, a dial, means for holding 
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the dial in place within said casing, and a curved 
crystal positioned over the dial and engaged there- 
by, said clock casing having an inwardly turned 
flange on its forward end engaging the margin 
of the crystal to cooperate with the dial to hold 
the crystal in place. _ 
1,418,926. COMBINATION COMPASS AND 
SUN DIAL. Gegorce Ho.tiinwoop, Cranford, 
N. J. Filed April 20, 1921. Serial 463,040. 
5 Claims. 

In an instrument of the class described, in com- 
bination, a base member, a compass mounted there- 
on, a sun-dial carried by said base member, said 
sun-dial being provided with a plurality of rows 
of time indicating characters, each 6f said rows of 
characters being adapted- to”He utilized for a pre- 


CIRCULAR 





147 





determined latitude, and said sun-dial being provid- 

ed with a pivotally mounted style adapted to be 

set in different positions corresponding to the lati- 
ee. 


}?t 























a+ 














rl 7 
\ ay ‘ 
tude where the instrument is to be used, whereby 
said style will read on different rows of characters 
in accordance with its different positions. 


1,418,934. LINK BUTTON. Exriotr Ktawans, 
Washington, D. C. Filed Sept. 6. 1921, Serial 
498,745. 1 Claim, 

A button of the class described comprising. a 
pair of button parts, links connected with one part, 

a socketed projection on the outer part, the end 





links being of bow-shape, a member pivoted to 

the end link and having a rounded projection for 

engaging the socket in said socketed part and a 

strap connecting the other bow-link with its button 

part. 

1,419,029. DIAL TRAIN. Otto Dott, Greenwich, 
Conn. Filed June 3, 1921. Serial No. 474,- 
623. 3 Claims. 

In a dial train, the combination with hour and 
minute hands and their driving mechanism; of an 





additional hour hand frictionally driven with said 
hour hand, a wheel connected thereto and manual- 
ly operated mechanism to stop said wheel. 


Issue of May 23, 1922 (Continued) 


1,416,690. HAND BAG. Puiie Conen, Eliza- 
beth, N. J. Filed Feb. 16, 1921, Serial 445,- 
300. 6 Claims, 


A hand bag with a short side and a long side 
Y 





‘and having a frame. with a~hinged id therein, 


said frame being disposed so as to be susp@nded at 
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LEES & SANDERS 


Your Consignment is insured from your 
door to our works—NO RISKS— 


SWEEP SMELTERS. 


BIRMINGHAM, ENc. 








A TIMELY MID-YEAR SUBJECT 


SWEEPS 


To move this quick asset to the best 








advantage is your present problem. This 
is best answered by consideration of the 


American Platinum Sweeps 
Service. 


This service is the result of years of 
experience in the handling of precious 
metals and is a warrant of prompt and 
full returns based on actual assay. 


Just drop us a postal for 
shipping tags. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. Newark, N. J. 











Warm Weather Is Here 
Do You Know That 


ULCRUM OIL 





WY i is the only lubricant for 
erin Watches and 
en 

Wall MI ever produced 

That Will Not Evaporate 


when subjected to extreme 
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heat? 


And We Can Prove It 


“If you are not using Fulcrum Oils, 
you are not using the Best oils.” 


waren core 


All Material Jobbers Sell Fulcrum Oils 


FULGRUM OIL COMPANY 


Franklin, Pa., U.S. A. 
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TRADE MARK REGISTERED U.G. PATENT OFFICE. 


PLATINUM & GOLD-PLATING SALTS 


= A Concentrated Salts for Electro-Plating in Gold, Silver, Platinum, 
Bronze, Copper and Stripping 


THE GREEN ELECTRIC CO., 81 Nassau St., New York 


Mfrs. of Polishing Motors, Plating Dynamos, Generators, Demagnetizers and Plating Salts 








= Crucibl 
ome UTUCIDICS 


J. & H. BERGE 8.0 9h 


a 


THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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the top part of the short side of the bag when the 
bag is carried. A hand bag having a rigid frame a 


lid swing.ng between its ends in the frame so that 
one end is moved inward when the lid is tilted, flex- 
ible matcrial forming the body of the bag and se- 


cured to the frame, and a handle for suspending the 
frame edgewise so that it forms a panel at the top 
of one side of the bag, the material at the top of 
the other side acting to prevent inward swinging 
of one end of the lid to hold the lid shut when 
the bag is so suspended. 


DESIGNS 


gs. FINGER RING, Frank MILHENING, 
Evanston, Ill., assignor to J. Milhening, Inc., 





Chicago. Filed Feg. 13, 1922. Serial 691. 


Term of patent 7 years. 

0031. EMBLEM, BUTTON, BROOCH, FOB, 
OR SIMILAR ARTICLE. Georce Rosert 
BrocKMANN, San Francisco, Cal., assignor to 


‘ 
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Supreme Pyramid Ancient Egyptian Order of 
Sciots, San Francisco, Cal., a Fraternal So- 


ciety. Filed May 12, 1921. Serial 469,059. 
Term of patent 14 years. 
003. RING. Cuaries J. Dreces, New York, 


N. Y., assignor to Dieges & Clust, New York. 


Filed April 3, 1922. Serial 1,513. Term of 


patent 14 years. 





064. RING. Avert Verser, New York. Filed 
April 28, 1921. Serial 465,231. Term of 


Patent 7 years. 
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61,055. RING. A.sBert VerBEeR, New York. Filed 
’ 
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April 28, 1921. 
patent 7 years. 


Serial 465,232. Term of 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered June 6, 1922 


155,629. BELT BUCKLES. Samuet Bucussaum, 
Chicago. Filed October 4, 1920. Serial 
137,873. PUBLISHED FEBRUARY 7, 1922. 


— 
tenance: 








Getting Business by Creative Effort 





(Continued from page 141) 








away under the heading “New and Timely 
Merchandise—Where to Get It.” He 
always manages to have the prices, which 
he gets directly from the manufacturer if 
not from the tradepaper. To purchasers 
who come in he mentions this merchandise 
even before he orders it, and describes it 
minutely. Very often he gets advance or- 
ders. In this way he doesn’t over-buy, 
always has something new, and_ gets 
credited with being up to the minute. He 
studies women’s styles and fashions and is 
able to suggest little trinkets that add to 
the summer-girl’s beauty. Much Summer 
business may be kept away from the de- 
partment stores by advertising cut glass 
lemonade sets, ice water sets, etc., with 
formule for mixing Summer beverages. 
Suggestions for advertising these sets are 
shown in advertisement No, 2. 








New York Creditors Start Bankruptcy Pro- 
ceedings Against Carlton Jewelry 
Stores Co., Inc., Troy, N. Y. 


Utica, N. Y.—New York creditors filed 
a petition in Federal Court here this week 
asking that the Carlton Jewelry Stores Co., 
Inc., of Troy, be declared bankrupt. The 
petitioning creditors are Hyman Kasnitz, 
a creditor for $349; Hyman & Zaslav, $137 
and Omega Watch Co., Inc., $91, all of 
New York City. 

Upon the motion of Attorney Harold W. 
Turner, of Troy, Federal Judge Frank 
Cooper appointed H. Judd Wald, of Troy, 
receiver with bond for $2,000. 

In asking for a receiver the petitioning 
creditors set forth that the stock and fix- 
tures are valued at about $4,000, and the 
accounts at about $3,000. 

The petition in bankruptcy alleges that, 
while insolvent the company made pref- 
erential payments. The receiver’s bond 
must be approved by Referee Edwin A. 
King, of Troy, before whom the case will 
come. 
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Advertising That Brought New Youth 
to an Old Industry 





The May issue of Printers’ Ink Monthly 
contained an interesting article under the 
caption “Advertising That Brought New 
Youth to an old Industry,” based on an in- 
terview with H. B. O’Brien of the Inter- 
national Silver Co.’s sterling factories. 

The article, which was written by Rob- 
ert R. Updegraff, called attention to the 
fact that while in the past there has been 
effective advertising of sterling silverware 
by manufacturers, the general attitude of 
the industry for many years has ben ex- 
pressed literally in these words “sterling 
is sterling.” Almost as surely as the sub- 
ject of advertising sterling silverware has 
been brought up before a board of direct- 
ors, Mr. Updegraff points out, someone has 
made such hopeless observation as this: 
“Not much use to advertise sterling. 
Sterling is sterling, People who want it 
and can afford to buy it will buy it, so 
why spend the money on advertising of 
it? Anyway, the profit margin is too small 
to permit of advertising.” 

The article points out that many people 
have not known that sterling silver is solid 
silver. The difference, he says, between 
“sterling is sterling,” and “sterling is solid 
silver,” so far as the public and its pur- 
chasing is concerned, has not been clear 
in the public mind and it was at this point 
that the company made its start. The ad- 
vertising of this fact by silversmiths is 
the basis of the article which appeared in 
Printer’s Ink. 

Attention is drawn to the traveling ex- 
hibit of the International Silver Co., and 
the results of the advertising campaign 
featuring sterling silver are told. Mr. 
O’Brien, in answer to a question as to the 
results of the sterling campaign replies 
that such a good showing was made that 
the Board of Directors approved of a 20 
per cent increase for advertising Interna- 
tional silver this year and the article points 
out that from Rodin’s “Hand of God” at 
the Metropolitan Museum of Art, an il- 
lustration of which accompanies the article, 
came the idea to advertise sterling silver 
as wrought from solid silver. The pride of 
owning genuine sterling silver is featured 
in the advertising. 








A remarkably attractive piece of Ma- 
sonic jewelry known under the name of 
“Templar Charm” was recently placed on 
the market by the E. L. Logee Co., Provi- 
dence, R. I., and embodies in its makeup 
several features absolutely new. Promi- 
nent on the face of the charm are two white 
temple pillars between which are the cross 
and crown of the Knights Templar. A 
small door made by the cross and crown 
opens upward revealing the square and 
compass of the blue lodge on a similar 
door at the back. A unique feature of the 
piece is an opening which extends through 
the charm when both the front and rear 
doors are up. On the face of the rear 
door is a 32nd Degree gold eagle and on 
the reverse of the front door, the Chapter 
Emblem. The Temple Charm is made in 
two sizes and in 14 karat green gold and 
with white gold trimmings. 
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The Bow-Knot 


Samples Sent Upon Request 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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‘Established Tel. 
; John 1353 


HALDIMAN & CO. 
41-43 anohion nena York 


Seth Thomas Clocks 


General Line of Seth Thomas Material 
Western New Haven 


Sessions and Gilbert Clocks 


Ansonia 





sabi 





Established 1879 


Fraternal Emblems, Medals 
and Class Pins —Fire and 
Police Department Badges 








Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 








Forty-one years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information. 








Special designs of platinum 
jewelry of the highest grade 
and greatest artistic value 
executed most, skillfully. We 
are in a position to furnish 
fine melee for your special 
order work at low prices. 


SIMMONS & ZAWOLKOW 


Platinumsmiths 


31 N. State St. CHICAGO 








Refraction and Motility 
of the Lye 


With special chapters on Color Blindness, Field of 
Vision, The Relation of Functional Eye Diseases to 
General Medicine. By Ellice M. Alger, Adjunct Pro- 
fessor of Diseases of the Eye in the New York Post- 
Graduate Medical School and Hospital, etc. 122 Illus- 
trations. Extra Cloth. 376 pages. Price, $2.50 net. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 











SIXTY YEARS 


SERVING THE JEWELRY TRADE 
With 


FINE BALANCES AND WEIGHTS 
rcs HERMAN KOHLBUSCHY "4 ‘c: 


aad 41 Union 8q., New York Catalogue 








THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 2, 1917 81 Nassau St., New York 
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